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AN ACTIVE AND USEFUL LIFE. 


There are a few men who have gathered up in their 
own experience a large proportion of the lumber history 
of the United States, who have been a part of much of 
the development of the lumber industry and the lumber 
commerce of the country, and whose personal history 
cannot be written without involving much of the history 
of the trade. Such a man is George W. Hotchkiss, of 
Chicago, who is now devoting his time and ‘experience to 
the service of the retail lumber trade of Illinois. 

As the more detailed facts will show, Mr. Hotchkiss’ 
history has been a remarkable one. It has been one not 
always successful in a financial way, but always charac- 
terized by enterprise, by ability, by sterling integrity. 
He has been a part of the lumber development of 
the last fifty years in the northern part of the 
United States. He has been identified with 
every branch of the trade; and, with all, he has 
kept his heart young and his mind active and his 
sympathies keen, so that he is today, as he has 
been for the years, many or few, that our readers 
may have known him or known of him, an active 
and useful factor in the lumber business. 

Mr. Hotchkiss’ life has been an exceptionally 
active and an exceptionally useful one. While 
the outcome of his activities has not been per- 
sonal wealth of the sort that can be counted in 
many dollars, it has brought him a wealth of 
It has brought him the 
higher rewards of work well done, of kindness to 
others and of no ordinary influence in behalf of 
the best interests of the lumber trade of the 
United States. 

George W. Hotchkiss was born at New Haven, 
Conn., October 16, 1831, and has consequently 
entered upon his seventieth year, but with a step 
so springy and an appearance so vivacious that 
he is seldom taken to be more than 50 or 55 
years of age. Educated in the common schools of 
New Haven, with a two years’ course in the Rus- 
sell & French Academy of that city, in 1847 he 
entered the lumber office of his brother, Thomas 
W. Hotchkiss, who had in 1846 succeeded to the 
business established in 1808 by their father, Elias 
Hotchkiss. 

In the spring of 1849 Mr. Hotchkiss joined the 
army of argonauts who sought to develop and 
acerete to themselves the newly discovered gold 
deposits of California, and made the voyage of 
154 days around Cape Horn in the ship Susan G. 
Owens, visiting Rio Janeiro and Valparaiso en 
route. Spending the winter of 1849-50 as a clerk 
in Sacramento, Cal. (during which time he had- 
oceasion to purchase a quantity of lumber for his em- 
ployers, paying at the rate of $500 a thousand, log run), 
at a salary of $300 a month, he was not only clerk but 
did the cooking for his employers. In the spring of 1850 
he established a ranch in Greenwood valley, near Coloma, 
and prospered until fall, when, investing his savings in a 
dam on the north fork of the American river, reserving 
only enough to take hitn back to “the states,” he re- 
turned via Panama and Havana to his native city, fully 
intending to return after a visit to his aged father. He 
did not return, nor since that day has he felt the slight- 
est inclination to buy a share in the best paying gold 
mine in the world—in fact, has frequently refused to 
accept promising stock as a gift. The dam was com- 
Pleted and one day’s work yielded $6,000, but was fol- 
lowed by a night which left no dam at all. 

In the spring of 1851 Mr. Hotchkiss visited his brother- 
in-law, Henry Wheeler, then living at Port Dover, Can- 
ada, engaged in buying lumber for the Albany market. 
Here an Opening presented itself in a general store in 
Which he took a clerkship in the dry goods department. 


esteem and affection. 


Finding this work uncongenial, he decided that his forte 
was not in the dry goods trade. Taking temporarily the 
position of clerk of the steamboat Wave, then plying 
between Buffalo and Port Stanley, in the fall of 1851 he 
entered the employ of his brother-in-law and learned 
“Albany inspection,” and bought out the business in 
1856, continuing in the purchase of lumber and wheat at 
Port Dover and Port Bruce until the breaking out of the 
civil war in 1861, which paralyzed the intercourse of 
Americans with Canada. 

The white pine timber of the section of country on the 
north shore of Lake Erie has never been excelled in qual- 
ity, if it was equaled, by that of any other section of the 
continent, and the purchases of Mr. Hotchkiss during the 
ten years of his residence there included from 10,000,000 
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to 12,000,000 feet a year of lumber averaging from 50 to 
75 percent of the “three uppers,’ among which plank 
from 2 to 10 inches in thickness and from 30 to 45 inches 
in width of cork or “bull sap” pine were by no means un- 
common, the purchase price of which, until the passage 
of the reciprocity bill which took effect July 5, 1855, 
was $3.50 for common, $7 for fourths and $14 for uppers. 
The common embraced one face where the sap did not 
extend over more than one-third of the sap sitle, or not 
exceeding five sound knots which a 10-cent piece would 
cover. Soon after the passage of the reciprocity bill 
prices raised rapidly and the panic of 1857 caught him 
with large advances to the mill men at $27, $14 and $7, 
while sound knot common was purchased for the western 
trade at $3.50. 

During the years of his residence in Canada Mr. 
Hotchkiss took a deep interest in Sunday school work 
and was looked upon as the “Moody” of that day in that 
section. 

The rumors of war unsettled all chances of successful 
business, and in 1860 Mr, Hotchkiss took charge of two 


schooners which he owned. He sailed them during the 
seasons of 1860 and 1861. In the spring of 1862 he 
removed to Buffalo and was unable to find any emp!oy- 
ment until in August, when, entering the office of his 
friend, John 8S. Noyes, he said: 

“I don’t think you understand me. I have repeatedly 
asked you to give me something to do; you have feared 
to offer me what I know you could give me if you would, 
lest I be offended. Now, I don’t care what it is so I earn 
an hon ,0llar. I can pile lumber, clean sewers or do 
any other honest work and I want something to do.” 
“Well,” said Mr. Noyes (not “Major” then), “if that’s 
your spirit I have misjudged you. I will give you $5 to 
go out and superintend the loading of a canal beat with 
deck plank. It’s not what I’d like to offer you, but don’t 
be offended. I know you can get them all on that 
boat and I have worried lest the captain could 
not.” “Offended be hanged,” was the reply; “I 
am only too glad of the chance to earn $5.” The 
deck plank were loaded and three times Mr. 
Hotchkiss called for “more,” until at night Mr. 
Noyes handed him a $10 bill and refused any 
return, saying, “It’s the best investment of $10 I 
ever made.” 

Mr. Noyes then offered Mr. Hotchkiss the 
charge of the Saginaw end of the barge lines 
which he was then establishing by adapting the 
hulls of the old-time palatial steamboats of Lake 
Erie to lumber carriage. Mr. Hotchkiss accepted 
at once at a salary of $60 a month, and removed 
to the Saginaw river, settling at Bay City. Two 
years later he formed the inspection and commis- 
sion house of Hotchkiss, Hunter & Mercer, cor- 
nered the lightering business of the river and 
paid an income tax on $15,000 as the results of 
the year’s labor. 

Mr. Hotchkiss remained at Bay City for fifteen 
years, engaged in buying, inspecting and manu- 
facturing lumber. He was the first to try to 
raft logs from the Rifle river to Bay City (1867) 
and was bankrupted through the loss of two rafts 
through using small boom strips. In 1864 he 
was elected supervisor of Hampton township and 
in 1865 was elected senior alderman from the 
first ward of Bay City in its first charter elec- 
tion, and re-elected during two succeeding terms. 
In 1869, with William Mercer he built the Bay 
City & Midland plank road. In 1870 he took 
charge of the Saginaw Daily Courier and the 
same year became associated with Henry S. Dow 
in the publication of the Lumberman’s Gazette, 
the first venture ever made in lumber journal- 
ism, and which was afterward absorbed by The 
Timberman, so that the AMERICAN LUMBERMAN 
really dates back to 1870. In 1871, in connection with 
his journalistic work, he built a mill at Greenwood, on 
the northern extension of the Michigan Central railroad, 
and organized the township of Edwards, of which 
he was made supervisor. His health failing under the 
stress of his arduous work, and forest fires destroying 
his mill, he was for several years practically out of 
business, yet managing the Bay City Times and doing 
editorial work on the Lumberman’s Gazette as strength 
would permit, 

In 1877 he engaged in the sale of a device for prevent- 
ing scale in stéam boilers, and while thus engaged came 
to Chicago, where in 1878 he compiled for the North- 
western Lumberman what has since been known as “The 
Lumberman’s Hand Book of Inspection and Grading,” a 
work which was the first of its kind and was at once 
received with such favor among lumbermen as to pasg 
through several editions. 

In 1879 Mr. Hotchkiss became connected with the edi- 
torial staff of the Northwestern Lumberman, with which 

(Continued on Page 36.) 
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_There is prospect of a further slight advance in white 
pine within the next two weeks. Leading producers say 
that such an advance is called for by the conditions of 
stocks and the demand. 


al 


Reports from northern Michigan—by which is meant 
not the northern peninsula but the northern part of the 
southern peninsula—are to the effect that a light log 
crop is being put in, the amount probably being not 
more than half of that of last year. Otherwise general 


business conditions are healthy and there is a promising 
outlook for a lively spring trade. The leading cities of 
that section, notably Traverse City, are becoming largely 
independent of the Jumber business, within the last few 
years a large amount of land having been devoted te 
agricultural uses and other and miscellaneous industries 
having been established. The development of farming, of 
course, has gone on in what were practically hardwood 
sections, the pine lands being not especially adapted to 
agriculture. 





Genuine winter weather has temporarily put a stop to 
outdoor operations, but the outlook in the lumber trade 
in the east continues to improve. That section of the 
country is depended upon for a large consumption this 
year. 

PAPA OOO 

The National Lumber Exporters’ Association has taken 
up in earnest the matter of ocean bills of lading and pro- 
poses to secure the adoption of a form which will thor- 
oughly protect shippers. 


OP BBP LILI IIIS 


New York state is the owner of over 1,000,000 acres 
of mountain forest land in the Adirondacks and has 
started upon a policy of buying cut over areas which con- 
templates an entire amount of more than 3,000,000 acres. 
It is not intended that the maintenance of this forest 
present or prospective shall be a charge upon the people 
but that it shall be in the long run self sustaining and 
perhaps yield a profit. The first experiment in this 
direction consisted of turning over 30,000 acres of moun- 
tain forest to Cornell university, which has placed it 
under the care of B. E. Fernow, as director of the New 
York State College of Forestry, which is now endeavoring 
to conduct the tract on a permanent basis without loss. 
One of the contracts relates to the hardwood crop and 
contemplates the annual delivery of 2,500,000 feet of logs 
and 10,000 cords of wood besides some lime kiln wood ete. 
As the tract had beeen practically all cut over the stand- 
ing timber was of little value and so no profit is to be 
expected for years, but the inferior growth is being cut 
away and utilized as far as possible and the land 
replanted to more valuable material. 


———eeereererrrr 


If current reports are true the steel industry of the 
United States is practically consolidated under one con- 
trol. ,The lumber business, however, remains the great- 
est manufacturing department of our national activities 
and shows no signs of general combination. 


AAAI 


Bank clearings are maintained at an enormous volume. 
The clearings for January were the largest ever reported 
in the history of the country by 21 percent and amounted 
to the gramd total of $10,652,992,357. 


a ee 


Under present lumber market conditions holders of 
that commodity do not get frightened if their trade for 
a week or two is dull. They say, “Oh, well, it will all be 
wanted soon.” Consequently prices are well maintained, 
with comparatively little variation from the accepted 
standards. 

BBB BID ID ID ID ID SD 


Notwithstanding the comparatively weak market for 
quartered oak, supplies im the hands of producers seem 
to be rather light, indicating that it is.the dealers who 
are carrying the goods. 


OPP EOEETISIOS 


The cut of hardwood lumber in the Green bay district 
during 1900 showed an increase of 25 percent over the 
amount cut during 1899 and it is estimated that the 
amount of hardwood turned out this year will be over 
400,000,000 feet in the district extending from Green 
Bay to Delta eounty. 


OPBBA DPD LDL LI I ISO 


Combinations in the lumber business are numerous, 
but they are of a sort which can cause no anxiety to the 
most nervous of trustiphobists. Two or three saw mil 
owners may conclude that they can save monty by 
operating together and may organize a joint selling 
agency or even consolidate in corporate form; but that 
is the end of it. There is no effective combination in 
the lumber industry of the United States that controls 
so much as | percent of the total product. 


There are, as usual at this season, rumors of trouble 


in the building trades in New York city, but aside from 
that the labor situation is quiet. Chicago has mot set- 


tled all its difficulties of this sort, but practically has 
done so, and no serious obstacle of this nature is appre- 
hended for the coming year. There is every prospect 
that city building is to be much larger this year than for 
a number of years previous. 





PAPAIN 


Lumbermen are hoping that the price of stvel will be 
kept down somewhere near to a reasonable figure in 
order that there may be no check to projected building 
and consequently no reduced consumption of lumber. 





Few people except residents of the state of California 
appreciate the peculiar quality of redwood which makes 
it under ordinary conditions non-inflammable. There 
seems to be some chemical ingredient in the wood which 
accomplishes this end. Redwood will burn, or rather can 
be burned, but only with difficulty. As a firewood it is 
extremely unsatisfactory. When green a fire wall can 
be built of it and when dry it does not readily ignite, 
but smolders and chars rather than burns. The old city 
of San Francisco was almost entirely built of redwood 
and there is no city in the country that has suffered less 
from fire. A house sided amd shingled with redwood is 
almost proof against fire exposure except of such char- 
acter as would destroy buildings with walls of brick and 
roofed with slate. 

PPA PAP PDP PDP PPD 


The expanding local demand for building material 
continues to be one of the leading features of the south- 
ern lumber trade. This growth in demand accompanies 
and is caused by the growth in various industries in the 
south, which is prospering as never before in its history. 





THE OBJECTS AND NECESSITIES OF 
BUILDING LIENS. 


The introduction into the Illinois legislature of a 
bill for a new lien law given in full last week has pre- 
cipitated an interesting discussion which in its various 
phases has a further presentation in the news columns 
of the present issue of the AMERICAN LUMBERMAN. 

The difficulties surrounding the question of liens, and 
the prime necessity for a lien of some sort, lie in the 
peculiar conditions under which modern building enter- 
prises are carried on. Where the owner of a property 
begins building improvements, having ample funds for 
so doing, and makes himself responsible for the payment 
of the labor and for the materials used, there is no 
necessity for any greater safeguard than surrounds other 
commercial transactions where no lien is provided. 
Usually, however, the construction of a building is a 
matter of contract with some person who may himself 
attend to the performance of a certain part of the work, 
subletting other portions of the contract involving other 
classes of labor and material; or he may himself sublet 
the entire contract without performing any of the work 
on his own account. 

If these principal contractors were always financially 
and morally responsible, and if by the customs of the 
trade they made it their business to see that all material 
and labor employed upon the building by themselves or 
by subcontractors were paid for, this also would obviate 
any difficulty or trouble. 

As a matter of fact, however, in a city like Chicago 
much of the building that is done is of a speculative 
nature. It. is often—one might say usually—instituted 
by the owner of a piece of vacant property who desires 
through the medium of a building to make it an income- 
paying investment through rents or prospective sale. He 
may have no money with which to put up the building, 
and in some cases may not have the real estate entirely 
clear of debt; nevertheless through the assistance of 
firms who make building loans their business he is en- 
abled to begim and usually to complete his structure. 
Sometimes the owner does not take the initiative in the 
matter. A contractor may come to him with a proposi- 
tion to put up a building for him and offer to secure for 
him the necessary loan; or the loan man, having more 
money than he can find investment for (as has some- 
times been the case) may come to him with a similar 
proposition, offering to finance the undertaking. 

Much of the speculative building is done, however, 
by contractors operating as builders upon their own 
account, and with a limited capital putting up building 
after building as long as they can obtain financial back- 
ing. Very often these people misrepresent the value of 
the building erected in order to obtain as large a loan 
upon it as possible, sometimes making a false detailed 
statement of the cost of the subcontracts, as in the case 
of a recent Chicago bank which loaned $10,000 upon a 
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$12,000 property upon the representation that the build- 
ing alone was worth much more than that sum. 


the entire year of 1900, showing the cut to have been 
1,965,229,934 and the shipments 1,878,831,109 feet. 











rich area was purchased for what now seems the con- 
temptible sum of $15,000,000, a sum less than that which 
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Into these operations credit enters to a large extent, 
and the material man is usually expected to furnish 
some little portion of the credit. In return he expects 
and has been granted the special protection afforded 
him by lien laws. Such legislation is common in almost 
all of the United States. It is a modern legislative 
development and as no foundation in the common law. 

The object of lien legislation has always been to make 
the owner in some degree responsible for the labor and 
materials employed in the construction of the build- 
ing. The present lien law in Illinois accomplishes this 
to a greater degree than probably any other in existence. 
Under ordinary lien laws, and under one which has been 
proposed in the Illinois legislature, the owner upon 
paying over to the main contractor all the money due 
upon the contract thereby escapes all responsibility 
except. for such bills as already have been protected 
by giving him notice of the lien. Under the present 
law it is his duty before paying the money to satisfy 
himself as far as possible that all these bills have been 
settled. When that is said the essence of the present 
contention over the Illinois lien law has been summed 
up in a sentence, It may be admitted without any prej- 
udice that the present law probably falls somewhat 
short of entirely carrying out its own intent, and in 
some respects may overleap it. These, however, are but 
minor defects, and in spite of them it towers far 
beyomd anything else that has hitherto been accom- 
plished in this direction. It is alleged against it that 
fear of its peculiar provisions operates somewhat to 
restrain building operations. If, however, the law were 
repealed the check upon building enterprise would be 
much more severe, for it would be necessary for all 
material men in order ‘efficiently to protect themselves 
to adopt some such plan as has been put in force by many 
lines of material men in Ohio, which is without lien 
protection, its present lien law having been nullified 
by supreme court decision. There the plumbing and 
some other supply lines will not furnish a contractor 
with any material whatever except upon a written order 

om the owner. 

3 seth a plan would be effective, but it would hardly 
be as agreeable to owners and contractors as even the 
present law. Should the proposed lien bill become a 
law some such action wou!d become necessary in order 
to supplement its inadequate provisions. A conserva- 
tive lien law is therefore in the interest of all who are 
concerned in any way with building activities, and it is 
more likely to be reached through any needed modifi- 
cation of the present lien law at the hands of its 
friends than thorough legislation drafted in the interests 
of the loan people, whose only concern 1s for their own 
pocketbooks and who under the present law find it neces- 
sary for the safety of the aforesaid pocketbooks to assure 
themselves in making a loan that it shall be sufficient 
to complete the improvements, that the contractor shall 
be reliable am that all those employed in the erection 
of the building, or who furnish materials for it, shall be 
paid in full. ; : : 

There are doubtless many instances in which these 
conditions prevent the making of a loan; but building 
enterprises which cannot be inaugurated and prosecuted 
except by the sacrifice of some of these honest safeguards 
can well be dispensed with. 


THE YELLOW PINE MOVEMENT. 


The report of the yellow pine clearing house for 
December, 1900, given below, shows that the previously 
favorable conditions were well maintained. While the 
shipments exceeded the cut by only 8,600,000 feet they 
tended still further to reduce the stock on hand and, 
particularly during this winter season when the ship- 
ments might be expected to be less than the cut, should 
be greatly encouraging to the trade. The comparison 
between December last and December of 1899 is striking. 
A year ago last December the cut exceeded the shipments 
by 20,000,000 feet. In December last the conditions were 
reversed. Nevertheless the stock on hand increased mate- 
rially during 1900 in consequence of the unsatisfactory 
conditions of the yellow pine demand until fall. 

We have also aggregated the clearing house reports for 





REPORT OF YELLOW PINE CLEARING HOUSE F 


If the totals in the two tables are compared there will 
be an apparent discrepancy, as the stock on hand should 
be 477,000,000; but it should be remembered that these 
statistics are made up merely of reports received, varying 
from month to month and year to year, no attempt being 
made to secure absolutely complete statistics or sta- 
tistics based on the same number of mills in ‘each case. It 
is probable that the 136 reports in the figures for Decem- 
ber represent about half the capacity of the mills in the 
states reported, Georgia for instance sending in only 
two reports and Alabama only fourteen. It is probable, 
therefore, that the product of the yellow pine mills in 
the territory under consideration reached approximately 
four billions during 1900, to which might be added two 
billions more for other yellow pine territory and cypress, 
making a total of six billions of feet competitive with 
northern building woods. 

Looking at the report for December, 1900, more closely, 
we find that Texas took the enormous quantity of 
24,500,000 feet of lumber during the month, which was 
nearly double its requirements for the corresponding 
month of 1899. The only states which materially reduced 
their requirement were New York, Wisconsin, Missouri 
and New Mexico. Kansas bought two and a half millions 
of feet more than the year previous, Indiana nearly two 
million feet more, Ohio 1,700,000 feet more, Even Ne- 
braska increased its requirements heavily. Altogether 
the report is an extremely satisfactory one and the pres- 
ent firmness in prices is fully justified by the statistical 
facts. 





GOVERNMENT AID FOR ST. LOUIS EXPO- 
SITION. 


Advices from Washington this week are that the secre- 
tary of the treasury has informed Representative Tawney, 
chairman of the Louisiana Purchase Exposition commit- 
tee, that he has received satisfactory evidence that the 
Louisiana Purchase Exposition Company has raised the 
$10,000,000 required by the government before extending 
aid in the shape of a $5,000,000 appropriation. The last 
civil sundry appropriation act pledged the government 
to this appropriation provided satisfactory assurance of 
a local provision of $10,000,000 were given. The com- 
mittee on February 5, therefore, perfected the bill and 
ordered it reported back to the house with the recom- 
mendation that it pass, 

The salient features of the bill as finally agreed upon 
by the committee are that the exposition is to be an 
exhibit of manufactures and the arts and of the products 
of the soil, mines, forests and sea. The president is 
authorized to make proclamation of the same through 
the department of state, setting forth the time at which 
the exposition is to be held and its purposes. Provision 
is made for a non-partisan commission of nine to be 
appointed within thirty days from the passage of the act, 
to receive a salary of $5,000 each per annum, to repre- 
sent the interests of the government. 

There is no apparent reason to doubt that the bill 
will be promptly pushed through congress and receive 
the signature of the president and thus one of the great- 
est expositions in the history of the world will be assured. 
The national commission is to provide for the dedication 
of the buildings of the exposition not later than April 30, 
1903, and to designate the date at which the exposition 
shall be open to visitors, which is to be not later than 
May 1, and also to fix the date of closing, which is to be 
not later than December 1 of the same year. 

An article in another department of this issue of the 
LUMBERMAN goes at some length into this exposition 
project, recounting the cause for the exposition, what 
St. Louis purposes to do and what it has already done 
in furtherance of the project, especial mention being made 
of the share the lumbermen and those of allied interests 
in that city have had in raising the necessary funds. 

As the name of the exposition implies, it is in celebra- 
tion of the centennial anniversary of the purchase of 
the Louisiana territory, then belonging to France. The 
purchase embraced practically all of the territory be- 
tween the Mississippi river, from source to mouth, and 
the Rocky mountains. This enormous and wonderfully 
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gives promise of permanency, but whether or not this 
particular organization shall accomplish all that its 
sponsers expect and hope for it, it embodies a regnant 
idea. Uniform and standard inspection and a general 
adoption of a system for putting such inspection into 
effect are things that have long been needed in the hard- 
wood trade, but the importance of which has only of late 
been generally recognized, and of these the National 
Hardwood Lumber Association is the first exponent. 

This new movement for uniformity in hardwood in- 
spection and inspection methods and in an open and 
above board, well understood definition of values as ex- 
pressed in grades, had its origin in the work begun seven 
years ago by The Timberman, one of the predecessors of 
the LuMBERMAN. The starting point in this movement 
was the publication of an article with the title “How It 
Is Done.” 

“How it is done” meant how it was possible for some 
people in the trade with limited capital, limited experi- 
ence and limited acquaintanceship to undersell by a wide 
margin other concerns of the highest standing and repu- 
tation and financial ability. It was an answer to a ques- 
tion as to how some people were able to sell lumber of a 
given grade cheaper than others could buy it for. The 
answer was based on facts developed by members of the 
trade who had suffered by this illegitimate competition, 
for illegitimate it was. That first publication brought 
out a flood of information from the trade, some of it 
more or less indefinite, but enough of it positive and of 
a character that would be evidence in court, so that 
before long it became necessary to establish that depart- 
ment of protest and incriminating ‘evidence which bore 
the original title “How It Is Done.” The develop- 
ment of that campaign against illegitimate practices 
in the trade brought out the lamentable fact that 
through force of competition the morale of the trade 
had suffered and that many would-be honest and repu- 
table concerns had to a greater or less extent yielded 
to temptation. 

This series of publications dealt most with Chicago, 
though other markets figured therein. It had to do with 
manifestly fraudulent practices, but also with question- 
able ones. It dealt with the fundamental principles of 
the trade and it pointed out the remedies for the condi- 
tion of things which everyone admitted to be deplorable. 
These remedies consisted in large part of uniform and 
uniformly applied inspection as between manufacturers 
and dealers. After a time some dealers in Chicago and 
elsewhere protested against these publications as injuri- 
ous to their business. Looking back at those times it 


can be realized that such protests were not unnatural,’ 


for to some extent the innocent had to suffer with the 
guilty, and the ill reputation of a market so honey- 
combed with questionable practices reflected more or 
less severely upon all those engaged in business therein. 
The result was that methods, some of them sound and 
long established, had by force of circumstances to be 
changed. It was difficult to secure shipments of lumber 
unless the stock was inspected and paid for at the mill. 
Such a change and such a feeling toward Chicago nat- 
urally hurt it, but the bright and progressive hardwood 
lumbermen of the city soon made up their minds that 
the proper thing to do was to overcome this difficulty, 
and so there started in Chicago, with the active and 
cordial support of other hardwood markets which had, 
though perhaps to a less degree, labored under the same 
burden, the movement which resulted in the National 
Hardwood Lumber Association as it exists today. The 
essence of the whole thing is the bureau of uniform 
grades, the establishment of a system of inspection which 
shall be universal as between manufacturers and dealers 
and a well ordered and honestly administered system 
which shall put this inspection into effect. 

This was what the LUMBERMAN said must be done and 
which it urged with all the emphasis possible. It con- 
gratulates itself and the hardwood trade and the pro- 
moters in Chicago and elsewhere of the association that 
its warning and appeals were not without effect, but 
have had concrete expression and fulfillment in the 
bureau of uniform grades which is so rapidly coming to 
control wholesale transactions in hardwoods throughout 
the country. 
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A PRIMARY HARDWOOD MARKET. 


Some of the daily newspaper boomers of their city’s 
greatness make the claim that Memphis is the largest 
jumber market in the world; but it is sufficient to state 
the truth that it is the largest hardwood manufacturing 
city in the United States and probably in the world and 
the largest primary hardwood market. Other cities 
exceed it in the volume of lumber produced and in the 
volume of lumber handled, but such cities are pine pro- 
ducers and great consuming centers or general markets. 
in hardwoods Memphis is pre-eminent. 

There are fourteen well equipped hardwood saw mills 
in that city, all but two of which are in operation and 
those two are available at any time. These mills are for 
the most part among the best, devoted to this class of 
business, to be found in the country.’ They range in 
capacity from 20,000 to 75,000 feet a day. They are all 
band mills, some of them with the added equipment of 
band resaws. They cut oak, cottonwood and gum 
principally, but with no insignificant output of ash, 
poplar and other woods growing in that great hardwood 
district tributary to Memphis. 

As a matter of fact the supremacy of Memphis in its 
specialty is due to the timber. Most of the men who are 
conducting the great enterprises there have been attracted 
to the city by these resources though a number are 
natives. Memphis lies near, either by rail or water, to 
enormous supplies of some of the finest hardwood timber 
of the United States, and today the oak and some of the 
other woods produced there are bringing the highest 
prices paid in foreign markets for American woods. 
Sometimes shrewd exporters of other localities—for 
Memphians are ever loyal to their town—pass oak cut 
there as “genuine Indiana white oak,” for there still 
lingers a preference abroad in favor of the northern 
product. 

But the Memphis mills are rapidly demonstrating the 
high quality of Kentucky, Tennessee, Arkansas, Missouri 
and Mississippi timber. The timber is not only of good 
quality as far as grain and texture are concerned but runs 
largely to clear. Seventy-five percent of first and second 
clear is no uncommon output from a Memphis mill cut- 
ting oak. The timber runs large and so Memphis is the 
great quartered oak producer of the country. The saw 
mill men have made a study of the finer manufacture 
of hardwood lumber. Most of the mills are excellently 
equipped with the finest machinery and managed with all 
the skill born of experience and study. 

To one who is familiar only with the scattered hard- 
wood mills to be found in most other sections a visit to 
Memphis is a revelation. Millions upon millions of feet 
of fine hardwoods are to be seen which are the output 
of the local mills, added to which are other millions of 
feet brought in from the surrounding district to be 
assorted and perhaps to some extent manufactured for the 
high class trade to which Memphis so largely caters. 
It is no exaggeration to say that Memphis produces 
more high class hardwood lumber, as well as a greater 
quantity of hardwood lumber, than any other point in the 
country; but it makes cheap lumber as well and some- 
times makes these comparatively cheap logs into a high 
priced commodity. This is the case with gum—a wood 
almost despised at home but which as manipulated in 
some of these Memphis mills commands high prices 
abroad as “American satin walnut.” 

Memphis is not only a natural point for the centrali- 
zation of logs and the conduct for a large producing 
business but it is an excellent shipping point. It has 
eight railroads, five of which give the city ar outlet to the 
north or east or to the ports of the gulf coast. All these 
roads and others besides are feeders for logs, and so the 
whole surrounding country for 100 or 200 miles is laid 
under contribution. Not only so, but Memphis is getting 
to be a lumber office center, and its banks are beginning to 
appreciate hardwood logs and lumber as collateral and 
lumbermen’s paper as a basis of credit. 


Letters to the Editor. 


The Manufacture of Spools. 

Bay Crtry, MicH., Feb. 4.—Editor AMpRICAN LUMBER- 
MAN—In your issue of February 2 you request information 
in regard to the manufacture of spools. As far as machin- 
ery for their manufacture is concerned, I will say that Lewis 
T. Kline, of Alpena, Mich., is manufacturing machines for 
making both spools and handles and is operatin 
four of the machines at his mop, making them from hard- 
wood bolts bought from the dealers around that city. His 
handle machine makes about 30,000 handles a day and 
costs him the wages of three or four boys at 75 cents to $1 
aday. For the handles he gets 65 cents a thousand, which 
you see leaves a nice profit that would be much increased 
by operating these machines in conjunction with a hard- 
wood plant of any kind. H. W. GARLAND. 


[The above in part answers the communication of last 
week, though still the question in regard to cost of 
market for spools is an open one. Eprror.] 
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Sawing Cedar Railway Ties. 
WASHBURN, WIS., Feb. 2.—Editor AMERICAN LUMBERMAN : 
I am contemplating putting in a rig for sawing cedar rail- 
way ties. I intend cutting stock eight feet long and run 
it. between two circular saws, cutting the tie out at one 
operation and then use the slabs for shingles. I under- 
stand such tie sawing rigs are known and have been in use 
for some time. I would be pleased to get the ideas of 
readers of the LUMBERMAN who may have used such rigs 
or the address of parties manufacturing them. 
JoHN A. JACOBS. 
[Such a machine is manufactured by the Rodgers Iron 
Manufacturing Company, of Muskegon, Mich., and prob- 
ably by other advertisers in the AMERICAN LUMBERMAN 
who manufacture saw mill machinery, especially those 
who make edgers. A description of the Rodgers ma- 
chine will be found in another column of this issue of 
the AMERICAN LUMBERMAN. EDITOR.) 
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REVIEW OF THE TRADE. 


As anticipated, the conference at Columbus is long 
drawn out, partly due to the reluctance of some of the 
miners’ delegates to reach a quick conclusion, the 
inference among their constituents being, if they do 
return home quickly, that diligent effort to wrest con- 
cession from the producing companies was not exercised. 
Not until late this week, it is generally believed, will 
the results of the conference be determined. The wage 
matter was referred to a scale committee, which in turn 
proved so cumbersome that the questions were re-referred 
to a sub-committee, until the issue simmered down to 
the consideration of a few individuals. While the 
uncertain has not be eliminated, prospects, at this 
writing, favor the re-adoption of a scale similar to that 
of last year. There is not complete unanimity among the 
operators of the four states, but the miners stand as a 
unit. West Virginia, Michigan, Iowa and all other out- 
side producing states have been eliminated from any voice 
in this conference. The question of wages in the anthra- 
cite mines will not be taken up at this conference, as 
producers have no representation, but after the adjourn- 
ment of this convention a call will doubtless be made 
upon the anthracite producers by the United Mine 
Workers to meet in conference and arrange a wage 
scale for the year beginning April 1. Much curiosity 
exists as to whether the producing companies will heed 
this invitation. They have never as yet met the men in 
this way, and opinion in the east is much divided as to 
the outcome of the coming wage question. 

In the bituminous trade conditions have been changed 
this week by the storm, which gave zest to an indifferent 
consumption and also interfered sadly with traffic on 
coal carrying roads. But so large were stocks on track, 
so debilitated was the state of trade, that time is an 
essential to recovery. With the roads completely 
blockaded there would be no immediate inconvenience 
from lack of fuel, provided there is access to distributing 
centers. If there is any difference in prices this week 
it is in the direction of improvement. ‘The call for coal 
has shown marked gains and a modicum of courage has 
been restored to the sellers. With a little agility, demur- 
rage charges can this week be avoided without the 
sacrifice of values, There is a tendency for circular 
prices to be reduced slightly and placed more nearly 
the basis at which actual transactions have been made. 
For manufacturing purposes inquiry keeps improving 
and Febeuary opened with more mills and factories in 
operation than at any other time in several months. 

The general temper of the trade is different from that 
of 1900. Buoyancy scarcely expresses the state of the 
trade a year ago, and the railroads appropriated their 
share of the gains. It is reported that the freight rate 
on coke will be reduced from $2.50 to $2.25 to Chicago, 
though no official announcement has been made. This 
report helps to explain the activity recently revived 
in the coke trade. Heretofore carriers have been slow 
to encourage the conclusion of annual contracts by 
talking definitely about freight rates, but they are now 
weighing present and prospective conditions with great 
care, 

So unresponsive has the bituminous coal trade been 
for months that adequate explanation is difficult to 
attain. This is accentuated by the seeming dullness that 
comes from the increasing number of large cars getting 
into the western trade. A 40-ton car is common and the 
coal man who estimates his business by the car circula- 
tion does not always realize that one 40-ton car is 
equivalent to two of 20-ton capacity each. 

The output of anthracite coal in January is said to 
have surpassed all previous records for that month, 
reaching about 5,000,000 tons. Demand in the east was 
persistent and required the full activity of the mines. 
It was the legacy of the strike last fall, which obliterated 
stocks and created some desire for further accumulation ; 
but at least some of the producing companies are now 
catching up with orders and it will be natural to look 
for a decline in production. In the west orders have 
shown the same growth from weather conditions that 
appeared in the bituminous trade. Call for fuel has 
been fairly lively and as welcome as it has been rare 
since the winter opened, but the gain has not been of a 
magnitude to create fresh alarm at a possible insuf- 
ficiency of stocks. Coal has been coming from mines in 
somewhat more than the quantities that can con- 
veniently be absorbed by the current demands and a 
tendency towards congestion showed. in a few spots, 
terminating the scarcity for chestnut size that had 
existed all winter. While dock stocks of that size remain 
low, some shippers are receiving enough small coal to 
make easy the filling of orders in any proportions 
desired. The coolet weather has not been sufficiently 
protracted to demonstrate how much of it the coal trade 
can stand without presenting indications of a famine, 
but the general opinion is easy on that score. 

Prices of anthracite have not greatly changed. The 
trade has been growing a little soft in spots on account 
of the everlasting cheap coal bought at last summer’s 
prices and continuously delivered since, but there is 
said to be no variation from circular on the part of the 
standard producing companies. A little coal keeps mov- 
ing from Chicago to the northwest and stocks at Duluth 
are said to be extremely scant, but traffic from this city 
has not been as great as anticipated earlier in the 
season. The comparative dullness has created in some 
quarters the suspicion that quite a substitution has been 
made this winter to other grades of coal for anthracite 
in some parts of the west. 





CHEQUAMEGON BAY NOTES. 

ASHLAND, Wis., Feb. 6.—The Ashland Lumber Com- 
pany sold a small lot of lumber within the last week 
and it is expected that a deal of much greater magnitude 
will be closed within the next few days. This company 
has purchased another Lima locomotive, which will be 
in operation on the Ashland, Iron River & Siskinoit 
logging railroad. This road is not operating at the pres- 
ent time, but will start up early in the spring and haul 
its full quota of logs during the season, from 75,000,000 
to 100,000,000 feet. Logs will be hauled for the Key- 
stone Lumber Company, the Edward Hines Lumber Com- 
pany, W. H. Gilbert and the Ashland Lumber Company. 

F. E. Gary, formerly of the J. S. Stearns Lumber Com- 
pany, of Odanah, left last evening for Conneaut, Ohio, 
where he was called by the serious illness of his father. 
From there he will go to Memphis, Tenn., to take the 
management of the Baker Lumber Company. Mrs. 
Gary and family will leave in a couple of weeks to join 
a Gary, and they will make Memphis their future 

ome, 

A. E, Gilbert arrived at Ashland last evening with 
his bride and they will make their permanent home here. 
Mr, Gilbert is manager of the Red Cliff Lumber Com- 
pany, of Red Cliff, Wis. 

Quite a little excitement has been created by the 
Weyerhaeuser copper explorations in Douglas county. 
The old burned over and cut over timber lands are go- 
ing like hot cakes. The land office in Ashland has been 
doing a big business. There is undoubtedly lots of cop- 
per there, but the Weyerhaeuser interests have suebeie 
secured all the best lands. 

Thomas Quinn, an employee of Kelley’s camp in the 
vicinity of Glidden, was frozen to death in an old de- 
serted camp last Sunday. He had started to walk to 
Kelley’s camp from Glidden, a distance of thirty miles, 
and it is supposed he became tired and while resting 
in Leonard’s deserted camp he fell asleep and froze to 
death, 

The Bayfield & Western Railroad Company has begun 
hauling logs to the dumping grounds near the Ashland 
Lumber Company’s mill. This change in the destination 
of the logs is made necessary by the fact that the dump- 
ing ground between the Ashland Lime, Salt & Cement 
Company’s dock and the Chequamegon dock has been 
filled with about 7,500,000 feet of logs and between the 
Chequamegon and the Central Commercial docks with 
about 2,000,000 feet for the John O’Brien Lumber Com- 
pany and others. The Bayfield & Western is also hauling 
logs to the Washburn dumping grounds for the John 
O’Brien Lumber Company, which company will have a 
large amount of lumber sawed on Chequamegon bay this 
summer. W. R. Durfee will saw night and day all 
next season for this company and it is understood that 
other mills will be given large sawing contracts also. 

President C. F, Latimer, of the Ashland Lumber Com- 
pany, accompanied by Mrs. Latimer, left for a month’s 
visit in Florida last evening. Mr. Latimer expects the 
price of lumber to advance enough during his absence to 
pay the expenses of the trip. 

Harry H. Bishop, representing John Claney & Co., 
of Chicago, is in Ashland looking over stocks. 

C. G. Poggi, the Chicago lumberman, representing the 
Soper Lumber Company, was transacting business ‘in 
Ashland during the week. 





SOME MICHIGAN MISUNDERSTANDINGS. 


Muskecon, Micu., Feb. 5.—The case of Roxana Peters, 
Alvin Peters and W. A. Young, executors, vs. the Chicago 
& West Michigan Railway Company, is being tried in 
the circuit court this week. William Peters, now de- 
ceased, of the Peters Lumber Company, began the orig- 
inal suit against the railroad company for $130,000, for 
the loss of lumber, which he had destroyed by fire Novem- 
ber 18, 1893, at Keno, Newaygo county, the lumber com- 
pany claiming that the fire was caused by sparks from a 
Chicago & West Michigan freight engine. 

In May, 1897, the case was tried here and the rail- 
road won on the ground that the lumber was piled so 
close to the tracks that it constituted contributory negli- 
gence. The lumber company took the case to the supreme 
court, which reversed the case and ordered a new trial. 

Witnesses from all over the state are being summoned 
and the case is attracting a great deal of attention. The 
insurance companies which have paid such large amounts 
of insurance are said to be the real plaintiffs, 

George Boyce, by Bunker & Carpenter, his attorneys, 
has filed a bill to enforce a lien in Roscommon county 
against the Michigan Pipe Company, Henry B. Smith, 
Guy Moulthrop, Christopher C. Barker and Eddy Bros. 
& Co., all of Bay City, to collect a judgment of $63,000 
he has against his brother, Jonathan Boyce. George 
Boyce got the decree on an accounting, but when he got 
ready to collect it Jonathan Boyce had turned his hold- 
ings into personal property. A previous decree gave him 
a lien on Jonathan’s land for the amount, but this land 
had been denuded of timber by the Bay City people, 
who evidently bought it without knowing of the lien. 

. a 


A WISCONSIN CASE DECIDED. 


The supreme court of Wisconsin has handed down a 
decision in the case of Kickbusch et al vs. Corwith, Me- 
Crossen and Leahy. At the time of the Leahy & Beebe 
failure the mill of that firm was conveyed to Corwith, 
who later sold it to the Jacob Mortenson Lumber Com- 
pany. The creditors attempted to have this deed set 
aside and the property divided among them. The court 
holds that Corwith must account to the creditors for 
the purchase price of the mill at the time of the sale to 
the Mortenson Lumber Company, together with interest 
thereon, but holds that the mortgages given to McCrossen 
on the lands were valid. The Mortenson Lumber Com- 
pany will retain the mill property. 





| 
! 
| 
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THE ILLINOIS LIEN LAW IN DANGER. 





Further Interviews for and Against the New Law—The Plea of Its Author—Strong Argu- 
ment Against the Change by a Lien Law Expert—lllinois Retail Lumbermen 
Appealed to for Aid. 





Views of the Bill by Its Author. 

Simeon Straus, the lawyer who drew the lien act 
which has been introduced in the Ilinois legislature as 
printed in full in last week’s issue of the AMERICAN 
LUMBERMAN, was interviewed and asked to make a state- 
ment regarding the matter. He said: 


This is merely a re-enactment of the law of 1874. We 
had no difficulties under that law, and it had gone through 
the courts, so I patterned tkis law after it in order to get 
the benefit of the court decisions based upon that law. For 
some reason or other the contractors got it into their heads 
that they needed a better law, and they got this man 
Coleman to get up the present law, which believe was 
passed in 1895. I went around two years ago—or it may be 
four years ago—and I got 250 signatures of the best attor- 
neys in the city to a petition for the repeal of the law; 
and I had at that time the signatures of fourteen of our 
local judges, some of whom said in their recommendations 
to the legislature that this law could not be construed 
because it could not be understood. I sent that petition 
down to the legislature, but they had the Allen bill on 
hand, I think—or at least had so many other bills that they 
never reached the matter, and nothing came of it at all. 
At that time 1 merely petitioned the legislature to repeal 
that law, and I suggested to the member of the senate who 
introduced that repealing act, Charles H. Crawford, that 
perhaps the best thing to do in order to get that law re- 
pealed would be for the senate or the house to —— 
a committee to draw up a new law. But nothing was done; 
so this time I drafted a bill myself. We want to get rid 
of that law. I want to tell you candidly that under this 
law I don’t know how to advise my clients. The law is 
no good for anybody, either the contractor or the owner. 
There is no way whereby the owner can protect himself. 
There was less loss of money by the contractors and ma- 
terial men under the old law than under this one. 

Regarding the provision in the 1895 law that it is a 
remedial ope and shall have a liberal construction, that 
amounts to nothing, because the law, like all lien laws, is 
outside of the common law and therefore must be con- 
strued strictly. 

Have you provided that labor shall have a prior lien? 

No, I have not; but I would be perfectly willing to see 
the act amended in this respect. As a matter of fact I 
see no reason why there should be any liens except for 
labor. Why should the man who sells hardware to go on 
a door have a lien, while the man who sells hardware for 
some furnishing not attached to the building have none? 
I would ratner you did not quote me in this, however, be- 
cause people might say that I am not favorable to a lien 
law at all. What I am trying to do is to secure a law that 
will be fair to everybody. 

In Ohio, Mr. Straus, where there is no effective lien 
law, the plumbing supply people have a rule by which 
they are not permitted to furnish any material to 
plumbers except upon a written order from the owner 
of the building. 

Yes, that’s a good idea. Then the owner knows all the 
time just where he is “at.” If the material men would 
be more careful in this matter of credits there would be no 
trouble over liens. I want a law that will enable the owner 
to protect himself by honestly paying for what he con- 
tracted to pay for ‘Under this law the contractor or ma- 
terial man would have forty days in which to file a lien. 

But does that mean, Mr. Straus, that the owner must 
hold back the money for that forty days in order to see 
that the liens are all settled? Or is he permitted to 
pay every cent over to the contractor at any time, 
assuming that no lien notices have been filed upon him? 

Mr. Straus hesitated a moment and then said: 

I haven't been much in touch with that point, as from 
our side of the matter that doesn’t come much into con- 
sideration. We always make it our business to see that 
everybody is taken care of. 

But would the proposed law compel you to do it? 

Mr. Straus parried this question by saying that as 
a rule the owner was honest. “They are perfectly wil- 
ling to pay,” he declared, “but they want to pay only 
once. Another thing, these people should get in their 
lien notices and protect themselves, instead of placing 
all the responsibility upon the owner.” 

Mr. Straus called attention to some points about the 
law which he professed to be able to understand, and 
closed the interview with a plea for the contractor, who, 
he said, under the present law was obliged to give away 
all the secrets of his business to the owner, who could 
take the statement which the law required of the con- 
tractor and figure up exactly the profit which the con- 
tractor had made on the job. 


Judge Linden Reviews the Proposed Bill. 


“It is the old act of 1874 with all the good provisions 
of that act cut out.” This was what Attorney Adams 
had said about the child of Mr. Straus’ active brain, as 
quoted last week. When lawyers disagree a layman can- 
not decide, and the AMERICAN LUMBERMAN thought it 
well to secure an opinion from James Linden, a veteran 
Chicago lawyer who has had a great deal of practice in 
lien cases and has given the subject much close study. 

Judge Linden, after reading the above interview with 
Mr, Straus, remarked: 


I have carefully examined the proposed act and I see that 
the whole tenor of his mind is to protect the loan men with- 
out regard to the rights even of the owner, and certainly 
not of the contractor, and absolutely ignoring the rights and 
safety of the material man and subcontractors. I have 
earefully compared the gre act with the act of 1874, 
section by section, and I find that it has purposely omitted 
every feature which would protect the interests of the 
material men and has interjected a few new features which 
make the position of the loan man stronger and relieve him 
of any liability whatever in paying out the loan. 


A Veritable Trap. 


P ag 11 of the proposed act, you will notice, reads as 
ollows: 
{11. Quantum Meruit.] When the owner of the 
land shall have fafled to perform his part 
of the contract, and by reason thereof the 
other party shall, without his own default, have 


been prevented from performing his part, he shall 
be entitled to a reasonable compensation for as 
much thereof as he has performed, in proportion to 
the price stipulated for the whol , and the court 
shall adjust his claim accordingly. 

The apparent purport of this section is to enable the con- 
tractor in case of the default of the owner to recover for 
what he has already done up to that time. It is, however, 
a veritable trap so far as the contractor and material man 
are concerned. Even though the owner does fail to perform 
his part of the contract there is no legal excuse provided 
whereby the contractor may stop his work, but by the force 
of his contract he would be obliged to complete it before he 
could collect, notwithstanding the default of the owner. 


Judge Linden explained that this was because it would 
be necessary for the contractor to show that the owner’s 
default had operated to prevent his continuance with the 
contract. For instance, in case the owner refuses to 
pay the money due the contractor from time to time that 
would be no excuse for stopping work under the contract 
unless the contractor could show that he did not himself 
have the means and could not otherwise obtain it to 
carry on the contract at his own expense. Mr. Linden 
continued ; 


The law of 1874, of which this is purported to be a re- 
enactment, in this section stated that if the owner failed 
to perform his contract by payment of money due 
or in any other manner the contractor would thereby be 
entitled to recover for the portion already completed. Un- 
der the proposed act that clause has purposely been omitted 
and, as | have stated, the result of this law would be to trap 
and practically ruin the contractor. He will be compelled 
to fulfill his contract according to the common law, which 
provides that no recovery can be made under a contract until 
it has been completed, without good legal excuse, 


No Limitation of Lien Against Purchaser. 


Another fatal defect in this preneest act is that the time 
within which a suit must be brought to enforce a lien is 
placed at six months. This is under section 28, which reads: 
[28. Limitation.] No creditor shall be allowed 
to enforce the lien created under the foregoing pro- 
visions, as against or to the prejudice of any other 
creditor or any incumbrance, unless suit be insti- 
tuted to enforce such lien within six months after 
the a oe for labor or materials shall have 
become due and payable. 

You will notice, if you read the act of 1874, that it reads 
“any other creditor or any encumbrance or purchaser.” It 
would appear therefore that the purchaser of a newly 
erected property has no protection against liens even after 
the expiration of the six months. This would cloud the 
title and prevent the transfers of all such property and work 
endless harm. 


Labor Unprotected. 


Section 33 of the law of 1874 provides for protection to 
workingmen in priority of lien for wages. In this act all 
reference to the protection of labor appears purposely to 
have been omitted. 

Section 35 of the proposed law provides that the con- 
tractor shall file a statement under oath if soqeired by the 
owner, and that such statement if untrue will render him 
guilty of perjury. This provision amounts to a criminal 
enactment in the civil law, and (as has been held in other 
states) would render void at least the section in which it 
occurs. This would therefore absolutely do away with 
the section which provides that a sworn statement may even 
be required by the owner. Under this option of the owner 
to require the statement or not as he chooses, experience 
under the old law shows that it almost universally was not 
required, and the contractor was permitted to make any 
informal statement as he chose to the loan man or owner as 
to the number and amount of subcontract etc. The owner 
or loan man was permitted to pay the money out upon such 
statement or upon no statement at all, and the subcon- 
tractors could not hold the owner in any manner for his 
failure to require a sworn statement. 


Natural Results of the 1874 Law. 


Experience shows that under the old law in a large num- 
ber of cases the contractor, and in many cases the owner 
purposely entered into contracts with parties to do special 
portions of the work, for larger sums than were by private 
agreement to be paid. ‘The effect of such a “stuffed’’ con- 
tract by a contractor as against an innocent owner, where a 
sworn statement was not required, would be to enable the 
contractor to collect the money from the owner faster than 
the actual progress of the work would warrant, in justice 
to other contractors and material men entering later upon 
the work. At a certain stage in the process of the improve- 
ment, therefore, the contractor would have in his hands 
about as much money as would represent his profit upon the 
job if he completed it. At this point he was very likely to 
abandon the job and the owner would be obliged to file what 
is known as an interpleader in court, and after paying out of 
the contract price left in his hands sufficient to complete 
the building and cover such damages as he had sustained by 
the breach of contract there would most likely be er 
left for such of the material men and subcontractors as ha 
not yet been paid. This was a natural and very common 
result of the lax features of the old law, and which was 
sought to be corrected, and has been corrected, in the pres- 
ent law. The experience under the old law showed also 
that the owner sometimes resorted to a stuffed contract in 
order to swell the apparent value of the improvement, and 
thus to obtain a larger loan than could be obtained if he 
represented to the loan man the actual facts in connection 
with the cost of the building. It therefore sometimes hap- 
paned that an owner resorting to this trick would out of the 
oan be able to pay for the = Yay 1 and all or a part 
of the cost of the lot; or would pay for the improvement 
and pocket a large balance of the loan, intending never even 
to pay the interest upon it but abandoning it to foreclosure 
as soon as the interest became due. Under the present law 
this cannot be done. 


The Present Law. 


The law of 1895 was found necessary because of the 
many technical decisions of the supreme court in construing 
provisions of the law of 1874 in such a way that hundreds of 
thousands of dolars of liens were. lost to material men 
through their falure to a strictly with the provisions 
of the law. For instance, it is absurd to hold that a man. 
cannot make a contract for the erection of two or more 
buildings at the same time but must make a separate con- 
tract for each ovo OB upon each lot. Yet the law of 1874 
was so construed “ the supreme court, and if under a con- 
tract two or more buildings were erected upon separate lots 
the lien was lost. That is not true under the present law, 
although it would be under’ the proposed law. ‘There are 
many other good features of the pee law over the one 
proposed, so many indeed as should preserve it for all time, 


on some items will not reac 


with B gy: slight amendments in a few parts, in order 
to make it clearly understood. Upon the above point, for 
instance, it provides that any number of buildings can be 
contracted for at one time, if upon adjacent lots, and that 
the delivery of material for any one of the buildings to any 
va the lots is all that is necessary in order to establish a 
en. 


A Strong Feature. 


The provision of section 5 requiring a sworn state- 
ment, while not as complete in its provisions as might be 
desired is one of the strong features of the law for the pro- 
tection not vans | of the owner but also of all parties fur- 
nishing material or performing services in the erection of the 
building. ‘The assignability of the lien claim as an asset, 
permitting the assignee to deal with it as his own, is in 
line with common justice and common sense. ‘The simplicity 
of the filing of the lien claim under the present law, and 
having two years within which to adjust it, are desirable 
and indeed absolutely necesary features considering the 
vast interests involved. A lien claimant should not be so 
compelled to go to the expense of hiring attorneys to enforce 
his claim by a suit in chancery to get a lien. The costs 
of solicitors’ and court fees and masters’ charges will in 
almost all cases be larger than the claim itself. Another 
good feature of the present act is the simplicity of the court 
proceedings under it for the enforcement of the lien claim, 
‘This is a strong feature and it should be preserved. The 
present act embodies improvements which were suggested by 
defects which had been found in the law of 1874 as developed 
by court decisions, and while the present act is not entirely 
perfect it is a long way in advance of any other that has 
ever been enacted in this state. 


Germany Needs Lien Legislation. 


A special dispatch dated on February 4 at Berlin, Ger- 
many, states that a number of the reichstag recently 
advocated in that body the adoption of the building lien 
system in force in this country in as far as at least it 
relates to labor. 


Appeal to Material Men. 


The secretary of the Illinois Lumber Dealers’ Associa- 
tion, George H, Hotchkiss, 315 Dearborn street, Chicago, 
this week sent out a circular letter addressed to “The 
Lumbermen of Illinois amd all others interested in retain- 
ing the mechanics’ lien law of the state:” 


Gentlemen: The lien iaw now upon the statute books of 
this state has been attacked by a bill already introduced in 
the house, which proposes changes which, if adopted, will 
transform the law from one of security to the material man 
to that of security to the capitalist and loan man, and 
emasculates the law of the valuable features which now 
provide security to the man who supplies the material for 
improving a property. 

The present law, while needing perhaps some minor 
changes, is too valuable in its protection of the party who 
furnishes lumber and other material to be made subject 
to such emasculating process as is proposed, and which only 
united effort on the part of material men can defeat. 

In years past the lumbermen of the state have been invited 
to contribute funds to a legal firm in Chicago ostensibly to 
be used by them in defense of the law. 

It would seem that a recognized organization like the 
Illinois Lumber Dealers’ Association would afford greater 
assurance of a judicious expenditure of such a fund as may 
be raised than is possible through parties whose interests 
lie in a fee, and while the current income of the associa- 
tion does not permit its officers to incur the needful expense 
from the association treasury, they will gladly undertake 
to receive and through its committee judiciously disburse 
such moneys as may be donated by the lumbermen for the 
purpose of preventing a repeal of the law or the incorpora- 
tion of sections practically robbing it of its advantages to 
the supply man and mechanic. A fund of at least $1,000 is 
imperatively needed for this purpose. All moneys received 
will be kept in a separate fund and disbursed by a respon- 
sible committee of this association, and any surplus which 
may be left will be pro-rated to the givers. As many of the 
smaller dealers will not feel able to respond, those having 
a greater interest in maintaining the law will no doubt 
show the extent of that interest in the size of their 
remittance. Make checks payable to order of the Illinois 
Lumber Dealers’ Association, and don’t delay, as what is 
done must be done at once. 

You will be interested in the presentation of this mat- 
ter in the AMBHRICAN LUMBERMAN of February 2, and fol- 
lowing issues. 


The above appeal should not be neglected. Every one 
who receives it should feel it his business to assist in this 
work, being assured that every dollar contributed will be 
honestly and wisely expended. It should not require any 
money to accomplish such a purpose, but traveling and 
hotel expenses for a strong committee must be paid and 
an extensive correspondence carried on, and this all in- 
volves the use of money. It might be suggested in this 
connection that lumbermen should use their influence 
with their representatives in the state senate and legis- 
lature against amy repeal or weakening of the present, 
law. 

OP BAD LDP LLL IID 


AN OPTIMIST’S VIEWS OF CONDITIONS. 


C. A. Ward, president of the Ward Lumber Company, 
Chicago, in discussing hardwoods conditions on Tuesday 
of this week said to the AMERICAN LUMBERMAN: 


The demand for all kinds of hardwoods is good. Trade 
during the holiday _ was probably never better for that 
season. Buyers and sellers seem to be coming together on a 
common ground satisfactory to both classes, as both concede 
that former low prices for hardwood lumber are past, never 
to return. This is the legitimate action of the law of supply 
and demand. Stocks in first hands are small and the eager- 
ness of jobbers ph | up their supplies indicates that mill 
men will have very little stock to offer, as everything is 
taken as fast as manufactured. 

The trade is gradually getting into the hands of stronger 
people, and the necessity of forcing stock on to the market 
is diminishing. Buyers appreciate these conditions and are 
willing to pay higher prices than formerly. What they de- 
sire is not so much low prices as stability of values. 

The influence upon the market of the operations of small 
mills is felt less at present than ever before and the market 


‘is affected mainly by sharp competition between larger oper- 


ators in securing business, 

The season for logging and operating mills in the south 
during the past six months has been  eige notwithstand- 
ing which all supplies of lumber have been readily absorbed. 
During the next six months the perfect weather conditions 
are not expected to continue, but the active demand will 


‘naturally increase. The first half of the year has for a long 


time been the period of active demand and large purchases, 

and I think buyers and sellers alike anticipate during the 

next few months a very strong market in hardwoods. Prices 

the fancy figures of twelve 

= ago, but the average will be quite as high, if not 
gher. 
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THE EDITOR’S EUROPEAN OBSERVATIONS. 





A Beloved Ruler’s Death Recalls Interesting Visits—The Royal Properties in England and 
Scotland—Renaissance of a Much Advertised Antwerp House. 





Reminiscent of Her Majesty the Queen—400. 


The recent death and funeral obsequies of the greatest 
queen the world has ever knowm must invoke a world of 
reminiscence in the minds of anyone who has journeyed 
through England and noticed the wonderful influence of 
her personality in that natiom, notwithstanding the fact 
that the English throne has practically been shorn of all 
its direct power and authority; nevertheless, reverence 
for the reigning monarch is an inalienable trait of the 
English character, and as instamcing one peculiar phase 
of the matter I.may say that the death of the queen and 
the succession of Edward to the throne will doubtless 
cause an outlay of thousands of pounds for new station- 
ery and new signboards. “Purveyors to the queen” is a 
famous line indeed in English advertising and is used by 
all classes of trade people who can find any shadow of 
authority for inserting that magic clause in connection 
with the announcements of their business. A new editiom 
of the prayer book of the Church of England will have to 





WILLIAM THE CONQUEROR OAK. 


replace the ones now in use, and the English national air 
will have to conform hereafter to the masculine gender. 
My own memory of a visit to Windsor castle is a very 
pleasant one, and that visit was made upon a particu- 
larly auspicious occasion. The occasion was the jubilee 
of the Young Men’s Christian Association in London in 
1894 and the delegates were accorded privileges never 
before extended to any public institution. With others 
I visited the Albert Memorial Chapel and viewed the 
royal mausoleum at Frogmore, where the prince consort 
lay buried, awaiting the coming of the queen whose body 
upon Monday of this week was laid beside his. I had 
also the pleasure of inspecting a saw mill constructed 
under the direction of the prince consort and finished ir 
1861, the year of his death. It is operated in connection 
with a series of workshops where joinery work, fine car- 
pentering etc. are carried on in connectior with the two 
farms which gratified Prince Albert’s love of agriculture. 
King Edward VII. is now the reigning ruler, although 
why it should be Edward VII. I do not know, as the 
other Edwards were kings of England and mot of the 


United Kingdom of today. His wife was Princess Alex- 
andria, daughter of the King of Denmark, and he first 
met her the year of his father’s death, at the autumn 
military maneuvers in Germany. It was eighteen months 
after that the wedding occurred, amd Tennyson (the poet 
laureate who has never found a worthy successor) 
greeted her in the following lines: 

Welcome her, welcome the land's desire, 

The sea king’s daughter as happy as fair, 

Blissful bride of a blissful heir; 

O joy of the people and joy of the throne, 

Come to us, love us and make us your own; 

For Saxon, or Dane, or Norman we, 

Teuton or Celt, or whatever we be, 

We are each all Dane in our welcome to thee, 

Alexandria. 


A Visit to Windsor—401. 


So much has been written about Windsor castle that I 
do not think it necessary here to add further upon this 
point than my recollections of the splendid forests ir 
Windsor park, and particularly the William the Con- 
queror oak, over 1,300 years old and one of the oldest 
oaks in existence today, a picture of which is given here- 
with. 

There were about 2,000 of us in the little party that 
made the visit and we went as guests not only of the 
queen but of Cook’s tourist agency, which furnished ex- 
cursion trains free of expense to take us through the 
twenty-three miles of beautiful scenery that lies between 
London and Windsor. “The Merry Wives of Windsor,” 
with children galore, watched our coming, and we 
lunched in a pavilion im the royal park and had a good 
time generally. There are 13,000 acres of park and 
forest land in Windsor park and so there was plenty of 
room for us. Here many of the trees are patriarchs, 1,000 
years of age or more; there have grown up among them 
legends and historical associations such as befit their 
royal birth, and it is mothing less than lese majeste to 
speculate upon their fitness or unfitness for conversion 
into lumber, 


The Royal Scottish Stronghold—402. 
Balmoral castle, the queen’s Scottish autumnal resi- 
dence, forty-eight miles west of Aberdeen, is scarcely 
second in interest to Windsor, and was largely built by 
the late Primee Albert, in 1848, the old castle having 





BALMORAL CASTLE, SCOTLAND. 


been too small for the royal family. The illustration 
which I publish here, in addition to the castle gives some 
idea of the magnificent woodland scape which surrounds 
it, in extent about 10,000 acres, besides 30,000 acres of 
deer forest. 





WINDSOR CASTLE, ENGLAND. , 


A New Cloak for an Old Carcass—403. 

Some time since in my observations I had occasion to 
refer to methods employed by P. DeRycke & Son, of 
Antwerp, Belgium, as also P. DeRycke Fils. It has been 
but a few weeks since I recorded the fact that P. De- 
Rycke & Son had gone into bankruptcy. Now comes 
over the AMERICAN LUMBERMAN’S special wire from 
Antwerp the intelligence that the DeRyckes have pat- 
terned after the famous ostrich which sought to conceal 
its identity by hiding its head in a bunch of sand. 
They have knocked the final “e” off their name, it is 
stated, and started in business again under the name 
of the Antwerp Trading Company. What I have said 
above in connection with what I said previously about 
the DeRyckes is a sufficient introduction of this concern 
to all readers of the AMERICAN LUMBERMAN, and if the 
Antwerp Trading Company succeed in forming connec- 
tions on this side with people who are not readers of 
the LUMBERMAN it will be but another addition to the 
historic list of calamities which happen to the man who 
does not read the papers. “May the Antwerp Trading 
Company have all the success that it deserves,” is the 
AMERICAN LUMBERMAN’S way of wishing that American 
lumbermen may be fortunate enough not to be swindled 
by it. J. E. D. 





Foreign. 


Glasgow, Scotland. 
Advices from Singleton, Dunn & Co., Glasgow, Scot- 
land, state: 


Pitch pine stock on hand is in excess of that of a year 
ago, and the consumption has been less than during 1899. 
Prices are weaker than during the early months of the 
past year, especially for small average timber. Prices 
have been for 35 to 40 cubic feet average from 1s 3%d to 
1s 5d a cubic foot. Small wood utider 10 inches has sold at 
from 1s 1d to 1s 2d a cubic foot. The consumption of 
hewn timber has been fair and stock is moderate. Con- 
siderable quantities of planks and boards were imported in 
fulfillment of contracts. Oak planks—The bulk of the im- 
ports have been on contract. Prices realized for consign- 
ment lots have ranged from 1s 8d a cubic foot to 2s 2d a 
cubic foot. Quartered white oak—In the early months 
of the year the supply was small and prices were high, 
but later on imports were too heavy and prices gave way. 
A considerable amount of this stock was of indifferent 
quality. Sales of 1x6 and up were made early in the year 
at 3s 444d a cubic foot to 3s 744d a cubic foot, but 3s to 
3s 3d is present value. Plain oak boards—These have 
been sold at from 1s 4d to 2s a cubic foot, according to 





quality. Poplar—The scarcity and high price of Canadian 
white pine have been in favor of this wood. Logs have 
been more largely imported than in former years and 


their relatively lower price as compared with lumber has 
induced buyers to take up shipments of these. Prices have 
ranged from 1s 3d to 2s a cubic foot, chiefly from 1s 6d 
to ls 8d a cubic foot. Inch boards of wide average have 
been moderately imported and values have been steady. 
For 1x18 and up 2s 6d to 2s 7d a cubic foot has been ob- 
tained, and for 1x24-inch and up 2s 8d to 2s 10d a cubic 
foot. Narrower widths have realized from 1s 9d to 2s 3d 
a cubic foot. Dressed lumber has been largely imported of 
all qualities. Walnut—The high price obtainable has caused 
shipments of both logs and lumber of poor quality to be 
sent forward too freely. First-lass parcels of logs sold at 
from 48s 6d to 6s 6d a cubic foot and considerable quan- 
tities of inferior logs have realized from 2s 6d to 3s 6d a 
cubic foot. Prime lumber of good average width sold at 
ag 6d to 7s 6d a cubic foot and poorer qualities at from 
28 to 4s. 


Wright, Graham & Co., Glasgow, Scotland, quote the 
recent conditions of that market in part as follows: 


Sawn pitch pine—The demand is quiet. Prices are fairly 
well maintained. Current prices are about—25 to 30 
cubic feet average at 1544d to 16d; 35 to 40 average at 
1644d to 18d a cubic foot. Stowage planks—i1s 1d to 1s 
3d a cubic foot. boards—£13 10s to £14 108 a 
standard. 

Black walnut logs—Consignments of prime logs have met 
with prompt sale at from 4s 6d to 5s 6d a cubie foot for 
good average girth. Inferior quality wood is plentiful, and 
only saleable at low prices. 

Black walnut planks and boards—The demand for prime 
wide stock has been good, and consignments are well taken 
up. Prices—5s 6d to 7s 3d a cubic foot, according to aver- 
age width. Commons and culls are selling at from 2s to 3s 
a cubic foot. 

Yellow poplar logs—The import o—— the past three 
months has been 37 logs, as compared with 624 logs during 
the same three months of last year. There is a demand for 
large prime logs, and we can advise prompt shipments. 
Price—21d to 22d a cubic foot. Small logs of poorer qual- 
ity are selling at 1s 6d to 1s 8d a cubic foot. 

Yellow poplar planks—The market is largely stocked 
with medium and inferior quality, which are difficult to 
dispose of. Prime quality, 3 to 6 inches, averaging 14 
inches and up wide, price—2s 3d to 2s 4d. Prime quality, 
1%, 1% and 2 inches, is selling at 2s 2d to 2s 3d a cubic 
foot. Second quality is plentiful, and selling at from 1s 
4d to 1s 6d a cubic foot. Boards—The demand has been 
quiet for all kinds with the exception of 1x18 and up and 
1x24 and up prime quality. The market is well stocked 
with saps, commons and culls. Current prices are—1x24 
and up at 2s 9d to 2s 94d; 1x22 to 26-inch at 2s 8d; 
1x18 and up at 2s 6d; 1x10 and up, averaging 14 inches 
to 15 inches wide, at 2s to 28 1d; 1x8 an ie at 1s 9d 
to 1s 10d; clear saps, 1x8 and up, at 1s 6d to 1s 8d; com- 
mons and culls at 1s 2d to 1s 3d a cubic foot. There is a 
demand for %-inch, %-inch and %-inch, planed two sides, 
prime quality, 15 inches and up wide. 


FROM THE DOMINION. 


Orrawa, ONT., Feb. 4.—The Ontario department of crown 
lands has called for tenders for timber berths in northern 
Ontario, tenders to be received up to March 15 next. 
The property offered includes three forfeited berths in 
the townships of Digby, Shelburne and Utterworth, and a 
berth on the Ottawa river containing twenty-four miles. 

There will also be timber sold in part of the township 
of Graham and all of Cartier, Hart and Levack. 

The mills of the Keewatin Lumbering & Manufactur- 
ing Company, at Keewatin, Ontario, cover 300 acres. 
The company, organized in 1879, has its headquarters at 
Hamilton, Ontario, Richard Fuller being president. The 
product is marketed altogether in the west. The output 
yearly is about 15,000,000 feet. The limits of the com- 
pany are on the Lake of the Woods and tributaries and 
in Minnesota. In Minnesota the company has about 100,- 
000,000 feet of timber standing and as much more in 
Ontario. 
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Favored by Railroads. 
The business men of Beloit, Wis., and the railroads 


snuggle in together like twins. Very often for unfair- 
ness, or alleged unfairness, on the part of a road the 
merchants and manufacturers of a town have a knife 
up their sleeves for it. Beloit has two roads, the Chicago 
& North-Western and the Chicago, Milwaukee & St. Paul, 
and | hear the Jumbermen speak none but the best 
words of them. ‘Lhis is as it should be, for the peo- 
ple of this Wisconsin town who handle freight are 
treated most handsomely, In many a town I have 
heard the lumbermen comp‘ain about switching charges, 
or that at times they are unable to get cars moved 
as quickly as would suit them. There is nothing of 
this kind in Beloit. There is a belt line that touches 
every lumber yard and every manufacturing concern 
of importance, and when a car of lumber, iron or coal 
reaches the town, immediately it is put where it 
belongs. ‘These Beloit men do not have to be on the 
watch to see if a car for them has arrived on the 
main track and if so importune the railway officials to 
set it in, for in it comes often before they know it has 
arrived, And for this prompt service there is not a 
cent to pay. The railroad people furnish the switching 
engine and the crew is evidently instructed to comply 
with the wishes of the lumbermen and manufacturers. 
Said one of the Cunninghams, who was unloading a 
car of stuff, “They would move that car as many times 
as we would ask them to and not a word of back talk 
about it.” The town for its size is a great manu- 
facturing point and the railroads by their liberal and 
accommodating management are helping to push it 
along. 

Beloit is growing like a mushroom. Having a tin 
pail brigade of 2,000 it has an element of growth. ‘They 
tell me that in the past ten years the percentage of 
growth has been larger in only one town in the state. 
[t has a college in which one of the big editors in the 
oflice of the AMERICAN LUMBERMAN was educated, and 
| am not sure but 100 years hence that institution of 
learning will be renowned on that account. A man who 
returned from the Klondike with his pockets lined with 
gold will build a first class hotel, it is reported, which 
will cause everybody concerned—citizens and traveling 
men—-to throw up their hats, for if there is a town 
on the face of the earth that needs such a hotel it is 
this one. 

Located here are the Berlin Machine Works, one of 
the big shops of the country from which woodworking 
machinery is turned out. For years, by reputation, | 
have been acquainted with the Berlin machinery, but 
[ had no idea of the extent of the shops. It almost 
wearies a fellow to walk the length of them. Yet as 
an instance of what pushing business men can do when 
they aim to do the right thing, I understand that the 
enterprise was started in a very modest way and not 
sO many years ago, either. Today there are $100,000 
worth of orders on the books. That means busy shops. 
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“Each had the same old cigar.”’ 


More than 300 men are employed and the night I 
reached Beloit the works were running full blast. You 
can’t take a few cogwheels and shafts and throw a 
20,000-pound planer together. The making of such a 
machine requires skill and painstaking work. Then 
when it is completed it is tested, not a machine going 
out to which power has not been applied. The company 
has a large number of cars of its own, painted yellow, 
and railroad officials have become used to seeing these 
cars speeding away in every direction of the compass. 
“Our great field is on the Pacific coast,” said Mr. Osborn, 
who was piloting me around, “but yesterday we received 
an order for a machine from Maine.” 
Good Town in Which to Sell Lumber. 

| should judge that Beloit is a good yard town. I 
did not hear a single yard man say that his heighbor 
was the son of a sea cook, or a horse thief. I am 
always looking for such men to be making money. Bad 
blood ecurtails profits. When we rise up and try to cut 
off our competitors’ heads we are at the same time 
paring down our bank accounts—and then it may have 
been brought to our notice that the heads of these com- 








petitors do not fall as easily as we imagined they would. 
ot long ago 1 visited a place where for years there 
has been an effort to put a yard man’s head in the 
basket, but today his head is warm and he wears as 
good a hat as anybody. 

I have really thought that in one respect 1 was one 
of the biggest fools in the country, for I have carried 
an unlighted cigar between my teeth for ten years, 
but C. C. Keeler, president of the Keeler Lumber Com- 
pany, beats me two to one, as he has been a smokeless 
smoker for twenty years. We had a good talk on 
the foolishness of mankind, which might have been con- 
vincing to others, but I noticed that when we parted 
each had the same old cigar in his mouth. That is 
what is the matter with us; we know it but we won’t 
do it. Once a habit gets astride of our necks we are 
net bronco enough to throw it. 

Mr. Keeler has sold lumber here since 1866. The 
Illinois state line is within three rods of his office, 
and just to see what the sensation would be we went 
out and stood one foot in Illinois and the other in 
Wisconsin. Seventy-five percent of the dimension sold 
by Mr. Keeler is hemlock; in fact Beloit may be called 
a hemlock town. Mr. Keeler also runs a yard in Rock- 
ton, Ill., but he says he has not been there in a year, 
all communication being carried on by telephone. 

The poacher gets a cold deal in Beloit. Lf a whole- 
sale concern ships in to a carpenter or contractor the 
yard men by unanimous consent drop it as they would 
a live coal. If the dealers in every town would do 
that more poachers would get tired. We don’t come 




















‘‘Karnestness is a great convincer.” 


down with our whole weight on these poachers. If they 

will favor us a trifle in the way of prices, too, many of 

us will favor them with our orders. The retail asgo- 

ciations keep a list of the poachers, and they ought 

to keep a list of their members who buy of poachers. 
The Curiosity of the Year. 

At the Beloit Lumber Company’s office I ran against 
a genuine surprise. C. EK. Conklin, who has charge 
of the lumber department, passed out a card on which 
it was stated that he was “Lumber Buyer.” This yard 
is one of a line of four, backed by experience and ample 
capital, and at first blush I thought that Mr. Conklin 
must be the buyer for the lot of them. “No,” said 
he, “for this one only.” Then my eyes stuck out still 
farther. “Do you mean that you buy the lumber that 
is sold from this yard, and from none other?” I asked. 
He said he meant just that thing. Had I been running 
a lumber museum I immediately would have secured, 
as an attraction, the men who employ Mr. Conklin. 
It would thave required considerable floor space to 
accommodate these men, as among them are Tom Reber 
and General Lawler, who would take up a good deal 
of room, but if it was necessary to build on an addi- 
tion I would do it. 

This is the first thing of the kind that ever has 
come to my notice. The next day I asked a man who 
runs close to half a hundred yards if he permitted 
any of his local managers to buy and he replied, “No, 
not even a postage stamp!” I know local managers 
who now and then buy a load of low grade stuff to 
fill in, but not another one who buys all the lumber 
that is sold. Seeley Perry, who was the senior part- 
ner in this combination of yards, and who now has gone 
to his reward, Mr. Conklin regards as the best retail 
lumberman he ever knew. Mr. Perry sold lumber in 
Rockford for fifty years and, being an observing, level 
headed man, certainly ought to have learned a great 
deal in that time. He surely learned that others could 
buy lumber as well as he, and further learned to place 
responsibility on younger shoulders. And when we have 
learned that we are not the pivot on which the earth 
revolves our education is far advanced. Your awfully 
serious men—your men who think they are the one 
great push—I drift farther and farther away from 
every day. Give me the man who goes through life 
with a smile on his lips as if the whole thing were a 
joke rather than him who sets his teeth, pounds away 
like a trip hammer and is so wise that at every turn 
he advises the Almighty what to do next. 

It is neither for me nor any other man to say how 
much undesirable stuff is piled in the line yards of 
the country, for the good reason that no one man 
knows. There is a large quantity of it. How could 
it be otherwise so long as a carload of stuff often 








comes to a yard which is not wanted at all, but which 
is a portion of a block of Inmber that was bought 
cheap and then distributed among 2 score or more 
of yards? 

The capable local line yard manager must be a good 
all around man. He is expected to be a good salesman, 
a good collector, a good bookkeeper. He must be so 
well versed in matters pertaining to the lien law as 
to know what to do when action is required. He must 
be a man who knows human nature and who can make 
friends—and being all this there are line yard pro- 
prietors who do not think he knows the requirements 
of his trade, or that he is capable of buying a car of 
2x4 dimension! “I am going to get out of this,” said 
a bright local manager to me, “for I am learning only 
a part of the business. Aside from what I read in the 
lumber papers I am perfectly ignorant of the condition 
of the market. Not a salesman visits me. I hear no 
talk about prices. I receive no price lists.” I didn’t 
wonder that the young fellow was lonesome and that 
he should urge me to prolong my visit that he might 
talk more about the outside lumber world. 


Lumbermen and Builders. 


As a rule the exclusive yard man does not take any 
too kindly to his neighbor who runs both a yard and 
planing mill, and when in addition this yard and plan- 
ing mill man is a contractor, in a business way he is 
not particularly loved. The exclusive yard man says 
that his neighbor who may run the combination of 
yard and planing mill will, if he is that kind of a 
fellow, sell lumber cheap and make his profit on the 
mill work that is furnished; and then if he be a con- 
tractor the lumber which goes into all the jobs he takes 
comes out of his own yard, which of course we must 
expect it will. There are many imperfections which 
creep into earthly affairs, and none of us is satisfied 
except us easy going mortals who take things as they 
come and make the best of them. Personally, I like to 
meet a man who runs a lumber yard and planing mill . 
and is doing a contracting business. I like it because 
he is a more prolific source of news than is either the 
yard man, planing mill man or contractor alone. 

Cunningham Bros., in addition to running a retail 
yard, operate a planing mill and probably do a quar- 
ter of the building of Beloit. During the busy season 
they employ from forty to fifty carpenters. The planing 
mill is 50x100 feet, and in it is turned out all work 
used in a building except doors, and of these there 
are a thousand stored in the warehouse. The power 
is an electric motor, the boiler and engine once used 
having passed into that state so graphically described by 
ex-President Cleveland. “The advantage of electric 
power is that it does not freeze up, and largely does 
away with the risk of fire,” said Mr. Cunningham. “Push 
the button and away she goes; push it again and every- 
thing stops. The cost is about the same as steam 
power.” 

A couple of days thereafter I visited a woodworking 
establishment in Rockford, said to be one of the finest 
in the whole country, and saw a 25-horse power dynamo 
directly attached to a sticker. “I want you to see how 
the machine is under control,” said the operator. Then 
he turned on the mysterious lightning and on short 
order away went the machine at full speed. “Now sce 
how quick we can stop it,” said he, and quickly it 
came to a standstill. “You have got the machine right 
under your thumb,” was the way he put it. 

Electricity works admirably, yet a gentleman who 
stands high in woodworking machinery circles not long 








“Take things as they come.” 


ago intimated to me that this electric power stands 
a chance of being relegated as a stage coach in the 
power line. “Wait until compressed air is attached 
direct to the machines!” said he. “Will it be done?” was 
asked. “We are figuring on it,” was the reply. 

In a warm corner of the office of the Cunninghams the 
senior member of the firm talked for an hour on build- 
ing. “Yes, we use a sight of hemlock,” said he. “We 
use it in dimension, sheathing boards, roof boards and 
for the under floors. It makes a better frame than 
pine.” “There is a great man,” I thought, as I looked 
admiringly at this Beloit operator, for you know we 
are inclined to regard a man as a who agrees with 
us. If I wanted to raise myself to the skies in the 
opinion of a man I would in advance acquaint myself 
with his views, and then in his presence reiterate them 
as my own. Then when I was gone he would say, “that 
fellow is a blinger!” ; 

There are plenty of lumbermen in the country tribu- 
tary to the Wisconsin and Michigan hemlock source 
of supply who think that the wood is good for frames, 
but there they stop. They would not think of using 
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it for sides, roofs, floors, as does Mr. Cunningham. I 
have at times talked hemlock for these places and 
they would look upon me as a freak who ought to 
wear long hair and go around with shirt collar unbut- 
toned. I have talked this way for the reason that I 
know to what extent hemlock is used in the east. 
Back there hemlock is not only employed as above 
cited but there are many examples of hemlock finish, 
and when properly applied it is no slouch of a finish, 
either. Therefore you can imagine that on this cold 
day Mr. Cunningham, as well as his glowing stove, was 
an agreeable companion. 

“The prevailing inside finish in the town is yellow 
pine and cypress,” the yard man continued. “Cypress 
is rapidly coming into use. It costs a little more than 
pine, but the difference in price is nearly overcome by 
the ease with which it is worked. Birch in Beloit is 
going out of favor. Little basswood is used for sid- 
ing. Somehow builders have got it in their heads 
that it is not durable notwithstanding siding which has 
been on houses, here for forty years is sound yet, and 
it has never been painted. I account for the feeling 
against it on the ground that not many years. ago 
basswood was looked upon as a scum of a wood and the 
people have not become educated up to its real value. 
These freak ideas of a community must be respected, how- 
ever. A man cannot put in all his time acting as an 
educator. Our best houses are of course finished in oak. 
Red oak is better than white, unless the white is white. 
There is considerable white oak, so called, that is gray. 
White cedar shingles are used almost exclusively. White 
pine shingles will warp unless space is given between 
them, and the carpenters who lay them will not always 
provide this space. We have practically discarded red 
cedars for the reason that so many of them are either 
cut from dead timber or the life is seasoned out of them. 
The sap is now cut from the best brands of white cedars 
and the result is a fine shingle. A good deal of dead 
poplar has been received here. It will not last. The foot 
of a dead poplar porch post will soon begin to rot. For 
porch work we are putting pine in its place.” ; 

I give Mr. Cunningham’s remarks in detail, hoping 
there are manufacturers of red cedar shingles and of 
poplar porch material who may profit thereby. Mr. 
Cunningham is not a man of whim or prejudice. In his 
extensive operations he wants the best; hence his advo- 
cacy of certain woods and his criticism of others. 

This is an open court and all must have a fair chance. 
Referring to red cedar shingles, I met a gentleman the 
other day who sells them in large quantities and who is 
interested in their manufacture, and he says that no 
man can tell from the appearance of a shingle whether it 
was cut from live or dead timber. The timber that has 
lain for years apparently is as sound as though it were 
cut but yesterday. 


Pushers of Birch. 


Janesville is only fifteen miles from Beloit. In Beloit, 
as we have seen, birch is being ostracised—in Janesville 
it is considered the wood of the universe. Here the 
Jeffris company, with a factory of nearly 5,000 feet of 
floor space and with branches in several of the larger 
cities, tells me that 50 percent of the inside finish it 
turns out is birch. The office of the company is elegantly 
finished in birch. A curly birch mantle had just been 
sent out that sold for $300. Why this difference between 
Beloit and Janesville? Simply this: The Janesville 
people push birch. They talk it, swear by it and con- 
vince others. There is no telling to what extent we can 
make others believe in those things in which we believe 
if only we swear by them. Earnestness is a great con- 
vincer. It is a wedge that can be driven into tough 
material. These Janesville people say that birch is the 
stuff for finish and the stuff for flooring. Their factory 
is undoubtedly the most extensive birch establishment on 
earth. ‘ 

Here is where you can see the doors and windows, 
which many of you handle, turned out in quantity that 
one might think would head off all the flies and mos- 
quitoes of creation. Government bought $1,850 worth 
of screens for two of the institutions in which it is inter- 
ested. The company makes a good many screens with 
mahogany frames. Do you buy them? I bet you don’t, 
and I don’t, either. Common pine is good enough for us. 
But in New York where the residences of the big moguls 
are finished in mahogany they want screens to match. 
They use these sereens on the inside of the windows, as 
there are blinds on the outside. That makes us smile 
out here in the wild and woolly west—blinds on the win- 
dows! We would no more think of having them than we 
would think of having weathercocks on the chimneys. 
In Kansas City I met Capt. Stevens, who told a good 
screen story. It was founded on the palmy days of line 
yards, when those old time giants, Shaw, Greens, Har- 
vey, were running the line yard business in a way that 
would stagger us modern fellows. They had the oppor- 
tunity, however, and we have it not, so I don’t know as 
we should blush. A Mr. Irwin, salesman for the Farley 
& Loetscher Manufacturing Company, Dubuque, Iowa, 
visited the office of G. B. Shaw & Co., Kansas City, and 
raised the question of screen doors. The price was given 
and Mr. Irwin was asked to call after dinner. “We 
think you are a little high,” said the buyer, as Mr. Irwin 
came in again, “but we will take 5,000 screen doors of 
each of the two sizes.” The captain says that Irwin 
nearly fell down. To have an order for 10,000 screen 
doors shoved at him drove the color from his cheek. If 
any other retail lumberman has ever given so large 
an order for sereen doors I have not heard of it. 
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SOUTHEASTERN IOWA RETAILERS MEET. 





Large Attendance at the Annual— Officers’ Reports and Interesting Discussions — Davenport and 
Rock Island Wholesalers Entertain. 





DAVENPORT, Iowa, Feb. .7.—The Southeastern Iowa 
Retail Lumbefman’s Association met this morning. 
About 100 delegates were present, the largest meeting 
ever held. 

President McQuaid called the meeting to order and 
announced the illness of Secretary Burnside and his nec- 
essary absence. C. W. Porter, of Oskaloosa, Iowa, was 
made secretary pro tem., and the association wired to 
Mr. Burnside an expression of its sympathy. Fraternal 
greetings were also wired the Eastern Iowa association 
in convention at Clinton, Iowa, and soon thereafter 
received a felicitious reply. 

President McQuaid presented 
which was as follows: 


his annual address, 


yentlemen: It is with a great deal of pleasure that I 
stand here to greet so many of you and welcome you to this 
our fourth annual meeting. 

Our association was organized May 4, 1897, at Oskaloosa, 
from which you can see we are not quite four years old. 
It was the outcome of the Mahaska and Keokuk county 
organizations, but from what I can learn the Mahaska 
county organization should really have the credit 
of starting the Southeastern association. The work- 
ings of our association have not been disturbed 
by any very difficult troubles to handle. Our secretary says 
we have rather worked along the lines of peace and good 
will. During our history there have been frequent meetings 
held in different parts of our district in order to bring 
about an understanding between dealers who had not been 
getting along together very well. These differences we have 
always been very successful in adjusting. 

Laying aside all of the pecuniary benefits we may receive 
from our association and looking at it from the social side, 
we are vastly more than repaid for the small sum it takes 
to pay our annual dues and the cost of attending the annual 
meetings. You cannot figure the benefit you receive in a 
social way in dollars and cents. The benefits where it is 
possible to have such glorious meetings as this and get 
the dealers together and acquainted with each other are 
beyond computation. Those of you who have heard me 
before know that I cannot for long keep away from the 
subject of associations and their work, our duties toward 
the association etc. 

Our association numbers about sixty members, of which 
we are very proud. But I want to call your attention to 
the fact that there are in the neighborhood of 160 lumber 
yards within the bounds of our association’s territory. 
What does that mean? It means that we have only 37% 
percent of the dealers in our association, just a trifle over 
one-third of them, while 62% percent of the dealers are 
still not members. Such being the case, it behooves us to 
look around for the cause of this. 

One of the principal causes for this state of affairs is that 
too many of us are satisfied that we have done our duty 
when we have joined the association ourselves, and don’t 
put forth any effort to help our secretary (upon whom the 
bulk of the work falls) to secure new members. We are 
members in name only and are satisfied to sit down and 
reap the benefit resulting from the work our associations 
have done. What we want to do is to get out among these 
non-members and show them by the interest we take that 
we are fully convinced and in earnest when we say that our 
associations have done more good to further the retail lum- 
ber business than any other one thing in the past ten 
years. Show them that the retail trade would be of much 
less yr a hie than it is and that our ledgers would show 
a decidedly smaller profit were it not for the associations 
and the work they have done. 

The only reason why we haven't 90 percent of the dealers 
in our territory as members instead of 37% percent is that 
these non-members have not realized that they are benefited 
as well as those who are members. “Poaching” would be 
more general than it was ten or twelve years ago. In 
fact, by this time I doubt not but that the retail trade 
throughout the country would be handled very largely by 
the “poacher.” 

The AMpRICAN LUMBERMAN had a short editorial last 
week for which I want to thank it, for it gave me several 
points on associations and association members. 

Are you “members for revenue only?’ That is, do you 
expect to get back the price of your annual dues and other 
expenses in the amounts collected in fines from wholesalers 
who ship into your territory? Are you among the class who 
would write the secretary or offer the excuse that “you had 
been a member for years and not got a cent out of it?” 

I hope none of those present are guilty of such small 
and narrow views. The object of our association is to 
“Prevent shipments into our territory; not to collect pen- 
alties.” 

I hope at some session of our convention we may have 
some of the ways and workings as conducted by the North- 
western association explained as they were in our executive 
session In Minneapolis last month. If we can and you 
once realize what a grand work has been done and is being 
done, I am confident that instead of 37% percent we will 
have 80 or 90 percent of the retailers in southeastern 
Iowa as members, and not nominal members, but good, 
active, live members. 

We in southeastern Iowa are and have been very for- 
tunate in having such a loyal and generous class of whole- 
salers and manufacturers with whom to do business. It is 
a very rare exception to have a complaint against any of 
our wholesalers. Do we appreciate this state of affairs as 
we should? Are we as loyal to them as we should be? 
They are protecting our interest and helping us in our work 
and are therefore justly entitled to protection from us. 

In closing, let me recapitulate: Our association needs 
the other 6714 percent of the dealers in southeastern Iowa 
as members and the 6714 percent also needs our association ; 
but they must be convinced of that fact, and here, today, 
are the place and time for our present members to get to 
work and convince them of the benefits they are receiving, 
and you will find that by another year the figures will be 
reversed and that the 67% percent will be members. 

We who are members must get in closer touch with our 
secretary and board of directors, and not let the burden 
of the work all fall on a few. 

Get acquainted with your fellow lumberman. Get ac- 
auainted with the wholesalers and manufacturers. For 
this social part is one of the greatest factors of our asso- 
elation. Many of the friendships and acauaintances formed 
here will be lasting and will be the best remembrance we 
can take home with us. 


Secretary pro tem. read the report of the secretary- 
treasurer, Mr. Burnside, which was as follows: 


Secretary-Treasurer’s Report. 


The past year has been in many resnects one of the quietest 
in the history of our assoclation. The snlendid meeting at 
Burlington a year ago bore fruit in the addition of some new 
members, also the adjustment of some differences of long 
standing. 

Rives our Burlington meeting there has been an addition of 
five new members, making In all eleven new members for the 


year. Our membership is still not what it should be, as 
hardly one-half of the dealers in the district are members 
of the association. The influence of the organization under 
these circumstances is necessarily very materially restricted 
compared with what it might otherwise exert. have had 
the usual amount of correspondence — complaints of 
one kind and another, and so far as I know in almost every 
instance relief has been afforded. I have also had occasion 
to take several trips into different parts of the territory in 
an effort to adjust differences, and I believe these trips too 
have been fruitful of good results. In one case there were 
dealers from three towns directly affected by the “scrap,” 
and the settlement effected by getting these dealers together 
was, so far as I have been able to learn, permanent ont it is 
unnecessary to state, quite beneficial. As was the case the 
preceding year, some localities where there have been fights 
of long standiug and which our association has apparently 
been unable to handle, have settled them during the past 
year by changes in firms, and such settlements have been a 
matter of gratification to a number of our loyal members who 
have been sufferers for years as the indirect results of these 
disturbances. 

A comparison of the conditions that exist in the district 
covered by this association today and the conditions exist- 
ing in 1897 at the time the organization was made, is cer- 
tainly a source of much gratification, and while the improved 
business prosperity has much to do with it the influence of 
this and similar associations has much more to do with it. 
At that time there were more towns where there was open 
friction and enmity between dealers than there were towns 
where the dealers competed with each other in that spirit 
of fairness and “live and let live’ which I believe largely 
prevails today, and the towns in our district today where 
there is serious and open disturbance between dealers are 
very few indeed. 

Among the duties of the secretary for the year was the 
attendance in company with your president at the annual 
meeting of the Central Iowa association at Marshalltown. I 
also assisted in the organization of an association at Keosau- 
qua, which organization has been doing efficient work since 
it was formed, C. D. Streeter being the secretary, The ex- 
penses of this trip, however, were borne by the association 
which was organized and not by our own. 

I would not be doing my duty were I not to mention the 
great source of annoyance and loss of profit that has been 
removed from a number of our members the past year, 
through the successful efforts of the Northwestern Lumber- 
men’s Association in “converting” one of the large firms in 
one of our river towns who have for years been doing a very 
large business throughout southern Iowa directly with con- 
sumers. This has been completely stopped and the firm are 
now in complete harmony with association principles, and 
instead of inviting the ill will of retail dealers are entitled 
5 = favorable consideration of those whom they solicit for 

rade. 

A. W. Morse, who represents the Northwestern Lumber- 
men’s Association in the field and with whom lies very largely 
the credit for the happy solution of the above mentioned in- 
stance, is with us today and later on in executive session— 
if you elect to hold one—will give in detail some of the past 
year’s work of the association he so worthily represents. I 
sincerely hope he may be able to report a more loyal sup- 
port in the way of a larger membership for his association 
from the part of Iowa covered by our organization than has 
been the case in former years. 

Personally and officially I wish to urge upon those here 
today the importance of uniting with that great organization 
of retail lumbermen, the Northwestern Lumbermen’s Associa- 
tion. An intimate knowledge of its workings and what it is 
doing for retail lumbermen leads me to state that you abso- 
lutely cannot afford to be without its protection. 

Our finances make about the same showing as on former 
years, there being slightly more on hand at this date owing 
to our increased membership over other years. The figures 
for the year are as follows: 

Bulance on hand last report........ $ 31.78 
Received from membership fees and 





GUND GUE 6 6 anteswendeetnabses 153.00 
$184.78 
Paid out as authorized by directors. . 121.76 
Balance on hand at this report........ $ 63.02 


In closing I wish to urge what I have insisted upon in 
every report that I have ever presented to you—and that is 
loyalty on the part of the dealers of southeastern Iowa to 
this association. It does a work that the larger association 
does not attempt to do, just as the larger organization 
handles problems which it is scarcely worth while for us to 
undertake. The two organizations do not conflict in any 
way; they supplement each other. The peace and harmony 
prevailing between retail lumbermen in this section of Iowa 
today, very largely the results of the work of this associa- 
tion either direct or indirect, are worth many thousands of 
dollars to the dealers each year, and it costs less than $150 
a year to carry it on. 

While there may not be the active work for the association 
to do that there was when it was first organized it is still 
wise to have it in existence as a sort of permanent and 
official board of arbitration, and there is no doubt but that 
difficulties will arise each year the settlement of which will 
show the wisdom of keeping up the organization. 


The reports above read were, on motion, received. 

A paper by Met. L. Saley, the “Realm of the Retail- 
er” of the AMERICAN LUMBERMAN, was read by that 
gentleman as follows: 


Association Progress. 

My friends, it does me good to be with you again. There 
has not been a convention in the whole rounds to which I 
have looked forward with more pleasure. “What,” said 
a lumberman to me, “are you going to travel several hun- 
dred miles to attend a minor convention like that at Dav- 
enport?’ Evidently this gentleman and I look at things 
from a different point of view. I have not learned there 
is such a thing as a minor convention, or a minor anything 
else. So long as a mountain is built of sand what reason 
has that mountain to feel prouder of itself than has a 
single grain of the sand which helps to compose it? We 
see the streets of the great cities aglow with electric 
lights. What if, in their pride, those fiery bulbs should 
forget the dynamo that perhaps in some out of the way base- 
ment is furnishing them the material on which they make 
their show? And then what if the dynamo should say, 
“You puffed up little fools, I will show you that I can 
get A eB ge you!” How could it get along without 
them? hat sense would there be for the eat drive 
wheel of an engine to tell the key that holds it in place 
on the shaft that it is occupying a minor position! We 
are all parts of the great engine. Some of us are wheels, 
some shafts, some Its, some little screws, or rivets, 
away out of sight; still, all are parts of the grand machine 
pn by the Almighty, and by his wondrous power kept 
running. 

The other day I saw a picture of the late English queen, 
with her royal toggery on. There was a crown on her 
head, her robes were of ermine and satin, and jewels en- 
circled her neck, arms and fingers. The world on these 
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great dress occasions looked and applauded. But by and 
by the pen of God struck the balance sheet. The crown 
and robe and jewels dropped from her form. The power she 
possessed vanished, Today she lies in death, of no more 
importance in the economy of nature than is the dust of 
the humblest woman that rests in the back country church 
yard. We may build our towers of the artificial, and we 
do build them high and strong—we build them in society, 
in religion, in education, in government—but finally every- 
thing must come down to the natural. When puffed up 
with pride or conceit, with a thirst for fame or power, and 
by means of our rubber necks stretch our heads away above 
those of others, sooner or later Billy Patterson or someone 
else is going to hit them and level them to earth again. 
It is the equalizing principle, the principle that is ever 
fighting the artificial, that brings about nearly all that we 
call trouble in the world. How I do love the natural man, 
for he is the peace loving man; the man who minds his 
own business; the God loving, instead of God fearing, man: 
the man who conforms to law, moral and physical, instead 
of bucking against that law. 

I want to say to you regarding our retail associations 
that I am mixing with them a good deal and that all along 
the line I can report progress. That is the way we word it 
in our secret organizations, you know—report progress. I 
can hardly claim that a motive for saying this is to en- 
courage you, for I notice*that the majority of the members 
of the assoctations have a delightful way of encouraging 
themselves these days. Never before were our associations 
so flourishing as they are at the beginning of the twentieth 
century, which seems perfectly natural, for the association 
idea is distinctly a twentieth century idea. It is worthy 
of the twentieth century. It has taken us a time to work 
up to our present prosperity, but you can’t plant a kernel 
of corn today and pick ears from the stalk tomorrow. 
Away back when we were puny things, going around with 
little order and with very limited strength, those who 
wanted us out of the way said that though we were not 
good, we would die young. But we lived. The fittest has 
survived, and if I am not mistaken we have proved to 
those who scoffed that there is thoroughbred blood in our 
veins. In my opinion enthusiastic association work has 
only just begun. We are getting to see the necessity of it. 
We know that were it not for our associations the most 
of us, in a business way, would die. Only those would 
live who had the capital, push and cheek of the poacher. 
And socially our associations are making us better men. 
I heard a man say in Kansas City that the pleasure of 
mingling with his brother dealers in the lobby of the Mid- 
land hotel was worth ten times the amount of money it 
had cost him to be there. I think he was drawing it mild, 
for when we learn that other people are as good as we, 
that the brand of Cain is no deeper in their flanks than it 
is in ours, we have learned a lesson that is beyond price. 

One of my wholesale friends not long ago showed surprise 
when I explained to him the complete mission of the retail 
association. He appeared to think that their whole object 
was to “prod,” as he called it, the wholesale dealers. I 
told him he was mistaken—that very often the members of 
our associations put the gaff into one another as deeply as 
they put it into the rebellious wholesale man. The asso- 
clation may be called a regenerating machine. It makes 
its members better by teaching them to respect the true 
laws of trade, and when doing this they must respect their 
brothers’ rights. The appearance of many a man who is a 
member of a retail association, before and after taking. is 
marked. By convincing him of the error of his ways it has 
made many a wholesale dealer a better man. Produce an 
argument if you can why such an organization should not 
live and prosper. 

I do not know why it is that the Father of Waters, which 
is flowing so close at our feet, should have such an influ- 
ence on middle river sash and door men and wholesale 
lumbermen. Why, I have dreamed of the time we had at 
Burlington last year. Philiips would not let me _ sleen 
but I was happy just the same. I tried to spend 10 cents 
in Burlington on that occasion, but failed to do so. And 
I don’t believe the Oskaloosa crowd paid the “Q” road a 
cent for carrying them to the convention city. If we could 
live right along as we do during these convention days 
we could all get rich, I do not know what the Davenport 
people are going to do, for you remember last year that 
Harry Scott and Russell Darling in the name of the Daven- 
port and Rock Island sash and door men and lumbermen 
commanded us to be here at this time and, anticipating, 
I wore a common suit of clothes, for I thought that among 
other things they might send us all home with new suits. 
Then these middle river men dovetail with us completely. 
They couldn’t treat us as they do unless they loved us 
and, loving us, they couldn’t injure our trade by doing the 
work of a poacher. The villains are all in Chicago, and 
farther up river—any way that is what I am going to say 
here, 

There is another good word that may be said about this 
association, and that is it welcomes to its conventions 
everybody who is connected with the lumber industry— 
simply opens its arms and welcomes him. And so do our 
hosts at the convention points. I have heard the traveling 
boys righteously swear about the exclusiveness of some of 
the associations, but never about the Southeastern Iowa. 
We meet here as one family—the retail man, the wholesale 
man, traveling man, newspaper man, and that is as it 
should be, fur our interests are mutual and we are all 
traveling in the same direction. 

Another point, your association has learned the art of 
officering itself as it should. And a great art it is, by the 
way. The officials of the Southeastern Iowa are honored 
at home and abroad. Three weeks ago I saw the packed 
convention at the great Minneapolis meeting hanging on to 
the wise words of your president. Your secretary has an 
honored seat up there in the circle of the Knowing Ones. 
You are doing a good work wisely and well, and I pray 
you members of the Southeastern that this good work may 
go on. I don’t know but it is a waste of words so to pray, 
for ordinarily it is not necessary to pray for a man who 
is praying for himself. 

A. F. Frudden, of Dubuque, Iowa, a director of the 
Northwestern Lumberman’s Association, addressed the 
convention on the duties of the retail dealers to whole- 
salers. He said: 

Ninety-five percent of the members of the wholesale trade 
are our friends. In Davenport and Rock Island they are 
our especial friends. Bills from outside territory are fig- 
ured by them, but always in favor of territory dealers. 
They believe in and practice the virtue of reciprocity. Re- 
tailers should not countermand orders because of a slight 
decline in prices; let the devil look out for our enemies, and 
let us look out for our friends. 

He dwelt on the duty of the dealers to be courteous, 
kindly and gracious to the traveling salesman, and to 
patronize and uphold the great mediums known as the 
lumber press. He impressed the delegates with the 
necessity for loyalty to the organization and urged them 
to make special efforts to induce competitors to join. 
He also dwelt upon the usefulness of these agencies for 
good and believed the time would soon come when nearly 
all the dealers would not only be members of the asso- 
ciation proper but be patrons of the lumberman’s 
mutual insurance organizations. 

Platt B. Walker, of the Mississippi Valley Lumber- 
man, read a paper discussing the disadvantages under 
which lumber papers sometimes labored. He said the 
retail dealers could be valuable allies by sending letters 


containing their individual experiences to the news- 
papers. 

W. L. Roach, of the Muscatine Sash & Door Company, 
Muscatine, was presented and congratulated the retail 
lumbermen on the ways they had devised to protect their 
business without calling upon the legislature to enter- 
vene. He discussed the varied features of the relations 
of the wholesaler and the retailer, and wound up an 
admirable address by inviting the convention to meet at 
Muscatine next year. 

The next order of business was the nomination and 
election of officers for the coming year. 

President C. E. McQuaid was re-elected; C. W. Thorn- 
ton, of Ottumwa, was chosen vice president, and C. W. 
Porter, of Oskaloosa, secretary-treasurer. 

The convention then went into executive session and 
A. W. Morse, assistant secretary of the Northwestern 
Lumbermen’s Association, explained some of the meth- 
ods employed by his association to the edification of the 
delegates. 

Entertainment Features. 

At 2 p. m. an elaborate banquet was given at the 
Kimball house by the wholesalers of Dubuque and Rock 
Island, namely: The U. N. Roberts Company, The Rock 
Island Sash & Door Works, Lindsay & Phelps Company, 
Chris Mueller & Sons, Seifert & Wiese Lumber Company, 
Weyerhaeuser & Denkmann, Major-Crull Lumber Com- 
pany. 

F, W. Mueller was the toastmaster and he did his 
work admirably. There were some speeches, orchestral 
music and vaudeville performances, the star of the occa- 
sion being Nelson S. Darling, of Oklahoma City, O. T., 
in recitations. He made the hit of the afternoon. 

A most ‘enjoyable evening was had when the delegates, 
as guests of the wholesalers above named, were given a 
a theater party to hear Otis Skinner in “Prince Otto.” 
The members left for home late this evening, enthusias- 
tic because of the good time they had. 


PAPA PLP ILL LL IS 


CHANGE IN THE CHICAGO CARGO TRADE. 


An important change in one of the oldest cargo com- 
mission firms in Chicago took place on February 1, in 
the obliteration from the list of commission houses 
of the old established firm of John C. Durgin & Co., 
and its succession by C. G. Marsh & Co., Mr. Durgin 
having retired for the purpose of forming an important 
connection with the Union Bag & Paper Company, the 
ramifications of which concern, with headquarters in 
the Fisher building, this city, extend throughout the 
country. 

It seems peculiarly fitting at this time to say a 





JOHN C, DURGIN, OF CHICAGO. 


word regarding the retirement from the trade of John 
C. Durgin, a man whose extended connection with the 
business has made his name familiar to lumbermen 
all around the great lakes, as well as to a large 
proportion of those who have in years gone by main- 
tained relations with the Chicago market. Mr. Dur- 
gin was born at Exeter, Wis., in 1844 and removed 
to Chicago with his parents in 1853. His initiation into 
the lumber business took place in 1859, when he went 
into the yard of Wilde & Son at Franklin Grove, II1., 
where he spent one year. It is but natural he should 
have chosen the lumber business when selecting an 
occupation, since his father, Ezra Durgin, going to 
California in 1849 instead of mining erected a saw 
mill and made lumber and, returning to Chicago in 
1852, had milling interests in Wisconsin and yards 
in this city. One was located at the west end of 
the Van Buren street bridge, and one just south of 
Eighteenth street. Ezra Durgin retired from active 
business in 1859. 

For two years Mr. Durgin held the position of cashier 
in a dry goods store at Beloit, Wis., until the out- 
break of the war, when he enlisted in the Twenty- 
second Wisconsin Infantry. He served in the Army 
of the Cumberland under General Thomas and with 
General William Tecumseh Sherman made the famous 
march to the sea. In March, 1863, he was captured 
near Nashville, Tenn., and confined in Libby prison. 
When exchanged he returned to the army, received 


promotion rapidly and retired at the end of the war 
with the rank of first lieutenant and adjutant. Upon 
the close of hostilities he started a branch yard at 
Decatur, Ill., for Richard Mason & Son. In 1869 he 
entered the employ of the commission lumber house 
of R. K. Bickford & Co., as bookkeeper and later as 
salesman, with whom he continued until 1874, when 
he took charge of the Chicago business of Martin Ryer- 
son & Co. In 1882, in connection with William Ruger, 
he formed the firm of Ruger & Durgin, which for the 
ensuing ten years was a prominent factor in the cargo 
trade of the city, making a great specialty of shingles, 
handling in one year 450,000,000. Mr. Ruger retired 
from active participation in the business in January, 
1891, and, associating with him Cerdric G. Marsh, the 
firm became John C. Durgin & Co. 

The Chicago trade in losing Mr. Durgin from its 
active ranks marks the passing of another of the 
few remaining whose careers date back sufficiently long 
—in his case thirty-two years—to have thrown them 
into friendly and business relations with those many 
strong and honored names that made this the world’s 
leading lumber market. 

Captain Durgin, as he is familiarly known in the 
trade, has associated himself with the Union Bag & 
Paper Company as manager of its wood lands and wood 
supply, in which capacity he will simply convert stand- 
ing timber into material for paper instead of lumber, 
so his previous experience is all available in his new 
sphere. He carries with him into his new line of busi- 
ness the esteem and good wishes of the entire lumber 
trade. 

To the business of John C. Durgin & Co. succeeds 
the firm of C. G. Marsh & Co., composed of Cerdric 
G. Marsh and John E. Bradshaw. Mr. Marsh has been 
identified with the cargo trade for the past twenty 
years, and since 1891 has been the junior member of 
the firm of John C. Durgin & Co. He is thoroughly 
posted on the character of northern stocks as well as 
on the wants of the yard and general trade. He is a 
gentleman in whom the trade has confidence and as 
the head of the new concern can be expected to pur- 
sue the same conservative lines of policy that have 
characterized and made profitable the business of the 
firm since its inception. His partner, Mr. Bradshaw, be- 
gan as bookkeeper with the firm of Ruger & Durgin in 
the latter part of the ’80s and remained with this concern 
and its successor constantly to the present time. He is 
also thoroughly well posted on the cargo and carload 
trade and will be a valuable adjunct to the business. 
It is the intention of the new firm, we understand, 
to do more in the way of car shipping than its prede- 
cessors, as that seems to be a growing department of 
the commission trade. To this end they will maintain 
close connections with several firms in the north, and 
will devote attention to fostering that feature of the 
business, as well as to the sale of lumber and shingles 
in cargoes. 





HOO-HOO DOINGS. 





Coming Concatenations. 


Vicegerent Snark E. G. Hampton will hold a concatena- 
tion at Omaha, Neb., on the evening of February 14. This 
is on the evening of the second day’s session of the Ne- 
braska retail dealers’ association. Mr. Hampton writes 
that he has a good class in prospect, made up of Jumber- 
men from Council Bluffs, South Omaha, Omaha proper 
and with a number of country dealers. The meeting will 
no doubt be an enjoyable one. 

Vicegerent Snark James N. Holloway, of the eastern 
district of Pennsylvamia, announces a concatenation for 
the evening of February 20 and has a good class in pros- 
pect, made up principally of lumbermen from the Quaker 
city. 

A very important announcement is the one that comes 
from Vicegerent Snark J. C. Graham, of Canada. It is 
to the effect that he will hold a big concatenation at Wir- 
nipeg, Manitoba, on February 16, and he has arrange- 
ments well in hand for the initiation of a good class. 

Vicegerent Snark J. FE. Duke, of Virginia, will hold a 
concatenation on March 8 amd expects to initiate a good 
class of lumbermen. 

Vicegerent Snark W. J. T. Saint, of the western district 
of Pennsylvania, expects to hold a concatenation at 
Sharpsburg on March 12 or 13. Definite date will be an- 
nounced later. ‘ 

A very important concatenation will be held at Padu- 
cah, Ky., on the evening of March 9. Vicegerent Snark 
F. J. Fulton, of the western district of Kentucky, made 
a special visit to Nashville on February 5 to make ar- 
rangements for this meeting. He already has a large 
class in sight, including some of the most prominent lum- 
bermen and stave manufacturers of western Kentucky. 
He will be assisted in all arrangements by ex-Vicegerent 
Snark Luke Russell, of the southern district of Indiana, 
who is now located at Paducah. 

Word comes from Louisiana that Vicegerent Snark 
Sam R. Guyther, of the southern district, will hold a con- 
catenation at Franklin, La., on March 8. 

Snark Stillwell, assisted by Vicegerent Snark B. B. 
Neal, of Savannah, Ga., has arranged to hold a conca- 
tenation at Sumter, 8. C., on February 22. The two gen- 
tlemen named expect to carry over quite a delegation of 
Hoo-Hoo from Savannah and vicinity and expect to make 
the meeting at Sumter a very notable one. 

On account of a business change that will take him 
from the state, Vicegerent Snark George V. Denny. of 
Washington, N. C., has been compelled to resign the Vice- 
gerency. Ima few days he will leave for Savannah, Ga., 
where he will be engaged as manager of the Georgia Sup- 
ply Company. 
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A NORTHWESTERN COAL ASSOCIATION. 





Dealers Form a Protective Association at Minneapolis—Lumbermen of the Northwest the 
Largest Constituent—Comprehensive Constitution and By-Laws—The 
Officers Chosen Bear Representative Names—Scope of 
Organization Covering Five Score Yards. 





In compliance with a call isued by W. G. Hollis, secre- 
tary of the Northwestern Lumbermen’s Association, about 
twenty-five retailers of coal in Minnesota, North and 
South Dakota and Iowa met at the West hotel, Minne- 
apolis, on January 31, the object of the meeting being to 
form an organization for trade protection and closer rela- 
tionship. 

The meeting was called to order by the temporary 
chairman, A. Hollister, of Manchester, lowa, and W. G. 
Hollis was elected temporary secretary. Mr. Hollis ex- 
plained the call had been issued by the coal] dealers at a 
meeting held during the convention of the Northwestern 
Lumbermen’s Association, January 15, 16 and 17, at Min- 
neapolis, and he had sent out about 150 notices to dealers 
in Minnesota, Iowa, North and South Dakota; that the 
replies received were very encouraging, and the consensus 
of opinion seemed to be favorable to the formation of an 
association, especially in view of the fact that fully 75 
per cent of the members of the Northwestern Lumber- 
men’s Association dealt in coal, and they realized the 
benefits that association afforded them. 


Appointment of Committees. 


A committee on by-laws was appointed, consisting of 
Maynard Crane, of Crane & Johnson, Cooperstown, N. 
D.; H. E. Bacon, of L. Lamb Lumber Company, Minne- 
apolis; A. F. Frudden, Frudden Lumber Company, Du- 
buque, Iowa, and W. G. Hollis, Minneapolis. 

The following committee on nominations 
appointed: W. H. Robinson, of Budler & Robinson 
Lumber Company, Mayville; B. W. How, of How Bros. 
& Co., Sauk Center, and George J. Fullerton, of Ful- 
lerton Lumber Company, Minneapolis. 

A brief of the constitution had already been prepared 
by Messrs. Crane and Hollis, who had investigated the 
constitutions of several other similar associations, and 
after some discussion on the subject the meeting 
adjourned to a call at 2 o’clock. 


Afternoon Session. 


The afternoon session was called to order at 2 o’clock 
and the committee on constitution and by-laws was 
requested to make its report, which after discussion 
and a few amendments was adopted. ‘The full text of 
the report follows: 

Constitution. 


The title of this organization shall be the Northwestern 
Retail Coal Dealers’ Association. 


DECLARATION OF PRINCIPLES, 


We seek to establish the equitable principles that the re- 
tailer shall not be subjected to competition with the parties 
from whom he buys; that a fair opportunity shall be offered 
the man who invests his time and money in the retail coal 
business and assumes the risk which such business inevitably 
involves to earn an adequate remuneration for his labor and 
the use of his capital. e seek, also, to promote that spirit 
of harmony in the trade which shall prompt every retail 
dealer to maintain friendly relations with his competitors 
at home and his brother retailers everywhere. 


Article 1.—Territory Covered. 
The territory embraced by this organization shall be the 
states of Minnesota, North Dakota, South Dakota and Iowa. 


Article 2.—Membership. 

Section 1.—Eligibility——Any firm, individual or corpora- 
tion owning or leasing and operating a coal yard, having a 
set of scales, keeping an office open during regular business 
hours with a competent person in charge to attend to the 
wants of the customers at all times, and who shall at all 
times carry a stock of coal commensurate to the needs of the 
community in which he is doing business, and is regularly 
engaged in the sale of coal at retail in either of the states of 
Minnesota, North Dakota, South Dakota or Iowa, shall be 
eligible to membership in this organization. 

Sec. 2.—Doubt as to Eligibility—Any doubt or question 
arising as to who may be eligible to membership in this 
association shall be referred to the board of directors to 
determine, and their decision shall be final. 


Article 3.—Officers. 


Section 1.—The officers of this organization shall be the 
President, vice president, secretary, treasurer and board of 
directors cor.sisting of six members. The president, vice 
president, secretary and treasurer shall be ex-officio members 
of the board of directors. 

Sec. 2.—After the first meeting of the directors after the 
annual election, the directors shall elect an executive com- 
mittee of five persons from their own number, three of whom 
shall constitute a quorum for the transaction of business. 

Sec. 3.—All officers of this organization shall be elected 
annually, excepting the treasurer and secretary, who shall 
be selected by the board of directors. The six members of 
the board of directors shall be elected as follows: Two for 
three years, two for two years and two for one year, and 
thereafter two shall be elected annually for a term of three 
years. Except that the officers and directors first elected 
shall hold office only till the first annual meeting of the 
association. 

Sec. 4.—All elections, except for the offices of treasurer 
and secretary, shall be by ballot, and shall be determined by 
a majority of all votes cast. ‘The treasurer and secretary 
shall be appointed by the board of directors. 

Sec. 5.—Should a vacancy occur in any of the offices of 
this organization the board of directors, or the executive com- 
mittee, shall at once appoint a successor to serve until the 
next annual meeting. 


4 Article 4.—Annual Meeting. ® 
The annual meeting of this organization shall be held at 
such place and time in the summer of each year as may be 
deemed best by the board of directors, or executive commit- 
tee, but the fiscal year shall date from July 1 following the 
adoption of this constitution. 
Article 5.—Amendments. 

Amendments to this constitution may be made at any 
regular meeting or special meeting called for that pur- 
pose, by a vote of at least two-thirds of the members pres- 
ent and voting. 

Section 1.—Duties of Officers.—President. 

The president shall preside at all the meetings of the 
organization ; he shall be chairman of the board of directors, 
and preside at all meetings of the same; he shall call all 
meetings of the executive committee; sign all orders drawn 





was 


upon the treasurer, and perform such other duties as are 
required by the constitution and by-laws. 
Section 2.—Vice President. 
In the absence of the president, the vice president shall 
perform the duties of the president. 


Section 3.—Directors. 

It shall be the duty of the board of directors, after each 
annual meeting, to elect a secretary to serve for one year, or 
for such term as the board of directors shall fix and require, 
not to exceed one year. They may fix his salary, but such 
salary shall not be in excess of the sum which said board 
may reasonably expect to receive from the membership of 
the association. 

It shall also be the duty of the board of directors, after 
each annual meeting, to elect a treasurer to serve for one 
year, or for such term as the board shall fix and require, 
but not to exceed one year. 

The directors shall examine the books of the secretary at 
least twice a year, and if they shall find anything not satis- 
factory to themselves, they shall at once report the same to 
= president, who shall have power to remove the seere- 
ary. 

The president shall appoint a committee of two from the 
members to examine the secretary's books and report at the 
annual meeting. 

Section 4.—Executive Committee. 

Shall at all times be subject to the control of the board. 
They shall have charge of the affairs of this organization 
between meetings of the board of directors. 

They shal! also perform such other duties as the board of 
directors may require. 

The executive committee shall meet at the office of this 
organization at such times as they may deem advisable, and 
—_ upon call of the secretary under approval of the presi- 

ent. 
Section 5.—Treasurer. 

Upon election the treasurer shall become a member of 
the board of directors, to serve during his term of office, and 
to have a full voice in the management of the affairs of this 
organization during the time for which he may serve. 

It shall be the duty of the treasurer to keep safely all 
moneys of the organization turned over to him by the secre- 
tary, or received by him from ~ other source, and pay 
out the same on consecutively numbered vouchers, approved 
by the president and attested by the secretary. He shall give 
a sufficient bond, to be approved by the board of directors, 
the premium on same to be paid by this organization. 


Section 6.—Secretary. 

Upon election the secretary shall become a member of: the 
board of directors, to serve during his term of office, and to 
have a full voice in the management of the affairs of the 
organization during the time which he may serve. 

It shall be the duty of the secretary to keep the minutes 
of this organization, and to keep a strict account of all 
moneys belonging to the organization, pay the same to the 
treasurer, taking a receipt therefor. He shall make an 
itemized report at each annual meeting of the business of the 
previous year. 

The secretary shall notify each member of this organiza- 
tion of the annual and special meetings at least ten days 
previous to such meetings. 

The board of directors shall prescribe and determine what 
other service he shall give to the organization during the 
term of his office. 

Section 7.—Duties of Members. 

It shall be the duty of every dealer — becoming a mem- 
ber of this organization, and once each year thereafter, to 
place in the hands of the secretary, for his confidential use, 
a list of those mine operators, wholesale shippers, jobbers, 
or their agents from whom he makes purchases of coal, to 
the end that the secretary may at all times be posted and 
able to promptly communicate and advise when necessary 
with the customers (members of this body), of any mine 
operator, wholesale shipper, jobber, or his agent, who may 
be in controversy with any member of this organization. 


Seciion 8.—Termination of Membership. 
Whenever a member shall cease to fulfill the require- 
ments of section 1 of article 2 of the constitution he shall no 
longer be a member of this organization, and the secretary 
may strike his name from the rolls. 


Section 9.—Withdrawals, How Made. 

Any member whose dues are paid in full may withdraw 
from membership by giving notice to the secretary in writ- 
ing and surrendering his certificate of membership; but 
memberships are not transferable except by vote of the 
board of directors. 

Section 10.—Penalty for Non-Payment of Annual Dues. 

If any member shall neglect or refuse to pay the dues 
provided for in the rules of this organization within sixty 
days after due notice by the secretary the secretary may 
strike his name from the rolls. 


Section 11.—Members’ Liability to Suspension. 

Any member of this organization who shall habitually 
fail to meet his engagements with the wholesale dealers, or 
shall so conduct himself as to bring reproach upon this 
organization, and shall be reported by any member to the 
secretary of this organization, shall be cited to appear be- 
fore the board of directors; and should he fail to satisfy the 
board of directors he shall no longer be considered a mem- 
ber of this organization and a participant in its benefits. 


Section 12. 

Each active member shall pay an initiation fee of $5 
and thereafter annual dues of $5 per year in advance for 
current expenses, the first annual dues to date from July 
1, 1901. Any member who operates more than one yard 
shall be required to pay the initiation fee named and $5 
per year for each yard operated by him which he may 
desire to have secured in the protection of this organiza- 
tion. 

Section 13.—Encroachments. 

It shall be contrary to the spirit of this organization 
for one retailer who may be a member to ship or de- 
liver coal into the territory of any other member of this 
or any kindred association of coal dealers, and any mem- 
ber who may so offend shall be amenable to the same 
procedure as provided for mine operators, wholesale ship- 
pers, jobbers, or their agents who sell to a consumer. 


Section 14.—Complaints. 

Whenever and as often as any mine operator, whole- 
sale shipper, jobber, or his agent shall sell, ship, or de- 
liver coal to any person, firm or corporation not rec- 
ognized as a regular dealer, except in the case of sales, 
shipments or deliveries to wholesale consumers as defined 
in section 18 of the by-laws, the members of this organi- 
zation into whose territory said sales, shipments or deliv- 
eries shall jave been made shall be privileged to file a 
report of same with the secretary, whose duty it shall 
be to take the matter up with the offender in any manner 
which shall seem best to the board of directors or its 
executive committee. If a satisfactory settlement of the 
difficulty cannot be reached through such methods as the 
secretary, acting under the direction of the executive com- 
mittee, may devise, the case shall be referred to the board 
of directors for final adjudication, 


Section 15.—Complaints. How Made. 

All complaints shall be made to the secretary in writ- 
ing, giving as full information as possible, including dates 
of shipment and arrival, car number and initials, original 
point of shipment, name of consignor and consignee and 
any other particulars that can be learned. 


Section 16.—Time Limit. 

All complaints to be handled by this organization must 

filed with the secretary within thirty days after re- 
ceipt of shipment at point of destination. No complaint 
from any member will be considered when made on ac- 
count of sales or shipments made within fifteen days after 
date of said member's certificate of membership, said mem- 
bership to date from the first issue of the membership list 
succeeding his application, 


Section 17.—Independent Action. 

In case any member elects to take up his own complaint 
direct with the shipper, instead of filing same with the 
secretary, as provided in foregoing sections, he shall not 
thereafter be privileged to have said complaint taken up 
by the organization. 


Section 18.—Exceptions. 

Nothing in the foregoing sections shall be construed so 
as to entitle members to make complaints on account of 
sales and shipments of coal etc. to railroads, gas compa- 
nies, blast furnaces, transportation companies or manu- 
facturers using one ton or more each twenty-four hours, 
where said coal is used for manufacturing purposes only. 


Section 19.—Members’ Territory. 

Members shall be entitled to the protection of this or- 
ganization at only such places, where they operate yards, 
as they shall desire to have placed on the membership lists, 
and for which they shall pay annual dues for each place 
so protected. It shall be understood, however, that side- 
tracks or small towns where no yard is located, and within 
a distance of six miles from where the members may have 
a yard, shall be included within such protection, without 
extra charge. 

Section 20.—Irregular Shipments. 

It shall be contrary to the ae mt age of this organiza- 
tion for any mine operator, wholesale shipper, jobber, or 
his agents to ship coal upon the order of a regular coal 
dealer for delivery at any point other than where such 
dealer may have a yard and is regularly established in 
the business, and any mine operator, wholesale shipper, 
jobber or his agents making such shipment into the terri- 
tory of retailers who are members of this organization 
will be considered as having sold or shipped to a consumer. 

Section 21.—Intimidation of Dealers. 

It shall be contrary to the principles of this organiza- 
tion for any mine operator, wholesale shipper, jobber or 
his agents to pursue a policy of inducing members of this 
organization to purchase coal through fear of direct retail 
competition from such mine operator, wholesale shipper, 
jobber or his agents, and when any mine operator, whole- 
sale shipper, jobber or his agent shall be shown to have 
been chargeable with such practices they shall be declared 
as unfriendly to the organization, shall be not™®ed by the 
secretary to this effect, and for a second offense shall be 
be as not in harmony with the workings of this organ- 
zation. 

Jobbers or Agents. 

Jobbers or agents violating for a second time the spirit 
of this by-law shall have their names removed from the 
recommended list, and mine owners and wholesale shippers 
throughout the territory covered by this organization shall 
be notified that sales to such unfriendly jobbers or agents 
shall be subject to all the rules governing direct sales to 
consumers. 

Section 22.—Recommended List. 

Any mine operator, wholesale shipper, jobber or his 
agent who desires to have his name appear upon the 
recommended list, to be circulated among the members of 
*this organization, may do so free of charge upon signing 
such application as may be required by the board of direc- 
tors or the executive committee. 

Section 23.—Compensation of Officers. 

All officers and directors of this organization, except 
the secretary, shall receive mileage at 3 cents per mile each 
way to and from meetings and $3 per day while such 
meetings are in progress, with one day additional for each 
meeting to cover items in traveling. 

Section 24.—Quorums. 

A quorum of this organization for the transaction of 
business shall be fifteen, and a quorum of its board of 
directors shall be six. 

Section 25.—Amendments. 

The board of directors shall have power to change or 
amend the py-laws, such change or amendment to be in 
force until the next annual meeting. 


Election of Officers. 


The nominating committee made its report as fol- 
lows, the officers to serve until the first annual meeting 
in June, which report was adopted: 


President—Albert Hollister. 

Vice president—W. H. Robinson. 

Directors—J. T. Keating, Charles T. Taylor, J. W. Parker, 
BE. J. Skewis, Alvin Robertson, K. BE. Jewett. 


The meeting was then adjourned subject to a call by 
its president. 

Directly following the adjournment a meeting of the 
board of directors was held and George J. Fullerton 
was elected treasurer and W. G. Hollis secretary, sub- 
ject to the approval of the directors of the Northwest- 
ern Lumbermen’s Association, of which Mr. Hollis is 
also secretary. 

During the meeting a membership of 100 yards was 
secured. 

Coal Dealers Present. 


B. C. Bowman, S. H. Bowman Lumber Company, Minne 
apolis. 

H. C. Cook, St. Anthony & Dakota Elevator Company, 
Minneapolis. 

Alvin Robertson, Robertson Lumber Company, 
N. D 


B. W. How, How Bros. & Co.. Sauk Center 

R. B. Clark, J. H. Queal & Co., Minneapolis. 

T. FE. Fel'ows, T. E. Fellows & Co.. White Bear. 

I. E. Torinus, St. Croix Lumber Company, Minneapolis. 

George J. Fullerton, Fullerton Lumber Company, Minne- 
apolis. 

Po FE. Bacon, L. Lamb Lumber Company, Minneapolis. 

A. F. Frudden. Frudden Lumber Company, Dubugue. 

J. S. Brown, Smith & Rogers Lumber Company, Minne- 
apolls. 

OK. BE. Jewett, Green Bay Lumber Company. Des Moines. 

aon McCulloch, John McCulloch Lumber Company, 8t. 
Paul. 

J. T. Keating, J. T. Keating. Graceville. Minn. 

Charles T. Tavior, Charles T. Taylor, Mankato. 

0. C. Sarles, Valley Lumber Company. Hillsboro, N. D. 

W. H. Robinson, Beidler & Robinson Lumber Company, 
Mayville. 

F L. Jenkins, H. L. Jenkins Lumber Company, Minne- 


apolis. 
Pw. FE. Blodgett, Wisconsin Lumber Company, Faribault, 


Grafton, 


nn. 
A. Hollister, Hollister Lumber Company. Manchester, Iowa. 
William H. White, William H. White Lumber Company, 


argo. 
Maynard Crane, Crane & Johnson, Cooperstown, N. D. 
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Association News. 


Lumber Association Meetings. 
l‘ebruary 12—Nebraska Lumber Dealers’ Association. Omaha, 





Neb. ; 

Webruary 12-18—Michigan Retall Lumber Dealers Associa- 

tion. Detroit, Mich. i‘ 

ebruary 13-—-Lumber Dealers’ Association of Connecticut. 
New Haven, Conn. 

February 138—Michigan Detroit, 
Mich. 

Webruary 13-14—Illinois Lumber Dealers’ Association. Chi- 
cago, Hl. A 

Vebruary 19—Mississippi Valley Lumbermen’s Association. 
Minneapolis, Minn. 

February 20—Cottonwood Lumber 
Tenn. 

February 21—New York Lumber Trade Association banquet. 
New York city. 


Hemlock Association. 


Association. Memphis, 


lebruary 22—Central Iowa Retail Lumbermen’s Association. 
Davenport, lowa. ‘ 
I ebreary on °7,—-Wisconsin Retail Lumber Dealers’ Associa- 
tion. Milwaukee, Wis. , 
February 27—-Retail Lumber Dealers’ Association of the 


State of New York. : 
March 6-7—National Wholesale Lumber Dealers’ Association. 


Pittsburg, Pa. : 
March 7—-Northwestern Iowa Retail Lumbermen’s Associa- 


tion. Sioux City, Iowa. 





THE ILLINOIS RETAILERS’ EXCURSION. 

or the convenience of those interested, the following 
is reproduced from the LUMBERMAN of January 19: 

The program in full for the itinerary of the excursion 
of the Illinois Lumber Dealers’ Association, to follow 
its annual meeting in Chicago on February 13 and 14, 
has been issued. Secretary George W. Hotchkiss advised 
on Monday of this week that the prescribed minimum 
of excursionists had practically been assured on that 
date, but that he was waiting for “guaranties of good 
faith,” in justice to those who had already given them, 
before closing the list of excursionists; such guaranties 
should come to him in the shape of checks made payable 
to the Illinois Lumber Dealers’ Association, 333 Man- 
hattan building, Chicago. Mr. Hotchkiss’ official an- 
nouncement for the excursion, dated January 11, is as 
follows: 


The itinerary of the proposed excursion to the south in 
connection with the annual meeting of the Illinois Lumber 
Dealers’ Association (oukiect to slight modification as may 
be found necessary) is as follows: 

y The excursion will be over the lines of the Chicago & 

Eastern Illinois and Louisville & Nashville roads to New 

Orleans, and return to Chicago. Train will be run in accord- 

ance with our wishes. 

The annual meeting of the association will be held at the 
Leland hotel, Chicago, February 13 and 14, the excursion 
party taking sleeping cars at Dearborn street station, with 
the following itinerary: 

Thursday, February 14, Leave Dearborn station at 6:30 p. m. 

Friday, February 15, Arrive Birmingham, Ala., 10:80 a. m. 
Leave 6:00 p, m. 

Saturday, February 16, Arrive Pensacola, Fla., 10 a. m., re- 
maining all day, visiting navy yard, saw mills and other 
points of interest. 

Sunday, February 17, Will be spent at Mobile; a later itin- 
erary will outline what is to be seen and how best to 
see it. 

Monday, February 18, Leave Mobile 6:00 a. By ing at 


Gulfport for a couple of hours, reaching New Orleans 
at noon. 

Tuesday, February 19, Is Mardi Gras day, ending at mid- 
night. 


Wednesday, February 20, Leave New Orleans 3:00 a. m.; 
reach Montgomery, Ala., at 11:00 a. m.; leave at 3:00 


a. 
whsseeley, February 21, Reach Chicago 12:00 noon. 

The train will consist of four sleeping cars and one dining 
car, forming a complete traveling hotel. Substantial meals 
will be served from 7 to 10 a. m. and from 4 to 7 p. m. 
(beginning on Friday). 

The cost of the trip will be $42, includin 
gentleman and wife occupying one berth, 
will be avoided). 

Bookings will close as soon as the capacity of four rg 
ers is reached and assignments of berths will be made in 
the order in which checks are received. All payments must 
be made by ate ym | 1, but bookings should be ordered at 
once. No liquor will be provided on cars. It is intended 
to place a complete itinerary in the hands of each excursion- 
ist, naming the chief points of interest at each place visited. 
If you expect to go do not delay in notifying me. No 
reserves will be made after rereert 1. Your obedient sery- 
ant, Gnorcs W. Horcuxiss, Secretary. 


Secretary Hotchkiss of the Illinois Lumber Dealers’ 
Association announces that a sufficient number have reg- 
istered for the excursion feature of the next annual meet- 
ing so that its suecss is assured. A few additional berths 
may be obtained by making immediate application. 


berth and meals ; 
75 (overcrowding 





DETROIT WHOLESALERS TO GIVE THE MICH- 
IGAN ASSOCIATION A ROYAL TIME. 


Detroit, Micu., Jan. 29.—A. B. Lowrie, chairman of 
the local committee of arrangements that has in hand 
the preparations. for the Michigan Retail Lumber Deal- 
ers’ annual meeting, is a very busy man just now. The 
Detroit dealers, both wholesale and retail, are taking 
unusual interest in this meeting and it promises to be a 
“hummer.” The time is February 12 and 13 and the 
Hotel Cadillac the place. 

Among the post-prandial speakers at the banquet will 
be Hon. A. T. Bliss, governor of the state and one of its 
leading lumbermen; Lieut. Gov. O. W. Robinson, and 
ex-Goy. John T. Rich, the last named being also promi- 
nent in lumber circles. William M. Dwight, of Detroit, 
will officiate as toastmaster. D. M. Baker, of Adrian, 
will respond to “The Association.” Carmi I. Smith, of 
Niles, will speak for “The Wholesaler” and Hugh J. 
Jackson, of Flint, for “The Retailer.” J. E. Defebaugh, 
editor of the AMERICAN LUMBERMAN, has been invited 
to do the honors for “The Press.” Other toasts will be: 
“The Outlook,” by Mayor Maybury; “Insurance,” by 
W. A. C. Miller; “Fun on the Road,” by E. D. Gallo- 
way, of Howell. 

The committee has a larger expense fund to draw 
upon than in former years and all the “trimmings” of 
the convention are promised to be much finer than ever 
before. Special souvenir badges are in preparation. 


The local wholesalers have commissioned that disting- 
uished impressario, Joe Myles, to get up some sort of 
an entertainment to follow the feast and the speeches. 
Mr. Myles declines to be interviewed as to the nature 
of the performance that he will put on the boards. One 
rumor says he will present a spectacle called “Baby- 
lon Befere the Fall; or (if you prefer) Pekin After the 
Siege,” while another report intimates that the show 
will be vaudeville, continuous. Whatever Mr. Myles 
may have up his sleeve, he certainly knows how things 
of this sort should be done and it is safe to predict that 
the visiting lumbermen will be given a treat. 
eee 


MICHIGAN HEMLOCK MEN TO MEET. 


Secretary Charles A. Bigelow, of the Michigan Hem- 
lock Association, has issued formal notice of the annual 
meeting of that organization, to be held at the Hotel 
Cadillac, Detroit, Mich., at 2 p. m., on February 13. 
The meeting will be held at the same time as that of the 
Michigan Retailers’ Association, and has been so timed 
that any members of the hemlock association who may 
wish to go south may accompany the trip planned by 
the retailers. All members of the hemlock association 
are earnestly requested to attend the annual meeting; 
“and,” says Secretary Bigelow, “an invitation is hereby 
extended to all manufacturers of hemlock, who are not 
members, to come and aid us with their advice in our 
efforts to better the condition of this industry.” 





THE MISSISSIPPI VALLEY ASSOCIATION. 


Formal call has been issued for the tenth annual 
meeting of the Mississippi Valley Lumbermen’s Associa- 
tion, to be held at the West hotel, Minneapolis, Minn., 
February 19, at 2 p.m. The’conventional request for a 
full attendance will doubtless be observed more nearly 
than usual. 





THE NEBRASKA ANNUAL AND EXCURSION. 


The eleventh annual meeting of the Nebraska Lum- 
ber Dealers’ Association will be held at Creighton hall, 
Omaha, Neb., February 13 and 14. Indications are that 
this meeting will be one of the largest ever held by the 
association. A rate of one and one-third fare has been 
secured on the certificate plan from all points in the 
state where the regular fare one way is over 50 cents. 

President E. L. Myers and Secretary J. C. Cleland 
have issued the following regarding the association’s 
proposed excursion: 


Arman ments have been completed for an excursion’ to 
the south, which will last ten days. The points visited in 
going are as follows: Kansas Ci St. Louis, Little Rock, 
Pine Bluff, Camden, Texarkana, Houston and Galveston. 

The return trip will include Hope, Gurdon, Arkadelphia, 
Hot Springs, Fort Smith and Van Buren, and will cover 
Indian Territory and Kansas, reaching Kansas City about 
the 23d and Omaha Amp: A 24. Stops will be made at 
other points of interest, as circumstances will permit. 

The excursion train will consist of six palace sleepers 
and will be under the supervision of a committee appointed 
by the association. 

Distance traveled, 2,803 miles. 

The cost of transportation, including sleeping car accom- 
modation, will be $27.50. This does not cover the cost of 
meals. In order to secure so low a rate it is necessary to 
sell 200 tickets. We are confident more than that number 
will avail themselves of the opportunity. One or more cars 
will be set aside for the accommodation of any who are 
accompanied by their wives or daughters. It is expected 
that a large number of ladies will go on this excursion. 

It is necessary to know as soon as possible the number 
who will go on this trip. Application must be made to J. 
Cc, Cleland, =v peng’ Fremont, Neb., as early as February 
10. Applications will be booked in the order in which the 
are received. Each application must be accompanied wit 
$5, the balance to be paid at the time of starting. Those 
who’ wish to avail themselves of this sepeteny should 
write the secretary at the earliest possible time. It will 
take several days after the required 200 are secured to get 
the train ready. In case of failure to secure the required 
number the money will be returned. 

For further information write H. H. Judd, Rising oy. 
Neb. He has been instrumental in securing this low rate 
and is familiar with all the details. 

The excursion is over the Missouri Pacific railway. The 
train leaves Union station, Tenth and Marcy streets, Omaha, 
at 5 o’clock p. m., February 14, 1901. 


The following is indicative of some of the good time 
in prospect: 
OMAHA, Nes., Feb. 4, 1901. 
GENTLEMEN: We extend to you a most cordial and earn- 
est invitation to attend the eleventh annual meeting of the 
Nebraska Dealers’ Lumber Association, which will be held in 
our city the 13th and 14th inst., and accept our hospitality 
on that occasion. We are preparing a special entertainment 
for you at the theater, the evening of the 13th, and a banquet 
and general good time at the Omaha Club the evening of 
the 14th. We will try to make it pleasant for you all the 
time you are here. Come with the expectation of having a 
good time. We will not disappoint you. 
Yours truly, 
ADAMS & K®LLY COMPANY, 
BRADFORD-KINSLER LUMBER COMPANY. 
H. F, Capy LuMBerR CoMPANY, 
C,. L, CHAFFER, 
CHICAGO LUMBER COMPANY, 
Cc. N. Dinrz LuMBER COMPANY, 
M. A. Dissprow & Co., 
GrorGp A. HOAGLAND, 
OmAaHA Harpwoop LUMBER COMPANY. 





THE CONNECTICUT RETAILERS’ ANNUAL. 

The ninth annual meeting of the Lumber Dealers’ 
Association of Connecticut will be held in Republican 
hall, New Haven, Conn., February 13. The meeting 
will be called at 10 o’clock a. m. and all members as 
well as regular dealers and wholesalers and their repre- 
sentatives who are not members are invited to attend. 

The meeting will be followed by the annual dinner, at 
the New Tontine hotel at 2 p. m. the same day and the 
event promises to be an enjoyable one. The committee in 
charge of the entertainment is composed of the followin 
gentlemen: George A. Alling, chairman; Charles 
De Forest, Everett J. Lake, William I. Todd and Louis 
A. Mansfield, secretary. The call for the meeting is 
signed by William H. Judd, president; Everett J. Lake, 
vice president, and Secretary Mansfield. 


) 
ANNUAL OF WISCONSIN RETAILERS. 

Full details of this year’s annual meeting of the Wis- 
consin Retail Lumber Dealers’ Association have been pro- 
mulgated over a circular bearing the signature of Secre- 
tary Paul Lachmund, as follows: 


To the members of the association and lumber dealers of 
Wisconsin ; 


The eleventh annual meeting of the Wisconsin Retail Lum- 
ber Dealers’ Association will be held on Tuesday and Wednes- 
day, February 26 and 27, 1901, at the Plankinton house, on 
Grand avenue, Milwaukee, Wis. 


RAILROAD FARD, 


Special excursion rates have been secured through the 
courtesy of the Merchants & Manufacturers’ Association of 
Milwaukee, Wis., of one and one-fifth fare for the round trip. 

Dates for buying tickets, February 23, 24, 25, 26, 27, 28. 

Dates for returning home, February 27, 28; March 1, 2, 8, 
4, 5, 6, 7, 8, 9. 

DETAILS ABOUT TICKETS, 

Pay full fare coming; take certificate (not receipt) from 
your railroad agent for fare paid; register at the offices of 
the association, rooms 45-49 University building, on Mason 
street, and present your railroad certificate. at certifi- 
cate will be certified and le get your return ticket at one- 
fifth the one way fare. membership card will be mailed 
you by a member of the Merchants & Manufacturers’ Asso- 
ciation, which please present with the railroad certificate 
at the office of the association. If obliged to buy tickets 
over two different lines of railroad coming to Milwaukee, be 
sure to ask for a certificate from railroad agent for each 
ticket you buy. 

THE MEETING. 
The first session of the annual meeting will open at 2 
. m. Tuesday, February 26, with an address by President 

. F. Pierstorff, and close with the annual meeting of the 
Retail Lumber Dealers’ Mutual Insurance Association of 
Wisconsin. 

b ae ea 27th, 10-11 a. m.—Executive session, at the 
close of which some highly interesting papers will be read 
by Met L. Saley, of the AMERICAN LUMBERMAN; C. H. Ket- 
r dge, of the eornng Valley Lumberman, and L. H. Gris- 
old, of North Prairie, Wis. 

The afternoon session will be devoted to general business, 
reports of committees, election of officers ete. 

A detailed program will be mailed you later. 

Retail dealers who are not members of this association 
are specially invited to attend this annual meeting, and to 
call at the secretary’s desk to register the name of the firm 
represented. 


THE CENTRAL IOWA ASSOCIATION. 

The date and site of the sixth annual meeting of the 
Central Iowa Retail Lumbermen’s Association have been 
fixed definitely. Secretary C. E. Greef designates them 
as February 22 and the Savery house, Des Moines, Iowa, 
respectively. A big attendance is confidently counted on. 


w 








ARRANGING FOR THE NATIONAL WHOLE. 
SALERS..: : 

Pirrspure, Pa., Feb. 5.—The time is rapidly drawing 
near for the convention of the National Wholesale Lum- 
ber Dealers’ Association, to be held here March 6-7, and 
in consequence the different committees in charge are 
devoting much time and energy in planning and per- 
fecting arrangements. Chairman Babcock gives some 
wholesome advice to dealers over the country who are 
coming to the city for the convention. As the head- 
quarters will be at the Schenley hotel, which is close 
to Carnegie Institute, where the convention proper will 
be held, the visitors will doubtless prefer that hostelry 
on account of these two main points. Therefore all 
communications for accommodations, he suggests, should 
be forwarded to Manager Riley, of the Schenley, whv will 
place all dealers according to the order of the receipt 
of their communications. When the capacity of the 
hotel has been taxed to its utmost, those belated letters 
will at once be turned over to the entertainment commit- 
tee, which will immediately place the remainder among 
other prominent downtown houses. This mode of pro: 
cedure will be very satisfactory, as the committee will 
know where every dealer is located, and the visitors 
can be assured of the best hotel accommodations in the 
city. “Progress,” says Mr. Babcock, “is the watch- 
word,” and cigntbcunti says nothing more. And so the 
convention work proceeds with vigor. 





THE MASSACHUSETTS WHOLESALERS... 

Boston, Mass., Feb. 4.—On January 29, at the Parker 
house, occurred the annual meeting and dinner of the 
Massachusetts Wholesale Lumber Dealers’ Association. 
Little beyond the formal reading of the secretary’s report 
was done at the business meeting, although the various 
committees on inspection reported upon the work done 
so far. The members got their legs under the table at 6 
p.m. A most interesting lecture was delivered by Lieu- 
tenant Scott, of the revenue cutter service, on the “Storm 
Warriors of the Life Saving Service,” illustrated by more 
than 100 stereopticon views. This was listened to by a 
most appreciative audierice, which, though smaller than 
usual, quite made up in its enthusiasm for its lack of 
numbers. 


FORTHCOMING COTTONWOOD MEETING. 


The meeting of the Cottonwood Lumber Association 
organized a few months ago will be held in Memphis 
shortly, probably on February 20—in fact, that date is 
settled upon subject to the improbable contingency that 
something may rise to change the date. This meeting 
will have in hand the effecting of a permanent organiza- 
tion under the new constitution adopted at the last 
meeting in Chicago, the association thus far having been 
conducted under the temporary organization effected 
prior to the adoption of the constitution. Since the last 
meeting practically all the important people in this line 
have come in, among the present members being such 
concerns as the Three States Lumber Company, of Cairo, 
Ill.; the Paepcke-Leicht Lumber Company, of Chicago 
and Cairo, Ill.; Moore & McFerren, of Hoopeston, Ill., 
and Memphis, Tenn.; the Anderson-Tully Company, of 
Memphis; the Cochrane Lumber Company, of Memphis; 
the Osceola Land & Lumber Company, Cairo, Ill.; Chap- 
man & Dewey Lumber Company, Marked Tree, Ark.; 
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Fuller Bros., Marked Tree, Ark.; Ward Lumber Com- 
pany, of Chicago, Ill., and Whiting, Mo. The full list 
includes practically all the leading cottonwood producers 
and handlers of the country. 

Secretary George K. Ohara feels very hopeful of per- 
fecting an organization which will be potential in con- 
trolling this peculiar wood so as to avoid the sudden 
fluctuations which usually have characterized it in the 
past, give it a more stable value and extend its use. 


CONVENTION OF ONTARIO LUMBERMEN. 

Orrawa, ONTARIO, Feb. 4.—The Ontario Lumbermen’s 
Association held its annual meeting at Toronto, January 
29. Thoze present were: 

John Waldie, president, in the chair. 

John Bertram, Toronto. 

John Carlton, M. P., Lyndoch. 

Thomas Charlton, Tonawanda. 

Cc. Beck, Penetang. 

W. Laking, Hamilton. 
. Robert Watt, Wiarton. 

N. Dyment, Barrie. 

w. T. Toner, Collingwood. 

R. Cook, South River. 

George Thomson, Goderich. 

A. A. Wright, Toronto. 

D. L. White, jr., Midland. 

Mossom Boyd, Bobcaygeon. 

R. Laidlaw, Toronto. 

Ww. A. Charlton, M. P. P., Toronto. 

J. L. Hotchkiss, Duluth. 

J. T. Conlon, Thorold. 

M. Brennan, Hamilton. 

W. B. Tindall, Toronto, secretary. 


President John Waldie in his annual address said that 
there need be né drop in prices during the next six 
months, but owing to advances in wages and supplies no 
profit s‘milar to that of the last two years need be looked 
for. Wages have advanced 60 percent within two years. 
Mr. Waldie insisted that the dominion government 





_ should adopt a tariff against lumber and food products 


entering into competition, remove them from the free 
list and thus relieve the lumber industry of the unequal 
competition of lumber more economically manufactured 
and freighted. Today labor, machinery and mill sup- 
plies are higher in Canada than in the United States, 
and when low transportaion rates on lumber are given 
from the southern states, Ontario is placed in competi- 
tion with the cheap colored labor of the south, and the 
lumbermen in British Columbia and Ontario are ham- 
pered when competing with Oregon and Washington for 
the prairie province trade. Excessive freight rates were 
alleged and it was pointed out that twenty years ago the 
Northern Pacific railway carried lumber into Toronto 
for $1 a thousand, whereas the average rate is $2 at 
present. 

There was only one dissenting voice at the meeting to 
the views of the president and his report was unani- 
mously adopted. ‘The president was also empowered to 
take such steps as were deemed expedient by him to 
impress on the dominion government the necessity of a 
duty on lumber coming from the United States into 
Canada. 

The report of Mr. Tindall, the secretary, showed that 
the total production of white pine lumber of the mills 
in northwestern Ontario, embracing all mills on the 
Georgian bay, northern division of Grand Trunk railway 
to Callendar, and Canadian Pacific railway, North bay 
to Rat Portage, was 476,000,000 feet for 1900, as com- 
pared with 351,000,000 feet for the year previous, giving 
an increase of 125,000,000 feet. The decrease in produc- 
tion of mills in the Saginaw valley and the Lake Huron 
shore of Michigan, hitherto supplied by Canadian logs, 
92,282,000 feet; net increase, 32,718,000 feet, entering 
into a market usually supplied by these mills. The 
decrease of United States mills in the northwest distr 
of Michigan, Wisconsin and Minnesota, which competes 
in the same market, for 1900 was 478,603,000 feet. The 
secretary also reported that stocks on hand, white pine 
lumber principally were for December 31, 1900, 216,349,- 
000 feet, an increase of 96,349,000 feet over the preced- 
ing year. Of the stock on hand on the date cited there 
was sold, awaiting delivery, 92,109,000 feet, and unsold, 
124,240,000 feet. In 1896 the stock at mills in piles 
(exclusive of Rat Portage) was 406,000,000 feet. As to 
the effect of these figures on prices the secretary added: 

Taking into consideration the large decrease in the Pnited 
States mills and also the fact that the increase in produc- 
tion is offset by the reduction of the output of Michigan 
mills, hitherto supplied by Canadian logs, one naturally 
comes to the conclusion that the workings of the law of 
Supply and demand should tend to a maintaining of present 
prices firmly, if not an increase, particularly as it is likel 
that large 4 mands on the source of supply referred to will 

made from the English market. In regard to the vol- 
ume of next year’s trade, the estimated production of 1901 
is 501,000,000 feet ; the production of 1900 being 476,000,000 
feet, the increase will be 25,000,000 feet. 

Mr. Waldie was unanimously re-elected president of 
the association. The other officers chosen were: 

James Scott, Toronto, first vice president; N. Dyment, 
Barrie, second vice president, and an executive committee 
composed of D. L. White, Midland; John Bertram, Toronto; 
W. A. Charlton, Toronto; J. B. Miller, Toronto; Robert Laid- 
law, Toronto; C. Beck, Penetang; R. Watt, Wiarton; J. F. 
Conlon, Thorold. 

The Creola Lumber Company, recently orgamized at 
Creola, Ala., is building a band mill at that point with 
50,000 feet daily capacity, as also dry kiln and complete 
planing mil]. The plant is on the Southern railroad 
and has water communication with Gunnisor creek. 
The officers of the company are E. L. Dawes, New 
Brighton, Pa., president, and Charles Anderson, secre- 
tary and manager, The mill is furnished by the Gid- 


dings & Lewis Manufacturing Company, of Fond du 
Lac, Wis, ’ 


OPPA PDD PPD LD PD PLD 
A tract of timber land which ten years ago was 
bought by the late Silas Billings for $276 was sold 
recently to James B. Weed & Co., of Slaterun, Pa., for 
$40,000, by the Billings heirs. The land is at the head of 
Cedar run and is believed to be one of the best lots of 
hemlock timber standing in Pennsylvania. 





HOOSIER RETAILERS IN THE TROPICS. 





Their Enjoyable Excursion to Cuba and Return—A Pleasant Diversion to the Bahamas— 
Inadequate Steamer Accommodations the Only Drawback—Rare Sights and Scenes 
Observed—An Anti-Literary Quintette. 





Prior to the recent trip to Cuba of members of the 
Retail Lumber Dealers’ Association of Indiana and a 
number of their friends to the total of 134, the AMERI- 
CAN LUMBERMAN had, with its usual foresight, engaged 
a corps of correspondents to accompany the party and 
report progress from time to time by wire and mail. 
Walter Quick, of the M. B. Farrin Lumber Company, 
was appointed to the responsible position of chief of 
staff, and Messrs. William Clancy, of Chicago, 
W. OD. Packard, of Warren, Ohio, George H. 
Palmer, of Sheridan, Ind., and Thad. Whitmer, 
of Goshen, Ind., as his assistants. A more ideal 
aggregation of literary talent has probably never 
been corralled. But, alas! The columns of the LuMBER- 
MAN, during the three weeks which have elapsed since 
the departure of this excursion, have not been graced 
by any lucubrations, however slight, from the pens of 
these distinguished literati, as they evidently had such 
a good time on the trip that they forgot all about their 
friends in newspaperdom. Our chief of staff, it is 
said, was one of the busiest men on the trip and did not 
lose a moment of enjoyment. 

Early this week it was discovered that one of the 
members of the corps had returned to Chicago, and this 
was William Clancy, president of the Lumbermen’s 
Credit Association. Mr. Clancy was cornered by a staff 
representative of this paper and compelled to divulge as 
much of the details of the trip as could be obtained from 
him by the sweating process. He started out by saying 
that the excursion from start to finish was one of the 
most enjoyable he had ever participated in, and that 
with a single exception, which was not. through any 
fault of the projectors of the trip, the journey was not 
marred by the slightest mishap or inconvenience to any 
member of the party. Mr. Clancy proceeded to tell of 
his experiences and those of the company in substan- 
tially the following language: 

The train pulled out of Indianapolis, over the Pennsyl- 
vania lines on schedule time, with everybody in good spirits, 
and reached Nashville the next morning, and after taking 
breakfast we spent some time looking around. The next point 
on the itinerary was Birmingham, Ala., where the party 
was to visit the steel mills, but on account of there ) wr 
a wreck we were obliged to take a circuitous route to get 
into the city and there was —_ time enough left to make a 
hurried visit to one of the mills, which, however, was very 
interesting. After supper the train pulled out, but on ac- 
count of being so much behind the schedule Montgomery 
was skipped and we ran right through to Pensacola, reaching 
there early Friday morning. 

The representatives of the Louisville & Nashville railroad, 
Messrs. Ben. H. Hopkins, passenger agent at Pensacola, and 
J. H. Milliken, district passenger agent, at Louisville, Ky., 
had made arrangements at Pensacola so that the party was 
enabled to go out and visit the United States a 
“Kearsarge’ and “Montgomery” which were lying in the 
harbor. The officers of the vessels received us cordially and 
showed us all over the ships and in all we had an extremely 
pleasant time. After doing Pensacola we left for Thomas- 
ville, Ga., reaching there about 8 o’clock. and went to the 
Mitchell house, where we took supper. The next pes on 
the program was Tampa. The chief industries of this place 
are the cigar factories, which were visited and here we saw 
the imported Habana ‘“‘two-fers’’ made up by our swarthy 
neighbors, the Cubans, who comprise nearly two-thirds of the 
inhabitants of that place. The Tampa Bay hotel, at which 
we stopped, is one of the show places of Tampa and is espe- 
cially noted for its furnishings and costly bric-a-brac, which 
are exceptionally beautiffil and numerous. 

Now came the “winter of our discontent.” It appeared 
that the accommodations of the steamer which we were to 
take, the “Martinique,” were not sufficient to take care of 
the party and this created some little dissatisfaction and a 

reat many were compelled to go into the steerage. Walter 

uick, however, took to the hold of the vessel and did not 
seem to mind it. George L. Thompson, one of the committee 
of arrangements, evidently got scared when the time came 
to embark, as he said he had received a telegram which 
needed his urgent attention and we would have to forego the 
pleasure of his company. He looked rather blue about the 
gills and we were of the opinion that the telegram was not 
of so much importance after all. Before we embarked reso- 
lutions were passed by the members of the party thanking 
Messrs. Hopkins and Milliken for the efforts they had made 
in entertaining the party and to make the = enjoyable. 

Everybody enjoyed the first smell of salt water, but I 
understand that W. E. Ferguson, of Rockhill, Ind., suffered 
severely from “mal de mer.” The first port we discovered 
after leaving Tampa was Key West, where we hove to the 
next evening, phout five hours behind time, according to dead 
reckoning. Only a short stop was made here and we sailed 
for Cuba that evening and sailed into Havana bay about six 
bells Monday morning, and the first sight that greeted our 
eyes was the stately Morro Castle and Cabanas. We steamed 
up into the bay and dropped anchor about 200 feet from the 
wreck of the “Maine.” We have all heard of the tendency 
of the curiosity hunter to take almost anything that was not 
nailed down or could be carried off, but George H. Palmer, 
of Sheridan, Ind., takes the palm in this direction. It seems 
that he and some other person, name unknown, hired one of 
the small boats that abound in the bay and took a trip over to 
the wreck of the “Maine” and after putting two or three an- 
chors, a portion of the smoke stack and a couple of 13-inch 
gun bed plates in their pockets attempted to get away with 
the whole wreck, but they were detected in time and very 
narrowly escaped detention. 

The headquarters of the party was at the Pajasace hotel 
and from there several trips were made to the surrounding 
country and the various forts in the vicinity of Havana. The 
latter, however, seemed to attract the attention of the party 
more than anything else and much time was spent in looking 
over Morro and Cabanas, which are now forts in name only, 
as they have been practically dismantled and nothing re- 
mains but the grim walls which if power of speech were given 
them could tell many horrible tales of how the poor Cuban 
was placed with his back to the wali and shot. 

Speaking of the feelings of the Cubans toward the Ameri- 
cans, from what I could gather it appears they have no use 
whatever for us and feel that we are interlopers. The Ameri- 
cans are really in control of everything, as far as we could 
see. There is one thing we noted particularly and that was 
the excellent sanitary condition of Havana. Personally, I 
never saw a cleaner city in my life, and have seen 
nothing in the states that could compare with it. One of 
the things that has prejudiced the Cuban against the Ameri- 
can is the fact that right after the evacuation of Cuba by the 
Spaniards a great many Americans who had the idea that 
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the-Cuban and the Spaniard were “easy’’ went over there 
with that idea, but found this to be to the contrary and 
— of the biters were bitten. 

e old Spanish customs are still in vogue and what par- 
ticularly appeared strange to us was the fact that members 
of the gentle sex were not allowed to go upon the street, if 
only to make a visit next door, without being attended by a 
duenna, or chaperone, and the fact that the American woman 
is so Independent in matters of this kind has caused a great 
deal of feeling, but this is being slowly overcome and the 
social side of tife is becoming gradually Americanized. An- 
other thing we noticed was the fact that there was so much 
feeling between the Spaniard and the Cuban; each have their 
own theaters, their own cafes, in fact nothing in common 
ba each other and the feeling between them seems to be 
ntense. 

After visiting the points of interest and show places of 
Havana a trip was taken to Matanzas, where we took in 
the valley of Yumeri and the cave of Belmar. This was one 
of the most beautiful sights I ever beheld. Looking from 
the tops of the hills, as far as the eye could see, was the 
waving green of the cocoanut palms and the luxuriant vege- 
tation, dotted here and there by small farms. 

After the second day a petition was circulated among the 
members of the party to ascertain their pleasure in regard 
to taking a day or two off their Cuban visit and go to Nas- 
sau, and the majority seemed to think that this would be 
very nice, so we catted the anchor and steamed away from 
Cuba. The passage to Nassau was very rough and no one 
escaped that horrible bugbear of ocean travel, seasickness, 
and were all very glad when we sighted Nassau, too late in 
the evening, however, to make the port and had to lay to out- 
side until the following morning, as the reefs at the en- 
trance of the harbor are very dangerous and few ships make 
the harbor after nightfall. 

Nassau is truly one of the most beautiful spots, a veritable 
Garden of Eden. The vegetation is, if anything, more lux- 
uriant than in Cuba and the habits of the people are en- 
tirely different from those of any others I have come in con- 
tact with. The resources of the island are principally 
=e fruit, guavas, bananas, cocoanuts, oranges, pine- 
apples and other tropical fruit. As the sun arose the next 
morning the first thing that greeted our eyes, as we looked 
over the ship’s side, was three or four boat loads of little 
negro boys who shouted for us to throw coins in the water, 
which we did, and they dove after them, and never failed to 
get them, in many instances long before they reached the bot- 
tom of the sea, which is as clear as the water of a mountain 
lake. They say that every once in a while a shark makes a 
meal off of one of these little fellows, but that did not seem 
to deter the others from taking chances. 

During our stay at Nassau we made a trip to the sea gar- 
den, which was very beautiful. You go out in a boat with a 
glass bottom and through this you can see the bottom of the 
ocean, covered with the rich marine vegetation in its thou- 
sand and one colors, and the coral formation, and this was a 
feature that was very highly appreciated. 

From Nassau we sailed for St. Augustine, reaching there 
about 10 o’clock on the night of January 29, too late to go 
ashore, which we did the next morning and visited the old 
fort, which is orpeee’ to be the oldest building in the 

le making a tour of the fort we listened 
to the ene tales told us by the guides of the cages 
found with human bones in them and the rusty shackles still 
clinging to the ankles and as we passed through the subter 
ranean corridors one could almost imagine he could hear the 
cries of the prisoners. - But the inconoclast has got his work 
in on these old legends also and we were told afterward 
that these stories are only myths. 

Before leaving the steamer a vote of thanks was given the 
captain and his officers for the courtesies extended to the 
party and the manner in which they had taken care of us. 

At Columbia, Tenn., Walter Quick was again in evidence 
and showed his superior knowledge as a devotee of the terp- 
sichorean art by. taking possession of the depot, hiring a band 
of music and giving an impromptu dance, which was thor- 
oughly anges by all. 

Capt. J. D. Leighty, United States pension agent at Indian- 
apolis, being a government official, was of great service to 
the party in getting us through the custom houses. Nothing 
of a seizable character or nature was found on the persons 
of any of the excursionists. 

One of the best fellows in the party was Charlie Krauss, 
of Indianapolis. Charlie made himself one of the most popu- 
lar men on the trip and when any one thought he had a 
grievance or wanted to make a kick he went and told his 
troubles to Charlie, there being no other policeman with the 
party. He was also annoy = A provided in the way of liquid 
refreshments, which were highly appreciated by some mem- 
bers of the party at various stages of the trip, and in fact 
kept open house at his end of the train. 

When on the return trip and nearing home our apprecia- 
tion of the kindness, courtesy and attention that had been 
shown us by J. H. Milliken, district passenger agent of the 
Louisville Nashville railroad, who had the excursion in 
charge, resulted in tendering to him the following compll- 
mentary address, which was signed by every member of the 

arty : 

° 5H. MILLIKEN, Agent. Louisville & Nashville railway— 
Dear Sir and Friend: The members of the Retail Lumber 
Dealers’ Association of Indiana can hardly find words to 
express their high appreciation of your constant and uniform 
courtesy and care hows to them during the excursion now 
drawing to an end. The ladies of the party, especially, wish 
to join in congratulations to you upon the happy and suc- 
cessful management of this trip. They admit that it is not 
your good looks, but ft is your winning ways and gracious 
manner that have charmed and delighted them. We feel that 
the Louisville & Nashville railway is to be congratulated upon 
having such a genial and competent passenger agent. To you 
more than any one else are we indebted for the safety, con- 
veniences and comfort of this journey. ° May you live long, 
be happy and prosperous is the wish of the members of the 
Retail Lumber Dealers’ Association of Indiana and their 
friends. . 





A REORGANIZED IOWA COMPANY. 


The stockholders of the Neely-Bryant Lumber Com- 
pany, at a special meeting held at Waterloo, Iowa, on 
January 31, changed the name of the company to the 
W. A. Bryant & Sons Company. 

The Neely-Bryant Lumber Company was organized 
by L. B. Wadleigh, of Clinton, A. T. Lusch and Frank 
Neely, of Waterloo, and W. A. Bryant, of Cedar Falls, 
Towa, in 1885. Since the death of Frank Neely, in 
1889, the entire management of the business has devolved 
upon W. A. Bryant, who, in 1898, purchased the inter- 
est of Mr. Wadleigh and disposed of it to business men 
of Waterloo and to his sons. 

Mr. Bryant is assisted by his four sons, James E., 
auditor of outside yards and grain houses; Walter A., 
jr., and Roy, in charge of the Waterloo yards, and Tony, 
in charge of the Cedar Falls yard. 
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THE WHITE PINE NORTH. 





An Important Annual Meeting at Minneapolis—Some Big Sales at Duluth—A Proposed 
Michigan Law of Interest to Lumbermen—Large Furniture Concerns 
May Combine—One Year’s Operations at Alpena. 





THE UPPER MISSISSIPPI RIVER DISTRICT. 


MINNEAPOLIS, MINN., Feb. 6.—The annual meeting of 
the Mississippi Valley Lumbermen’s Association will be 
held one week earlier than was expected. The change 
in date was due to the fact that conditions in the white 
pine lumber market have shown such a rapid improve- 
ment recently that it was decided to hold the meeting 
as early as possible. The formal call sent out by Secre- 
tary J. E. Rhodes this week designates the convention 
day as Tuesday, February 19. The meeting at the West 
hotel, this city, will be an unusually interesting ome as 
the discussion of the present and prospective market 
conditions will form a large part of the proceedings. 

Improved conditions in the white pine lumber market 
together with the shortage in many limes of stock will 
make it necessary to revise the entire price list. It 
looks now as if values in some special lines might be 
subject to a material advance, while in others in all 
probability only slight changes will be made. The busi- 
ness of the past year has been of good volume and 
changes are likely to be predicated largely upor past de- 
mand. 

Term of Surveyor General. 


In lumber circles there has been much discussion dur- 
ing the past week as to the exact time when the term 
of the surveyor general expires. EK, 8. Corser, appointed 
to this office under Governor Lind, did not assume the 
duties until April 14, 1899, and upon consultation with 
his attorneys held that he could continue in office until 
April 14, 1901, In other words he maintained that he 
was appointed for a two year period. In January of this 
year A. D. Robbins, of Minmeapolis, was named to the 
office by Governor Van Sant and his nomination was 
confirmed by the senate several weeks ago. He held that 
he could take charge of the duties of this office as soon 
as his nomination was confirmed amd this view of the 
matter was taken by Attorney General Duglass. A very 
fine point of law is involved in the outcome but the 
matter has now been amicably adjusted and will pro- 
bably not go into the courts for determimation. Mr. 
Corser will continue in office until April 14. If legal 
proceedings had been commenced to oust him before that 
date they could not have been passed upon by the 
supreme court in time to have been of any benefit to the 
mew appointee and it was therefore decided to drop the 
matter. As the office of surveyor genera] pays an- 
nually between $13,000 and $16,000 the matter under 
consideration was an important one. 


Will Develop Idaho Timber. 


Thomas J. Humbird, secretary and manager of the 
new Humbird Lumber Company, Sand Point, Idaho, is 
spending a few weeks in St. Paul at the home of his 
father, John A. Humbird, president of the company and 
also president of the White River Lumber Company, 
Mason, Wis. The Humbird Lumber Company, it will 
be remembered, is successor to the Sand Point Lumber 
Company, whose plant and timber at and in the vicinity 
of Sand Point were purchased by the Humbirds and 
Frederick Weyerhaeuser last December. T. J. Humbird, 
who was formerly located at Mason, Wis., in charge of 
the White River Lumber Company’s operations, expects 
to reside with his family at Spokane, Wash., and manage 
the Idaho interests, it being two hours’ ride from Spo- 
kane to Sand Point. He went to Sand Point the first 
of January and remained about one month. The plant 
consists of a single band saw mill but its capacity may 
be doubled in the near future if the trade warrant it. 
The company also gets in a large amount of cedar 
telegraph poles and piling. Its timber contains some 
of the finest cedar of the west. Mr. Humbird says the 
white pine of northern Idaho which his company is saw- 
ing is a very fine variety, closely resembling Minnesota 
and Wisconsin white pine. Mr. Humbird expects to 
remain in St. Paul a week or so longer and will then 
go west again. His father, who has been at Sand Point 
recently, is now at Chemainus, B. C., where he is inter- 
ested in a large saw mill plant. 

Frederick Weyerhaeuser, of St. Paul, sailed January 
31 from New York on the Hamburg-American liner Vic- 
toria Augusta, on a Mediterranean trip of two months’ 
duration, the vessel being scheduled to return to New 
York April 8. Mr. Weyerhaeuser has not been abroad 
since 1894, when he spent some time on the continent. 
He is accompanied on this trip by his daughter and her 
husband, Rev. and Mrs. William Hill, of New York, and 
his daughter-in-law, Mrs. Rudolph Weyerhaeuser, of 
Cloquet, Minn, 

Minor Mention. 


J. S. Guerney, of W. H. Holton & Co., Elk River, 
Minn., was in Minneapolis this week looking after mat- 
ters of business in connection with his company’s yards 
in that section of the state, 


H. B. Waite, of the H. B. Waite Lumber Company, in 
company with his wife left the city last Thursday for a 
trip of several weeks in the east. 


The H. B. Waite Lumber Company reports a remark- 
able shipment of fir timbers from its mills at Clear Lake, 
Wash. The shipment consisted of eight pieces 8x30 and 
80 feet in length, and three timbers 36x30 and 45 feet 
in length. They were sent to New York where they will 
be used in the construction of scows. 


Mr. Morrison, of Fay & Morrison, stated this week that 
a large inquiry for fir timbers has beer experienced dur- 
ing the past few weeks. ‘The low price of this lumber 
has made it possible for farmers to use it in the con- 
struction of large barns as well as for finishing and 
siding. 

The L. Lamb Lumber Company has purchased the 
yard formerly owned by C. P. Christenson & Co., at 
Brooten, Minn. 

James P. Jordan, auditor for the South Dakota yards, 
and E. Crawford, auditor for the Iowa yards of the 
Fullerton Lumber Company, were in Minneapolis for a 
few days the latter part of last week. 

R. H. MeCoy, of the Grand Forks Lumber Company, 
Kast Grand Forks, Minn., was in Minmeapolis for a few 
days this week visiting his brother, C. M. McCoy. He 
will start in a few days for the hot springs where he 
will spend several weeks in company with his family. 

Asa Paine, northwestern agent for T, Wilce, has moved 
his offices from the Lumbér Exchange to the Masonic 
temple. 

The Backus-Brooks Company is making extensive im- 
provements in its mill at Minneapolis. ‘Two large high 
pressure boilers have recently been added and the power 
will be greatly increased when the mill shall again be 
ready for work, The company is also making improve- 
ments and adding new machinery to its planing mill. 

W. O. Barndt, of the W. O. Barndt Lumber Com- 
pany, has recently returned to Minneapolis from a trip in 
the northern part of Wisconsin. While in that section 
he purchased about 5,000,000 feet of hemlock, of which 
about 1,500,000 are ready for immediate shipment. The 
remainder is still in the logs but will be sawed early 
next season. 


C. A, Smith and A. R. Rogers, of the C. A. Smith Lum- 
ber Company, left last week with their families for a 
trip of several weeks on the west coast. 

I. J. MacConnell, formerly with the J. & W. C. Shull 
Lumber Company, has taken a position with the J. H. 
Quell Lumber Company. 

EK. W. Townsend, superintendent of the Independent 
Lumber Company, has returned to Minneapolis from a 
trip of several weeks in New York and the east. 


W. I. Carpenter in company with his wife left for 
Chicago the latter part of last week. Mr. Carpenter will 
make a business trip through Iowa and will return to 
this city the later part of this week. 

T. W. Martin, father of the secretary of the Puget 
Sound Saw Mill & Shingle Company, passed through 
Minneapolis this week om his way to the west coast. 
Mr. Martin spent several days in the city calling upon 
his old friends in the lumber business. He is well known 
to Minneapolis lumbermen by reasor of his long connec- 
tion with the Nelson-Tenny Lumber Company as fore- 
man of the yard. 


C. H. Johnson, of the Johnson-Butler Lumber Com- 
pany, left the city this week for northern Wisconsin, 
where he will look after shipments and secure stock for 
the year’s trade. 


N. J. Stichen, of the Standard Lumber Company, 
Dubuque, Iowa, has been in Minneapolis for the past 
ten days looking after purchases of lumber for his com- 
pany. Owing to shortages on stock in his section he has 
made several large purchases at this point. 


J. D. Young, of the J. D. Young Lumber Company, La 
Crosse, Wis., was in Minneapolis this week attending 
the meeting of the board of directors of the North- 
western Lumbermen’s Association. 

C. R. Wilcox, of the Pacific Fir Company, Seattle, 
Wash., was in the city this week looking over the fir 
— and attending to matters of business for hig 
irm. 

EK. H. Zimmerman has recently returned from a busi- 
ness trip to Duluth, Minn., where he has been. looking 
after stock. He reports the supply of white pine in that 
section, fit for the market, very limited and that lumber- 
men have little to sell. He also states that from appear- 
ances they are putting in large stocks of logs and that 
a large amount of white pine lumber will be cut in that 
section during the coming season. 

W. C. Nickerson, of Monticello, Minn., a member of 
the Clark-Nickerson Lumber Company, Everett, Wash., 
passed through Minneapolis this week on the way to his 
home, after spending some time on the west coast. He 
expresses satisfaction at the prevailing situation with 
reference to prices on shingles, and is of the opinion 
that no decline need be looked for until well into March. 


Alvin Robertson, of the Robertson Lumber Company, 
Grafton, N. D., passed through the city this week on his 
way to Chicago to look after business matters. 


G. O. Goss, of the Winona Lumber Company, Winona, 
Minn., was in the city this week looking after purchases. 


J. M. Sullivan, a retailer at Sisseton, S. D., registered 
at Minneapolis for a few days this week. 


Two small mills will probably be erected, one on the 
Rainy river in northern Minnesota, near the Big Fork, 
to manufacture elm and oak barrel stock for a Keewatin 
concern, and the other in Pine county, to cut hardwood 
timber for Snyder & Hare, of Douglas county, Minnesota. 


° 


AT THE HEAD OF THE LAKES. 

DututH, Mrinn., Feb. 6.—The demand for sawn lum- 
ber continues. The past week a number of buyers have 
been here from the east and Chicago and large sales have 
beer made, among them 1,100,000 feet of log run stock 
from the C. M. Hill Lumber Company to the Chicago 
Fuel & Lumber Company. The Merrill & Ring Lumber 
Company sold 1,600,000 feet of No. 2 and better to go 
east by lake in the spring and 2,000,000 feet were sold 
to go to Buffalo. Other sales have been made and sey- 
eral are pending. It is believed that fully half the 
stock unsold on docks at the close of navigation has 
been closed out. A large sale is reported to have been 
made by. W. H. Gilbert, of Ashland, of norway to come 
from that point and the Jones mill here, in all about 
50,000,000 feet, though price and terms are not known, 

Business from the southwest is the interesting fea- 
ture of the situation. Speaking of this last night M. 
J. Scanlon, of the Scanlon-Gipsom Company, said: 

The demand from Iowa, Nebraska, Kansas, southern Min- 
nesota and South Dakota is far in excess of normal condi- 
tions for the past few years, and I look for a great building 
year there. Stocks of dry lumber are low there; the dealers 
have been receiving for so long from hand to mouth that they 
are about cleaned out of lumber. Many millions of feet of all 
grades have been bought in this and of course particwlarly 
in the Minneapolis market to go there. I think the western 
and southern trade will be more of a factor in the business of 
the Duluth district than for a long time and manufacturers 
will prepare for this class of trade. 

Mr. Scanlon was here in the interest of the new 
Brooks-Scanlon Lumber Company, which will erect and 
operate the big mill at Cloquet already noted. Mem- 
bers of the Muscatine company that is taking Cloquet 
logs to that point for sawimg were here with Mr. Scan- 
lon in conference on the best methods of improving the 
St. Louis river for the mill and to provide a pond for 
these logs. It is abput decided, it is said, that the 
Brooks-Scanlan company will erect works in the river 
that will provide a pond and will give considerable 
water power. The Scanlon mill is to be a very large 
and complete plant and will not be dependent in any 
way on the water power that may be developed. 

Jacob Mortenson, of the Tower Lumber Company, is 
in the city with H. 8. Foster, L. N. Anson and John 
Landers, of Merrill, and Walter Alexander, of Wausau. 
Mr. Mortenson says prices are ruling very firm, and 
there is such a demand for lumber that it seems they 
must stay so; that the outlook is excellent and the only 
danger is from overdoing from too large a cut, which 
does not seem to be a very big danger; that this district 
is all right, surely. He reports that business for this time 
of year was never better at Chicago than now, and in- 
dications are for a very large demand there and in that 
territory. 

The Longyear Lake Lumber Company has let a con- 
tract for a large burner, to cost not far from $10,000. 
The mill will saw about 12,000,000 feet the coming sea- 
son. It has about 7,500,000 feet on hand waiting for 
spring shipment to Chicago and is fast receiving logs. __ 

Arpin, Scott & Finger, who last week bought the 
Grahame & Horne mill at Fort William, are arranging 
with the Canadian government for more timber limits 
om the north side of Hunters’ island and vicinity. Their 
this year’s cut will be 15,000,000 feet. 

Pendennis White has gone down the north shore to 
visit the camps of the Split Rock Lumber. Company, in 
which he is interested. 

William Hoard, of the Rainy river, will erect a small 
mill near Barwick, to be run by steam. He is now 
putting in logs. He had a water power mill there 
some time ago. 





WISCONSIN VALLEY NOTES. 


Merritt, Wis., Feb. 5.—The A. H. Stange Company 
is operating its mill on full time and its factory 
with a full supply of logs. The Gilkey & Anson Com- 
pany’s saw mill and box factory are humming every 
day in the week, as also is the Anson-Hixon sash and 
door factory. The H. W. Wright Lumber Company’s 
mill is sawing out daily a fine lot of lumber. C. B. 
Flinn and the Merrill Lumber Company are getting in 
readiness for an early start in the spring. The Wright 
Lumber Company has installed a new engine, doubling 
its electric light power. : 

Cotter & Close, who have built a saw mill at Black 
Alder lake, near this city, expect to begin sawing in 
about two weeks. 

Ed. L.. Anderson and bride visited relations in this 
city a few days prior to departing for their home at 
Whitney, Ontario. 

Frank Kinnon, representing the Kelley Lumber Com- 
pany, of Chicago, was in the city last week. He left 
for Rhinelander and Starlake, from whence he intended 
going to the eastern coast, his company having exten- 
sive interests there. 

Hon. 8. H. Alban, of Rhinelander, has been appointed 
receiver of a large quantity of timber and lumber 
involved in the suit. of Davidson vs. Godkin, now pend- 
ing in Vilas county. 





NOTES FROM WAUSAU. 


Wausau, Wis., Feb. 5.—Lamar Sexmith is one of the 
busiest men in Wausau these days, spending much of his 
time at the Dells of the Eau Claire river, twenty miles 
east of here, where he is now sawing hardwood lumber. 
Mr. Sexmith is getting in about 4,000,000 feet. of hem- 
lock, hardwood and pine this winter, and ‘he has in stock 
left over from last year 2,000,000 feet of hardwood 
lumber and 2,000,000 feet of hemlock lumber. As stated, 
he is sawing his hardwood timber at his mill at the 
Dells, while his hemlock and pine will be sawed at the 
Manser mill at Kelley. Among the hardwood that Mr. 
Sexsmith is now sawing is a lot of the nicest basswood 
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timber that was ever gotten out in this part of the state. 
Mr. Sexmith has one of the finest residences in Wausau, 
the interior being finished in native hardwoods, curly 
birch predominating. His office, which is in the house, 
is reached by a private entrance form the street and is 
finished in curly birch, showing the merits of this wood 
in a practical manner. 

Morteson & Stone, of Wausau, have a stock of about 
8,000,000 feet of hemlock in piles and are getting in about 
5,000,000 feet of timber this winter. F. P. Stone says 
that his firm has noticed some improvement in the de- 
mand for hemlock lately, and believes that hemlock lum- 
ber will be a good seller before spring at prices some- 
what better than are prevailing at present. His firm has 
a very well assorted stock and is in a position to fill any- 
thing in the way of orders for hemlock lumber of all 
kinds. 

At the recent annual meeting of the stockholders of the 
Thief River Falls Lumber Company, a concern operating 
at Thief River Falls, Minn., up in the Crookston district, 
composed largely of Wisconsin valley lumbermen, a 
change was made in the officers of the company owing to 
changes made shortly before in the ownership of the 
stock. The interests of L. N. Anson, John Landers, John 
O’Day and John Daly were purchased by H. H. Foster, of 
Merrill; Alexander Stewart and Walter Alexander, of 
Wausau, and J. D. Ross, of Chicago. Charles J. Winton 
continues as president of the company and his brother, 
D. N. Winton, secretary. Walter Alexander is now the 
vice president of the company and H. H. Foster treas- 
urer. There will be no change in the policy of the com- 
pany and it will continue to make annually as much 
if not more lumber than in the past. J. G. Ballard has 
charge of the management and sales of the company at 
its main office at Thief River Falls. 

Walt Alexander and Charles Edgar, of this city, and 
H. H. Foster, of Merrill, departed for Duluth Monday 
night on business connected with a large land and timber 
deal. 

The Underwood Veneer Company, of this city, is buy- 
ing logs at Marathon City and will soon begin to rail 
them into its factory at this place. This company has 
met with uniform success since its establishment here. 

Barker & Stewart are making preparations to cut 
about 12,000,000 feet of lumber during the coming sea- 
son. An immense quantity of logs are now being de- 
livered at their mill. H. C. Stewart has been danger- 
ously sick with typhoid fever during the past four or 
five weeks, but is much improved. 

The Brooks & Ross Lumber Company, of Schofield, has 
just purchased from Barnes & Stapleton, of Rhinelander, 
three forties of land near Pelican lake, containing 500,- 
000 feet of pine. The company has also just purchased 
from ex-Senator W. F. Vilas twenty-four forties of land 
in 36—11, on which there is said to be about 3,000,000 
feet of pine. All of the timber will be railed to the com- 
pany’s mill at Schofield and sawed during the coming 
season, 





ON THE MENOMINEE. : 

Marinette, Wis., Feb. 7—There are many inquiries 
for lumber and some important sales are reported. There 
were no buyers here this week, but a number are expected 
during the coming week. Prices are firm and the spring 
trade outlook is good. 

The Perley Lowe Company recently purchased the sea- 
son’s cut of the H. Witbeck Company, as it has done for 
several seasons. The amount will be about 35,000,000 
feet. 

The Sawyer-Goodman Company made a large sale of 
elm lumber this week to Francis Beidler, of Chicago, 
2,500,000 feet of the 1901 stock, said to be the largest 
sale of elm ever made here. 

The Tyler Lumber Company, of Tonawanda, bought 
1,500,000 feet of pine lumber from the John Schroeder 
Company, part of the stock manufactured at the mill 
of the Menominee River Lumber Company last season. 

Charles R. McCormick returned this week after a trip 
through Idaho, Washington, Oregon and California, look- 
ing over the lumber resources. L. H. McCormick, of this 
city, and A. M. Murphy, the Green Bay lumberman, left 
this week for Hot Springs, Ark., for a month’s stay. G. 
W. Hanley, secretary of the boom company, also left this 
week for a month’s stay at Hot Springs on account of 
failing health. 

W. W. McQueen, formerly of Menominee, was here this 
week. He is now located at Sault Ste. Marie, where he is 
in the wholesale cedar business, and has organized a 
company which bears his name. He was formerly with 
Kdward Ayer & Co. 


FROM MICHIGAN’S METROPOLIS. 

Derrorr, Micu., Feb. 5.—The office and dressed lumber 
sheds of Frank C. Trowbridge, corner of Garfield avenue 
and Dequindre street, were destroyed by fire just before 
daylight, February 1. The loss, amounting to about 
$6,000, is fully covered by insurance. Thieves had ran- 
sacked the office in search of valuables and evidently 
set five to the place, either by accident or by design. 
Mr. Trowbridge had two safes, neither of which was 
locked and each of which had attached to its door-knob 
a card with this inscription: “Safe not locked. No 
money in it. Open; examine contents; then shut the 
door, please.” The thieves had evidently followed instruc- 
tions, for both safes had been overhauled and their 
doors afterward closed. This thoughtfulness on the part 
of the light fingered visitors saved the books and valu- 
able papers from damage by fire. Mr. Trowbridge had 
a temporary office in working order within a few hours 
after the fire and was soon doing business as usual. 

In the investigation of alleged trespass by lumbermen 
on state agricultural college lands, in progress before 
& senate committee at Lansing, the evidence showed that 
in 1899 H. M. Loud & Sons Company, T. T. Allen & Co. 





and Selig Solomon, all of Au Sable, settled for tres- 
passes amounting to about $12,000. It was brought out 
that the lumbermen were practically invited to trespass 
and that the amount of the stumpage to be paid was 
agreed upon in advance. The investigation has now set- 
tled down to an effort to fix the responsibility upon some 
state official. 

M. J. Johnson and Fred M. Aiken, of Lima, Ohio, 
will establish a pulp and paper mill at Petoskey and 
promise to have the plant running with 100 employees 
by July 1. They will utilize hemlock timber. 

A bill of interest to the lumber fraternity has been 
introduced at Lansing. It provides that every person 
engaged in planning or supervising the erection of any 
building for others, to be erected by others, shall be 
termed an architect amd shall be required to take out a 
license, costing $16. Persons practicing the profession 
without a license are made subject to a fine and licenses 
may be revoked upon proof of incompetency. 

The Detroit Lumber Company expects to saw at its 
mill here this season 4,000,000 or 5,000,000 feet of white 
pine and norway and 6,000,000 feet of hemlock. 

Lawton L. Skillman, who for the year and a half 
prior to the first of this year was connected w .. ihe 
Halladay Lumber Company and for the preceding ten 
years was with the Ocker & Ford Manufacturing Com- 
pany at Grand Rapids, Mich., has started in the lumber 
business at Grand Rapids on his own account, selling 
on commission, and is looking for a connection with 
manufacturers of southern pine, oak and poplar. 

Call for the annual meeting of the Michigan Hemlock 
Association, to be held here on February 13, has been 
issued by Secretary Bigelow. 

[The call, somewhat elaborated, will be found in the 
Association department of this issue of the LUMBER- 
MAN.—EDITOR. | 


THE FURNITURE CENTER. 

GRAND Rapips, Micu., Feb. 5.—The following case 
goods manufacturers of this city have signed cash op- 
tions, going to Charles R. Flint, of New York city: 
Berkey & Gay Furniture Company, Oriel Cabinet Com- 
pany, Nelson-Mather Furniture Company, Sligh Fur- 
niture Company, Luce Furniture Company, Phoenix 
Furniture Company, Widdicomb Furniture Company, 
John Widdicomb Company, Grand Rapids Chair Com- 
pany, Michigan Chair Company, Royal Furniture Com- 
pany, New England Furniture Company and the Grand 
Rapids Fancy Furniture Company. The options expire 
on May 1. It is expected that a corporation will be 
organized shortly. The present assets of the companies 
are $5,000,000, and it is estimated that they do a yearly 
business amounting to $6,000,000. It is stated that the 
purpose of the combine is to benefit individual interests 
and to place Grand Rapids clearly in the van among 
the furniture cities of the world. 

Carter Bros. & Co., of Hart, are remodeling the old 
creamery building preparatory to putting in machinery 
for a modern planing mill. 

Considerable lumber is being hauled into Hart now- 
adays. On Tuesday C. Adams scaled 111 sleighloads, or 
about two trains of twenty cars each, for the Sands & 
Maxwell Lumber Company, hauled there from Platt’s 
mill. The Hart Cedar & Lumber Company received in 
one day 105 loads of lumber from Gill’s mill, 56 loads 
from Mason’s mill and 35 loads of logs. 








THE SAGINAW VALLEY. 

Bay City AND Saginaw, Micu., Feb. 5.—Prices for 
white pine are rather stiffer, but in other lines not much 
change is noted. A few mills are running, cutting 
mixed timber chiefly, and others are getting ready to do 
business. Everything is cheerful and the outlook satis- 
factory. W. B. Mershon said a day or two ago that the 
resaw business of his firm was active, new orders com- 
ing in almost daily. The door trade—this firm doing 
a heavy export business in this line—is fairly good and 
prices are hardening a little, but the box business he 
said is cut to pieces and in rather bad shape, from his 
point of view. 

The Saginaw Lumber & Salt Company has practically 
no unsold lumber left on its mill docks and there is a 
steady movement reported in, the yard business. 

The Campbell-Brown Lumber Company is operating 
its mill and cutting hardwood which is shipped green 
from the mill about as fast as manufactured. 

F. T. Woodworth & Co. will start their mill soon and 
are getting in logs by the train load. 

L. C. Slade has been quite a sick man the last week. 
He has been trying to ward off pneumonia and his 
friends hope that he will succeed. He can hardly find 
time to be ill as he has been doing a good business all 
winter. 

Arthur Hill says lumbering operations in Georgian 
bay and by the St. Anthony Lumber Company at Whit- 
ney, Ontario, are being carried on vigorously. At Whit- 
ney a full stock of about 50,000,000 feet will be secured 
and on the Magnetawan the Arthur Hill Company is 
putting in about 20,000,000 feet, these logs having been 
sold to Mershon & Co. 

The MacKinnon Manufacturing Company, Bay City, 
has removed a large building at its plant on Water 
street to make room for a sidetrack that will be put in 
early in the spring. The company is booking a large 
amount of business for the ensuing year. 

The Allington Curtis Manufacturing Company is run- 
ning full handed and a lot of new business is offering. 
Business at this plant is much better than a year ago 
at this date, and owing to the good management of 
Charles J. Reynick the business conditions of the com- 
pany are in fine shape. ; 

Harry Dewey, local manager for Bliss & Van Auken, 
said: “Business in our line is fair and prices are sat- 


isfactory. In a general way things are moving along 
better than expected at the first of the year. We are 
still making sample flooring and find a market for it 
that is satisfactory.” 

The Huron Handle & Manufacturing plant, which 
has been removed from Alpena to Onaway, has been 
somewhat handicapped by the cold weather, but it is 
expected the plant will begin operations this week. 

Charles W. Liken and George F. Brown have erected 
a stave, saw and shingle mill on a big tract of timber 
owned by Mr. Liken in Antrim county at Essex. The 
Pere Marquette railroad is building a spur four miles 
long to connect Essex with its main line. There is a 
world of stock for the plants, in fact one of the best in 
the state. The Likens have been engaged in the stave 
and lumber business many years in Michigan, operating 
several plants at present. They live at Sebewaing and 
long long ago reached the six figure point in financial 
importance. 

The Cheboygan Hoop & Heading Company is cutting 
600,000 feet of elm and basswood this winter to stock 
its plant, which occupies a portion of the McCarty saw 
mill at Cheboygan, and the machinery is now being 
placed. 

The saw mills at Alpena cut about 50,000,000 feet of 
lumber last year, of which 5,766,000 feet was pine, 
about 35,000,000 feet hemlock and the remainder hard- 
woods. No logs were towed to Alpena from Georgian 
bay and the stock of the mills was all homegrown. 
There were shipped by water from Alpena 52,578,000 
feet of lumber, 5,737,000 shingles, 1,042,000 pieces of 
lath and 1,400,000 pieces of cedar. Some lumber was 
shipped by rail, the exact figures not being at hand. It 
is calculated that the output the present year will be 
no larger than last. 

At Au Sable the Loud & Sons company is hauling logs 
over its line of railway and the battery of boilers in the 
little mill is being taken out and four of them replaced. 





CHIPPEWA CORK PINE SHINGLES. 

It is somewhat unusual these days to hear of a con- 
cern that manufactures white pine shingles exclusively, 
but there is such a one at Eau Claire, Wis., a city which 
has been the headquarters for white pine manufac- 
— on the Chippewa river for more than half a cen- 

ury. 

The Half Moon Lake Shingle Company, of Eau Claire, 
manufactures several different brands of what it terms 
Chippewa cork pine shingles. This concern began busi- 
ness in January, 1893, and during the eight years of its 
existence has continued each year to improve upon the 
= of its output over the year previous. M. B. 

yman is president of the company; W. H. Morford is 
vice president and E. B. Ingram is secretary and treas- 
urer. Mr. Wyman is an experienced mill man and 


- manufacturer and Mr. Ingram is a lumberman who 


comes by his love of the business by inheritance from 
his father, O. H. Ingram, a pioneer lumber manufac- 
turer of Eau Claire who is interested in a number of 
northern pine manufacturing concerns. Mr. Ingram 
heudles the sales and office management while Mr. 
Wyman attends to the manufacturing department. 

The Half Moon Lake Shingle Company starts in this 
year with a stock of about 19,000,000 shingles on hand 
in excellent shipping condition. Six grades of shingles 
are made and each grade is branded with a stencil giv- 
ing the name of the grade and of the concern manufac- 
turing it. Its best grade is called “Half Moon Cream.” 
These are quarter sawed and perfect and are free from 
all defects such as sap and shake. The “Extra *A*” 
is the next best grade and then follow the “Standard 
*A*,” “Wisconsin *A*,” “Chippewa *A*” and “Wis- 
consin No. 1.” These shingles are made of pine cut 
on the Chippewa river and in a mill which is equipped 
with the latest improved machinery. The company 
stores its shingles in sheds where they are kept dry 
and free from moisture and ready for immediate ship- 
ment. This company has built up a large trade in 
strictly white pine shingles in Missouri, Iowa, Illinois 
and southern Wisconsin, particularly where its output 
is well known. Its shipping facilities are excellent and 
it can ship to all parts of the country on short notice. 
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NORTHERN NEWS NOTES. 


John E. Glover, formerly owner of the Willow River 
Lumber Company, of New Richmond, Wis., has turned 
over the property, capitalized at $100,000, but valued 
at much more than that, to his four children. Two sons, 
George C. and Leslie E. Glover, receive each one-third 
and the two daughters, Mrs. L. A. Baker and Miss 
Florence Glover, the remaining third divided equally 
between them, and the property is now entirely in their 
hands. At present the company is logging principally 
near Pratt, on the Omaha line. The officers of the 
company are George C. Glover, president; L. E. Glover, 
general manager; “Mrs. L. A. Baker, secretary and 
treasurer. 

The C. B. Freyburg Lumber Company, of Sheboygan, 
Wis., will build a small saw mill in the spring for pine 
and hardwood, of which about 1,000,000 feet will be 
turned out. The concern is also sawing between 6,00U,- 
000 and 7,000,000 cedar shingles this season. 

In the AMERICAN LUMBERMAN’S statistics of Janu- 
ary 19 the last year’s cut of the Sparrow-Kroll Lumber 
Company, Kenton, Mich., was correctly given, but a 
mistake was made in the amount of stock on hand, 
which should have been 10,700,000 feet instead of 10,700. 
The company states that this stock is in fine shipping 
condition and naturally objected to having it reported 
at the smaller figures. 

Hartwick & Mickelson, of Mason Mich., recently pur- 
chased the season’s cut of shingles belonging to Quick 
Bros., of Gaylord, amounting to about 5,000,000, 
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THE METROPOLITAN DISTRICT. 


New York, Feb. 4.—Considering the season of the 
year and the fact that the recent cold weather has 
practically put a stop to all building operations, the 
amount of lumber moving is not insignificant. A num- 
ber of big schedules for yellow pine, principally for rail- 
road and dock work, have been filled recently and have 
given a stiff tone to that market, while the North Caro- 
lina pine situation has materially improved in sympathy, 
being strcugthened also by the promptness with which 
the manufacturers have taken a hint and refrained from 
sending cargoes on consignment. 

There are rumors abroad of possible trouble between 
the labor unions and the building interests in this city 
in the near future. These troubles always seem to cul- 
minate in the early spring, so that the only difference 
this year will be that they may occur at a time when but 
little building is going on. ‘The full particulars and 
nature of the grievances cannot yet be made public. 

One of the biggest fires New York has known for 
some years occurred last Thursday night as the result of 
two explosions in the building of the William Wicke 
Company, cigar box manufacturer, at Thirty-first street 
and First avenue. Back of the cigar box factory was the 
lumber yard of A. T. Buckhout & Co. About half the 
lumber in that yard and in the yard of the Wicke com- 
pany, mostly Spanish cedar, was consumed. The prop- 
erty loss is put at over $1,200,000, that of the Wicke 
company being $1,000,000, and that of Buckhout & Co., 
on about 400,000 feet of lumber, estimated at $15,000. 
About the only salvage for the William Wicke Company 
will be a large stock of cedar timber in the yard at 410 
East Thirty-second street. Part of this is water-soaked. 
The cause of the explosion is given as ignition of red 
cedar dust in the shavings shaft of the box factory. 
Explosions due to red cedar dust well divided in the air 
in explosive proportions are quite common. A serious 
disaster of this sort occurred in Philadelphia several 
years ago. It also wrecked a cigar-box factory. Thr fire, 
fed as it was by cedar wood and sawdust and shavings, 
was a spectacle which drew crowds from all over the city. 

Both the Wicke company and Buckhout & Co. are 
fully insured for their Josses, but it is probable that there 
will be a contest over the payment of the Wicke company 
insurance, the contention being that the fire did not start 
until five hours after explosion, which occurred in the 
afternoon. 

A fire which occurred yesterday on the wharf of the 
Murphey-Hardy Lumber Company, at Newark, destroyed 
the drying building and several sheds, but the lumber on 
the wharf was saved. The loss is put at betweeen $6,000 
and $8,000. 

Included among recent visitors were: KE, A. Thomas, of 
the Louis Werner Saw Mill Company, St. Louis; 1. 
Nettleton, of John E. Du Bois, Du Bois, Pa.; Guy Gray, 
of the Mills-Gray-Carleton Company, Cleveland; F. H. 
and C. W. Goodyear, Buffalo; and R. L. Montague, of 
the Atlantic Coast Lumber Company, Georgetown, §S. C. 

EK. W. McClave has been re-elected president of the 
Yellow Pine Company, of 16 Beaver street. The other 
officers, Charles Greer, vice president; W. A. Parke, secre- 
tary and treasurer, were also re-elected at the recent 
meeting. 

F. McCullam, of Birmingham, Ala., has become man- 
ager of the white and yellow pine department of the 
Chequasset Lumber Company, of 66 Broad street. C, W. 
Manning, vice president of the company, is back from 
a southern trip with stories of badly broken stocks of 
hardwoods at the mills in West Virginia and Tennessee, 
but with prices firmly held and orders ahead for all the 
poplar and oak they will cut in the next three months. 

Three well known figures in the wholesale market are 
south just now on business trips. They are J. C. Turner, 
of the J. C. Turner Cypress Company, who is likely to 
be absent from his New York oflice for several weeks; 
William R. Creed, whose extended tour through Missis- 
sippi, Louisiana and Alabama will end this week; and 
Clarence D, Fisher, who, as representative of Stetson, 
Cutler & Redman, has gone south to indulge in hardwood 
purchases. 

A number of New York lumbermen are likely to be 
present at the annual meeting and banquet of the Lumber 
Dealers’ Association of Connecticut at New Haven on 
Wednesday next, February 13. 

The Waccamaw, a steamer owned by the Atlantic 
Coast Steamship Company, and whieh was built at To- 
ledo, Ohio, last year expressly for the lumber trade 
between Georgetown and New York, encountered a se- 
vere storm on the coast recently. She is under charter 
to the New York Export Lumber Company, of New 
York, and while on her third trip to the mills of the 
Atlantic Coast Lumber Company at Georgetown the 
serious storm of last week prevented her making an 
entrance to that port and much alarm was felt by 
her owners and lessees lest accident should come to the 
boat and the crew be lost. The representative of the 
AMERICAN LUMBERMAN is advised, however, that the 
boat arrived at Nassau on Monday morning, having run 
before the wind, and is down there out of coal. 


The Week’s Charters. 


There is only moderate demand reported for timber 
tonnage from gulf ports to the continent, though boats 


cf suitable class continue to offer at 105s. Demand fer 
time tonnage does not increase, and with continued free 
offerings of modern steamers rates continue low and 
unsatisfactory. Quotations are made at 4s 74d and 
4s 9d, dead weight, for contracts covering a period of 
twelve months, and 4s 104d and 5s for six. River Plate 
lumber freights continue quiet, though previous rates 
are sustained in the face of the light offerings of sail 
tonnage. Charters are made from gulf to Buenos Ayres 
at $14 and $14.50, from outside provincial ports $11, 
and from Boston and Portland $9.50 and $10. From 
Portland to Bahia Blanca two fixtures are quoted at 
$11 and $12. From the gulf to Rio de Janeiro several 
fixtures are reported at $14 and $14.50. Outward 
freights to the West Indies offer sparingly, and with a 
good deal of tonnage seeking business of this character 
the market retains a decidedly easy appearance. Coast- 
wise lumber freights continue dull and depressed; own- 
ers are prepared to accept $4.75 as the basis Brunswick 
to New York, though there are few orders seeking 
acceptance, 

The following are some of the fixtures for the week: 


; tne Gaditano, Pensacola to Liverpool, timber, 10s 6d, 
“ebruary. 

Steamer Cairnlock, gulf to continent, 112s 6d, 
lebruary. 

Steamer Enesto, gulf to Greenock or Liverpool, timber, 
105s, February. 
‘ Steamer Arranmoor, Pensacola to the continent, timber, 
05s. 

Lark Uku, Sabine Pass to Esbjerg, timber, 120s. 

Bark Concordia, Sapelo to United Kingdom or continent, 
sawn timber 110s, and hewn 111s. d 

Steamer Tertia, St. Simons to Bahia Blanca, lumber, 
$4,000, February. 

Bark Skoda, Pensacola to Buenos Ayres, lumber, $14.50. 

Bark Magellan, guif to Rio Janeiro, lumber, $14.50. 

Bark Carrie Winslow, Portland to Bahia Blanca, lumber, 


timber, 


Schooner City of Baltimore, Sabine Pass to Progreso, lum- 
ber, $8.50 and port charges. 
$¢ Schooner Mary A, Hall, Brunswick to Havana, lumber, 
$6.50. 

Schooner Charlotte T. Sibley, Jacksonville to New York, 
lumber, $5.50. 

Schooner Susie P. Oliver, Fernandina to New York, lum- 
ber, $5.75. 

Schooner William F. Campbell, Wilmington, N. C., to Bal- 
timore, dry lumber, $4. 


Vollowing are the spot freight quotations to leading 
European ports: 


Walnut logs Cooperage 

and lumber. Whitewood. Stock. 
Liverpool .. ..... 1286d 58 17s 6d 
London ‘ ix 22s 6d 25s 12s Gd 
Hamburg ... .... 24¢100lbs. 27c100I1bs. 10c foot. 
Marseilles ... .... 30s 358 22s 6d 
Havre :.... 80c 100 Ibs. 25¢ 12\%4¢ foot. 





FROM WESTERN NEW YORK. 


Burrao, N. Y., Feb. 6.—There is considerable casting 
about among all of the lumber interests, and especially 
the lumber carriers, over the fixing of spring rates of 
handling to and from lake vessels. Barge owners and 
dealers and manufacturers alike hold that rates have been 
too high lately, as they have been based on a season when 
lumber was going up fast. Now that prices are much 
lower the lumber shovers’ unions have been able to main- 
tain their old rates. So far the prospect of securing lower 
rates is not good, especially as the side that is fully 
organized and ready to act as a unit is interested in 
keeping the rates up. 

The big strike at the saw mills of F. H. & C. W. Good- 
year at Austin, Pa., has been setttled and business 
resumed. The strike failed and as a rule only the men 
with families were taken back, this being done on 
account of the families. A delegation of men was sent 
from Buffalo to take the places of the discarded strikers. 
The firm reports a falling off of production in the cut 
last years, but an effort will be made to make the loss 
up this year. Hemlock boards are scarce in this mar- 
ket. 4 

The will of the late Harvey J. Hurd makes it easy to 
settle up the partnership affairs of the firm of Hurd 
Bros., as he willed quite an amount to his partner, James 
T. Hurd, and made it obligatory on his executors, of 
which the partner is one, to settle up and withdraw his 
interest only after five years. 

H. 8. Janes & Co. are making a specialty of gum lum- 
ber, which they are turning out in quantity at the mills 
on their tract at Isola, Miss. It is not sold to any 
extent in this market, but if they come out as well else- 
where as they expect it will be introduced generally. 
There is a large amount of this timber on the property. 
Mr. Janes is still at the mills. 

Among visitors here may be mentioned Gardner I. 
Jones, of Jones & Willoughby, Boston, and William Mar- 
tin, of Martin, Silliman & Bogue, Cheboygan, Mich. 
Besides his lumber interests to look after, Mr. Martin 
has some insurance on a burned vessel to collect. 

The only Buffalo dealers west now, so far as can be 
learned, are Messrs. McLeod and De Laplante, of the 
R. Laidlaw Lumber Company. Our dealers are not 
pleased with the prices reported from the lake district. 

It is noted that the report made so persistently last 
winter of the lack of sleighing and the corresponding 
shortage of logs is not made now. It ought to be the 
buyer’s opportunity now to note that there has been 
good sieighing for the most part all winter in the pineries 
and the cut ought to be large. A dealer here says it 
is his belief that there will be 100,000,000 feet more 


gotten out this winter than there was last. This figure 
probably is not based on any close estimate of his own 
but rather on other reports. 

The Marsh Lumber Company is thinking of locating 
further south, although nothing appears to be settled 
as yet. If a good center somewhere in West Virginia 
could be found it would be quite as handy as a base of 
operations as Buffalo, especially for the eastern trade, 
as much Of the firm’s supplies come from that direction. 

A. H. Brailsford, of T. Sullivan & Co., is in Canada 
looking after some elm shipments for the firm. F. M. 
Sullivan has been east some time. 





THE TWO TONAWANDAS. 

Nortu ToNAWANDA, N. Y., Feb. 4.—Exporters say that 
business has never been better at this period of the year, 
orders from Great Britain for white pine being especially 
active, with prices higher than at any known point in the 
history of the local market. There is also a good South 
African trade. 

A material falling off in box shook operations in the 
Tonawandas lately has become evident; still, the busi- 
ness is considered in advance of that done at the same 
period of 1900. 

The movement started several weeks ago by the. lumber 
dealers of the Tonawandas, assisted by the Lake Carriers’ 
Association and the American Association of Masters & 
Pilots of Steam Vessels, to secure a full quota of range 
lights for the Niagara river from Lake Erie to the north- 
ern limit of the local harbor, has resulted in favorable 
action by the national authorities. Maj. Thomas W. 
Symons, United States engineer of this district, has 
announced that he has been instructed to place the lights 
required as soon as navigation shall open. This improve- 
ment, together with those expected from the expenditure 
of the appropriation of $257,700 on the river’s channel, 
lumber dealers and owners of lumber carrying vessels 
aver, will be instrumental in promoting the lumber inter- 
ests of the Tonawandas materially. 

J. & T, Charlton at the Georgian bay district last sum- 
mer cut nearly 5,000,000 feet of norway, white pine and 
hardwoods from the opening of the mill in August until 
it was closed in November on account of the supply being 
cut off by cold weather. This firm recently added to its 
timber supply until it has nearly 500 square miles of nor- 
way and white pine for cutting. Excellent progress is re- 
ported in the logging operations there,the weather having 
continued ideal since early in the winter. Practically all 
of the norway cut by Messrs. Charlton has been disposed 
of for exporting purposes; the remainder of the stock 
at the mill is rapidly being disposed of for shipment to 
lumber ports along the lakes. 

Buffalo lumber dealers have been frequent visitors to 
the local market lately, looking after stock with which to 
piece out. They are finding themselves short of certain 
items in general demand. In most cases they are able to 
secure the material desired. 

There is more than an ordinary scarcity of lath in the 
Tonawandas. One firm sold out its stock two months 
ago and thinks that it could easily have disposed of twice 
as much as was on hand at the close of the receiving sea- 
son during the winter. The demand for lath for the Pan- 
American Exposition buildings, which took about all the 
twin city and Buffalo dealers had, is gradually falling off 
with the greater number of buildings nearing completion. 

Erwin W. Monroe has removed with his family from 
the Tonawandas to Asheville, N. C., for the betterment 
of his health. Information has been received to the 
effect that the southern climate is not proving as bene- 
ficial as was expected and that Mr. Monroe is considering 
an early return to his residence in this city. 

George 8. Dailey, manager of the Skillings, Whitney & 
Barnes Lumber Company, and wife are in Florida on an 
extended pleasure trip. They will also visit points of 
interest between this state and the “land of flowers’ be- 
fore returning home. 

Theodore 8. Fassett has returned from an extended 
trip to the lumber districts in the northwest. 

Among those who are connected with local lumber in- 
terests and have returned from business trips to New 
York and other eastern markets, are: Charles Hill, L. 
A. Kelsey, Mayor Oille, Pendennis White and L. H. Swan. 

Visitors to the local market during the week were: 
R. P. Carpenter, of Rochelle, N. Y.; J. Aldrich, Elmira, 
N. Y.; J. V. Smeaton, Spider Lake, Wis.; J. F. Hazard, 
Philadelphia, Pa,; Alex. R. Sinclair, Duluth, Minn.; John 
Charlton, Lynedock, Ontario; George C. Hollister, 
Rochester, N. Y.; E. B. Ellmaker and George M. Green, 
Philadelphia, Pa.; 8. C. Jackson, Duluth, Minn.; A. FE. 
Gresham, Boston, Mass,; J. E. Broderick, New York. 





FORESTRY AT THE PAN-AMERICAN. 

What promises to be one of the most interesting 
features to lumbermen generally at the coming Pan- 
American Exposition at Buffalo, N. Y., is the forestry 
and lumber exhibit. It was originally contemplated to 
combine the forestry and mining exhibits, but owing to 
the fact that the forestry exhibit will be so large this 
was abandoned and plans have been made for a separate 
building to represent these features alone, and the 
exhibits, covering all branches of forestry, promise to 
surpass anything of that character ever before under- 
taken. The general floor plan of the building is very 
original, being that of a floor inclosed by a rail fence 
of the old “worm” pattern, the locked ends and corners 
of which form. artistic lodges and comfortable seats, 
and as Jogs of considerable length are to be used instead 
of rails the projections are in proportion and the primi- 
tive reception rooms will assume considerable size. 

One of the woods which will be exploited largely, 
being a representative American wood, is hickory, and 
this exhibit promises to be of exceptional interest. 
Petrified woods will form a contrast to the exhibits of 
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commercial value, and the big trees of California will 
be shown as being historic as well as valuable. Ex- 
hibits of redwood will also be made, one of them in the 
shape of a plank six inches thick and six feet wide, 
without a defect. In fact, every branch of forestry in 
* both North and South America will be represented. 





TRADE AT THE HUB. 

Boston, Mass., Feb. 4.—Business in Boston jogs on 
its peaceful way and the vendors of lumber have little 
at which to kick. The pessimist is a rara avis now, 
though the genus is one which never can become entirely 
extinct. The prospect of a fine year’s business develops 
into certainty as the days go by and projected new ven- 
tures become realities. To paraphrase a poet older than 
your correspondent— 

Now is the winter of our content 
and it will develop rapidly into “glorious summer,” with 
its increase of fat orders and fatter settlements. Spring 
poets are already preparing their stock for May time, 
and the lumber dealers, not to be behind with their wares, 
are doing some preliminary ordering for early spring 
delivery. 

The proper question to ask a chance acquaintance on 
the street now is, “Have you had it?” “It” means but 
one thing—grip. Those who have had it are telling tre- 
-mendous yarns about their miseries, and those who 
haven’t invariably think they have had it, while the 10 
percent who have no stories to tell are energetically 
trying to catch it. 

On January 28 the mortgage on the old 8. N. Breed 
Lumber Company wharf at Lynn was foreclosed. ‘This 
has been occupied for a year by the Hutchinson Lumber 
Company and it is here that Sam Hutchinson has suc- 
ceeded in making himself a decided factor in the general 
lumber trade. It is a coincidence that the same month 
in which this change in the old property occurs witnesses 
also the death of the well known former proprietor, 
Stephen N. Breed, a man who has been known far and 
wide by both buyers and sellers of lumber for years. 

There is something strange about that firm—A. & F. 
A. Kimball; they simply will not burn. On December 23 
it will be remembered that a good, vigorous effort was 
made by the flames to reach and demoralize them; at 
that time the entire building in which their office was 
located was completely destroyed, beginning from the 
bottom and gutting the interior, floor after floor, but en- 
tirely avoiding the Kimball office. During repairs on the 
building the firm moved to temporary quarters at 11 
Central street, and the same process was repeated on 
January 29, this time the fire starting at the top and 
going down, the result being the same—our friends re- 
mained unscatched, As soon as the old quarters at 20 
Central street shall be in order they will again occupy 
the old office. It is firmly believed that A. & F. A. Kim- 
ball are reserved for great things. It may be, however, 
that they are too tough to burn. You never can tell. 

EK. 8. Decker, who has been prominently identified with 
the lumber interests of Springfield for a number of years, 
and who recently purchased the property of the old 
Hitchcock yard, met with a mishap which has tempo- 
rarily confined him to his bed. Last week a fall from a 


Jadder in his new yard gave him a thorough shaking up - 


and inflicted painful, though it is hoped not serious, 
injuries. 

J. T. Bates, of J. T. Bates & Co., Danbury, Conn., is 
spending a large part of the winter at Hull, Ala., where 
he operates a mill for the manufacture of southern pine 
and a small amount of whitewood. Meantime Mr. Burk- 
ett, who is with the same company in Danbury, has been 
temporarily laid up with an injury to his foot, caused by 
the fall of a pile of lumber. 

C. C. Batchelder, treasurer of the Boston Lumber Com- 
pany, has returned from an extended trip throughout thy 
south. 





QUAKER CITY TRADE NOTES. 


PHILADELPHIA, Pa., Feb. 6.—It is announced that Theo- 
dore A. Langstroth has become a member of the firm 
of K. P. Burton & Co., joining Edward P. Henson, Elliott 
H. Burton and Maurice C. Burton. 

William J. Lanigon and W. A. Ginther, trading as 
W. J. Lanigon & Co., applied on January 30 for their 
discharge from bankruptcy and a hearing in the matter 
has been fixed for the 20th inst. 

Samuel E. Slaymaker, general manager of the West 
Virginia Spruce Lumber Company, which is exploiting 
large operations in the neighborhood of the Greenbrier 
river, has returned from an extended visit to that sec- 
tion. The company expects to be manufacturing spruce 
lumber at its Cass mill about July, when the West Vir- 
ginia Central will have run a line through to that point. 
Operations at other mills will follow. The company’s 
product will be marketed by S. E. Slaymaker & Co., 
whose headquarters will be in New York, with branch 
office in this city. 

M. H. Boyer and M. P. Bock, formerly of Pine Grove, 
Schuylkill county, who last summer started an opera- 
tion of between 3,000 and 4,000 acres on the Greenbrier 
railroad, are said to be about to add another mill to 
their plant. They run mainly on hardwoods. 

Archippus P. Strong put a salesman on the road yes- 
terday and is making a bid for the country trade. He 
Says he has a good many inquiries from various direc- 
tions, and feels satisfied there is going to be good busi- 
ness done this year. 

Smith 8. Frambes finds business improving each month. 
He says he is selling North Carolina cypress with some 
Success, and is feeling much encouraged by the outlook. 
Mr. Frambes is a consistent reader of the AMERICAN 
LuMberMaN, and he says he found information in its 
pages that materially helped him in his business. 

Harry Snowden, of the Sylvania Lumber Company, 


says his company did good business during the last two 
months here in hardwoods and in New York in yellow 
pime, January’s business exceeding the company’s expec- 
tations. 

Eugene B. Nettleton, of the John E. Du Bois interests, 
reports the house shipping good orders for hemlock and 
doing considerable in white pine. He was rather sur- 
prised to find that the January business was 10 percent 
larger than that of January, 1900. 

The work of rebuilding the plant of the Otter Creek 
Boom & Lumber Company is being pushed and General 
Manager Dyer is at preset there hurrying things along. 

Henry Maus, of H. H. Maus & Co., has returned from 
a trip to the company’s mill at Everett. He regards the 
yellow pine business as in good shape and thinks there is 
a good year ahead for that lumber. 

The lumber trade will soon have a member of the body 
in common councils in the person of Eli B. Hallowell, 
of Eli B. Hallowell & Co., who has been nominated and 
will be elected from the twenty-fourth ward. Mr. Hallo- 
well feels sanguine for the future of business. He says 
his firm has been doing an excellent trade in cypress for 
several years and finds the lumber becoming more popu- 
lar for housework and interior finish with every year. 

Franklin A. Smith, planing mill, at Thirtieth and 
Spruce, is discharging a cargo of yellow pine boards, and 
has lately unloaded a similar cargo from Florida ports. 

Railroad ties are in good demand and some large 
orders have recently been placed by the Pennsylvania 
and the Philadelphia & Reading railroads. Virginia 
white oak and rock oak are given the preference over 
yellow pine ties, 

Receipts of lumber by water are restricted by the 
freeze-up in the Delaware and Chesapeake canal. 

Recent arrivals are as follows: 

Schooner John R. Penrose, Fernandina, 400,000 feet of 
yellow pine. 

Schooner Nellie W. Howlett, Apalachicola, 450,000 feet. 

Schooner L. F. Poilard, Apalachicola, 420,000 feet. 

Schooner Collins Walton, Jacksonville, 330,000 feet. 

Schooner Florence Cradick, Satilla river, 461,000 feet. 

Schooner Rob Roy, Fernandina, 550,000 feet. 

Barges Pearson and Berks, from Petersburg, Va., 370,000 
feet of boards each. 

Tonnage is plentiful and freights are considerably 
off, on the average about $3 less than at this time last 
year. Rates are: From Jacksonville, $5; Savannah, 
$5; Fernandina, $4.624; Apalachicola, $5.50; Bruns- 
wick, $4.50; Satilla river, $4.65; Charleston, $4.50. 

Exports include the following: Steamer Minnesota 
to London, 513 pieces of walnut, 2,667 pieces and 39 
bundles of oak lumber, $800; 1,591 pieces of poplar 
lumber, $400; 1,746 pieces of oak lumber, $400; 2,251 
pieces of walnut lumber, $400; 12 cars of “roofing 
slats,” $2,400. Steamer Birchtor to Leith, 5 cars of 
lumber (unspecified), $1,500. Steamer — to Mar- 
seilles, 2,717 pieces of oak lumber (planks), $10,800, and 
171 barrel staves, $3,500. 

William H. Fritz & Co. have recently moved into their 
new offices, 301 Crozer building, 1420 Chestnut street. 
The Crozer building is one of the finest equipped office 
buildings in Philadelphia, centrally located and within 
walking distance of all railway stations. 








SMOKY CITY NEWS NOTES. 

PirrssurG, Pa., Feb. 6—The Homestead Lumber 
Company is a new concern just started at Home- 
stead, Pa., with a capital of $60,000. The presi- 
dent is George V. L. Wickerham, a prominent con- 
tractor of Homestead, and the secretary and treasurer 
is A. I. Aver, formerly manager for Gordon & Co. This 
company, aside from the contracting business and deal- 
ing in lumber, will succeed to the builders’ supply busi- 
ness of Samuel Hall, who for many years was the lead- 
ing dealer in that line in Homestead. 

Rumor of changes in the Nicola Bros. Company has 
been current ever since the new year, and in an inter- 
view with the LUMBERMAN representative F. F. Nicola, 
president of the company, emphatically stated that there 
is absolutely no truth in the report bruited about that 
he is to retire from the lumber business or that the 
Nicola Bros. Company will discontinue its wholesale 
trade. The company will continue to wholesale lumber 
as heretofore. Mr. Nicola also said that at no time has 
his company been better equipped with hemlock, white 
pine, yellow pine, hardwoods and, in fact, all kinds of 
lumber, than at the present. 

When the twenty barges of steel rails now on the way 
to New Orleans in tow of Pittsburg towboats arrive 
there and are unloaded, the barges will be reloaded with 
cypress and cottonwood lumber and brought to Cincin- 
nati. It is expected that the Monongahela River Con- 
solidated Coal & Coke Company will be able to develop 
a big trade in the above line owing to the scarcity of 
northern timber and the southern prices. Some of this 
lumber was brought to Pittsburg last season and made 
into craft for the large coal company. 

John R. Pott, the local representative of the Chi- 
cago, Milwaukee & St. Paul railway, is working among 
the lumbermen of western Pennsylvania at present, 
securing large parties for February 12, when the set- 
tlers’ rate to the northwest will go into effect. Mr. 
Pott has booked a great many lumbermen from this sec- 
tion and hopes to secure a good representation by the 
time the excursion rate goes into effect. 

F. O. Havener, of Parkersburg, W. Va., purchased 
from ex-Senator J. N. Camden a timber tract of 1,400 
acres in the southern part of Randolph county for 
$114,000. Mr. Havener represents the Crosby & Beck- 
ley Lumber Company, of Connecticut, which opened a 
mill and is about ready to operate near Pickens, W. 
Va. This company has recently completed a cut near 
Palmer, W. Va. 

Dana Wilmarth, of the Penn Lumber Company, is in 
Montgomery, Ala., on business for his firm. 


A. M. Turner is on a business trip for the American 
Lumber & Manufacturing Company to West Virginia. 
Mr. Turner will represent this company locally in West 
Virginia and in the coke country. W. Walter Gates, 
secretary of the company, left last night on a trip to 
Toledo. The pine department under Mr. Gates’ manage- 
ment sold two bills last week, 1,000,000 feet of yellow 
pine for railroad construction. 

M. T. Barry, of the Du Bois company, was in the city 
this week. The company’s mill for sawing pine, at Glen 
Campbell, Pa., will start up March 1. 

F, E. McGillick, who has opened a yard at Homewood 
avenue and the Pennsylvania railroad, is building an 
enormous shed for stock. 

H. C. Little, resident manager of the Paine Lumber 
Company, Oshkosh, Wis., says that sash and door con- 
ditions were never better and looks for an early ad- 
vance. On the same line, J. A. Everett, of the Ohio 
Sash & Door company, also predicts an advance. De- 
mand for all kinds of mill work is om the increase and 
there are no stock goods to be had. It is difficult to 
place an order as no dealer seems willing to give a 
specified time for delivery. 

At the Seventh Avenue hotel were registered this 
week: John Husband, of Mount Pleasant, Pa.; L. 
O’Connor, Cleveland, Ohio; John T. Parsons, Toledo, 
Ohio; A. J. Schwan, Saginaw, Mich.; Peter Marron, 
Mount Pleasant, Pa.; A. J. Summerville, Mansfield, 
Ohio; Harry R. Wilson, Clarion, Pa. 

C. F. Eggers and Sam Jones, both of Belle Vernon, 
stopped over en route home from their trip to New 
Orleans. 





THE PENOBSCOT DISTRICT. 

Banoor, MeE., Feb. 4.—Charles E. Deering, formerly 
with the Rufus Deering Company, Portland, has pur- 
chased the plant and business of the Penobscot Lumber 
Company at Lincoln and will saw spruce and pine. 

William P. Oakes, of Foxcroft, a surveyor and tim- 
ber land prospector since 1856, estimates that in the 
past forty years he has traveled 50,000 miles on foot: 
through the woods. He is still active and his services 
are in constant demand. 

Maine lumbermen have a fight on their hands at this 
session of the legislature in an effort to secure repeal 
of the law passed two years ago by which deer shoot 
ing is allowed during September. September is always 
a dry month and while hunting amounts to little then 
sportsmen are likely to kindle fires that spread and 
cause destruction of timber. The law is likely to be 
repealed. 

Over on the Kennebec the sawdust nuisance is caus- 
ing another costly legal battle, the Lockwood Company, 
manufacturer of cotton goods at Waterville, and the 
Hollingsworth & Whitney Company, pulp maker at 
Winslow, having brought an equity suit against the 
International Paper Company and several lumber manu 
facturing concerns having mills along the upper Ken- 
nebee, asking for an injunction to restrain the respond- 
ents from depositing any refuse—sawdust, shavings, 
shingle hair ete.—in the river. This will be made a 
test case and one of great interest to lumber manu- 
facturers and others all over the state. Among tlie 
points to be decided is what constitutes a reasonable 
use of water. 


THE MONUMENTAL CITY. 

BALTIMORE, Mp., Feb. 8.—Lumber is moving in mod- 
erately large quantities and the aggregate of transac- 
tioms is well up to the average at this season. Building 
operations are pushed whenever the weather permits and. 
consumption in other directions is about normal. Re- 
ceipts of North Carolina pine have been comparatively 
small and some reduction has taken place in the stocks 
on the wharves. Supplies on hand, however, suffice to 
meet all ordinary requirements and the tone of the mar- 
ket is quite steady. No especially large accumulations 
exist at milling points and the volume of orders is suffi- 
ciently large to prevent stocks from piling up. The 
situation is kept well in hand and trade remains in such 
shape as to be able to take advantage of any improvement 
in demand which may develop. Prices im the main are 
steady and tend toward a higher level. White pine, 
though not exceptionally active, holds out a promise of 
marked improvement during the spring and summer. 
Prices rule firm, with an upward tendency, and the de- 
mand is of gratifying proportions. Stocks in the hands 
of dealers and yard men are light and any material 
increase in the inquiry must result in heavier buyings. 
Sellers cannot be induced to offer concessions in prices. 
Recent developments hold out fair promise of improve- 
ment with settled weather. Quiet continues to charac- 
terize cypress and the movement is of moderate dimen- 
sions, though unfavorable factors are not in eVidence. 
Poplar sustains its reputation as relatively the highest 
priced wood in the market. Values are perhaps not quite 
so stiff as during the time of greatest demand, but such 
changes as have taken place generally involve a decrease 
in freight rates rather than an actual decline in quota- 
tions at mills. Mills have sufficient orders on hand to 
keep them busy as far as the supply of logs will permit, 
and in instances delay in delivery of lumber is unavoid- 
able. All the hardwoods, oak planks in particular, are in 
good shape. Prices for the latter have stiffened of late 
and the indications are that values will go still higher. 
Throughout West Virginia all mills have orders ahead 
and it is by no means easy to secure stocks in desired 
quantities and of requisite quality. Word comes from 
some of the foreign markets to ease up on shipments, 
the supplies on hand being reported large, which has a 
tendency to make foreign buyers independent. Freight 
rates have fallen but are still comparatively high, with 
facilities for shipment uncertain and irregular, 

Fire in the lumber yard of Eisenhauer, MacLea & Co., 
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306 to 318 West Falls avenue, on the afternoon of Janu- 
ary 27, caused $20,000 worth of damage. Business con- 
tinues uninterruptedly while the insurance of $18,000 is 
being adjusted. The members of the firm are young and 
energetic men and much sympathy is manifested for 
them. 

Among the new corporations in Virginia is the Ten- 
nessee Lumber Manufacturing Company, which was 
organized at Bristol, Va., recently. It intends to erect 
a large lumber plant at Beaver Dam, Johnson county, 
and develop a tract of 50,000 acres of fine timber land. 
The intention is to locate the plant, which will have a 
capacity of 75,000 feet a day, near the southern terminus 
of the Virginia & Carolina railway. Everything is 
expected to be in running order by June 1. 

At the annual meeting of the J. L. Roper Company, 
of Norfolk, Va., recently, Capt. John L. Roper was 
re-elected president; George W. Roper, vice president; 
W. B. Roper, secretary-treasurer. The yearly reports 
submitted at the meeting showed the company to be in a 
prosperous condition. 

Charles G. Stirling, of the Stirling-West Company, 
lumber and log exporters, with offices on South Gay 
street, this city, is on an extended trip through West 
Virginia and other hardwood sections. He will be absent 
until some time in March. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Feb. 5.—Business does not come up 
quite to expectations and dealers and consumers are a 
trifle shy in making their wants known. Nobody, how- 
ever, is at all discouraged and nobody seems seriously 
disappointed. Everybody knows that the demand is com- 
ing, and that delays intervene occasions only passing 
comment. 

Charles E. Morris, the recently appointed chief deputy 
inspector for this district, is actively in harness and 
ready for all calls that may come. He has thus far 
inspected about one and one-half carloads. 

T. B. Stone, of the T. B. Stone Lumber Company, 
reports business fair. 

B. A. Kipp, of B. A. Kipp & Co., says he has no com- 
plaint to make as to trade. 

H. P. Wiborg, of Wiborg, Hanna & Co., is perhaps more 
intently devoted to his big business now than ever before, 
with the increasing demands upon his time from the new 
plant now in full operation in this city. 

W. A. Bennett and Mrs. Bennett are still at Memphis 
and not expected home for at least ten days. George Khe- 
mann will probably remain in Memphis in the employ of 
Mr. Bennett. 

News from the head waters of the Ohio and Little 
Kanawha rivers indicates that the high waters coming 
are the real thing. Rainfalls throughout the upper Ohio 
valley have followed heavy snows. The Little Kanawha 
is now out of the lock and much timber is coming out. 

February 12, at the Grand hotel, the regular monthly 
meeting and dinner will be given by the Cincinnati 
Lumbermen’s Club and as usual out of town people inter- 
ested in the trade are cordially invited to partake of 
the club’s hospitality; those intending to visit Cincin- 
nati soon, on either business or pleasure, are recom- 
mended by the club to time their visits accordingly. 





FROM THE FOREST CITY. 


CLEVELAND, Oulo, Feb. 5.—Dealers seem well satisfied 
with the amount of trade coming in. Prices are more 
or less firming up on many grades and kinds of lumber 
owing to light stocks. 

Building throughout the city continues much better 
than expected. For January 249 building permits were 
issued, aggregating a cost of $335,000, as against 135 
permits for January of last year at an estimated cost of 
$145,000. Improvements, repairs and overhauling on 
the large fleet of vessels in winter quarters in this port 
give employment to all ship carpenters obtainable and 
are using considerable lumber. 

The new price list of January 25 is now out and is a 
fairly correct sheet as to present retail prices of lumber, 
lath and shingles. 

J. W. Bury, formerly of Haywood, Bury & Co. and later 
with the Albert Pack Lumber Company, has associated 
himself with Ralph Gray to look after his shipping and 
car trade. Mr. Bury is a thorough lumberman and 
well liked by all who know him. 

F. W. Gilchrist, of Alpena, Mich., was in the city 
several days this week. He reports that at Alpena the 
weather is fine for lumbering and hemlock slivers and 
maple logs are coming in in good shape. 

W. A. Rust, of Chicago, made a call on the trade 
Wednesday. He says his companies will have a supply 
of logs for all their mills and that they will begin saw- 
ing early. 

John Diver, secretary and general manager of the 
Cleveland Saw Mill & Lumber Company, will leave 
tomorrow night for his company’s lumbering camps in 
the Georgian bay country. He says his company is 
putting in something over 60,000,000 feet of logs this 
winter and is planning for a large trade. Its mills here 
are unusually busy for the season on railroad orders and 
ship repair work largely. 

Eugene Carleton, of the Mills-Gray-Carleton Company, 
left on Tuesday for Florida, where he expects to spend 
some time in fishing and hunting. He has promised 
each of his associate lumbermen a large barrel of fish 
from his first catch. 

F. W. Landfear, traveling sales agent for the Saginaw 
Bay Company, is to be married on Thursday of next 
week to a Miss Johnson, a leading society belle of Bed- 
ford, Ohio. Mr. Landfear is a most estimable gentleman 
and all his neighbor lumbermen wish him much joy in 
his new venture. 


Logging Department. 


IN NORTHERN MINNESOTA. 


Dututu, MINN., Feb. 6.—Weather is cold and ideal 
for logging work, which is progressing as well as could 
be wished all along the line. There is no change in 
the smallpox situation; some camps are released from 
quarantine and others are attacked, but the disease con- 
tinues mild. 

C. M. Hill is logging about 3,500,000 feet wear the 
Embarras, which will be taken down the Cloquet. 
When this is in he will remove his equipment to the 
vicinity of his mill at Drummond and will log there 
about 6,000,000 feet. The Drummond logging is car- 
ried along all the year around, as there is a railroad to 
haul to the mill. 

The Clark-Jackson Lumber Company has landed 
7,000,000 feet from its camps near Foxboro and will 
cut about as much more before the seasor closes. The 
company carried 20,000,000 feet of logs from last fall. 

M. P. Doyle is putting in logs for Mitchell & McClure 
on the Cloquet river and will log 5,000,000 feet in all. 
He has 3,000,000 feet so far. ie, 

W. T. Bailey is logging on Silver lake, at Virginia, for 
his mill there, and will have 5,000,000 feet for summer 
sawing. ‘The mill is running steadily at the rate of 
45,000 feet daily on logs brought in day by day. His 
camps are within a very short haul. 

The Split Rock Lumber Company has more thar 
10,000,000 feet landed at the mouth of the river for 
the Merrill-Ring mill. Woods work will continue till 
next September. 








IN THE WISCONSIN VALLEY. 

Merrity, Wis., Feb. 5.—The R. Conner Company, of 
Marshfield, is working about 500 men this winter and 
expects to cut about 30,000,000 feet, largely hardwoods. 
About 10,000,000 feet of logs was left over at the com- 
pany’s Stratford mill. It has five camps in operation 
along its logging road out from Stratford, where it will 
cut 10,000,000 feet. The company has a number of 
other camps in operation. 

The work of repairing the dam at the boom works, 
damaged by the flood of last summer, has been going on 
at intervals since them and is now practically com- 
pleted. 





THE VALLEY OF THE SAGINAW. 


Bay Curry, Micu., Feb. 5.—The first heavy snow storm 
and blizzard of the winter made its advent in lower 
Michigan on Sunday and from eight to twelve inches 
of snow fell, owing to the wind drifting badly. The 
hauling has been fair for two weeks and this addition to 
the snow fall and cold weather now on is of value to log- 
gers. They are making the most of it. There has been 
much trouble in getting help enough to run the camps 
and to keep it when once secured, as the small pox scare 
has driven many men out of the woods. Fairly good 
work is being done, however, and there will be a moder- 
ate quantity of timber of all descriptions cut and 
brought to the mills. : 

B. W. Gubtil, of Saginaw, has been buying some hard 
timber and hemlock land in Gladwin county, and he 
and Ross Bros., of Beaverton, control about all of the 
timber land of value on the Tobacco and Sugar rivers, 
enough for several years’ supply for the Ross Bros.’ mills 
at Beaverton. These mills are being stocked this winter. 
The shingle mill is running and cutting cedar stock 
which sells readily. 

The Michigan Central is not bringing as many logs 
as usual down the Mackinaw division, but a number of 
train loads are coming down daily. - 

C. Merrill & Co. are getting a train load daily of white 
pine from their camps in Gladwin county, F. E. Brad- 
ley is getting hardwood and hemlock logs at the rate 
of three or four train loads a week, and logs are coming 
down from the Kern Manufacturing Company, F. 'T. 
Woodworth & Co., J. J. Flood, the Campbell-Brown Lum- 
ber Company and other concerns. A large quantity of 
logs are being hauled to stave and hoop mills as well as 
to saw and shingle mills. Elm logs bring $11 a thou- 
sand feet at Gaylord. 

At Marion F. B. Dunham and A. M. Porter have their 
mill yards full of logs for shingles and ties, and N. 8. 
Dickerson’s mill is getting a full stock for next season. 
At Rogers City A. P. Bertram is getting his mill fully 
stocked with hardwood logs. Near Roscommon Charles 
Ginnebaugh has a contract to cut and saw all of the tim 
ber in that vicinity belonging to N. B. Bradley, of this 
city, and he expects to saw 2,000,000 feet. The lumber 
is to be railed to this city. Frank Goodman is cutting 
over 1,000,000 feet in Roscommon county and will manu- 
facture the lumber and ship it to Bay City, where it is 
owned. 

Logging operations are active along the line of the 
Mackinaw division and the Detroit & Mackinac road 
away up in Presque Isle county. The general belief that 
the coming season is to be a good one as regards prices 
and demand is stimulating the log industry. 





MENOMINEE RIVER NOTES. 


MARINETTE, WIs., Feb. 6.—Next summer the Peshtigo 
Lumber Company will build a six mile logging road 
from Twin creek, twelve miles above here, into a large 
tract of hemlock. The N. Ludington Company con- 
templates building in the near future a logging road 
about twenty-five miles long into a large tract of pine 
and hardwoods. Both these lines will connect with the 
Wisconsin & Michigan railway. 


There is nothing but joy among the loggers. Condi- 


mF 
tions have been perfect for operations and a large stock 
will be put in. The snow is just deep enough and the 
weather clear and cold, making the finest ice roads, 
Hundreds of small jobbers who in years past have made 
little or nothing, on account of adverse weather, will do. 
exceedingly well this winter. At the present time some 
extraordinary hauling is being done. 





THE MAINE WOODS. 


Bancor, Mr., Feb. 4.—The hearing on the bill to 
incorporate the West Branch Driving & Reservoir Dam 
Company has been set for February 19 before the com- 
mittee on interior waters. It is believed that the 
battle has already been fought and won by the lum- 
bermen, the prospects of the bill being passed or even 
favorably reported being regarded as exceedingly doubt- 
ful. Such a storm of protest was raised in Bangor 
and all along the Penobscot river by the introduction 
of this measure that the members of the legislature 
cannot mistake the popular feeling in the :aatter, or 
fail to realize the extent of the disaster to Maine’s 
greatest industry that would follow the making of such 
laws as that asked for by the New Yorkers who own 
the Great Northern Paper Company’s plant at Milli- 
nocket. The following prominent men were appointed a 
committee to attend the hearing on the bill before 
the committee on interior waters in Augusta on Feb- 
ruary 19, or to go to the capital at other times to 
protest against the passage of the bill: Charles §. 
Pearl, E. B. Nealley, C. F. Bragg, Henry Lord, Thomas 
White, J. G. Clark, B. B. Thatcher, H. N. Fairbanks, 
W. L. Miller, J. F. Crowley, S. R. Prentiss, R. C, 
Penney, John M. Oak, Pierre McConville, J. G. Dun- 
ning, F. H. Tupper, George F. Cameron, J. G. Blake, 
H. J. Chapman, Edward M. Blanding. 

Lumbermen on Union river are making good progress 
toward the incorporation of a company for the control 
of the waters of that river, with the object of improvy- 
ing the water powers and increasing the storage of water 
for driving and manufacturing purposes. There are 
six water privileges on the river within the city limits 
of Ellsworth, each 2,000-horse power or more, and sev- 
eral others above the city on the main river and its 
branches. It is the company’s intention to raise and 
repair all the dams and thus hold in the larger lakes 
enough water to keep up a good pitch all through the 
season. About 15,000,000 feet of logs are cut on Union 
river annually. 

Hundreds of men are being taken from Bangor to 
work in the New Hampshire woods and hundreds more 
are wanted. J. E. Henry & Son, who are among the 
largest lumber operators in the eastern part of the 
country, expect to get about 30,000,000 feet, mostly 
spruce, in the foothills to the southward of the White 
mountains. There is no driving in that region, all the 
logs being hauled from the stump to a log railway 
owned by the operators, on which they are carried to 
the saw and pulp mills at Lincoln, N. H. Henry 
& Son are employing at present 800 men. While chop- . 
ping is now about over in Maine it is just beginning in 
the White mountain region. It is said that Henry & 
Son recently refused to sell out their timber lands, 
mills and other property to the International Paper 
Company, which offered $3,000,000, for the reason that 
the intending purchasers would not pay in cash. 

M. G. Shaw & Sons, of Bath, will cut about 10,000,000 
feet of logs in the vicinity of Moosehead lake this sea- 
son. It is estimated that the Moosehead cut will be 
20,000,000 more than usual this year. 

News from the headwaters of the Penobscot :. to the 
effect that the choppers and swampers are through work 
and that big crews are engaged in hauling from the 
yards to the landings; there is a plenty of snow and 
the hauling is easy. The outlook on the whole is excel- 
lent. 





LOGGING NOTES. 


John O'Day & Co., of Merrill, Wis., will put in during 
this winter about 40,000,000 feet of logs, about 20,000,- 
000 feet of, which will be handled by rail and the re- 
mainder by lake and river. The Lac du Flambeau Lum- 
ber Company, of Lac du Flambeau, Wis., will receive 
half of this cut, while the Grand Rapids Lumber Com- 
pany, of Grand Rapids, Wis., will get 10,000,000 feet 
and the remainder will go to Merrill and Grand Rapids 
parties. 

Logging on the Upper-Chippewa river has been some- 
what hindered during January by the lack of severe 
weather. The roads have been good, but the ice at the 
landings has not been of sufficient strength to hold up 
the loads which should be drawn at this season; conse- 
quently sleighs are running light, thus increasing ex- 
penses. 

Blakelie & Farley, loggers in the Turtle river district, 
in northern Minnesota, have so far put in 48,000,000 
feet of logs, of which 18,000,000 feet are banked. ‘This 
concern hopes to log a total of 60,000,000 feet during 
the winter. 





A contract for machinery for a complete saw mill, to 
be located at Manila, Philippine Islands, has been 
awarded to the Edward P. Allis Company, Milwaukee, 
Wis. This equipment will consist of a No. 3 8-inch 
Allis band mill, 4-block No. 2 carriage, with steel blocks 
and knees, steam feed, 3-saw edger, 2-saw trimmer and 
live rolls, 2-swing cut off saw rig, shafting pulleys ete. 
to install the machinery properly, together with a 100- 
horse power engine and suitable boilers, filing room 
tools ete. It is believed that this is the first mill of any 
size machinery for which thas been furnished from the 
United States, and that this will be the first band mill 
in operation in our new possessions. 
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IN THE SOUTH COUNTRY. 





The St. Louis Exposition from a St. Louis Standpoint—How Lumbermen Have Financed the 
Big Show—-Yellow Pine Demand Extraordinary—Texas Trade Continues 
Phenomenal—Short Supplies for Spring Requirements — 

Conditions in Louisiana and Alabama. 





ST. LOUIS LUMBERMEN AND THE WORLD'S 
FAIR. 


Sr. Louis, Mo., Feb. 5.—S!ow old St. Louis is start- 
ing out the new century with startling ideas in her head 
—ideas which in their consummation will mean much 
for the city and for the whole transmississippi country. 
Preparations are being made to celebrate an event which 
in importance rivals the discovery of the country itself. 

Few things have meant as much to the country as 
the purchase, in December, 1803, of what was known 
as Louisiana. To undertake the acquisition of such an 
immense territory as 883,072 square miles while the 
country was yet in its infancy called forth an immense 
amount of adverse criticism. In fact, those in favor 
of the proposition despaired of its consummation and it 
took much effort to induce congress to pay $15,000,000 
for the wilderness. Those worthy old statesmen did not 
seem to favor expansion. They thought it would result 
in disruption. Senator White, of Delaware, said, “Even 
supposing that this extent of territory is a desirable 
acquisition, fifteen millions of dollars is a most enor- 
mous sum to give. I believe it will be the greatest curse 
that could at present befall us.” It is this statement 
that our land was not worth $15,000,000 which hurts 
those of us who now live in the original Louisiana. Why, 
the egg crop of Missouri alone will, in one year, more 
than pay “this most enormous sum!” Our real and 
personal property has, within the hundred years, in- 
creased in value to more than $5,000,000,000. We would 
like to meet Senator White. 

The purchase embraced the entire states of Arkansas, 
Missouri, Iowa, Nebraska, North and South Dakota, 
parts of Minnesota, Kansas, Colorado, Wyoming and 
Louisiana, all of the Indian Territory and part of Okla- 
homa. This territory is now the most important agri- 
cultural district of the country and of the world, and 
the change has all been brought about within the ninety- 
eight years since the purchase. 

It is the commemoration of this event which the peo- 
ple of the original Louisiana purpose to celebrate. And 
they purpose, furthermore, to celebrate it in a manner 
most fitting to its importance to the world. 

That 1903 would be a great year in St. Louis has long 
been known. In 1876 James G. Blaine, in a speech made 
in this city, called attention to the fact that a centennial 
exposition could be held in St. Louis in 1903 and the 
idea has been simmering ever since. It was not until 
1898, however, that the idea assumed definite form and it 
was then that a committee was appointed, at the sug- 
gestion of the Missouri Historical Society, to work up 
the matter. This committee, under the able leadership 
of Pierre Chouteau, a direct descendant of one of the 
founders of St. Louis, worked with much energy and 
after three years has the matter entirely in hand. The 
preliminary arrangements have been on a stupendous 
scale and the various committees have not departed one 
iota from their original idea of making the Louisiana 
Purchase Exposition the grandest centennial ever held. 

Nothing short of the best will satisfy St. Louis. To 
get the best takes money and it has been the raising 
of this money which has thus far occupied the time of 
the St. Louis people. In the first place, Missouri appro- 
priated $1,000,000. Then the city appropriated $5,000,- 
000. Congress agreed to give another $5,000,000 if the 
citizens of St. Louis would by popular subscription gather 
together a like sum. This has all been done and there 
is now available $16,000,000 for the fair, a sum which 
18 In excess of the purchase price of the Louisiana terri- 
tory. The gathering together of this sum of money has 
been no light undertaking but the enthusiasm of our 
citizens has precluded defeat. They have subscribed with 
the greatest liberality and, when they found that their 
first subscriptions did not complete the sum, they 
mereased their subscriptions to an amount sufficient to 
cover the deficit and we can at last say that the fund 
18 complete. 

Among those who have been most indefatigable in 
their efforts as World’s Fair workers there is probably 
no one who has done more than Charles H. Huttig, of 
the Huttig Sash & Door Company. Being a man who is 
Widely known as an able financier, his early enthusiasm 
in the project was taken advantage of and he has been 
on all of the preliminary and financial committees. For 
_more than two years he has given a large part of his 
time and thought to the enterprise and its success is as 
much due to his energy as to that of any other one man. 
As a matter of course his attention in the matter of 
subscriptions was first attracted toward the lumber and 
planing mill interests of the city and his constituents 
responded nobly to his call. In all, the lumber and 
planing mil] people subscribed for stock to the extent 
of $105,650, which sum was distributed as follows: 
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eer NEA he'd we a ccdig «Geek oie Won. oN ale dindls oeleae 200 
Plummer-Benedict Lumber Company................ 100 
Me ee SET Seb eC aes eid Cee aN eis.c ew one be CARR 10€ 
Waldstein Lumber Company...............cceeeees 1,900 
Bite. Re ORME Ss oo Geis ae of ve Gdcndaa Canes 1,000 
Cc. BF. Luehrmann Lumber Company................. 1,000 
Mee One BETO, Ve a.vi pcb as Sica ae a's Kew eel a ad een 750 
B. MR aad sé unde dad evun dane ies Staeee heme 200 
Thomas & Proetz Commission Company............. 250 
rE ORE re ee 100 
ee RS ee ee eee 100 
We Bes WEF EMSS COMPAR iio 60 ec vnk ce civics eves 250 
POG: I SEEN eb ed ale bb od ewe Me & hve cee cleKee was 10 
Russell-Massengale Commission Company....... ‘ 100 
J. A. Holmes Lumber Company............ 3,000 
Employees Mechanics’ Planing Mill Company. 500 
Lumbermen’s employees general 1,120 
Employees per EK. C. Robinson.......... 110 
Employees Huttig Sash & Door Company... . -. 360 
George W. Miles Lumber & Timber Company........ 100 
Mossberger-O’Reilly-Gram Lumber Company.......... 100 
George M, Griffin Lumber Company................ 100 
BE, He icc k pea eeis tea eee CRKkeR Deeb eK eRa: 50 
Eee NS Ld OF 4's 60. 3ore's. dh mae ees plea ee ole 50 
Wes i ES ea Oe a6 < da Kidd ules Ka ced eat dilated se «caee 50 
Td dees IN ie ask bal eae aca oo aie Sloane ie Was ee akahace etn 50 
Ce DLS. ckaeds bed oer ene oee taeda e aaawe 50 
We MOI ig. iso cicarclawes oaawuwe hhclamewen 500 
CN Gh AO in 0% 6 0:56.05 dace ea dew aedeeanee 200 
Oe Se (ORIN Gn 6 capeé ue Ceceawawueamae™ 200 
pees A RRR pie eas sir Cr ere ee 200 
Detroit Timber & Lumber Company................. 100 
ar SEI a a6 ivnie matt Owe 046 widee ne a Bre al 100 
See: EOE COMO ao og we us v0.6. woes se ceae uum 200 
ee Se PUES so c's bead Ha dled a 14% caw we be slev end Bike 50 
W. T. Ferguson Lumber Company.................. 500 
Tiger Tall Beers © EMO COMA occ cc cescccdvcvees 20 
Strifler & Wehinger Lumber Company............... 500 
Prost-Trigg Lumber Company. ......cccsccececsces 500 
Ee. Mi acca tie aah wd eh dees eacnecok Hae ewane 20 
See Ge SU eave beic ne cur nd aC eca's nwa own 20 
Druhe Hardwood Lumber Company................ 1,000 
Louis Werner Saw Mill Company.................. 500 
PEBEVOR IE BO COMING ooo c.c cc ticisccieviendecsnvies 250 
Co ee Raa da aa an de Adulnts cs X00 We CARRE KE Os 1,000 
Hogg Perkins Lumber Company.................4-. 100 
CINE I, SEA sb Sid ca ddn ck taeda neacdacdonedenye 50 
PrenGergast Lumber Company. ..... ccccccsvcccece 500 
Reheis-Rolfes Lumber Company........ Pe rs 500 
Long-Mansfield Lumber Company..... HERES Ou Ue 500 
Be SA Ss 4 o's nln adecr agen decdaadee.s 50 
Hafner-Lothman Manufacturing Company........... 5,000 
Huttig Sash & Door Company..................... 5,000 
Philibert & Johanning Manufacturing Company..... 5,000 
St. Louis Sash & Door Company... .ccccecccccesene 2,500 
Mo Og BO a ee er 2.500 
Mechanics’ Planing Mill Company................. 2,500 
Henry Gaus & Sons Manufacturing Company........ 2.500 
Riddle-Rehbein Manufacturing Company............ 2,500 
Fox Bros. Manufacturing Company................. 2,000 
Crescent Planing Mille Company.:.........-eccccees 2.000 
Lohae Patent Door COmpemy. co.cc cccccvcccccvccece 2,000 
Charles Thuener Planing Mill Company.............. 1,500 
Fathman & Miller Planing Mill Company............ 1,500 
DO TU gcd up heen Ceardda heared cosakesnes 1,500 
re eer ere re ele ree Pee eee eee 1,500 
North St. Louis Planing Mill Company............. 1,000 
Tower Grove Planing Mill Company................ 1,000 
Frank Schmidt Planing Mill Company.............. 500 
Te Rebs hel aKkthedsCdadsrenwesewae ed dus 500 
CRON CE un kn 4s Chop cbr dddecwnsur inde need 500 
COREVEL Femme Bells COURDGRY . oc vcccveccscccde te 600 
Fe Me BEES f Wiese Rhett ede cpestsseseeucpenre 500 
Carondelet Planing Mill Company................+. 500 
Gravois Planing Mill Company..........-...++++e0- 500 
Theiling Molding Company........-ccccccccccccecs 500 
Missour! Gtaiv COMPABT.... 0. occ nccccccccccsvcrvets 750 
Charles Lecoutour .... ce ccccsccccccescecsoreesere 200 


As has been stated, St. Louis will have the best or 
none at all. For the sum subscribed she can have the 
best. There may have been world’s fairs which have 
cost more money but they have experimented along dif- 
ferent lines to attain success and the St. Louis enter- 
prise can reap the full benefit of the others’ experi- 
ence. It is no idle prediction to assert that the Louisi- 
ana Purchase Exposition will be greater and more com- 
prehensive than any exposition which has ever been 
held. 

As to the benefits to be derived from such an exposi- 
tion, they are-legion. St. Louis has a high idea of her 
own importance. It must be confessed that the world 
at large does not know as much about us as our egotism 
demands and this opportunity to exploit the importance 
of the Mississippi valley must not be lost. The world 
may know all about the Louisiana Purchase but it does 
not know what American push and energy can accomp- 
lish in a hundred years. We are prepared to show a 
phenomenal growth which has never before been rivaled 
in any country or section. 4 

While it is primarily to advertise our city that has 
induced the people to invest so heavily in World’s Fair 
stock, a more direct benefit will accrue. The city will 
enjoy a very material growth, real estate will enhance 
in value and all lines of manufacture will be busy as 
they never were before. The lumbermen will reap their 
full share of benefit in the increased activity among the 
builders and are looking forward with much eagerness 


to the beginning of actual construction work. They are 
already enjoying some minor prosperity as a result of 
the final settlement of the financial end of the proposi- 
tion as there is now figuring on building more than for 
several years at this season. St. Louis will be a boom 
city during the next three years and business in all 
lines which have to do with lumber promises to enjoy 
phenomenal activity. 





THE MIDDLE MISSISSIPPI DISTRICT. 


Sr. Louis, Mo., Feb. 6.—A cold snap which has lasted 
for more than a week prevails and has stopped all 
kinds of foundation and masonry work in the building 
lines, but as it has been clear other work has gone 
ahead with as much energy as during the earlier part 
of the winter. This cold weather is not altogether un- 
welcome to lumbermen catering to builders. A number 
have stated that they would really be pleased to see 
something which would retard business to some extent, 
for they feel that their list of unfilled orders is alto- 
gether too long. There is probably no wholesaler of 
building material in St. Louis who ‘has not turned down 
more orders during the past month than ever before at 
this season. It must be stated that some of these orders 
were fully up to list, also, for there are some items 
which are being quoted above the list which was 
adopted only three weeks ago. For a list to be out of 
date within three weeks is something never before ex- 
perienced in yellow pine circles and it tells as much 
about the improvement as could be stated in a page of 
writing. 

In factory consumption the weather makes little dif- 
ference and there has continued that slow improvement 
which was noticeable within the past few weeks. This 
improvement has been so slow, however, that it has been 
a disappointment to many, but as the winter season in 
this line does not usually end until the middle of Feb- 
ruary dullness should have been expected. It is thought 
that the next few weeks will show a more rapid develop- 
ment and it will be welcome. 

There has been less complaint at the scarcity of cars 
during the past week than for many months, but it is 
noticeable that this easing off in the situation is notice- 
able only along the Iron Mountain railway. The Cot- 
ton Belt mills are securing no more cars than they were 
a month ago and are inclined to complain to a greater 
extent than at that time for the reason that other mills 
are better supplied. The movement of lumber into the 
city during the week just ended aggregated 21,660,000 
feet, while shipments were 11,868,000 feet. 

A hardwood wholesaler who has been studying the sit- 
uation from the southern point of view said today that 
a condition which will tend to reduce the output of the 
more southern mills during the next few months is the 
fact that farmers have as much money as they need be- 
cause of the high price of cotton. A number of manufac- 
turers depend upon buying their logs from the farmers 
and thus far have been able to secure an excellent sup- 
ply during the winter. At present few farmers are cut- 
ting timber, as they do not need to, and the change in 
the situation will necessarily be felt in the decreased 
supply. 

The hardwood situation in this northern country has 
not changed to any great extent, but there is a greater 
amount of lumber changing hands than at last report. 
Receipts are still small and a number of wholesale 
yards report their shipments greater than their pur- 
chases although they are willing to buy almost any class 
of stock. If this condition continue for any length of 
time it will have a marked effect upon the situation, for 
northern prices are really held down by the efforts being 
made to dispose of lumber. There were never so many 
traveling salesmen representing St. Louis people as at 
present and the competition is keen. In fact, whole- 
salers say that there is more competition among them- 
selves than with the representatives of any other mar- 
ket. : 

It is claimed that the addressing machine of the 
Southern Lumber Manufacturers’ Association has ad- 
dressed more than 150,000 envelopes to contain the list 
of January 16, which is a greater number than ever 
before addressed for one list. This shows how generally 
the list has been sent out and reports of wholesalers 
in this market are that there is little competition in 
any of the country reached by St. Louis lumber. It has 
reached the point where each wholesaler is merely try- 
ing to take care of his own customers and the salesmen 
are visiting only those who have stood by the com- 
panies. Despite this, tremendous sales are made and 
the list of unfilled orders continues to grow, although 
some mills are being operated with night crews. Earlier 
in the year there was some complaint that too many 
people were increasing their capacity and that there was 
danger of overproduction; at present there is none of 
this talk, as stocks are very low and constantly dimin- 
ishing and there is not yet an end to the demand. Accord- 
ing to the talk one hears among local wholesalers there 
will soon be a much higher basis of quotations than those 
being made according to the list of January 16. 

F. G. Dickman, local manager of the office of William 
Buchanan, reports that his business in yellow pine has 
been phenomenal and that it is hard to take care of all 
the business offered. He thinks the future is very 
bright and is decidedly optimistic in his views. 

W. W. Milne, of the Milne Lumber Company, has gone 
to Arkansas to look over the hardwood situation and to 
place orders for common oak bridge timbers. 

Henry B. Stuewe, formerly vice president of the M. J. 
Heller Lumber Company, has severed his connection with 
that company and will go south to be more directly con- 
nected with the manufacture of lumber. He has not yet 
stated what are his plans for the future. 

George K. Smith, secretary of the Southern Lumber 
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Manufacturers’ Association, is spending a few days 
among the yellow pine wholesalers of Kansas City. 

C. J. Mansfield, of the Long-Mansfield Lumber Com- 
pany, advises that the yellow pine sales of his company 
east of the river have been wonderfully large during 
the past few weeks and that the western operators have 
not the best of the situation by any means. He also 
reports heavy trading in red cedar shingles, which are 
handled in large lots by his company. ; 

M. L. Fleishel, local representative of the Southern 
Cypress Selling Company, is making a trip to the 
southern mills and took a nice bunch of orders down 
with him. Mr. Fleishel feels jubilant over the outlook 
for his commodity and says the trading will be heavier 
during the whole year than has ever before been known. 

T. M. Cathey, of Crenshaw & Cathey, hardwood 
manufacturers of Osceola, Ark., is in the city this week 
looking over the cottonwood situation. He says he has 
about 5,000,000 feet of cottonwood, a part of which is 
now ready for shipment. 

The W. T. Ferguson Lumber Company reports that 
there has not been the least decrease in the amount of 
trading being done. Business is really something won- 
derful and little effort is being made to book new 
orders. E. A. Spinks, who has been manager of the tim- 
ber department of this concern, has resigned to make 
other connections. 

J. A. Freeman, of the Freeman Lumber Company, 
says that the heavy demand for lumber has rendered 
it necessary to increase the planing mill capacity of 
the plant at Millville, Ark., and that extensive pur- 
chases of machinery are being made. 

W. G. Mitchell & Co. is the name of a new wholesale 
hardwood concern which has just opened an office in the 
Fullerton building. Mr. Mitchell has heretofore been 
connected with W. D. Reeves, of Helena, Ark., and is a 
thorough hardwood man. He will handle oak, poplar, 
cottonwood, ash and gum. 

Richard Dunn, who has charge of the lumber interests 
of the Mexican Central railway, is in the city. He has 
just completed the purchase of a full saw mill plant of a 
capacity of 40,000 feet a day to be located twenty miles 
from Chihuahua, Mexico. The mill is to operate in both 
hardwoods and pine. Adna A. Teel, of the Sinker-Davis 
Company, Indianapolis, Ind., who is also in the city, sold 
all of the machinery for the plant. 





AMONG SOUTHWESTERN MILLS AND DEALERS. 

Down on the Kansas City Southern road—formerly 
the Kansas City, Pittsburg & Gulf system—between Tex- 
arkana and Beaumont, stocks are low at every mill. It 
is the same old story—heavy demand and nothing with 
which to fill it. The mills are overwhelmed with busi- 
ness everywhere in the longleaf belt. As the gulf mills 
are reached, the demand comes from Texas in continued 
extraordinary volume. On the line of this railway 
above Beaumont the shipments are to the north and west. 
But everywhere the demand exists. 


Beaumont’s Great Oil Boom. 


Beaumont is the most widely known town of its size 
in the whole world, now that oil has been struck. The 
Lucas gusher did it, and Lucas is alternately “cussed” 
by the oil men and blessed by the prospectors—just 
because he couldn’t stop the well from gushing. When 
this Lucas gusher got away and the world knew of it 
the next morning the local telegraph. offices had to put 
three times their usual force at the desk receiving tele- 
grams from Pennsylvania, Indiana, California and the 
other American oil fields, and cablegrams from Russia, 
Australia and other foreign fields. To say that the 
Lucas backers feel sore over the matter is putting it 
mildly. They don’t care so much for the loss of the 
20,000 barrels a day for ten days as they do that the 
world now knows what they themselves have felt for 
several years—that the Texas oil fields promise to be 
the greatest ever discovered in the whole world. But it 
gushed—the child is born—and the world is now direct- 
ing its attention to Beaumont. And all because the men 
who had been boring for two years didn’t have a little 
shut-off valve to stop the oil when it started to flow. 

The Beaumont lumbermen were not directly interested 
in the strike. As soon as it became known, though, 
that the Lucas well had gushed several companies were 
organized by the mill men and lands secured before the 
rush of people began. Pipe and gas lines were also 
organized to supply Houston and Beaumont with fuel 
and gas and charters have been granted. The lumbermen 
have kept cool and the general impression now is that 
until another gusher or big discovery shall be made the 
lands have reached a rather high price. 

The Lucas gusher has been an unlucky event for the 
experienced oil men, and perhaps a lucky one for the 
speculator who is now at Beaumont in all his glory. 
As for the little city by the Neches, it will doubtless 
expand like the rose. At all events, Beaumont is now 
well known in St. Petersburg, Berlin, Paris, London, 
Melbourne and every capital in the world, because of this 
great burst of oil. 


The Gulf Lumber Situation. 


The situation at Beaumont is along the same lines as 
in the shortleaf belt. Demand is phenomenal in point 
of volume, coming chiefly from Texas. It would seem 
that consumption of lumber in that state never would 
cease. Reports from every mill catering to Texas trade 
are the same. Every retail dealer is at his wits’ end 
for stock and is imploring the mills to make immediate 
shipments. The farmers will never quit buying, appar- 
ently. The unprecedented cotton crop is the natural 
explanation of all this. Texas is undoubtedly in a boom 
so far as prosperity is concerned and free predictions are 
made that, with the oil discoveries and railroad exten- 


sions, the state will continue to be a great consumer 
of lumber for some time. The longleaf men at Beau- 
mont are filled up with orders to the point of refusing 
new business. Salesmen have been called in from the 
Texas trade and all mills are running with plenty of 
orders ahead. Stocks are below normal. There are no 
breakers ahead, in the opinion of Beaumont mill men, 
and 1901 promises to be the banner year as to both 
price records and demand. 

The Industrial Lumber Company, the Sabine Tram 
Company, the Beaumont Lumber Company, the Reliance 
Lumber Company, the Cow Creek Tram and the Texas 
Tram & Lumber Company all report as above. Some 
of these mills have reduced their mill stocks almost 
to the point of depletion and they are sore pressed to 
fill even existing orders now booked. High prices are 
the universal rule. Some of these companies have 
lists out which are higher than the present basis, and 
which, it is claimed, can easily be maintained during 
spring and early summer. It is generally thought that 
values during 1901 will be the highest yet attained for 
longleaf yellow pine. 

Of course, the sensation of the hour is the big order 
for ties recently taken by the J. H. Kirby Tie & Timber 
Company, of Houston, Tex. This order, which involves 
nearly 250,000,000 feet, will probably be sawed or hewn 
near Beaumont. A considerable part of it will doubtless 
be hewn, although how much is quite conjectural. 
Strange as it may seem, the magnitude of this order 
has not been particularly impressive to the Beaumont 
operators. Possibly the fact that they are themselves 
so overwhelmed with trade may explain the lack of 
special interest in the announcement, but at all events 
it has not set the Beaumont mill men agog with excite- 
ment. A few years ago such an order would have stirred 
the whole gulf lumber district from center to circum- 
ference; now they speak of it as an episode which is 
liable to happen at any time in the near future with 
themselves. 

One of the Beaumont operators stated that, with 
15,000,000 feet in stock last October at three mills, this 
had been steadily reduced at the rate of a million and a 
half a month by the pressure of demand, despite the 
fact that the mills had been running full time since then. 
Another large concern there announced its total sales 
for 1900 at 75,000,000 feet, a splendid record for a 
sterling company. A third showed its order books to 
the LuMBEeRMAN southwestern representative with over 
two months’ sawing ahead to fill orders already booked. 
These are but instances of the situation in longleaf yel- 
low pine. Much—indeed a large proportion of this 
trade—is domestic, probably 70 percent going to Texas. 
The local demand for stuff due to the oil discoveries 
will also be a factor and increase domestic consumption. 

There is no doubt as to the mill man’s prosperity in 
the Beaumont district at this writing and the outlook 
is excellent for a long continuance there, at least until 
the cotton crop of 1901 shall be known. 





THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Feb. 5.—On Sunday last this ter- 
ritory had the first genuine snow storm of the season. 
It will have the effect of shutting off retail trade for 
a while and will give dealers a little breathing spell. 
Reports from the country state that the snow will put 
the wheat in the finest kind of condition and will give 
it a godd start to withstand unfavorable weather which 
may come later. Retail dealers therefore rejoice over 
the advent of the storm and say that it is the best thing 
that could have happened. They can well afford to 
take a rest, as in most localities they have been steadily 
busy ever since early last fall. Kansas City retail 
dealers say that their January trade was as heavy as 
they usually have during the busy fall months, and 
while this is not true to as great an extent out through 
the country it is a fact that all through this territory 
there has been more lumber moved this winter than ever 
before in a corresponding season. It is due to the active 
January demand that the recent convention of the Mis- 
souri, Kansas and Oklahoma association was not better 
attended, for while it is a fact that the attendance 
was greater than ever before many dealers expressed 
their regrets that they were unable to attend because 
they could not leave their business long enough to come 
to the convention. 

General lumber conditions indicate a shortage of 
stocks most used in the spring, and dealers wanting 
mixed cars of lumber have difficulty in placing their 
orders for prompt shipment. Prices are of the firmest 
nature and the tendency continues upward. This is 
because of light stocks more than anything else. The 
mills have plenty of orders and could well afford to do 
without another order for a month, and new lists that 
have appeared recently show advances on the items 
which are scarcest and which the mills cannot furnish 
with promptness without giving orders for these items 
special attention to the exclusion of others. There is 
some question as to what the demand will be in thirty 
or sixty days. If the retail trade of January was largely 
spring business done ahead of time there is apt to be 
a lull in business later on, but if the usual spring busi- 
ness is done orders will come in fast enough to keep the 
mills busy, and prices will hold firm. It would be hard 
to estimate what proportion of the dealers have already 
placed their orders for spring stock, and also how far 
ahead of their demands they have bought. At the pres- 
ent time, however, orders are so plentiful that manufac- 
turers as a rule are making no effort to get new business, 
except for such items as they are long on. 

The Brommer Lumber Company has removed its office 
from Kansas City to Mena, Ark., where the mill plant 
is located. Harry Brommer is in the city today and 





says that the company’s stock this year will be largely 
if not entirely marketed through the Deatherage Lum- 
ber Company, of Kansas City. 

Clark & Bates, who moved recently from the New 
York Life building, are now comfortably located in a 
fine suite of offices in the Nelson building, at Main street 
and Missouri avenue. 

Will A. Pickering, who has been sojourning at the 
mill of the W. R. Pickering Lumber Company at Pick- 
ering, La., for about a month, arrived home yesterday, 
remaining only long enough to repack his grip, and was 
off again for Chicago last night on a business trip. 

M. B. Nelson, manager of the sales department of 
the Long-Bell Lumber Company, has been laid up with 
a stubborn case of grip for the past nine days, but is 
now in fairly good shape and is attending to business. 

FE. M. Strawn, of Augusta, Okla., was in the city on 
last Wednesday to purchase opening stocks for two new 
yards he is locating in Oklahoma. He says that it is 
hard to describe the activity in lumber circles in Okla- 
homa. Small towns which in this territory would hardly 
support one yard have as many as five or six and all 
doing lots of business. Indian territory is in the same 
condition and many dealers have during the past few 
months been unable to get lumber anywhere near fast 
enough to keep up with the demand. While there may 
be dull times in portions of Kansas and Missouri during 
the spring season, lumber is going to be in great demand 
in both Oklahoma and Indian territory for some time 
and dealers wil) have a hard time getting in stock fast 
enough to suit their needs. 


FROM THE CRESCENT CITY. 


NEw ORLEANS, LaA., Feb. 4.—State Registrar Smith, 
of the land office, is having trouble trying to straighten 
out the snarl bequeathed him by his predecessor, who 
permitted a number of persons to enter homesteads and 
other lands, mostly timbered, within the levee districts 
of the state after the passage of the act creating them. 
These people are now clamoring for the right to make 
final proof and obtain patents, which the present regis- 
trar refuses on the ground that all such entries were 
illegal. Many of the applicants are persistent and hard 
to pacify and much of the land involved is worth big 
money and getting more valuable every day. 

In Mississippi the question has come up as to whether 
logging roads should be held liable to taxation on the 
same line as other railroad corporations and it was held 
that they were exempt from the privilege tax, not being 
common carriers, Mississippi realizes the immense fac- 
tor in her growth constituted by her lumber interests 
and she is also awake to the fact that comparatively 
little of the money behind this industry belongs in the 
state. Her policy is well calculated to develop her re- 
sources instead of hinder her growth. 

Among arrivals on the Sunset Limited on Saturday 
from the far west was C. H. Ruddock. of Chicago, presi- 
dent of the Ruddock Cypress Lumber Company and also 
of the New Orleans Cypress Company. Mr. Ruddock 
came on his regular midwinter visit to consult with 
Manager McCarthy, in charge of his interests here. He 
was fresh from his ranch in California, and brought with 
him the news that affairs in that great state were never 
more prosperous. 

L. N. Pilliod, a lumberman hailing from Toledo, Ohio, 
was among the guests within the gates of New Orleans 
last week. He met Edward Wisner, of Monroe, in this 
city and went to Baton Rouge with him to look up some 
land titles. Mr. Pilliod came to this state with the 
hope of securing some tracts of hardwood. 

Advices from Purvis, Miss., recite that McLeod & Co. 
and James Hand, of that thriving little city, had pur- 
chased for $50,000 from Capt. J. J. White. of Macomb 
City, a large tract of pine lands just east of the place. 
It includes 4,000 acres of some of the finest pine to be 
found anywhere and the purchasers express their inten- 
tion of erecting a large saw mill and planer at once: 

G. M. Merritt, of Collins, Miss., manager of the new 
shingle mill at that place, announces that it will be in 
operation within the week. 

G. F. Rousseau, of Milwaukee, brother of O. M. Rous- 
seau, the well known lumberman of Lumberton, Miss., 
was in New Orleans the other day. His brother met 
him here and they ‘had several days together. 

Eddy Bros. & Co., of Bay City, Mich., last week sold to 
the J. A. Bentley Lumber Company, Zimmerman, this 
state, 16,000 acres of pine.lands, located in Rapides, 
Vernon and Natchitoches parishes. The price paid, ac- 
cording to advices received here, was $134,600. 

Among the visiting lumbermen in this city last week 
were H. W. Sears, of Middleboro, Miss., and R. W. 
Baker, of Pittsburg, and J. W. Chamberlain, of Toledo, 
who were looking around with the aim of letting some 
contracts for pine. 

G. A. Farber, of Price & Heald, the well known export- 
ers of Baltimore, is in New Orleans. 

8. T. Norvel, of West Superior, Mich., a well known 
capitalist of that city, died in a Pullman berth Satur- 
day, just as the Southern Pacific train was pulling into 
Algiers, La. He had been in Beaumont, looking over the 
oil fields. 

It is reported that Captain John A. Favre, who recently 
disposed of his holdings in the Poitevent & Favre Lumber 
Company, is figuring on the erection of a large plant on 
Pearl river. 

Will Norris, of the W. H. Norris Lumber Company, 
was in New Orleans last week from Houston. Another 
visitor from the same city was E. H. Harrell, of the 
W. H. Menefee Lumber Company. 

M. L. Fleishel, St. Louis representative of the South- 
ern Cypress Lumber Selling Company, paid a visit to 
headquarters the other day. He reported conditions 
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very good in his territory and said that a big spring 
trade was expected. 

J. H. Heyl, a well known lumberman of Columbus, 
Ohio, spent several days in the city last week. 

R. D. Baker, of the Empire Lumber Company, Pitts- 
burg, was in New Orleans looking over the situation last 
week, 





SOUTHEASTERN TEXAS TRADE. 

BEAUMONT, TEX., Feb. 4.—Shipments throughout Jan- 
uary have been materially delayed on account of the 
shortage of cars, not so much as during the latter 
months of last year but sufficiently to affect shipments in 
large degree, At this writing mills are suffering severe- 
ly tor. lack of equipment. The past few days the situa- 
tion has verged on the stage of acuteness. Had it not 
been for the shortage im cars January would have shown 
more lumber shipped than for any other month in a 
long time. As it is, stocks have materially decreased. 
Several concerns have shipped as high as 3,500,000 to 
4,000,000 feet from their own mills, which are unusually 
large outputs, twice as large as the usual mill capacity. 
The large amount of lumber put out during the month 
has largely relieved the dealers of their most pressing 
wants, and there is a noticeable decline of letters of 
complaint about slow shipment. 

Orders are coming in faster than the mills can take 
care of them, particularly as at this time stocks are so 
badly assorted that four out of ten orders received can- 
not be filled. There is a big shortage of some lengths 
and sizes in even common grades, which makes it diffi- 
cult to fill orders. Four-inch star and clear lumber is 
also scarce, 

Texas trade is in good shape; stocks with dealers are 
much below normal and the demand good. Prices tend 
upward, It is learned that one large concern in Texas 
contemplates putting out a $15 list on dimension in 
a few days, the same price that was obtained in 1898, 
though, strictly speaking, it cannot be said that the 
market generally has reached that point. However, 
$14 and $14.50 can be secured with comparative ease. 

The northwestern territory is developing good demand 
and during the last few days several buyers from the 
western markets have been here endeavoring to secure 
material. It is not knowm that much stock was placed, 
however. There is not much to be placed in this coun- 
try, excepting 2x6-16 and 24-foot. 

H. N. Ashby, representing the Long-Bell Lumber Com- 
pany, visited the mills during the last week. Mr. Ashby 
had a lot of orders to place but reported that he found 
a marked shortage of inch stock among the Texas mills 
and had not been able to place many of his orders for 
such material in this part of the state. 

Mr. Foye, representing George A. Hoaglund, of Omaha, 
was a caller on the mills a few days ag», He said he 
was down here primarily to look over the milling sit- 
uation and try to get shipped a lot of stock that had 
already been bought. He seemed to be quite willing to 
buy additional material, but it is not known whether or 
not he placed additional orders. 


MATTERS AT MOBILE. 

MosiLe, Aua., Feb. 4.—Exports from Mobile for the 
past week amounted to 2,115,758 feet of lumber, 276,527 
cubic feet of hewn timber and 75,000 cubic feet of 
hardwoods. Exports from Pensacola were 4,119,000 feet 


ot lumber and timber; from Moss Point, 2,479,676 feet of. 


lumber; from Sabine Pass, Tex., 1,117,947 feet of 
lumber and 8,969 cross ties; from Savannah, Ga., 2,222,- 
120 feet of lumber; from Ship Island, 1,316,000 feet 
of lumber. The total aggregate of the above, in super- 
ficial feet, reached 17,588,825 feet. 

Mills in this section have orders enough booked to 
run for at least sixty days though inquiries are not 
as brisk as they were thirty days ago. 

In the sawn timber market along the gulf coast there 
seem to be two distinct elements. One man has a stock 
of 15-cent timber in his boom and has besides out- 
standing contracts at the same figure. Another has no 
stock and no contracts, and is using his efforts in 
directly the opposite direction from his neighbor. 
Actual sales, it is said have been made on the 11-cent 
basis, while the market quotation is 12 cents, but there 
is no doubt that with healthy movement sawn timber 
will remain firm, if it will not actually advance. The 
better grades of pitch pine are all contracted at prices 
satisfactory to the mill man, but the cheaper grades 
are difficult to move and a buyer is usually found and 
a value then placed on the goods. 

L. M. Moragues has just returned from Cuba and 
says: 

Everything depends upon the future government of the 
island. If the Cuban is allowed to govern there will be a 
revolution every other day and American capital will be 
forced to seek other fields. There is not a yard in all Cuba 
that has not now big stocks of lumber, something over 2,000,- 
000 feet each, and the consumption is limited. Shippers on 
this side are sending over vessel after vessel load to be put 
on the market at a price that cannot possibly let the mill 
man out even. I saw offers to deliver lumber on the south 
side of the island for $17 and I take it for granted that 
cargoes sent on consignment bring less. Cuba is a good 
market and it will always consume immense quantities of 
lumber, but just now it is overdone. 

_ Mr. Moragues has made excellent arrangements to 
import Cuban cedar and mahogany through this port, 
thence by rail to the north and east. 

The rise in the upper rivers prevents rafting of logs 
to this market, hence some of the mills are running 
on short time. 

The schooner Palmer is loading 2,800 tons of steel 
rails at Baltimore for the new road of the Sullivan- 
Alger Lumber Company, Pensacola, Fla. 

The Tombigbee & Northern railroad, Fairford, Ala., 
will be extended three miles . 

A. F, Griswold, Erie, Pa. was among mill men here 
last week, 


THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, ILL., Feb. 5.—On February 3 most of the 
extensive plant of W. B. Earthman & Co., this city, was 
destroyed by fire with loss of between $90,000 and 
$100,000, insurance $81,000. A high wind was blowing 
and endangered surrounding property. Destruction of 
nearby railroad cars increased the amount of loss by 
$12,000 to $15,000. The planing mill, a separate struc- 
ture, was saved. Mr. Earthman advises that the plant 
will be rebuilt at once. The stock destroyed consisted 
of a large quantity of dressed lumber in warehouses on 
the main yards, sash, doors and blinds in warehouses on 
the east side of Watkins street and rough lumber 
stacked in the yards. Of thirty-seven cars of rough 
lumber on side tracks twenty-eight were saved, but nine 
other cars on two tracks nearest the fire were burned. 
The blaze is supposed to have caught from fire in an 
office stove igniting papers on the wall. The Nashville 
branch of the Earthman plants was started at the close 
of 1897 and occupied the yards of the old West Nashville 
Planing Mills. ‘fhe planing mill crew went to work as 
usual Monday morning. 

Cheatham county is attracting some attention as a 
timber stronghold. There are now four cross tie com- 
panies operating in Cheatham and neighboring counties 
1ying along the Cumberland river, with headquarters at 
Ashland City, twenty miles from Nashville. They are: 
Naugle, Holcomb & Co., of Chicago, who have the con- 
tract for building the Tennessee Central railway; the 
Moss Tie & Timber Company, of St. Louis; Gray Tie & 
Timber Company, of Evansville; Aaron Lord ‘ie Com- 
pany, of St. Louis. During the season of 1899-1900 
these companies made and shipped 473,000 ties, valued 
at $113,600. 

J. H. Burkholder has been. operating two large saw 
mills near Ashland City since November, 1898, and has 
manufactured and shipped 3,500,000 feet of lumber of 
estimated value of $50,000. 

The local market is quiet, with feeling strong. There 
was a sale recently of 75,000 feet of quartered oak at 
$41, but it is held generally at $45, and it is believed 
it may advance within thirty days. . 

Ratts which have come in on the present tide and sold 
on the open market have brought good prices. About 
eighty rafts have come in during the last two weeks, the 
larger part of them taken by John B. Ransom & Co., 
Lieberman, Loveman & O’Brien, Indiana Lumber Com- 
pany and Benedict Bros. 





AN IMPORTANT ‘MILL CONSOLIDATION. 

NASHVILLE, TENN., Feb. 6.—Two of the largest lum- 
ber concerns in the state, the W. V. Davidson Lumber 
Company and C. H. & C. B. Benedict, have consolidated 
their interests and hereafter the plants of both concerns 
will be under the joint management of the members of 
the two firms. Headquarters will be in this city. It is 
not yet determined whether the new concern will be oper- 
ated as a firm or as a stock company. The style of the 
new firm may be the Davidson-Benedict Lumber Com- 
pany, or it may be the W. V. Davidson Lumber Com- 
pany. It will be a week or more before all details are 
decided on. The capital involved in the transaction is 
between $300,000 and $400,000, consisting only of the 
assets of the two firms. ‘The individual financial assets 
of the members of the two firms will aggregate a sum 
fully equal to the capital involved. In addition to the 
two large mills on the east bank of the Cumberland in 
this city the concern will operate ten other mills in 
Lewis, Hickman, Overton, Putnam, Cumberland and 
White counties, ranging in size from the smallest to the 
largest mills. Four will be band mills and eight cir- 
cular saw mills. ‘The concern already has a box factory 
in this city and makes cheap furniture also. The 
capacity of the furniture plant will be increased. 

The total output of the two concerns now in the 
course of a year runs above 20,000,000 feet, and they 
buy enough from other mills to place the total amount 
of lumber handled above 25,000,000 feet. A large part 
of the lumber from their out-of-town mills comes to 
Nashville, the balance being shipped direct to custom- 
ers. They have now at their various mills fully 15,000,- 
000 feet. 

W. V. Davidson has been in the lumber business about 
twenty years. He and J. N. Hicks, who is now inter- 
ested in the Davidson company and who will be in the 
new concern, started in the lumber business together in 
Tullahoma, Coffee county. They next operated in 
Franklin, then in White county at Sparta, and came to 
Nashville about seven years ago. Mr. Davidson has had 
a remarkably successful career and is considered one of 
the best posted men in Tennessee on timber and lumber. 
Millard F. Green came into the concern two years ago and 
was formerly of the old Union Lumber Company. The 
Nashville plant of the Davidsons consists of one of the 
largest mills in the south and has about it thirty-five 
acres of land stacked with lumber. C. H. Benedict and 
his son, C. B. Benedict, succeeded the firm of Benedict 
Bros. near the end of last year, and have fully as large 
a mill as the Davidson plant. It is located next to the 
Davidson mill and they own about twenty-six acres of 
land. 





CHANGE OF NAME AND OFFICERS. 

New Ipera, La., Jan. 26.—We take pleasure in 
announcing that the cypress lumber business formerly 
conducted by the P. L. Renoudet Cypress Company, 
Limited, of New Iberia, La., has on this date been 
succeeded by the Iberia Cypress Company, Limited, with 
a capital of $250,000. The officers of this company 
are: R. H. Downman, president; Frederick H. Lewis, 
vice president; G. W. Dallas, manager. The products 
of this company are lumber, shingles, laths, sash, doors, 


blinds and cisterns, all cypress. Its daily capacity is 
60,000 feet of lumber, 100,000 shingles, 25,000 lath and 
500 doors ete. 


SOUTHERN NEWS NOTES. 

The South Arkansas Lumber Company, of Cargile, 
Ark., is about to erect a new modern piant at Jonesboro, 
on the line of the Arkansas Southern railroad, about 
twenty-one miles below Ruston. The railroad has just 
completed its extension, from Ruston to Jonesboro and 
thence on to Winfield. The new plant will consist of a 
saw mill with 100,000 feet capacity, dry kilns and large 
planing mil]. The saw mill will be 44 feet wide by 162 
1eet long and equipped with a large circular saw, 3-block 
carriage with stee: blocks, endless log haul, steam log 
kickers and loaders, Hoo-Hoo nigger, t-saw edger, auto- 
matic trimmer, live rolls and transfers and lumber 
sorter complete. There will also be a Dixey side mill 
arranged to saw flitches and cants from the large mill, 
also to take small logs direct from the log chai. The 
power plant will consist of four 66x18 feet horizontal 
tubular boilers for 125-pound pressure, and one 22x28 
heavy duty engine. ‘The contract for the saw mill, 
machinery and power plant has been awarded to the 
kdward P. Allis Company, of Milwaukee, Wis., through 
its representative, W. C. ‘trout. It is expected the mull 
will be in operation about June 1. 

KE. 8. Reed, of Chattanooga, has discovered a process 
of staining lumber in the log which bids fair to create 
a sensation in woodworking circles. Hydraulic pressure 
is used to force the staining materials through the log, 
permeating the grains of wood from which the sap has 
previously been expelled. A ten foot log was compietely 
stained in this way with 200 pounds of pressure. By 
this means a piece of maple can be converted into a good 
simulation of mahogany at little expense. 








NEW MILLS. 





Alabama. 
Alamuchee—Mr,. Williams is building a saw mill. 
Clayton—A, L. Perkins has establisned a saw mill, 
Demopolis—The H. L. Wood Lumber Company wiil build 
a saw, planing and shingle mull. 
Mobiie—Ik’. C. ‘turner & Co. have rebuilt sash and door 
factory and added new machinery. 
Arkansas. 
Jonesboro—The South Arkansas Lumber Company will 
build a saw mill of 10U,V0U feet capacity. 
Little Rock—The Greenfield Lumber Company has estab- 
lished a siack barrel stave factory. 
Georgia. 
East Point—W. P. Zachry and others have established a 
planing mull and lumber yard. 
Louisiana. 
Lake Charles—The King-Ryder Lumber Company is build- 
ing a mill, 
Monroe—The Acme Hardwood Company has added a shin- 


gle mill, Fe don 
, Illinois. 
Morris—William Powers will build a planing mill. 
Massachusetts. 
Rockland—Gideon Studley is building a box factory. 
Michigan. 
Benton Harbor—A. Covell wul build a planing mill and 
dry kiln. 


Gladstone—The Northwestern Cooperage & Lumber Com- 
pany will establish a factory. 

Holly—‘he Michigan Manufacturing & Lumber Company is 
building a truck and cart factory. 

Yort Huron—Charles Sheldon has established a planing 


mill. 
Sault Ste. Marie—J. B. Sweatt has completed a new saw 
mill. 
Minnesota. 
Barwick (no P. O.)—William Hoard will erect a small mill. 
Pine City—Kruse & Collins will build a saw mill on Ket- 
tle river. hierar 
Mississippi. 
Collins—The C. J. Gray Lumber Company has added a 
planing mill, 
Corinth—E. E. Inlow has established a barrel, head and 
stave factory. 
Moss Point—The Moss Point Lumber Company has fin- 
ished rebuilding its mill, 
New Harnpsnire. 
G. W. 8. Dow has built a saw mill. 


New Jersey. 
M. Applegate will build a sash and 


New York. 
Portageville—The Pennsylvania Lumber Company has com- 
pleted a new saw mill, ‘ e 
Smithville iats—Charles and Chauncey French will erect 


a saw mill. 
North Carolina. 
Quinlan, Monroe & Co. will build a saw mill. 
Ohio. 

Wapakoneta—Buehler & Sons will establish a factory to 

replace one burned at St. Mary’s. 
Tennessee. 

Bristol—Robert F. Wanger is building a planing mill. 

Burns—Henry Thomas will build a saw mill, 

Gleason—Green Trevathan has established a saw and plan- 
ing mill. 

Seutledge—Rollin B. Jacquith will establish mills. 

South Knoxville—D. M. Rose will rebuild saw mills and 
shops. 


Henniker 


Point Pleasant—-W. 
blind factory. 


Waynesville 


Virginia. 
Martinsville—The Franklin Log & Lumber Company has 
established a stave factory. 
Washington, 
New Whatcom—Jacob Erb will build a new shingle mill. 
Seattle—The Newell Milling & Manufacturing Company is 


putting in a gig | mill. ; 
Trafton—L. N. Markle and N. W. Scott will build a shin- 
gle mill. 


West Virginia. 

Huntington—J. H. Wilson & Sons will rebuild mills re- 

cently burned. 
Wisconsin. 

Merrill—The Cotter-Close Lumber Company is completing 
a saw mill at Black Alder lake. : 

Pelican—-Clas Bros. & Myers are building a saw mill to 
have 25,000 feet capacity on Pelican river. 

Philippine Islands. 

Manila—The Edward P. Allis Company, of Milwaukee, 

Wis., bas received orders to erect a band mill. 
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THE HARDWOOD LUMBER INDUSTRY. 





National Exporters’ Association in Convention—A Movement for «:Clean’’ Bills of Lading— 
Co-operation with Federated English Trade—A Claim Settlement Basis with 
English [Markets—Features and Attendants at a Banquet—Michigan 
Hardwood Men in Session —- Progress of National Inspection. 





A brief report of the first annual meeting of the 
National Lumber Exporters’ Association, at Memphis, 
Tenn., January 30 and 31, was telegraphed to the 
LUMBERMAN and published in the issue of February 2, 
the proceedings concluding on the day on which that 
issue went to press. Going more into detail the first 
session was called to order at 11 a. m. of January 30 
by Chairman W. H. Russe, with the following attend- 
ance: 

A. Lendrum, Des Moines Lumber Co., Kansas City, Mo. 

J. W. Thompson, J. W. Thompson Lumber Co., Memphis. 

A. L. Foster, J. W. Thompson Lumber Company, Memphis. 

b. Stringer Boggess, Clarksburg, W. Va. , 

kK. KE. Taenzer, E. Bb. Taenzer & Co., Mempbis. 

W. H. Russe, Russe & Burgess, Memphis. 

George D. Burgess, Russe & Burgess, Memphis. 

H. N. Saxton, jr., Saxton & Co., Knoxville. 

J. lL. Alcock, John L. Alcock & Co., Baltimore. 

G. A. Farber, Price & Heald, Baltimore. 

J. tT. Burford, Burford Lumber Company, Chattanooga. 

N. A. Staicos, Price & Heald, Baltimore. 

Edward Barber, Illingworth, Ingham & Co., Cincinnati. 

L. G. Banning, Cincinnati. 

Ferd Brenner, Ferd Brenner Lumber Co., Chattanooga. 

Cc. R, Mengel, C. C. Mengel, Jr., & Bro, Co., Louisville, 

Julius Spicker, C. C. Mengel, Jr., and Bro, Co., Louisville. 

J. M. Baker, C. C. Mengel, Jr., & Bro, Co., Memphis. 

H. Katz, M. B. Bodenheim, Memphis. 

The minutes of the meeting of January 24, 1900, and 
of the subsequent meeting of the executive committee 
were read and approved, and were followed by the 
president’s report, which on motion was received and 
the thanks ot the association were extended to Presi- 
dent Price “for his devotion to the interests of the 
association and his zeal in carrying out the objects 
for which the association had been formed.” ‘The re- 
port was referred to Committeemen Sexton, Taenzer 
and Lacock, appointed by the chair, for their consid- 
eration and report upon the suggestions offered by 
the president. 

G,. A. Farber presented a letter from F. E. Price & 
Co. offering suggestion for steps which in their opin- 
ion would afford additional protection to the members. 
This communication was referred to a special commit- 
tee consisting of Messrs. Buford, Thompson and Brenner. 

The following resolutions as drawn by the general 
counsel were approved: 

Resolved, That the secretary is authorized to say to the 
railroad “companies that the association certificates, when 
signed by a member and accompanying a shipping memor- 
andum for a car sealed with the association's seal, shall be 
a guaranty to the railroad company of the quantity of lum- 
ber entered in the face of its bili of lading; provided the 
railroad company has the contents of the car checked at the 
seaboard immediately after the seal is broken, and in the 
event of any discrepancy in the count or check it advises 
the shipper promptly whether the lumber is unloaded on to 
the docks or directly into the steamer, stating exactly what 
said count shows. 

Resolved, ‘That the association adopt a seal bearing the 
letters N. L. Wb. A. and a number, each member to be given 
a number; thus designating who has loaded the car, 

The seal presses shall remain the property of .the associa- 
tion but shall be loaned to such members desiring to use 
them, so long as such members remain in good standing. 
Members to whom such seals are issued shali deposit with 
the treasurer $2 for each press so issued, as a guaranty for 
their safekeeping. Kesigning members shall immediately 
send all seal presses and certificates of loading to the secre- 
tary, at their own expense. ‘The secretary shall take for 
all seal presses and certificates of loading so issued a receipt 
embodying these conditions therein, 

It is understood that the certificate is to be used only in 
connection with cars sealed with the association seal. No 
claim will be entertained unless all conditions as to the use 
of the seal and certificate are complied with. ‘The secretary 
is to notify the members at once of the adoption of the seal, 
asking how many seals and seal presses wiil be required by 
them. Both the seal and the certificate are copyrighted. 
Members using the certificates and seals shall bundie all 
lumber under %-inch in thickness. 


A recess was then taken until 2:30 o'clock p. m. 


Afternoon Session. 

The secretary made his report, which was referred 
to a committee of three to be appointed by the chair, 
this committee to consider the several suggestions made 
by the secretary and in its report to recommend what 
action, shall be taken thereon. The chair appointed 
Messrs. Farber, Boggess and Darnell on this committee. 

Report of the general counsel being read, on motion 
the report was referred to the board of directors. 

Mr. Saxton, on behalf of the transportation com- 
mittee, reported that what this committee had accom- 
plished or undertaken during the past year was fully 
covered by the reports of the president and secretary. 

The chair laid before the meeting the notices given by 
Messrs. Penrod and Thompson of the proposed changes 
in the constitution and by-laws. Mr. Thompson stated 
that as the points presented by his proposition were 
embodied in the proposal made by Mr. Penrod, he 
would withdraw his notice. On motion it was agreed 
that each section of the proposed constitution and by- 
laws should be voted on after being read. 

After all of Mr. Penrod’s proposition had been read 
and amended to the satisfaction of the meeting, Mr. 
Lendrum moved that the constitution and by-laws as 
agreed upon in detail should be confirmed and adopted 
as a whole, and that the secretary be instructed to 
have them printed and to wait upon each member 
with a copy. Carried. ; 

The committee on president’s report offered the fol- 
lowing: 

Clean Bill of Lading.—We approve of the association's 
seal and certificate with the aim of securing clean bills of 


lading and earnestly request each member to make constant 
use of the same. 

’ Co-operation with the Timber Trades Federation of the 
United Kingdom.—We heartily approve of the president's 
communications with this federation and recommend at this 
meeting it be resolved to pass a cablegram to our president, 
who is now abroad, that he meet the federation in session 
with the view of promoting international co-operation in 
regard to exports and imports of lumber, the message to 
read as follows: ‘Meet timber federation in session; dis- 
cuss plans for co-operation.” 

Legal Action.—We strongly approve that there should be 
no shirking in the association’s determination to carry the 
question forward to an issue either by an absolutely satis- 
actory and legal compromise or, failing that, to its natural 
conclusion by a suit. 

Marking and Loading of Lumber.—We suggest according 
to the president's report that the different shippers should 
use great care in the marking and tallying of all lumber for 
export. 

Tendtien Lumber and Loading of Cars.—We consider the 
outlines as suggested in the president’s report should have 
the consideration of every member. ‘The president's report 
on these last two subjects reads as follows: 


Although this has not been made a serious objec- 
tion to our plan by either the railroad or the steam- 
ship companies, it behooves us as shippers to do 
everything possible to maintain the establishment 
of our plan wherever secured. Anyone who has 
carefully watched the loading into vessels and the 
discharge on to the quays abroad can understand 
why marks can easily be mixed on the quays. This 
may often cause a shortage on one mark and an 
overrun on another. Unfortunately, we are not 4 
to hear of the overrun. Although the root of the 
difficulty lies with the absolute indifference of the 
carrier for shipments under a bill of lading which 
does not bind him in any sense, yet the present 
system of marking invites error to some extent. 
The branding hammer does not meet the difficulty 
entirely on lumber thick enough for its use. The 
stencil is at times imperfectly applied and is oblit- 
erated by friction and by contact with water etc. 
Much of the bundling of thin and wide lumber will 
not stand rough and rapid handling. It has been 
suggested tbat in order to facilitate the counting 
of cars by the railroad and or steamship companies 
at the seaboard the members should so load their 
cars that the ends of each piece or bundle should 
be brought forward toward the car door evenly so 
that they may be quickly and accurately counted. 
A number of other improvements have been sug- 
gested by members at the various meetings of the 
directors. Any innovations of this kind should 
be carefully considered | the members and no 
reasonable amount of trouble or expense should be 
allowed to stand in the way of forming some good 
working system whereby these objections may be 
done away with. We should not fail to do every- 
thing in our power to co-operate with the steamship 
companies to make the work of correct stowing 
and consequent correct discharge of cargo an easy 
matter, and thus retain the good will of those 
already working with us, at the same time weaken- 
ing the objections of other companies. A committee 
might profitably be appointed to take entire control 
of this matter of marks, loading etc., with scope 
sufficient to control to a certain extent the asso- 
ciation’s standards. 


New Orleans Car Service.—-We approve and appreciate 
the work done by the secretary relating to this difficulty. 

Membership.—We recommend that the board of directors 
be empowered to increase the limit of membership, should 
they deem it advisable, to seventy-five, but caution them 
from admitting any persons whose interest in exporting 
may be only nominal and who might come in for the sake 
of what information could be gleaned and what advantages 
might be secured through our efforts. 

Finances.—We approve of the report. 

Secretaryship.—We approve of the appointment. 

Incorporation.—We approve of the action. 

General Counsel.—We approve of the appointment. 

Committees.—We approve of the appointments. 

Weights and Measurements.—We consider the question of 
weights a most important one and recommend that this 
should be taken up through the secretary and suggest that 
he follow up the subject of foreign measurements. 

Federated Merchant IFreighters’ Association.—We suggest 
co-operation with this association. 

In concluding our report the best thanks of our associa- 
tion are due to our president for his untiring efforts and 
careful guidance in furthering the aims of this association. 

Respectfully submitted, H. N. Saxton, jr., Chairman. 

J. L. ALcock, 
KE. BE. TARNZER. 


On motion of Mr. Burford, seconded by Mr. Katz, 
it was ordered that the committee’s report be received 
and the committee discharged with the thanks of the 
association, discussion on the report to be deferred. 

On motion the meeting then adjourned until 9 a. m., 
January 31. 


Thursday Morning’s Session. 


The meeting was called to order at 11 a. m. and 
report of the committee on the president’s report after 
some discussion was, on motion of Mr. Lendrum, sec- 
onded by Mr. Burford, adopted and ordered filed. 

The resignation of his membership by J. van Hall, of 
Baltimore, due to his proposed permanent residence in 
Holland, was accepted, as was the resignation of F. P. 
Abbott, tendered through his letter to the secretary. 

On motion of Mr. Thompson, seconded by Mr. Farber, 
the following was passed: 

Each member of the association is earnestly requested to 
file protest against any export bill of lading or ship’s receipt 
containing the “‘more or less,” “shippers’ count’ and other 
objectionable clauses, and send copy of such protest to the 
secretary; this protest to be entered in writing with the 
agent of the carrier on each individual bill of lading. 

The committee appointed to consider the secretary’s 
report then reported as follows: 

Clean Bills of Lading.—We note with pleasure the prog- 
ress that has been made in securing clean bills of lading, 
especially from the port of New Orleans, yet we believe in 
many cases shippers are not mooring clean bills of lading 
from the steamship companies on the white list, and we 
recommend that the secretary ask all members to examine 


their bills of lading carefully and advise him when they 
are not absolutely clean. We indorse the vigorous policy 
pursued in the association’s efforts to secure clean bills of 
ven Fy for its members and recommend a continuation 
thereof. 

London Clause.—We recommend that the secretary take 
this matter up with the Timber Trades Federation of the 
United Kingdom with the request that it take the matter up 
with the various steamship companies with a view of having 
the old charge restored, this advance being uncalled for. 

Association Emblem.—We heartily approve of the secre- 
tary’s recommendation that all members who have not 
already had the association emblem imprinted on their sta- 
tionery should do so at once. 

Claims.—-We recommend that members file all claims with 
the claim department for collection in order to strengthen 
its position with the transportation companies. Members 
should consider that it will be easier for the department to 
collect claims that are difficult if they also file claims that 
are unquestionable. 

Association Code.—Approved. . 

Bundling and Marking of Lumber.—We recommend that 
the secretary obtain the views of all members regarding a 
uniform system of marking and bundling lumber for export 
in various thicknesses, with a view of obtaining clean bills 
of lading for the number of pieces or bundles of lumber; 
— statistics to be referred to the board of directors for 
action. ‘ 

Marine Insurance.—We recommend that the proposition 
of the underwriters be laid before the members of the asso- 
ciation when received for their consideration, but the recom- 
mendation is made that any member shall have the privi- 
lege of placing any part or all of his insurance with other 
companies should he see fit. 

Relations with the ‘Timber Trade Federation of the 
— Kingdom and Similar Bodies——We approve of this 
action, 

In conclusion we desire to congratulate the association on 
the good work done through its secretary. 

Respectfully submitted, G. H. Farser, Chairman. 

I. STRINGER BoaaGeEss, 
R. J. DARNELL. 

On motion of Mr. Burford, seconded by Mr. Lendrum, 
it was ordered that the committee’s report be received 
and adopted. 

The following motion was introduced by Mr. Farber, 
seconded by Mr. Taenzer: 

It is recommended and urged that the members of this 
association should notify their agents in the United Kingdom 
and on the continent that in all contracts made a clause 
must be inserted that any goods which it is claimed are not 
up to contract must be laid aside in a separate and distinct 
pile for inspection at the time they are received and that 
these goods which are thus laid aside shall be the only basis 
for the settlement of claims. 

Carried unanimously. 

The meeting then went into the election of five 
directors, four for a term of three years and one to 
fill the unexpired term of F. R. Abbott (resigned), it 
being agreed that the four candidates receiving the 
highest votes should serve for three years and the one 
receiving the next highest vote should serve the re- 
mainder of Mr. Abbott’s term of office. On ballot being 
spread, the chairman declared Messrs. Hoffman, Alcock, 
Saxton and Barber elected for a term of three years. 
There being a tie for fifth place, a fresh ballot was 
taken, resulting in the selection of Mr. Burford to 
serve as director for one year. 

Mr. Saxton took the chair and Mr. Russe placed Ernest 
M. Price in nomination for the office of president, at _ 
the same time paying an eloquent tribute to the very 
efficient manner in which Mr. Price had discharged 
the onerous duties of the office for the year just closed. 
The nomination was unanimously and spontaneously sec- 
onded and the secretary was ordered to cast the bal- 
lot of the entire membership present for Ernest M. 
Price as president of the association, which he pro- 
ceeded to do and the chair declared Ernest M. Price 


‘elected president for the ensuing year. 


Mr. Lendrum then placed in nomination for first 
vice president H. N. Saxton, jr. This nomination was 
seconded and Mr. Saxton was unanimously elected. 

Mr. Kirby, seconded by Mr. Farber and Mr. Burford, 
nominated John I. Alcock for the position of second 
vice president and the motion was carried by a. rising 
vote. 

Mr. Alcock then moved that a vote of thanks be 
extended to the officers and members of the Memphis 
Lumberman’s Club for the exceedingly hospitable man- 
ner in which the visiting lumbermen had been enter- 
tained and also that the meeting should extend its 
thanks to W. H. Russe for his untiring patience as 
well as the efficient manner in which he had discharged 
the duties of chairman during the deliberations of the 
association at this meeting, which motion being carried 
the convention adjourned. 

The Banquet. 


The social features of the annual meeting of the Na- 
tional Lumber Exporters’ Association held in Memphis 
last week, while numerous and varied, were all central- 
ized in the formal banquet given on the evening of 
Wednesday, January 30, by the Memphis Lumbermen’s 
Club, at Germania hall. The membership of the export- 
ers’ association is not large and the attendance at the 
meeting was less than the membership, and consequently 
about sixty people sat down to the feast. The president 
of the club, W. H. Russe, represented the hosts as chair- 
man and toastmaster, flanked on either side by W. A. 
Bennett, of Cincinnati. and Eliott Lang, secretary of the 
association, with John T. Burford, of Chattanooga; A. W. 
Barber, of Cincinnati; John Il. Aleock, of Baltimore; FE. 
Stringer Boggess, of Clarksburg, W. Va., and G. A. Far- 
ber, of Baltimore, at the same table. The menu was a 
somewhat elaborate one, beautifully served, the tables 
were elegantly decorated and altogether the function was 
one which reflected credit upon the lumbermen of Mem- 
phis and the caterer. 

Those present at the banquet were: 

J. W. Darling, the Nicola Bros. Company, Pittsburg, Pa 

C. W. Holmes, J. A. Holmes Lumber Co., Memphis, Tenn. 

John M. Turner, Nashville, Chattanooga & St. Louis Rail- 
way Company, Memphis, Tenn. “ 

Julius Spicker, C. C. Mengel. Jr., & Bro. Co., Louisville, Ky. 

Bennett. Bennett_& Witte, Cincinnati, Ohio. 
W. H. Russe, Russe & Burgess, Memphis, Tenn. 
Elliott Lang, sec. Nat. Lbr. Exporters’ Assn, Memphis. 
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John T. Burford, Burford Lumber Co., Chattanooga, Tenn. 
Edward Barber, Illingworth, Ingham & Co., Cincinnati. 
John L. Alcock, John L. Alcock & Co., Baltimore, Md. 
I. Stringer Boggess, Clarksburg, W. Va. 
A. L. Foster, J. W. ‘Thompson Lumber Co., Memphis, Tenn. 
H. Katz, M. B. Bodenheim, Cassell, Germany. 
rn. J. Darnell (thin lumber), Memphis, Tenn. 
hk. J. Wiggs, R. J. Darnell, Memphis, Tenn. 
Ludwig Herzog, New Orleans, La. 
I, E. Taenzer, BE. k. Taenzer & Co., Memphis, Tenn. 
J. W. McClure, E. bk. Taenzer & Co., Memphis, Tenn. 
hk. E, Goodlander, Goodlander-Robertson Lbr. Co., Memphis. 
Leland G. Banning, Cincinnati, Ohio. 
lerd. Brenner, Ferd. Brenner Lumber Co., Chattanooga. 
k. C. Williamson, Williamson & Wofford, Memphis, Tenn. 
Sam M. Williamson, Williamson & Wofford, Memphis. 
J. C. Morris, E. 'T. Bennett & Co., Memphis, Tenn. 
Kred Supke, Hugo Forchheimer, Memphis, Tenn. 
A. N. Thompson, E. EK. Taenzer & Co., Memphis, Tenn. 
I’, A. Kirby, Baltimore, Md. 
J. W. Gladding, IE. C. Atkins & Co., Memphis, Tenn. 
. Davant, Southern Railway, Memphis, Tenn. 
. kK. Niswonger, Choctaw Route, Memphis, Tenn. 

Hl. 1. Norvell, Seaboard Air Line, Memphis, Tenn. 

H. P. Adams, Kansas City, Memphis & Birmingham Rail- 
way, Memphis, Tenn. 


phis, Tenn. 
G. M. Lee, E. T. Bennett & Co., Memphis, Tenn. 
George C. Sherman, E. T. Bennett & Co., Memphis, Tenn. 
G. T. Fitzhugh. 
Joseph B. Cabell, Continental Line, Memphis, Tenn 
G:; A. Farber, Price & Heald, Baltimore, Md. 
IKrrank P. McNulty, Price & Hart, New York. 
Lee Pescia, Hoosac Tunnel Line, Memphis, Tenn. 
A. M. Love, R. J. Darnell, Memphis, Tenn. 
bk. T. Bennett, E. T. Bennett & Co., Memphis, ‘Tenn. 
J. W. Dickson, E. T. Bennett & Co., Memphis, ‘Tenn. 
kk. S. MeDaniel. 
c,. D,. Strode, Hardwood Record, Chicago. 
c. M. Carrier, Carrier Lumber Company, Sardis, Miss. 
W. N. Wright, W. N. Wright & Co., Memphis, Tenn. 
PD. A. Fisher, Memphis, Tenn. 
Ilugh Pettit, Bodman & Pettit Lumber Company, Memphis. 
George C. Russe, the Hardwood Company, Memphis, Tenn. 
M. H. Patterson, Patterson-Busby Co., Memphis, Tenn. 
Leonard Bronson, AMERICAN LUMBERMAN, Chicago. 
kh. W. Neighbor, BE. C, Atkins & Co., Memphis, Tenn. 
Ss. A. Conn, the Globe-Wernicks Co., Cincinnati, Ohio. 
«. H. Buck, Bennett & Witte, Cincinnati, Ohio. 
G. W. Schwartz, Vandalia Line, St. Louis, Mo. 
John BE. Williams, Lumber Trade Journal, New Orleans. 
W. EK. Barns, St. Louis Lumberman, St. Louis, Mo. 
J. W. Long, New York Lumber Trade Journal, New York. 
Alex. Lendrum, Des Moines Lbr. Co., Kansas City, Mo. 
Hi. N. Saxton, jr., Saxton & Co., Knoxville, Tenn. 


1, L. Watts, The Hardwood Company, Memphis, Tenn. 
The Fare. 
“at, drink and be merry.” 
MENU. 


Cocktail, a la Parisienne. 
Blue Points. 
Pickles. Celery. 
Consomme, de la Reine, en ‘Tasse 
Olives Stuffed. Cheese Straws. 
Patte Sweetbreads, a la Toulouse. 

Roasted Almonds. Capers. 
Hlaut Sauternes (Nartigue & Bigourdan, Bordeaux). 
Fillet de Trout. 

Sliced Lemon. 
Saddle of Venison. 
Potatoes. Cranberry Sauce. 

Roman Punch, 
Tutti Frutti Ice Cream, in bricks. 
Assorted Cakes. 
Coffee. 
Roquefort Swiss Cheese. 
Cigars. 
Mumm’s Extra Dry. 
Protect me from the sin 
That dooms me to those dreadful words, 
“My dear, where have you been*”’ 
—Holmes. 

The allowance of both eatables and drinkables was a 
generous one so that when President Russe rapped for 
order, beaming through the cloud rising from the 
Havanas, he had to say “Gentlemen!” several times with 
increasing emphasis before silence was secured; and then 
he said in brief as follows: 

“As president of the Memphis Lumbermen’s Club I 
wish inadequately to express what pleasure it gives us to 
entertain our friends this evening, the visiting lumber- 
men, the railway men and those of the press. But our 
especial guests of the evening are members of the 
National Lumber Exporters’ Association, and so I ask 
you to rise and join in a toast to them.” 

When this toast had been drunk with much enthusiasm, 
Mr. Russe said that he wished to introduce a man “com- 
pared to whom as an after dinner speaker Chauncey 
Depew is not in it, the coming orator of the age—Mr. 
John L. Alcock, of Baltimore.” 

Mr. Aleock referred to the fact that as chairman of the 
Iummbermen’s Club of Baltimore he had the pleasure the 
year before of welcoming the National Lumber Exporters’ 
Association. “We of Baltimore think the association is 
the only thing on earth. When we sell twelve cubic feet 
of lumber or timber we don’t want to get paid for six 
cubic feet. To remedy that sort of thing is what the 
association is for. I suggest a health to Dick Price, of 
Price & Heald. I must pay a tribute to his honesty, 
ability, courtesy and success. I call upon his associate, 
Mr. Farber.” 

Mr. Farber briefly responded in behalf of Mr. Price, 
and then Toastmaster Russe said: “We have a man 
here who has done more for lumber organization than 
any other man in the trade, a man who has a national 
and international reputation, Mr. W. A. Bennett. He 
has always hailed from Cincinnati and I believe he still 
lives there, but now we are claiming him for Memphis.” 

Jn spite of this flattering introduction Mr. Bennett de- 
clined to say very much, but voiced some dark joke under- 
stood by a good many of those present when he said: “I 
come from a slow country, Ohio, and you are too fast 
for me here. I understand you draw for $500 without 
notice.” Then after a few remarks in Mr. Bennett’s usual 
happy vein Mr. Russe introduced the editor of the 
Scimitar, Mr. Pickett, as a man who was having a lot 
of trouble in collecting $50,000 in order to entertain the 
confederate veterans; in connection with which Mr. 
Russe said: “We collected $100,000 for this entertain- 
ment in fifteen minutes.” 

Mr. Pickett proved to be one of the leading speakers 


Saratoga Chips. Tartar Sauce. 


Sweet 


of the evening, starting out with a taking story, admit- 
ting the fact that he was having a lot of trouble in col- 
lecting money for the coming encampment, but also 
recounting some of his victories. Assuring those pres- 
ent that Memphis would fulfill every obligation she had 
assumed, he began to expand on the glories of the city, 
its prosperity, its growth in population and business, 
and particularly its pre-eminent position as a hardwood 
lumber manufacturing point and market. “I want to say 
that Memphis between the census taking of 1890 and 
1900 had the largest growth of any city of its size in the 
United States. Hereafter if any friend of mine writes 
‘Tennessee’ after Memphis I will cut his acquaintance. 
And I want to say, furthermore, I have done my share. 
The population of Memphis is 102,020. If it hadn't 
been for me it would have been only 102,010.” 

After, at some length, Mr. Pickett had proved his 
worth as an orator as well as a humorist, Mr. Russe 
called on “the father of Hoo-Hoo, William Eddy Barns,” 
who briefly but neatly responded. Then was introduced 
Leonard Bronson, of the AMERICAN LUMBERMAN, as “the 
dean of the lumber newspaper fraternity,” who com- 
plimented Memphis upon its hospitality as well as its 
lumber business and congratulated the National Lumber 
Exporters’ Association on the progress it had made. 

Then Chairman Russe introduced a man “who can 
successfully combine iron, cotton and lumber, Mr. Hugh 
Pettit.” 

Mr Pettit was, however, too modest to respond, and 
so Mr. Pickett, editor of the Scimitar, spoke for him, 
eulogizing Memphis as a lumber market. He pronounced 
it the greatest lumber market in the world and went on 
at length in that strain, speaking as for Mr. Pettit. 
What bore particularly upon the National Lumber Ex- 
porters’ Association was the remark that he objected to 
cutting down our timber and shipping it to Europe. 

Then the toastmaster introduced “Mr. Fitzhugh, the 
brightest attorney in Memphis.” Mr. Fitzhugh justi- 
fied the compliment by making an extremely brilliant 
speech, especially eulogistic of the lumber trade. He 
said: “The finest specimens of the genus homo the country 
could boast, when you consider all the qualities that go 
to make up the generous, wholesouled, enterprising and 
patriotic business men, are the lumbermen of the United 
States. They are the most generous men in the world. 
They will spend all their own money and then will begin 
spending that of other people.” Here was a sly dig at the 
order of Buffaloes—a newly organized transitory order 
against which the LUMBERMAN would warn its readers. 
It would warn them not to resist, but meekly to submit 
to the ceremonies necessary for initiation therein. 

After Mr. Fitzhugh’s eloquent speech the glasses were 
filled again while the orchestra dispensed sweet music, 
and then C. D, Strode was called upon. He said he did 
not know whether a man who advertises makes money 
or whether a man who makes money advertises, but that 
the two go together. Furthermore that he did not know 
whether his listeners made money by belonging to an 
association or whether they joined an association because 
they make money, but these two things go together. 

Then the toastmaster proposed a rising toast to the 
president of the exporters’ association, E. M. Price, of 
Baltimore, and introduced Mr, Farber as his business 
associate and well calculated to speak for him. Mr. 
Farber responded in a few appreciative words and then 
Joe Cabell was introduced and told how much at home 
he felt among the lumbermen and how pleased he was to 
be present, and that he was pleased his countenance 
showed. Then John E. Williams, now of New Orleans, 
was introduced as “the gentleman from Paris,” and in a 
few well chosen words he told something about his expe- 
rience abroad. 

About this time singing was in order, and Mr. Zupke 
sang without accompaniment a German song, and sang 
it well. Then F. A. Kirby, of Baltimore, was introduced 
as the man who introduced the order of Buffaloes. Mr. 
Kirby responded on the subject of the Buffaloes, and 
then Herman Swartze Katz told of his experience in 
entering the order under the guidance of Toastmaster 
Russe. He said that it cost him $5 to join as against 
11 cents for most of his friends, and he was going to 
introduce the order in Germany at 20 marks and up, and 
he hoped it would be principally up. Thereafter there 
was not much to report and after mutual handshaking 
and conversation and the exchanging of jokes the merry 
party dispersed. 


MICHIGAN HARDWOODMEN MEET. 


TRAVERSE City, Micu., Feb. 6.—s[he meeting of the 
Michigan Hardwood Lumber Association held here 
today was very largely attended. Among those pres- 
ent were the following: 





8. J. Wygle, Wygle & White Lumber Company, Boyne City. 

Cc. M. Ayers, Grand Rapids. 

H. Chamberlain, Central Lake Lumber Company, Central 
Lake. 

G. Von Platen, Boyne. 

Harry Nichols, Charlevoix Lumber Company, Charlevoix 

8S. E. Curdy. Kingsley. : 

M. Oberlin, Bingham. 

James Cameron, Cameron Lumber Company, Torch Lake. 

Jerry Sullivan, Cedar. 

D. i. Day, Glen Haven. 

H. 8. Hull, Oval Wood Dish Company, Traverse City. 

C. H. Hull, Oval Wood Dish Company, Traverse City. 

J. F. Ott, J. F. Ott Lumber Company, Traverse City. 

L. Roberts, Fulghum Manufacturing Company, Traverse 
City. 

ll. P. Porter, East Jordan Lumber Company. East Jordan. 
. B. Chandler, Elk Rapids Iron Company, Elk Rapids. 
W. N. Whitman, South Arm Lumber Company, South Arm. 
W. A. Bush, Bush & Co., South Arm. 
D. B. Butler, Frankfort. 
James White, W. H. White Lumber Company, Boyne City. 


There were also present Grant Harrison, Charles 
Christianson and Mr. Rosenback, of Frankfort, well 
known lumber inspectors. 

The sale of 5,860,000 feet of lumber was reported and 


= 


the prices obtained for the same were announced. By 
order of the association the secretary was instructed to 
furnish these prices to the members of the association. 

After some very interesting discussion showing that 
the output for the present season would be from 25 
to 40 percent less than last, prices were fixed on lumber 
as follows: 

Maple, 1 and 14 inch, firsts and seconds, $17; com- 
mon, $12; shipping culls, $7; mill culls, $6; log run, $13. 

Basswood, tog run, $18; mill culls, $9. 

Soft elm, log run, 20. 

No further business appearing the meeting adjourned. 





THE PROGRESS OF NATIONAL UNIFORM HARD- 
WOOD INSPECTION. 

On April 8, 1898, was organized the National Hard- 
wood Lumber Association. ‘Lhe primary object of this 
organization was to formulate and maintain a sys- 
tematic, uniform and guaranteed inspection of hard- 
wood lumber throughout the United States. 

From a small beginning the organization has grown 
to comprise upward of,40u of the 1eading manufacturers 
and wholesalers of hardwood lumber in the United 
States. The manifest merit, justice and common sense 
of the tenets set forth by the organization have appealed 
to every level headed man in the trade. The result 
seems to assure permanent success. 

The high degree of success that has resulted from this 
venture ean weil be understood by the report read before 
the inspection bureau of the association, at Cincinnati, 
Ohio, by Surveyor General M. M. Wall, of Buttfalo, on 
January 24 which appeared in the LUMBERMAN of feb- 
ruary 2. 

The theory of uniform inspection of woods has been 
a pet one for years, but it has remained for the National 
Hardwoood Lumber Association to give the special care, 
time and intelligence necessary to elaborate fair and 
specific rules of inspection and provide for a systematic 
method for putting them in force. 

While every detail of the inspection rules of this 
association may not meet the approval of every indi- 
vidual, still, on the whole, they are so far in advance 
of any other system of hardwood inspection ever deter- 
mined upon that they do meet the approval of the vast 
majority of the trade. The method of applying these 
rules is manifestly just and sensible. The association 
through its bureau of inspection has licensed and placed 
under bond in all hardwood trade centers the most com- 
petent hardwood lumber inspectors obtainable, who are 
recompensed at a fair remuneration for their services. 
‘These inspectors are employed not only in the original 
inspection of lumber soid either by or to members of 
the National Hardwood Lumber Association and for 
outsiders but they also are called upon to reinspect and 
adjudicate between buyer and seller in any disputed 
‘case. On lumber so inspected the inspectors issue a 
certificate of kind, quantity and quality which is a 
guaranty and goes current in any part of the country. 
It is the certified check of the banker as applied to 
hardwood lumber inspection. 

This system of inspection as inaugurated by the 
National association is now practically the accepted 
inspection of hardwoods in every part of the United 
States, save in Boston and New York. A portion of 
the trade in these two important consuming localities 
still insists upon clinging to the traditions of many 
years, and is not working in hearty sympathy with the 
hardwood association. However, a large number of the 
better class of the trade of these two localities have 
become members of the National association and are 
doing all in their power to forward the splendid work, 
both personally and through their local associations. 
To the trade as a whole there is no question as to the 
ultimate success of the uniform inspection system pro- 
mulgated by the National Hardwood Lumber Associa- 
tion. 

There is so much. of justice and common sense in the 
matter of a national, uniform and guaranteed inspec- 
tion of lumber that it would seem the hight of folly 
for the minority of the trade of any locality to stand 
out and attempt to defeat so desirable a consummation. 

Steps have been taken by Surveyor General Wall, under 
instructions from the National Hardwood Lumber Asso- 
ciation, to appoint competent inspectors for both the 
excepted markets named, and it is safe to say that the 
education of these localities in the modern and superior 
methods of inspection proposed will be rapid, and that 
within a short time national uniform inspection will 
take the place of the more or less undesirable local 
methods pursued in the east. 


PPO 


The present activity and bright prospects in the lum- 
ber trade are directly reflected in the institutions devoted 
to the manufacture of saw mill and planing mill machin- 
ery. There is not one of them but what is well supplied 
with orders, while most of them have been or are obliged 
to increase their facilities. It is an era of expansion 
with them. As an example in the saw mill machinery 
line may be mentioned the Edward P. Allis Company, of 
Milwaukee, Wis., which recently has purchased 100 acres 
of land in another part of the city on which it will at 
once proceed to erect immense shops, more than dupli- 
cating its present capacity. In the woodworking machin- 
ery line the Berlin Machine Works, of Beloit, Wis., is 
about to erect a new shop 112 by 580 feet in area, adjoin- 
ing its big plant, necessitating an increase of its eap- 
ital stock to $750,000. And so it goes all along the line. 
Saw mill and planing mill builders, saw and knife mak- 
ers, engine builders, manufacturers of mill supplies and 
all others who depend wholly or in large part upon the 
lumber business are prosperous and are individual! 
expansionists. 
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ALONG THE PACIFIC SLOPE. 





Some Washington Plants for Big Operations—Railroad Timber Land Development in Oregon 
—Log Losses by Flood—California Lumber Movement for a Year. 





GRAYS HARBOR COMPANY. 

One of the great concerns in the lumber manufacturing 
business on the north Pacific coast is the Grays Harbor 
Commercial Company, of Cosmopolis, Wash. ‘he writer 
had the pleasure of being shown over this plant by 
Superintendent Cooney, who is deservedly proud of the 
many facilities in the different departments for not 
only making lumber but drying it, dressing it and cut- 
ting it up into tank stock, box shooks etc. Nothing is 
wasted at this plant, for there is a place for everything. 

©. F. White, the manager of this company, has done 
a great deal to introduce Washington spruce in the east. 
Through his efforts the merits of not only spruce but 
other lumbers have been exploited im the consuming ter- 
ritory east of the Rocky mountains, much to the benefit 
of the lumber industry of the Pacific coast. This com- 
pany cuts about 40,000,000 feet of lumber a year, of 
which 70 percent is spruce, the balance being fir with a 
little cedar. The company’s mill is equipped with a new 
Allis 10-foot band and a band resaw. A new planing 
mill, new dry kilns and six large lumber sheds have 
recently been built and are so arranged that the lumber 
goes to the mill, to the kilns, to the planing mill and 
then to the sheds without extra labor or handling. A 
new box factory has also been built in which 100 men 
are employed. A new and larger tank factory where the 
company’s lumber is cut up into tank stock for eastern 
shipment is a feature of a plant that has been recently 
added. The Grays Harbor Commercial Company employs 
over 500 men. 

Mr. White has a comfortable home near the office, and 
across the street from it is a large boarding house for 
the employees, which is without doubt the largest the 
writer has ever seen at a saw mill plant. The dining 
room has a capacity of seating 425 men. 

The company ships considerable box material to San 
Francisco, where the Commercial Box Company, owned 
by the members of the Grays Harbor Commercial Com- 
pany, has a large box factory. 

The Grays Harbor Commercial Company has two 
shingle mills at Cosmopolis, one being equipped with a 
ten blocker and a double blocker and the other with a 
double blocker, and their total capacity is 450,000 daily. 
The plant is located on the Chehalis river just before its 
flow out into Grays harbor, and is without doubt ome of 
the most complete lumber manufacturing plants on the 
Pacific coast. 

Other Grays Harbor Concerns. 


At Hoquiam, also on Grays harbor, is the large double 
band saw mill plant of the North Western Lumber Com- 
pany. Manager George H. Emerson is justly proud of 
this plant. In addition to the saw mill there are a 
large planing mill and box factory amd several lumber 
sheds for storage purposes. The entire plant is kept 
in good shape, there being a system about everything, 
which is noticeable to the visitor. ‘The dressed lumber 
sheds are designated by letters and there are numerous 
signs throughout the lumber yards and on the platforms 
indicating the section of the plant. ‘The mill has a 
capacity of 110,000 feet daily. ‘Lhis company saws about 
60 percent fir and 40 percent spruce. ‘the plant is 
located at the mouth of the Hoquiam river. The com- 
pany also has a saw mill at South Bend, Wash., with a 
capacity of 80,000 feet daily, and one at Knappton, 
Wash., on the Columbia river, with a capacity of 75,000 
feet daily, making a total daily capacity of the three 
of over 250,000 feet. This company is represented in 
the east by E. O. McGlauflin, whose home is at Anoka, 
Minn., amd who travels in the territory east of the Mis- 
sissippi river. 

The Anderson & Middleton Company is a concern that 
has been operating at Aberdeen, Wash., for two years. 
Its mill is practically a new one with a capacity of 
100,000 feet a day, being equipped with a circular and a 
band resaw and manufacturing fir, spruce and cedar lum- 
ber. This company ships largely coastwise to Mexico 
and “the islands,” which is the common expression used 
along the coast for the Hawaiian islands. H. N. Ander- 
son is president of the company, A. W. Middleton vice 
president and secretary, and S. M. Andersom treasurer. 

The West & Slade Mill Company is a San Francisco 
concern that has a 100,000-foot capacity saw mill plant 
at Aberdeen. The plant is equipped with a double circu- 
lar and a band resaw and manufactures mostly fir lum- 
ber for the coastwise and foreign trade. A. J. West is 
president of the company and W. B. Mack secretary and 
treasurer. §. E. Slade, of San Francisco, is the vice 
president. The San Francisco house is known as the 
S. E. Slade Lumber Company. 

The American Mill Company has a double circular mill 
at Aberdeen with capacity of 75,000 feet a day. B. ¥. 
Johnson is president of this company, A. F. Coats vice 
president and W. J. Patterson secretary and general 
manager, This company is represented in San Francisco 
by J. J. McKinnon. Like most of the other Aberdeen 
mills, this company has one or two lumber carrying 
vessels of its own, one which was recently built being 
known as the W. J. Patterson. 

The Aberdeen Lumber & Shingle Company has a double 
circular saw mill and a double blocker shingle mill at 
Aberdeen. A. J. Farnham is president of this company 
and E. Hulbert the secretary and manager. Its lum- 
ber it ships by vessel mostly to San Frameisco and San 
Pedro. The mill is a new one and does good work. 


The Bryden & Leitch Lumber Company has a new 
mill across the river at South Aberdeen. The mill has 
a capacity of 50,000 feet a day and is equipped with a 
double circular. The plant also includes a planing mill, 
dry kilns, sheds etc. The members of the company are 
James Bryden, president; M. P. Leitch, vice president; 
W. H. Bryden, treasurer, and J. H. Leitch, secretary and 
manager. W. H. Bryden was formerly in the jobbing 
business with H. J. Miller at Chehalis. James Bryden is 
a logger from Neillsville, Wis., who went west a year ago 
to join his brother. Mr. Leitch was for ten years asso- 
ciated with George Birge in the Birge & Leitch Lumber 
Company at Centralia. 


The Rock Creek and McCormick Plants. 


There are two other busy saw mill plants just beyond 
Pe Ell on the South Bend branch of the Northern 
Pacific. The first one is that of the McCormick Lumber 
Company at McCormick, two miles west of Pe Ell. Two 
miles further on is the plant of the Rock Creek Lumber 
Company. The post office of both concerns is at McCor- 
mick, Wash. Each of these plants has a capacity of 
about 70,000 feet and both are equipped with double 
circulars. Adjoining the saw mills are factories in 
which are manufactured fir cross arms for telegraph and 
electrical purposes, of which these companies make a 
specialty. F. B. Hubbard, of St. Paul, Minn., an official 
of the Northern Pacific railway, is president of both 
comparies. Harry McCormick is secretary, treasurer and 
manager of the McCormick Lumber Company. Mr. 
McCormick is also a member of the Rock Creek company, 
of which W. C. Miles is manager and D. T. Phelps sec- 
retary. Mr. Phelps is also sales agent for both of the 
companies, with an office in the California building, 
Tacoma. Both Mr. Miles and Mr. McCormick are old 
railroad men, having been connected with the Northern 
Pacific railway before they went into the manufacture of 
lumber and cross arms. They make a specialty of long 
timber as well as cross arms, and ship to all parts in 
the east. 

Doty & Stoddard, at Dryad. 


The secretary of the Southwestern Washington Lum- 
bermen’s Association is C. A. Doty, of Doty & Stoddard, 
whose mill is located out in the timber a mile and a half 
from Dryad, a station on the South Bend branch of the 
Northern Pacific. Mr. Doty has had considerable experi- 
ence in the lumber business, having previously been asso- 
ciated with a yellow pine concern in Texas. He went 
west and, being a telegraph operator and railroad man, 
was station agent at Kalama,:Wash., for five or six 
years previous to his joining with James T. Stoddard in 
August, 1899, and forming the firm of Doty & Stoddard. 

Mr. Stoddard learned the lumber business in the east 
years ago. Previous to his locating at Dryad he was for 
four years mill superintendent for the old Mealy-Lacy 
Lumber Company at Chehalis, Wash. 

The plant of Doty & Stoddard is right in the timber. 
Logging is done by means of donkeys and road engines. 
The mill is equipped with a double rotary, a gang edger, 
a battery flooring machine etc., and has a capacity of 
50,000 feet a day. Their large timber planer dresses tim- 
bers as large as 14x30 inches, and timbers as long as 60 
feet can be cut in the mill, and it is the intention of the 
firm so to arrange the mill in the near future as to be 
able to cut timbers 100 feet long. A feature of the plant 
consists of different sheds and covered platforms, thus 
allowing all the handling and shipping of lumber under 
cover, a very important item in a section of the country 
where there is a considerable rainfall such as in Washing- 
ton. The plant is located on the Chehalis river, into 


which logs are banked, and in the near future, as it is 
necessary to go out further for timber, Doty & Stoddard 
will undoubtedly build a railroad and log with locomo- 
tives. Doty & Stoddard pile their lumber in the same 
manner as is done in the east, thus giving their yard a 
neat and businesslike appearance. 

Other Dryad Interests. 

G. A. Onn has a nice shingle mill at Dryad equipped 
with a double blocker and a hand machine, giving it a 
capacity of 160,000 shingles a day. Mr, Onn has been 
located at Dryad for the past eight years. He is a native 
of Wisconsin and lived a number of years at Le Sueur, 
Minn. He makes mostly star A shingles, shipping to the 
Kansas and Nebraska trade. Mr. Onn is a careful stu- 
dent of the shingle trade and is also a firm friend of the 
AMERICAN LUMBERMAN, by careful reading of which he 
keeps posted on shingles and lumber conditions through- 
out the country. He blames the shingle manufacturers 
for the occasional demoralizing condition of the shingle 
trade, believing that if they would hold more firmly to- 
gether they would obtain better prices. 

Leudinghaus Bros. have a saw mill at Dryad. It has 
a capacity of about 40,000 feet a day, being equipped 
with a double circular. There are two brothers in the 
family who actively manage the lumber business, one 
looking after the office and selling end of the business 
while the other attends to manufacturing, 





FROM THE WEBFOOT STATE. 

PorRTLAND, OrRE., Feb. 4.—Speculators and mill men 
who have been picking up timber lamds in the Nehalem 
valley and other points through Tillamook, Columbia 
and Clatsop counties, Oregon, are in a fair way to realize 
handsomely on their investments. Following the incor- 
poration of a company to build a railroad from Portland 
to the rich timber district lying over toward the coast 
comes the announcement that the Northern Pacific will 
at once begin the construction of a line to the same 
territory, leaving the main line of the road at Scappoose, 
Ore., about twenty miles below Portland. The Northern 
will push construction as rapidly as posssible. Mean- 
while the logging road which Day & Co. started to build 
from Goble on the Columbia to Tillamook on the Pacific 
ocean is developing into a strictly first class road 
equipped for something more than ordinary logging 
traffic. The timber belt in the three counties mentioned 
is the best in the state and equal to any in the north- 
west. As a result of these purchases acreage prices 
have advanced from 50 cents to $2. Despite the one to 
two feet of snow on the Coast range of mountains the 
woods are full of cruisers and prospective purchasers 
anxious to get in before the expected spring boom. 

Nearly all local mills are sawing on from three-quar- 
ters to full time, but the business is not as satisfactory 
as it might be. With mills offering to supply the gov- 
ernment with good fir lumber at $8.50 a thousand, the 
lumber trade can hardly be said to be flourishing, espe- 
cially when logs are firm at $6 and even $6.50 a thou- 
sand. There is still a fairly good local trade with more 
building and street improvements under way than usual 
at this season, but in this line, as with the govern- 
ment business, sharp competition keeps profits down. 
Rail trade is dull and ocean freights have not yet de- 
clined to a point where there is an opportunity for 
much export business. There is some weakness in 
freights, and a decline of about 2s 6d a ton on wheat 
freights would probably let the lumbermen into the field 
for tonnage which they cannot use to advantage at the 
present rates. 

The lumber interests of Oregon are prominently repre- 
sented im the state legislature now in session at Salem, 
Senator “Bob” Inman, president of the Inman-Paulsen 
Lumber Company, of this city, is under the eye of the 
speaker on the right hand side of the senate chamber, 
while over on the left of the chamber in an equally con- 
spicuous locality is Senator Booth, president of the 
Booth-Kelly Lumber Company. Im the house, Norman 
Merrill, a lower Columbia lumberman, is looking out for 
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the interests of his constituents. Senators Booth and 
Inman do not line up together in politics or in the vote 
for United States senator, but any legislation affecting 
the lumber business will find them standing pretty close 
together. 

T. L. Gilliam, the Mohawk river logger, has just deliv- 
ered the last of 6,000,000 feet of logs at Coburg for the 
Booth-Kelly Lumber Company. He has another contract 
with the same company for 10,000,000 feet. 

The Columbia Logging Company, of Rainier, Ore., was 
incorporated this week with capital stock $5,000. The 
incorporators are J. F. Schmidt, John J. Reede and A. A. 
Pierce. 

Over 5,000,000 feet of logs were swept out of the Sius- 
law river to sea during the freshet a fortnight ago, and 
on them were brands representing about fifty different 
camps. Among the heaviest losers are Morris Johnson, 
George Prescott, Henry Hinkson, G. W. Luce and Cole & 
Baldwin, they losing from 600,000 to 2,000,000 feet each. 

Kramer & Hughes, of Dallas, Ore., will add to their 
organ factory at that point a saw mill which will be used 
in cutting oak. Another lumbering project on foot at 
The Dalles is the construction of a logging railroad from 
Thurston Bros.’ mill to a body of timber six miles west 
of the town, and from there orm to the summit of the 
Coast range, a distance of fifteen miles. 

Armstrong Bros., of this city, will shortly open up a 
big camp on Lake creek. They have a tract of 2,000 acres 
of heavily timbered land and expect to take nearly 100,- 
000 feet of logs from it. 

There is a bill before the Orezon legislature authoriz- 
ing county courts to declare unnavigable streams public 
highways for the floating of logs and timber, and pro- 
viding that the court shall direct the improvements on 
such streams in the way of building dams, booms ete. 

Henry Hewitt last week bought 1,270 acres of timber 
land near Sumter, Ore. 

A heavy fall of snow in the Grande Ronde valley has 
enabled loggers to get out an unusually large number of 
logs. 

). C. Masten has let the contract for the construction 
of a steam logging road from Svenson, Ore., on the Colum- 
bia river, to the headwaters of the Walluski river. He 
has about 60,000,000 feet of timber along the line and 
will haul it to tidewater on the Columbia. He put in 
12,000,000 feet of logs at Svenson last year, nearly all 
going to the Portland mills. 

Storey & Keppler’s big mill at Cascade Locks, Ore., was 
given a “warming up” run last Monday and turned out 
51,000 feet as a starter for the first day. 





FROM THE GOLDEN STATE. 


San Francisco, CAu., Feb. 5.—Prices are about the 
same as they have been for the past year and lumber- 
mer seem incapable of appreciating the fact that they 
are not getting as much for their manufactured material 
as they should. Competition is so rampant that dealers 
are able to get their retail stocks oftentimes far below 
what they should pay for them, as they carefully and 
systematically “work” each manufacturer, the one 
against the other, and so gain the best that the markets 
afford at ruinous prices in comparison to what mill 
men should obtain. Jobbers and retailers cautiously 
foster the feeling of rivalry, for they can and do appre- 
ciate just what this strife among almost all the mill 
men signifies to them. 

There is a great deal of talk among local lumber lights 
as to the possible outcome of the agitated movement to 
credit and operate a large saw mill near Willetts, Men- 
docino county, this state. Rumor has it that the Cal- 
ifornia North-Western Railway Company is_ heavily 
interested in this new proposition, although President 
Foster has said that while the mill was to start up the 
first steps would be commenced in the next few weeks. 
He says:that the stockholders of the railroad might be 
then in the scheme, but that the higher officials are 
not engaging in such work. 

Reports of lumber conditions of 1900 have just been 
completed. In redwood conditions nothing startling is 
to be found as 1900 was not a great year for export, for 
shipments fell off over 8,000,000 feet, mo doubt due to 
the scarcity of available bottoms for eastern ocean ship- 
ments. Prices have been better all along the line and 
prophecies for the present year are most encouraging. 
Redwood demands from the southern parts of this state 
were not so heavy by over 6,000,000 feet, for the 
drouth of the last four years has played havoe with 
demands from southern delivery points. 

Pine, spruce and fir came into San Francisco to the 
amount of 236,934,822 feet by sea and a large carload 
trade demand was also created, so that a quarter as 
much again probably would be a conservative estimate 
of what the total number of feet of these kinds imported 
into this city amounted to. There was an increase of 
about 5,000,000 feet in the exports of lumber generally 
from the Bay of San Francisco, which doubtless will 
increase as much more in this year, for foreigm demands 
are beginning to enter this market at this early date. 

Washington and its mills made the lumber record of 
the last twelve months; the largest export shipments 
from its mills were made during 1900. The total amount 
of lumber of all grades and kinds amounted to nearly 
500,000,000 feet and the Port Blakeley Mill Company, 
at Port Blakeley, Wash., manufactured and shipped for 
the export trade over 85,558,000 feet of pine, spruce 
and fir in addition to its rail, overland carloads. Mill 
men all over the coast are confident of the prosperity of 
1900 extending all over. the whole of 1901. 

Machinery houses will find an excellent field on the 
coast for the sale of mill machimery as the plants are 
almost all being repaired and dressed down for the 
heavy run of an anticipated prosperous year. 


Mechanical. 


ADJUSTABLE LOG SIDING MACHINE. 

A machine which very literally “fills a long felt want” 
has been designed and put on the market by the Rodgers 
Iron Manufacturing Company, of Muskegon, Mich. 

There has long been wanted a machine which would 
slab opposite sides of a log at one operation and do it 
rapidly and perfectly. For certain uses the “rosser” has 
been applied with success, but it has in many cases a 
decided disadvantage in that it is a machine which planes 
off opposite sides of the log, reducing 
what might be slabs, with some value 
for the manufacture of shingles or lath, 
into chips. Where fuel is needed the 
rosser is often a good thing, and it 
effectively flattens small logs for the 
gang; manifestly, however, its range of 
use is limited. The Rodgers company, 
however, has placed two circular saws 
in place of the heavy planer heads of 
the rosser, and with improved feeding 
and guiding mechanism has produced a 
machine which wil] slab opposite sides 
of logs or bolts of anywhere from 44 to 
124 inches in diameter and from 30 
inches in length up. 

The accompanying engraving quite 
clearly shows this mechanism, One of 
the most important features of this 
machine, next to the accuracy with 
which it does its work, is the readiness 
with which the saws can be adjusted so 
that no time will be lost in passing 
from one size of logs to another. 

The object of this machine is of course to take care of 
a small class of timber or bolts which cannot be profit- 
ably manufactured with a band saw or circular mill; 
also to do certain other classes of work such as the 
manufacture of ties and the preparation of material for 
the gang or edger. The arbor is arranged with two 
saws which move simultaneously to and from the center 
by means of a lever and quadrant indicating a space of 
from 4 to 12 inches between the saws, so as to produce a 
cant of the size for which the logs are best fitted. The 
log is carried through the machine on an endless bed 
or chain and held firmly in position by means of front 
and back binders or press rolls. So carefully has this 
mechanism been worked out that thorough testing in 
actual work has shown that the cuts on the bolts or 
logs are as perfectly parallel and straight as though 
they had been cut on a carriage. These cants can be 
passed through a gang edger and manufactured into 
piece stuff, strips or square timber. The machine is 
built to carry a 2-inch feed or a feed of about 50 feet a 
minute, which is fair speed for saws of the size used on 
this machine. The mechanism is very heavy and sub- 
stantially constructed, and especially designed to stand 
the hard usage to which such a machine is subjected. 
Its arrangement also is convenient. The set works are 
placed closed by the operator so that he can close or 
open the saws to suit whatever sized log comes along, the 
change from one size to another being made instan- 
taneously. 

This machine will be particularly welcomed by tie 
makers, who hitherto have had no machine especially 
adapted to the purpose. It will be especially valuable 
in such woods as northern white cedar, where the slabs 
produced in making ties can be utilized for shingles. 








TERRITORIAL DIVISIONS OF GORDON GRATE 
SALES. 

An important contract was entered into recently 
between the Stirling Company, of Chicago, the well 
known manufacturer of water tube boilers, and the Gor- 
don Hollow Blast Grate Company, of Greenville, Mich., 
manufacturer of the “original and only successful 
because only Tuyere hollow blast grate.” 

Prior to 1889, the sugar planter of the south, of 
Mexico, or of Cuba, Porto Rico or the other West India 
islands was greatly perplexed to know how to dispose 
of the extremely incombustible refuse of sugar cane 
technically known as “bagasse.” In 1891 C. 8S. Burt, 
of New Orleans, La. solved the problem. Some time 
before, as president of the Burton Lumber Company, 
of Baton Reuge, La., he had purchased a set of Gordon 
hollow blast grates and witnessed their wonderful effi- 
ciency; and he was convinced that this grate would be 
equally successful in consuming bagasse. He therefore 
entered into a contract with the Gordon Hollow Blast 
Grate Company under which he was to have the exclu- 
sive right to manufacture and sell its grate in Alabama. 
Mississippi, Louisiana, Texas and Arkansas south of 
the Arkansas river. This contract is still in force, the 
present style and address of the company organized 
by Mr. Burt to prosecute the Gordon hollow blast grate 
bagasse burner business being the C. S. Burt Company, 
Limited, 726 Gravier street, New Orleans, La. 

Meeting with success beyond its most sanguine expec- 
tations in the sugar producing districts of the United 
States, the C. S. Burt Company soon extended its opera- 
tions to Mexico and to Cuba, Porto Rico and the other 
islands of the West India group, under Spanish patents 
held by the Gordon Hollow Blast Grate Company. The 
Cuban rebellion and the Spanish-American war tem- 
porarily interfered with the business, but after the 
restoration of peace and the return of the planters 
to their plantations a brisk demand for the Gordon 
hollow blast grate bagasse burner sprang up, to supply 
which the Stirling Company has entered into the above 
mentioned contract with the Gordon Hollow Blast Grate 
Company. 


The Stirling Company therefore has Cuba, Porto 
Rico and the other West India islands; the C. S. Burt 
Company, Alabama, Mississippi, Louisiana, Texas, Ar- 
kansas south of the Arkansas river and Mexico; and 
the Gordon Hollow Blast Grate Company the rest of 
the United States and foreign countries generally. 





SENDING ITS OUTPUT BROADCAST. 


Expansion seems to be the watchword for all of the 
United States just now. The country is growing with 


such marvelous rapidity that the mind of the average 





AN ADJUSTABLE LOG SIDING MACHINE. 


man can hardly grasp it. Our population has increased 
22 percent in the last ten years and we have added 
Porto Rico, Hawaii, Guam and the Philippines to our 
national domain; our commerce covers every sea and 
our farmers and manufacturers will soon control the 
markets of the world. There is perhaps no place where 
this prosperous condition is better shown than in the 
record of the business of William E. Hill & Co., of 
Kalamazoo, Mich., the well known manufacturers of 
saw mill machinery. Every day brings large orders and 
they are kept constantly on the rush trying to keep up 
with them. Two of their recent orders were: From 
the Michigan Lumber Company, Gilmore, Ark., for two 
stationary steam niggers and two steam log stops and. 
loaders; from the McCormick Harvesting Machine 
Company, for the mill at Mosher, Ark., for stationary 
steam nigger, log stop and loader, 4-saw lath machine 
and combination lath binder and trimmer. 





“~~ 


IMPROVED BAND SAW GUIDE. 


The accompanying cut illustrates the “Mohawk Dutch- 
man” band saw guide made by the Goodell & Waters 
branch of the American Wood Working Machine Com- 
pany, of Philadelphia, and was the inventior of the late 
Reuben McChesney, familiarly knowm as the “Mohawk 
Dutchman” and recognized as possibly 
the most expert band sawyer of his time. 

This device was introduced some years 
ago and at once sprang into popular 
favor. It is claimed to be the only ab- 
solutely nonfriction guide. It will not 
crystallize nor disturb the temper of 
the saw and it prevents the saw from 
cracking or breaking. 










The wheel form- 
ing the back guide 
has a concave sur- 
face on its periph- 
ery and is set on 
an angle so that the back of the saw 
passes diagonally across the periphery 

of the saw and revolves it. Thus the 
point of bearing of the wheel against the back of the 
saw is constantly changed and prevents the saw groov- 
ing the surface of the wheel by continued. action in any 
one place. 

The saw has a bearing of 11-16 of an inch at the back 
and will not turn nor twist even if the side guides are 
removed. It is said to be impossible to accomplish this 
with any other form of roller guide. 

The wheel runs on a ball bearing, requires no oil, 
never heats and is always in proper position. The 
device has perfect adjustment for saws of different 
widths and gages and is made as upper and lower guides 
in two sizes, the first size for machines carrying saws 
up to 1 inch wide, the second size for saws up to 2 inches 
wide, and can be applied to machines of any make. 
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Doors and Mill Work. 


The volume of trade during the week has been only 
fair, the adoption of the new discount schedule having 
already served as a slight check upon inquiries. There 
are, however, quite a large number of orders in hand so 
that the full effect of the advanced prices will not be 
seen in this market much before the end of the month 
and it is the general expectation that during February 
« large amount of work will be shipped out. It is also 
anticipated that by the close of the month spring trade 
will have received some momentum, buyers will have 
become more reconciled to the higher prices and that 
trade will then go forward in about the usual volume. 

7 * — 





The new prices on glazed sash were pretty generally 
discounted by buyers, but there were few who expected 
an advance in the general list, excepting possibly on 
No. 1 and No. 2 doors, on which it has been felt for 
some time that the discount was too low, as doors have 
been exceeding scarce and Jittle prospect has been held 
out that they would be more plentiful. The advance on 
doors, however, is small, being hardly 5 percent, and 
the feeling seems to prevail that it will be easily 
absorbed when the fact is generally known that within 
the past six months raw material has advanced con- 
siderably more than the entire advance on doors. 

n * * 


A close observer of the present condition of the door 
and mill work industry says that he believes it would be 
for the best interests of both jobbers and manufacturers 
to drift along for a few months without having any 
meetings or trying to agree upon a uniform discount 
schedule. He thinks that after this plan had operated 
for a time, those who are now a little backward in 
adopting the new list would be firmly convinced of the 
wisdom of having uniform prices and an agreement cou!d 
be more effectively reached that would embrace every 
element of the trade. He believes that it would at least 
do away with a good deal of the fog and uncertainty that 
seems to prevail when there are one or two demoralizers 
in the business, as has been the case for the past several 
months. 

” * * 

Since the adoption of the new list there has been some 
doubt expressed in several quarters as to whether or not 
it would hold. There were, it is reported, a few who 
doubted the advisability of raising prices during the 
usual period of dull trade, as they feared it would be 
an incentive to some of the outside firms to cut prices, 
However, all objections were reconciled and in the end 
the gathering was practically unanimous. It was not 
because an advance was not regarded as necessary that 
there was any opposition to the plan, for it was conceded 
at the outset that higher prices would have to prevail 
this spring on account of recent advances in raw mate- 
rial, the only question being as to the time of putting 
the advance into effect. Now that the advance is made, 
however, it is believed that it will be generally upheld 
and that the volume of spring demand will amply 
justify it. All things considered, the advance is a mod- 
erate one and the prices now ruling are considerably 
less than those that were put into effect a year ago. 
It is understood, however. that no further changes will 
be made in the existing schedule for some time and that 
the present quotations will govern during several months 
to come unless contingencies not now foreseen arise. 

* * * 


The new discounts on less than carload lots effective 
in Chicago territory February 7 are as follows: 


Glazed sash, 12x28 glass and under............ 70 
Glazed sash, all larmer sizes..............000008 72 
SPORES, OG. BOW Bice cc csivesicenceyecicincanteeen & 
Oe Oe ee ere er vice erent, 60 and 5 
SD SN tae are air bins 45.0 vate unk os 6 va be eee on 
SPUD Dank 66)i'b a0 04a 4 8% Vinee Ks 3 64 
Re | DE RRR ee ee at eee 64 
White pine and vellow pine blocks........,...... 64 
bic ERC See 62 
ROUOW DG en bb asa sees eke tee ec cen esine 65 and h 
ERROR WOOE: TINE 55s 5 ibd GF 64 ooo, b Jp Wis 2 Ve 6% 65 and 10 
* » * 


In the window glass market the week has been devoid 
of any new developments. Orders are said to be heavy 
at the advanced prices and there is some intimation of 
another advance, which may account for the increase in 
demand to a certain extent. Users of glass in the sash 
and door line are now fairly well supplied with stock, as 
a rule, but owing to the consequent necéssity of another 
boost in the prices of glazed work the threatened addi- 
tion of 10 percent over present discounts would not be 
fondly welcomed by any department of the door and 
millwork industry. Of course, the combine factories 
have it in their power to put the price of glass to any 
point they choose, but they should give heed to the 
experience of those who have tried the same thing in 
Jumber and other lines and not kill the goose that lays 
the golden egg. 

* * * 

A strike in the two factories of the American Window 
Glass Company at Hartford City, Ind.. may complicate 
matters somewhat in that industry. Last Monday the 
blowers in the No. 3 factory struck, and on Tuesday the 
blowers in the No. 32 factory also laid off. Both plants 
are closed and 600 men are idle. The strike is the result 
of the determination of the company to put all b'owers 
on single-strength glass, when it was agreed under the 
contract to blow double strength. 

” * * 


The door dealers of Boston and New England are tak- 
ing calmly and philosophically the new discounts estab- 
lished by the association. There can be no doubt now 
that prices will remain firm at 78 percent off for pine 


and 80 percent off for whitewood and cypress doors. 
Washington cedar doors are coming to the front rapidly 
in New England territory and take their place well 
toward the top of the list in popularity. 

* * * 


Dealers doing business in and about the New York 
city market find some satisfaction in it from the pres- 
ent discounts, and the general tone of the trade has 
improved greatly within the past few weeks. There is 
a good call for both doors and sash in the metropolitan 
market and prices are held so stiffly that buyers groan 
inwardly as they give orders. Those in that territory 
who were holding off are beginning to realize that wait- 
ing will not help matters and are giving in gracefully. 

* * * 

The demand for sash and doors in the territory tribu- 
tary to Kansas City, Mo., is not active when compared 
to the demand for lumber. Dealers as a rule do not aim 
to carry heavy stocks, as they can be supplied so quickly 
by the jobbers, and the demand for these goods will not 
become active until the spring retail season is about at 
hand. There was a spurt last month before the advance, 
but the Kansas City jobbers do not look for any heavy 
volume of business until about March 1. They are feel- 
ing better over the outlook than for some time. Pros- 
pects are bright for a big demand for both regular stock 
goods and mill work, especially the latter. Prices are 
maintained better than for many months, and there is a 
general disposition on the part of manufacturers and 
jobbers in that territory to do business at a profit this 
season. 

* * * 

There is some indication of an improved tone in the 
general mill work department at Buffalo, N. Y., though 
it, will be some time yet before it is really known what 
the effect of the effort to place the door industry on a 
more paying basis will be. It is not enough to know 
that better prices are demanded all along the line. 
Human nature is queer stuff and in this case the average 
mill owner is quite ready to do anything that he knows 
to be dead against the general interests of ‘this business 
and pretty certain to hurt him as much as anybody else 
in the long run, so long as it promises to secure him a 
present advantage. So, while it is well known that a 
firm adherence to the new price list would put the busi- 
ness on its feet again, it is anything but settled that the 
list will be maintained. Meanwhile the demand for gen- 
eral mill work, outside of doors, is good and practically 
all the mills are decidedly busier than they were a year 
ago. Prices are at least fair and orders are sufficient to 
keep the wheels turning till the end of winter, when it 
is believed that the general needs of the country will be 
such that the quantity will insure a good profit. 

ad * * 

The sash, door and blind factories at Baltimore, while 
not exceptionally busy, are turning out about as large a 
volume of goods as at this time in previous years. 
Prices at present do not furnish any incentive to push 
operations, but the future promises well. Many build- 
ing projects are afoot and real estate dealers are of the 
opinion that extraordinary activity will prevail next 
summer. 

* a * 

The recent advance of from 40 to 50 percent in glass is 
causing a corresponding advance in glazed sash and 
other stock affected at North Tonawanda, N. Y., which 
the dealers state is being made without any apparent 
loss in trade. Besides an advance in this particular, an 
advance all along the line has been noted during the 
week, more so than at any time during the season. 
Much estimating is in progress for large buildings in 
this section, such as cold storage houses, factories ‘te., 
consequently inquiries are much brisker and the demand 
stronger than for several years, especially as to shop 
grades. A leading local dealer stated Saturday that 
no drop of any kind from existing conditions is antici- 
pated, but a slight advance is expected in general. An- 
other dealer expressed considerable surprise at the price 
for which he was able to secure a carload of sash, doors 
and blinds from a western manufacturer last weck, pay- 
ing less than at any time during the last three years for 
the same grade of goods. The supply is good and varie- 
ties are not hard to secure on immediate orders. As long 
as these conditions continue the Tonawanda dealers are 
of the general opinion that it would be foolishness to 
operate their own mills, which they are doing only when 
taking orders for some special work. 

* * * 


Demand for all kinds of mill work in the Pittsburg 
(Pa.) market is reported on the increase, with no stock 
goods to be had. It is difficult to place an order, as no 
dealer in that territory seems willing to name a speci- 
fied time for delivery. An early advance is expected. 

* * * 


Those who were in attendance at the meeting of the 
manufacturers on Friday, February 1, and at the joint 
meeting of manufacturers and wholesalers on Saturday, 
February 2, at Chicago were the following: 


F. W. Rockwell, Rockwell Manufacturing Company, Mil- 
waukee, Wis. 
wht W. Radford, Radford Sash & Door Company, Oshkosh, 

8. 
7 tgs Pearson, Commercial Sash & Door Company, Pitts- 
urg, Pa. 

T. R. Morgan, Morgan Company, Oshkosh, Wis. 
i W. G. Frye, Philibert & Johanning Company, St. Louis, 
MO, 

A. W. True, True & True Company, Chicago. 

J. J. Stevenson, Williamson & Libbey Lumber Company, 
Oshkosh. 

H. B. Munger, Foster-Munger Company, Chicago. 

John A, Gauger, John A. Gauger & Co., Chicago. 

John R, Laing, Palmer, Fuller & Co., Chicago. 

William L, Roach, Muscatine Sash & Door Company, Mus- 
catine, Towa. 

E. A. Blocklinger, Carr & Adams Company, Peoria, III. 


C. M. Peasiee, Farley & Loetscher Manufacturing Com- 
pany, Dubuque, Iowa. 
F. B. Burbank, Curtis Bros. & Co., Sioux City, Ia. 
George H. Sel: Adams & Kell empeny. Omaha, Neb. 
R. C. Imse, Rock Island Sash & Door Works, Rock 
Island, Ill. 
Warren Schrock, Van Cleve Glass Company, Cleveland, 0. 
Cc. R. Briggs, E. L. Hughes Company, Louisville, Ky. 
J. A. Cheyne, Pennsylvania Door & Sash Company, Pitts. 


burg, Pa. 
Warren Palmer, Cleveland Window Glass Company, Cleve 
land, Ohio. 
wie’ G. Gould, Gould Manufacturing Company, Oshkosh, 
8. 
J. W. Thompson, Anson-Hixon Sash & Door Company, 
Merrill, Wis 


ont J. Bardwell, Bardwell-Robinson Company, Minneapolis, 
Minn. 
George M. Curtis, Curtis Bros, & Co., Clinton, Iowa. 
John T. Adams, Carr, Ryder & Adams Company, Dubuque, 
Iowa. 
M. H. Price, Cole Manufacturing Company, Memphis, Tenn, 
Cc. $. Curtis, Curtis & Yale Company,: Wausau, Wis. 
A. L. Annes, Curtis & Yale Company, Milwaukee, Wis. 
H. A, Sellen, Morgan Company, Chicago. 
E. L. Roberts, E. L. Roberts & Co., Chicago. 
W. L. Sharp, KE. L. Roberts & Co., Chicago. 
W. A. Radford, Radford Sash & Door Company, Chicago. 
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Obituary. 


John Edwards. 

John Edwards, senior member of the John Edwards 
& Sons Lumber Company, Bay St. Louis, Miss., died at 
that place February 3. He was born in Plymouth, Eng- 
land, in November, 1827. He had been a resident of Han- 
cock county, Mississippi, for sixty years; ranked high in 
the estimation of his fellow citizens and commanded the 
respect of the entire community. He was a man of re- 
markable intelligence and entertained broad and liberal! 
views. A close student despite the demands of his busi- 
ness, he was considered one of the best read men in his 
section of the state. Mr. Edwards is survived by his 
wife and seven children, the Misses Emma V., Ida L.., 
May H., Katie H. Edwards, and Messrs. John K., George 
H. and Edwin W. Edwards, all of whom were at his 
bedside during his Jast hours. The burial took place 
at Bay St. Louis, February 4. 


G. V. Helfrich. 

George Vernon Helfrich, widely known in the lumber 
trade and a member of the firm of George Helfrich & 
Sons, West Baltimore street, near Schroeder street, 
Baltimore, Md., died of heart trouble on the morning of 
January 29 at his home, “The Poplars,” in a suburb of 
that city. He was born in Baltimore and had attained 
the age of 59 years. He was the son of the late George 
Helfrich, founder of the firm, and succeeded him in busi- 
ness. His wife and five children survive. The deceased 
had many friends and stood im excellent repute as a busi- 
ness man. Some of his sons were associated with him 
at the Baltimore street yard, which did a large whole- 
sale and retail businéss. 


Walter Bayhi. : 

Walter Bayhi, bookkeeper for the Otis Manufacturing 
Company, of this city, died quite suddenly on Tuesday 
of last week from acute tuberculosis. Mr. Bayhi came 
here about two years ago from New Orleans, where he 
was born and had always resided. He did not possess 
a strong constitution, but was in fairly good health up 
to the early part of January, when he caught a severe 
cold which he did not regard as serious. On the Satur- 
day preceding his death he was at the office as usual all 
day and on Monday of last week he rode down town in a 
street car, but was taken home in an exéremely weak 
physical conditior. Tuesday morning he died while sit- 
ting in his chair and his remains were cremated on the 
following day. 

Mr. Bayhi was a gentleman possessing many lovable 
qualities, of retiring disposition and highly esteemed hy 
the few who were acquainted with him in the trade. He 
leaves a wife, to whom he was married about a year and 
a half ago. His age was twenty-seven years. 





W. P. Allen. 

One of the best known lumbermen’s supply salesmen 
on the Pacific coast, W. P. Allen, died Friday night at 
Asbury hospital, Minneapolis, of appendicitis, from 
which he has been suffering for the past six weeks. 
Mr. Allen for the past four years has represented S. lh. 
Sikes & Co., the Minneapolis belting manufacturers, with 
headquarters at Seattle, Wash. He returned to Minneap- 
olis seven weeks prior to his death, in good health, and a 
week later was suddenly taken. ill with appendicitis. The 
funeral was held Sunday from Plymouth Congregational! 
church, Minneapolis, The many friends of Mr. Allen 
will extend to his bereaved widow their heartfelt sym- 
pathy in her sad bereavement. 


F. O. Badger. 

The sudden death is announced at the age of 38 of 
F. O. Badger, formerly of Badger & Winslow, well 
known in Boston and New York. After the winding 
up of the old Boston concern Mr. Badger went south, 
in a bad condition of health verging on nervous pros- 
tration; he suddenly collapsed in New Orleans and 
died at 10:30 a. m., January 29. Mr. Badger’s body 
arrived in Boston February 2. 


John M. Winne. 

John M. Winne, salesman for the Carroll Box & Lum- 
ber Company, of New York, N. Y., and who was well 
known to the Albany lumber trade, died on January 26, 
at his home in New York city. 


Henry A. Bush. 

Henry A. Bush, a veteran planing mill operator of 
Peoria, Ill., died in that city on January 26. Mr. Bush 
established his mill in 1852 retiring from business in 
1890. He -was a native of Alsace, Germany. 
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The Record. 


Alabama. 

Demopolis—The H. L. Wood Lumber Company will be in- 
corporated, 

Ensley—J. R. Raible & Co. have sold out. 

Scottsboro—Stegall & Hicks have dissolved partnership. 
The business is continued by G. W. Stegall. 

Arkansas. 

Cagelsville—R. F. Yow has removed to Atkins. 

a City—The Junction City Lumber Company has 
sold out. 

Little Rock—The Clarendon Lumber Company has been 
incorporated with capital stock of $10,000 by J. S. Thomas, 
J. P. Lee and W. M. Graham. 

a Bluff—The Reinhard Lumber Company has engaged in 
business. 





California. 

Glendora—The Glendora Lumber Company has succeeded 
Daly & Moore. 

San Francisco—The Westover Lumber Company has been 
incorporated with capital stock of $100,000. 

San Jacinto—Smith & Chambers have been succeeded by 
Roach & Chambers. 

Colorado. 

Denver—McGavie & Hanna have engaged in the commis- 
sion lumber business. 

Delaware. 

Dover—The Coombs Company has been incorporated by 
parties from Apalachia, Fla., to operate saw mills, with capi- 
tal stock of $100,000. : 

Florida. 


Jacksonville—L. Bucki is reported organizing a company to 
continue the operation of his lumber mills. 
Georgia. 
Dawson—The Dawson Lumber & Machine Company has 
been succeeded os Builders’ Supply Company. 
East Poinnt—W. P. Zachry has opened a yard. 
Savannah—tThe Sessons Land Company has been incorpo- 
rated with capital stock of $500,000 to hold, purchase and 
dispose of timber lands, by W. W. Beach, W. C. Powell, A. 
Sessoms, B. F. Bullard, D. 8S. Sinclair and others. 
Illinois. 
Belleflower—Bateman & Noble Bros. have sold out. 
Carthage—J. M. Berry & Co. have sold out to W. E. Lyon 
& Co., who will add coal yard. 
Charleston—Minton & Sons have been succeeded by B. P. 
Andrews & Co. 





Chicago—The Commercial Sash & Door Company has been 
incorporated with capital stock of $10,000. onaher & 
Stevens have been succeeded by ©. D. Dunbar. R. Hassel- 





gren & Co. will be succeeded by R. Hasselgren & Co., incor- 
porated, with capital stock of $30,000.——The Mount Ver- 
non Lumber Nog re J has engaged in the wholesale business 
at 256 Ashland boulevard. A. J. McCausland has with- 
drawn from the A. J. McCausland Lumber Company; the 
office of president of the company is filled by W. Westendarp. 
——The Lawndale Sash & Door Company is out of business. 

Cisne—Tibbs & Maris recently began business as the Cisne 
Lumber Company. 

Farmington—I. B, Wilson has been succeeded by Smith & 
Houghton. 

Granite City—The Granite City Planing Mill Company has 
been incorporated with capital stock of $2,000. 

Georgetown—The Pritchard Company has engaged in the 
lumber business. 

Mount Vernon—The Neal & Sims Lumber Company has 
been incorporated with capital stock of $15,000 by George 
W. Sims, Charles A. Neal and Joseph W. Stamp. 

Papineau—The F. Tegge Estate has been succeeded by 
Tegge Bros. 

Princeville—McCurdy & Rowe have engaged jn the lumber 
business. 

Spring Valley—J. B. Douglass will open a yard. 

Indiana. 

Birdseye—The Indiana Spoke & Lumber Company is out of 
business. 

Goshen—The Goshen Veneer Company has been incorpo- 
rated with capital stock of $7,500. 

Kewanna—J. W. Long is out of business. 

Michigan City—A. R. Colborn & Co. have been succeeded 
by the A. R. Colborn Company. 

Winslow—D. A. Baker & Sons are out of business. 


Indian Territory. 


Chickasha—The Chickasha Lumber Company has engaged 
in business. 





Elkton, P. O. Southwest City, Mo.—O. W. Killam has en- 
gaged in the lumber business. 
lowa. 
Anita—C. E. Townsend has been succeeded by Townsend & 


Russell. 

Defiance—The Defiance Lumber Company has engaged in 
business, The Green Bay Lumber Company has sold out. 

Douds—The Streeter Lumber Company has opened a yard. 

Elmsprings—J. Cummings, of Sioux City, will establish a 
lumber and coal business. 

Elgin—John Lehman & Son have been succeeded by the 
Jayne & Keve Bros. Lumber Company. 

Gilman—W. H. Vosburg has sold yard to the Inter-State 
Lumber Company. 

Horton—George Orchard has been succeeded by A. J. Cun- 
ningham. 

Luana—Keve Bros. Lumber Company has been succeeded 
by Jayne & Keve Bros. Lumber Company. Also at Monmouth 
Moravia, New Virginia and Wadena. 

Montpelier—Charles R. Frank has engaged in the lumber 
business. 

Moravia—Turner & Son are out of business. 

New Virginia—The S. C. Lee Lumber Company is out of 
business. 

Storm Lake—Ellis & McMakin have been succeeded by the 
Storm Lake Butter Tub & Tank Company, incorporated, with 
a capital stock of $10,000. 

Swaledale—D. H. Van Kirk & Co. have been succeeded by 
Nelson Bros. & Rich. 

Wadena—The Keve Bros. Lumber Company has been suc- 
ceeded by Jayne & Keve Bros. 

Waterloo—The Neely-Bryant Lumber Company has changed 
its name to. W. A. Bryant & Sons Company. 

Wyoming—O. 8. Collins has engaged in the lumber busi- 
ness, 





Kansas. 
Waverly—aA. C. Cook has sold out. 
Kentucky. 
Henderson—P. P. Johnson has engaged in the lumber busi- 
ness. 


Frankfort—Kenney & Bridges have been succeeded by Ken- 
hey Bros. 

Junction City, Boyle Co.—J. FE. Christian has established 
& saw and planing mill. 

Leitchfield—The Leitchfield Mercantile Company has been 
Succeeded by Bassett & Stone. 

Stithton—The Stithton Hardwood Lumber Company is out 
of business. 

Worthville—George C. Hall, jr., recently began business. 


Louisiana. 

Bernice—The Middle Fork Lumber Company has engaged 
in the lumber business. 

New Iberia—The P. L. Renoudet Cypress Company has 
been succeeded by the Iberia Cypress Company, Limited. with 
capital stock of $250,000. Officers—President, R. H. Down- 
Date vice president, Frederick H. Lewis; manager, G. W. 

as. 


W. J. McCoy. 


New Orleans—The Levert Lumber Company has been in- 
corporated by John B. Levert, John Deblieux and F. J. 
Kearney, with capital stock of $29,000, to deal in lumber, 
shingles and sash and doors. 

Maine. 

Portland—Charles E. Deering has purchased the plant of 

the Penobscott Lumber Company. 


Massachusetts. 
as: W. Copp & Co. have engaged in the box busi- 


Michigan. 
Benton Harbor—A. E. .Covell has engaged in the planing 
miil and sash and door business. 
Constantine—The Constantine Lumber Company has sold 
out to W. H. Smith. 
Jackson—Doig & Riley have been succeeded by D. J. Doig. 
Lawrence—Fuller Bros. have engaged in the lumber busi- 


ness, 
fae Huron—Charles Sheldon has established a planing 
mill. 


Saginaw—The A. W. Wright Lumber Company has reduced 
capital stock from $350,000 to $5,000. 


Minnesota. 
| gallate Steidl has been succeeded by Steidl, Tweet 


ons. 

Buffalo Lake—McGreggor Bros., of Granite Falls, will 
open a yard. 

Chokio—J. W. Walker has wis in the lumber business. 

Clara City—Eenkema Bros. & Co. have dissolved partner- 
ship and have been succeeded by C. B. Eenkema & Co. Also 
at Raymond. 

Clear Lake—August Weyrouch will open a yard. 

Duluth—The Martin Tie & Lumber Company has opened a 
cedar yard at West Duluth. 

Glenwood—L. R. Linn has purchased a lumber yard. 

Granite Falls—Ed. A. Dresser has sold half interest in the 
business of the Dresser Lumber Company, at this point. 

Henning—A. Ballmont has sold out to George Freeman. 

Ihlen—Melham Bros. have been succeeded by Evenson & 


uea. 

Isanti—Harvey Mathews has sold out to C. H. Westerman. 
Also at North Branch. 

Kilkenny—M. Piesinger & Co. have been succeeded by the 
Lampert Lumber ee. 

Madison—The Independent Lumber Company has sold out 
to the Dawson Lumber Company. Also at Marietta. 

Minneapolis—The Northwestern Sash & Door Company has 
engaged in business. H. M. Puffer has been succeeded by 
the Puffer-Hubbard Company, incorporated, with capital stock 
of $100,000. The Woodward Holmes Company has been 
succeeded by the we‘ Excelsior Company. 

Sauk Centre—V. A. Whipple & Son have been succeeded 
by V. A. hake ng 

Solway—J. F. Hawkins will operate a saw mill. 

Weaver—Brooks Bros. have sold out to John Becker. 


Mississippi. 

Brookhaven—The Brookhaven Lumber & Manufacturing 
Company will remove to Hattiesburg. 

Hattiesburg—The Rich Lumber & Manufacturing Company 
has been organized with capital stock of $30,000. 

Wiggins—Kennedy & Co. have been incorporated to deal 
in lumber and operate saw mills, with a stock of $30,- 
000, by George M. Kennedy, J. 8S. O’Neal, Joe Breland and 


Missouri, 

Clarence—Scrutchfield & Perry have been succeeded by 
Cc. L. 8. Serutchfield. 

St. Joseph—The Nesbit Lumber Company has engaged in 
business, 

St. Louis—The Hogg-Perkins Lumber Company has been 
incorporated under same name with capital stock of $14,000, 
by G. R. Hogg, C. D. Hayward, J. R. Perkins and Thomas 
C. Whitmarsh, with capital stock of $14,000. 


Montana. 
The Montana Trading Company has sold out. 


Nebraska. 

Bassett—J. E. McBurney has been succeeded by the Rock 
County Lumber Company. 

Concord—J, F. Alexander & Son have engaged in the lum- 
ber :business. 

Elk Creek—C. R. Smith & Sons have been succeeded by T. 
B. Rogers. 

Osceola—D. W. Hotchkiss has sold out. 
- Reynolds—Beachler & Moss have been succeeded by A. R. 
Moss. 

Omaha—Lew Wentworth has engaged in the wholesale 
lumber business. 

Table Rock—B. W. Ballou has sold out interest in the 
firm of Ballou, Fellers & Co. 

New Hampshire. 

Lancaster—The Lancaster Mills have been organized with 
capital stock of $10,000 by George Stone and F. E. Richard- 
son. 








Big Timber 


New Jersey. 
W. H. Fulton has removed to New York city. 


New York. 

Berkshire—M. G. Japhet & Son have been succeeded by 
M. G. Japhet’s Sons. 

Byron—L, B. Rowley has sold out to Adams & Dibble. 

Jamestown—tThe Finley Manufacturing Company is out of 
business.——Jackson Bros. are out of business. 

Lowville—The Beaver River Lumber Company has been 
incorporated with capital stock of $50,000. 


Plainfield 


Wells—The Shults Manufacturing Company has engaged 
in the veneer business. 

Yonkers—O’Neill & Thomas have engaged in the lumber 
business. 


Ohio. 

Apple Creek—Munson Bros. have sold out. 2 

Chagrin Falls—J. O'Malley has been succeeded by H. N. 
O'Malley. : 

Columbus—The H. L. Mooar Lumber Company has been in- 
corporated with capital stock of $10,000, by_H. T. Mooar, 
E. M. Mooar, Sam P. Elliott, John G. Dunn, Roy L. Wilder- 
muth and H. M. Powell, to succeed Mooar & Swearingen. 

Elliston—Swertzler Bros. have sold mill. 

Hartville—Schumacher Bros. have been succeeded 
Schumacher & Leighley. : 

Higginsville—Robert Taylor has been succeeded by Robert 
Taylor & Co. 

Mogadore—-The Mogadore Lumber & Supply Company has 
engaged in business———John Pera is out of business. 

Marietta—C. C. Powers, of Pittsburg, will conduct a 

lesale lumber business. 
big noe nee Bes _J. H. Thomas, president of the Thomas Man- 
ufacturing Company, died recently. 

Toledo—-Trotter & Hanson have dissolved partnership and 
will be succeeded by Trotter & Peterson. The Toledo Lum- 
ber & Woodworking Company has been incorporated with 
capital stock of $150,000, by Haskel A. Spies, J. C. Kiel, 
C. T. Rick, Wellington Andrews and G. Herbert Orr. 


Oklahoma. . 
ta—The Atkinson & Strawn Mercantile Company has 
uel beneeniiae by the BE. M. Strawn Lumber Company. 
Weatherford—The Holloway Lumber Company has sold 
out to T. M. Richardson Jr. & Co. 
Pennsylvania. 
Franklin—The Franklin Lumber Company has engaged in 


battomestead—The Homestead Lumber Company has been 


i rated with capital stock of $60,000 by George V. L. 
Wickersham, and A. I. Aver. 


by 





Pittsburg—The Union Lumber Company has been incor- 
porated with -— stock of $10,000. 
Scranton—H. D. Swartz has engaged in the wholesale lum- 
ber business, 
Sugar Run—H. A. Ostrander is out of businegs. 
Yorkana—Moses Horn has engaged in the lumber business. 
South Dakota. 
Bowdle—The HB. Bach Lumber Conon has sold out to the 
Central Lumber Company, of Minneapolis. 
Deadwood—The Smith & Hatch Lumber Company has en- 
gaged in business. 
evillo—The Independent Lumber Company has sold out to 
the Dawson Lumber Company. 


Tennessee. 

Ashland Cite — Ferner, Owen & Kinnan have formed a 
partnership and will manufacture lumber and shingles. 

Centreville—The Centreville Soete & Handle Company has 
been incorporated with capital stock of $50,000. 

Nashville—Benedict Bros. have consolidated with the W. 
V. Davidson Lumber Company and will probably operate un- 
der a new name. 

Texas. 

prentee--Sane Bros. have sold out.———J. D. Harlow has 
sold out. 

Brookston—Drummond Bros. have been succeeded by O. U. 
Gaither & Co. 

Fort Worth—The Wachita Valley Lumber Company has 
incorporated with capital stock of $20,000. 

Fort Worth—The Washita Valley Lumber oa" , capi- 
tal stock $20,000, has been incorporated by T. R. Gri y, 
R. F. Brown, Henry Frey, T. H. Brents and J. A. Rose, all of 
Gidama, I. T.; J. G. Brown and W. A. Benton, of Fort 

orth. 

Nederland, Jefferson Co.—The Nederland Lumber Yard has 
engaged in business. 

Purdon, Navarro Co.—J. H. McLain & Co. will engage in 
the lumber business. 

Runge—aA. Gilmer has sold out to J. W. Matus. 

Woodville—Doucette & Barclay are out of business. 

Wylie—A. G. McAdams has been succeeded by A. G. Mc- 
Adams & Bro. 

Virginia. 

Big Stone Gap—M. C. McCorkle & Sons have sold two 
saw mills to R. L. Brown. McCorkle & Sons will retain 
offices here. 

Chilhowie—The Chilhowle Lumber Company has sold out 
to R. B. Greever and James Morris. 

Washington. 

Everett—R. A. Wiese has engaged in the wholesale lum- 
ber and shingle business. 

Hartford—C. A. Messimer is out of business. 

Machias—McCulloch Bros. have dissolved partnership, WII- 
liam McCulloch retiring and the H. C. Balcom Lumber Com- 
pany, of Winona, purchasing his interest. The concern will 
be known as the McCulloch Mill Company. 

Snohomish—The Cascade Cedar Company has Increased 
capital stock from $3,000 to $15,000. 

eattle—King, Dingan & Co. have engaged in the whole- 
sale lumber business. 

Waitsburg—The Farmers’ Lumber Yard is being organized 
by J. EB. Abbott. 

Wisconsin. 

Appleton—A company will be formed by L. C. Schmidt, 
Herman Heckert, H. Satow and Fred Hoeppner, with capital 
stock of $16,000, to build and operate a sash and door fac- 


tory. 
Hamund—J. H. Vincent has been succeeded by Oliver Bros. 
Glenbeulah—Henry H. Hochrein has been succeeded by 
W. D. Scott & Co. 
Nekoosa—The Centralia Lumber Company has changed 
name to the Kellogg Bros. Lumber Company. 
+ Milwaukee—The Acme Lumber Company has engaged in 
the wholesale lumber commission business. 
- Superior—F. H. Dam & Co. have been succeeded by F. H. 
am. 


Ontario. 
Port Arthur—Grahame, Horne & Co, have sold saw mill 
e. the Arpin, Scott & Finger Company, of Grand Rapids, 
8. 


‘Hamilton—The Nipissin 


Lumber Company has been 
incorporated with capital 


ock of $44,000. 
CASUALTIES, 





Alabama. 

Huntsville—The plant of the Lewis Lumber Company was 
burned on February 5, entailing a loss of $12,000; partly 
covered by insurance. 

Florida. 


DeLand—John B. Stetson’s planing mill was burned re- 
cently. Loss, $2,000; no insurance. 

iHinois. 

Chicago—A steamer belonging to the McCormick Harvest- 
ing Machine Company was destroyed by fire on February 4. 
The steamer was filled with lumber. Damage to the boat and 
bridge estimated at $10,000. 

Fire damaged a building at Twenty-first and Sangamon 
streets, belonging to the Chicago Wooden Ware Company, 
on February 6. Loss about $1,000. 

Maryland. 

Baltimore—The lumber yard of Eisenhaur, MacLea & Co., 
with a quantity of lumber, was badly dam by fire re- 
cently. Loss estimated at $10,000; fully covered by insur- 
ance. 

Michigan. 

Detroit—The office and dressed lumber shed of Frank C. 
Trowbridge were burned on February 1. Loss, $6,000; fully 
insured. . 

New Jersey. 

Newark—A recent fire on the wharf of the Murphy-Hardy 
Lumber Company destroyed the drying house and small sheds. 
Loss said to be from $6,000 to $8, 3 


New York. 

Siiver Creek—Koefed & Brown’s furniture factory was de- 
stroyed by fire recently, together with lumber, dry kiln, fin- 
ished stock ete. The total loss is believed to be $18,000; 
partially covered by insurance. 

West Hurley—The saw mill of Charles Hasbrouck was 
burned recently. The property was partially insured. 

New York—An explosion in the building of the William 
Wicke Company, cigar box manufacturers, resulted in a fire 
which spread to the lumber yards of A. T. Buckhout & Co.. 
destroying about half the lumber in the latter’s yard, as well 
as in that of the Wicke company, which consisted of ish 
cedar. Loss of the latter company is estimated at $1. 000, 
and that of Buckhout & Co. at about 400,000 feet of lumber, 
valued at $15,000. Both concerns are fully insured. 

Ohio, 

Marietta—The plant of the Waterford Manufacturing Com- 
pany was burned lately. Loss estimated at $3,000; no in- 
surance. 

Tennessee. 

Nashville—The lumber yards of W. B. Earthman & Co. 
vere rere by fire on February 3. Loss estimated at 
Texas. 

Eskota—The lumber yard of C. C. Hinds was burned a 
few days ago. 

Cuba. 


Havana—The saw mill and lumber yard of Pedro Estan- 
illo were burned on February 6. Loss estimated at $300,000 ; 
insurance, $93,000, 
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AN ACTIVE AND USEFUL LIFE. 


(Continued from Front Page.) 
he continued until, in 1881, he was elected secretary 
of the Lumberman’s Exchange. He continued with that 
organization through the period of its greatest influence 
until 1887, when he resigned and, with Walter C. Wright, 
purchased the Lumber Trade Journal, of which he was 
the editor until its removal to New Orleans in 1894. 

An invalid from 1889 until 1896, he yet refused to give 
up active work, and for two years edited the Evanston 
Press, a weekly newspaper, and in 1895 completed a 
history of the Chicago lumber trade from its earliest 
inception, and commenced the compilation of a 750-page 
history of the lumber and forest industry of the north- 
west from 1693 to 1898, in which latter year it was 
published. Many copies are to be found in the public 
libraries of the northwest. 

While secretary of the Lumberman’s Exchange Mr. 
Hotchkiss drew up the first rules ever compiled for the 
inspection of hardwoods, and may justly be called the 
father of the now influential National Hardwood Lumber 
Association, as through his efforts the hardwood frater- 
nity were first led to form an organization for the regu- 
lation of that branch of the lumber trade. 

In February, 1899, Mr. Hotchkiss was elected secre- 
tary of the Illinois Lumber Dealers’ Association, a posi- 
tion which he still holds to the satisfaction of its exten- 
sive membership throughout the state, with whom the 
policy of conciliation rather than of coercion in carrying 
out the aims of the association finds abundant favor. 

Mr. Hotchkiss was married August 14, 1856, to Miss 
Elizabeth St. John, of Ellsworth, Conn., and has one son, 
Everett 8. Hotchkiss, lumber dealer at Mayfair, in this 
city, and Julia D., wife of W. W. Hoyle, president of the 
Illinois Poultry Association. He has seven grandchil- 
dren. 

Since 1877 Mr. Hotchkiss has resided at Evanston, 
Chicago’s most beautiful suburb, where he has taken an 
active part in its religious and political activities, and 
although always an outspoken and intense democrat, was 
elected in that republican city to the office of justice of 
the peace by a plurality of over 500 over four other can- 
didates. Adhering to the gold branch of the democratic 
party in 1896, he inthe campaign of last year styled 
himself a McKinley democrat. 

Mr. Hotchkiss became connected with the Masonic 

body in 1856 and is now a member of Evans Lodge 524, 
F. & A. M., of which he was secretary for seven years; 
is secretary of Evanston Chapter 144, R. A. M., and for 
two years was recorder of Evanston Commandery No. 58, 
Knights Templar. He is a member of Covenant Council 
No. 558, Royal Arcanum, and has represented that coun- 
cil in the grand council of the state for the past three 
jears, 
, Few men have led a more active life than the subject 
of this sketch, and few indeed can boast more friends 
in every community in which they have resided, while as 
an authority on Jumber and lumber statistics none ‘equal 
him in the fraternity of lumbermen. 





OBSERVATIONS AT OMAHA. 

OmAHA, Nes., Feb. 4.—James White, of the H. F. 
Cady Lumber Company, has returned from Minneapolis. 

Preparations are completed for the convention of the 
state retail association’s annual meeting in Omaha this 
month. The committee of arrangements promises the 
delegates a splendid round of amusements, but details 
of the entertainment plans will not be given out in 
advance. 

Omaha jobbers have secured copies of the bill intro- 
duced in the legislature which they consider inimical 
to their interests and: are preparing to fight it vigor- 
ously. The local AMERICAN LUMBERMAN representative 
called their attention to the measure and at their request 
secured a number of copies, which jobbers have had 
struck off and sent broadcast throughout the state to 
retail dealers, calling their attention to obnoxious fea- 
tures of the measure and suggesting that they write 
their representatives, protesting against the passage of 
the bill. At the convention here next week it 1s expected 
that a committee will be appointed to take the matter 
up in a systematic way with a view to its defeat. 

The proposed bill, known as house roll No. 173, has 
been read twice and referred to the legislative committee 
on miscellaneous subjects. Briefly it is as follows: 

HOUSE ROLL NO, 173. 


A BILL 
For an act to prohibit lumber dealers, coal dealers, other 
persons, companies, partnerships or associations from enter- 
ing into any contract or agreement to pool or fix the price 
at which lumber or coal shall be sold, and to provide pun- 
ishment for violation of the same. 
INTRODUCED BY MR, HAMILTON. 

Read first time January 17, 1901. Read second time 
January 18, 1901. Referred to committee on miscellaneous 
subjects. Sent to printer January 18, 1901. 

Be it enacted by the legislature of the state of Nebraska: 

Section 1. That it shall be unlawful for any lumber 
dealer, or lumber dealers, coal dealer, or coal dealers, part- 
nership, company, corporation or association, to enter into 
any agreement, contract or combination with any other 
lumber dealer, or lumber dealers, coal dealer, or coal dealers, 
partnership, company, corporation, association, person or 
party, for the pooling or fixing of prices of different and 
competing dealers and sellers, or to divide between them 
the aggregate or net proceeds of the earnings of such dealers 
and sellers, or any portion thereof, or for fixing the price 
at which any lumber dealer or lumber dealers, coal dealer or 
coal dealers, partnership, company, corporation or association 
of lumber dealers or coal dealers, or any person or persons, 
partnership, company, corporation, association or party , shall 
sell lumber or coal, and in case of any agreement, contract 
or combination for such pooling of prices of different and 
competing dealers and sellers, or to divide between them 
the eee or net proceeds of the earnings of dealers 
and sellers or any portion thereof, or for fixing in any man- 
ner the pete at which any lumber dealer or lumber dealers, 
coal dealer or coal dealers, partnership, company, corpora- 
tion or association of lumber dealers, coal dealers, or any 
elation for dealing in coal or lumber shall sell lumber or 


other persons, partnerships, company, corporation or asso- 
ciation, for dealing in coal or lumber shall sell lumber or 
coal, or of fixing in any manner a minimum price at which 
any lumber dealer or lumber dealers, coal dealer or coal 
dealers, partnership, company, corporation or association 
shall sell lumber or coal, each day of its continuance shall 
be deemed a _* offense and shall be punshed as here- 
inafter provided. 

Sec. 2. That in case any lumber dealer or lumber dealers, 
coal dealer or coal dealers, or any person or persons, part- 
nership, company, corporation or association, subject to the 
provisions of this act, shall do or cause to be done, or know- 
ingly suffer or permit to be done, any act, matter or thing, 
in this act prohibited or declared to be unlawful, or shall 
omit to do any act, matter or thing in this act required to 
be done, such lumber dealer or lumber dealers, coal dealer 
or coal dealers, partnership, company, corporation or asso- 
ciation shall be liable to the person or persons or party 
injured thereby to the full amount of damages sustained in 
consequence of any such violation of any of the provisions 
of this act, together with reasonable counsel fees or attor- 
ney’s fee, to be fixed by the court in every case of recovery, 
which attorney fee shall be taxed and collected as part of 
the costs in the case, and 4 such action, brought for the 
recovery of damages under the provisions of this act, the 
court before whom the same shall be pending may compel 
any lumber dealer or lumber dealers, or coal dealer or coal 
Ponies, Saameerese. company, corporation or association of 
lumber dealers, or coal dealers, and any persons or ‘peng 
eg mo company, corporation or association, subject to 
the provisions of this act, or any director, officer, receiver, 
trustee, agent, employee or clerk of them, or either of them, 
defendant in such action or suit to attend, appear and tes- 
tify in such case; and the court may also compel the pro- 
duction of the books and papers of such lumber dealer or 
lumber dealers, coal dealer or coal dealers, partnership, com- 
pany, corporation or association of lumber dealers, or coal 
dealers, or any other person or persons, partnership, com- 
pany, corporation or association party to any such suit. 
The claim that any such testimony or evidence may tend 
to criminate the person giving such evidence shall not excuse 
such witness from testifying, but such evidence or testimony 
shall not be used against such person in the trial of any 
criminal proceedings. 

Sec. 3. That any lumber dealer or lumber dealers, coal 
dealer or coal dealers, partnership, company, corporation or 
association, person or persons, subject to the provisions of 
this act, or any director, or officer, or any receiver, trustee, 
clerk, lessee, agent, or person acting for, or employed by 
them or either of them, who alone or with any other person, 
party, partnership, company corporation, or association shall 
wilfully suffer or permit to be done any act, matter or thing 
in this act prohibited, or declared to be unlawful, or who 
shall aid or abet therein, or shall wilfully omit or fail to do 
any act, matter or thing so directed by this act not to be 
done, or shall aid or abet any such omission or failure, or 
shall be guilty of any infraction of any of the provisions 
of this act, or shall aid or abet therein, shall be guilty of a 
misdemeanor and shall, upon conviction thereof, be fined in 
any sum not less than $200 and not more than $1,000 or 
imprisonment in the county jail not exceeding six months, 
or both fine and imprisonment, at the discretion of the 
court, and shall moreover be liable to the suit of the party 
injured or damaged herein. 









































Ed Townsend, of South Dakota, one of the auditors 
of the Independent Lumber Company, of Minneapolis, 
was in Chicago on Wednesday of last week. 

Apropos of the current interest in royalty, Chicago 
has a new earl—Irwin Earl—who will make his head- 
quarters here, but will travel in the interests of the 
True & True Company, of this city. 

Henry A. Sellen, manager of the Morgan Company’s 
Chicago branch at Twenty-second and Union streets, this 
city, left for West Baden, Ind., on Sunday evening last 
for a couple of weeks’ recreation at that popular resort. 

The Ward Lumber Company, of Chicago, Ill., and 
Whiting, Mo., makes its souvenir to its trade of an 
exceedingly practical nature. It is a first class clothes 
brush, the wooden back of which is embossed with the 
card of the company. 


Joseph H. Ray, the substantial retail lumberman and 
coal dealer at Wilmington, Ill., was in the city on Tues- 
day last. Mr. Ray is contemplating the erection of a 
big double shed to cover his entire yard, and while here 
was looking up plans for the structure. 


Wade Lenington, retail lumber dealer of St. Joseph, 
Ill., was in the city Monday last on a lumber buying 
trip. Mr. Lenington says that his trade has been for 
some time past and still is excellent, and prospects for 
spring business were never more flattering. 

E. L. Hughes, of the E. L. Hughes Company, a well 
known Louisville sash and door concern, returned last 
week from his trip to the Pacific coast and the Sand- 
wich islands considerably improved in headth, the rest 
from business cares having done him considerable good. 

The E. 8. Hartwell Lumber Company, on Elston 
aveune north of Fullerton avenue, this city, in doing an 
immense amount of business in white pine luniber these 
days. The company’s big planing mill is being operated 
night and day to take care of its orders for dressed 
stock. 

James I. Younglove, of Johnstown, N. Y., who has 
been a subscriber to the AMERICAN LUMBERMAN and 
its predecessors for twenty-eight years, says in a letter 
to the AmeRICAN LUMBERMAN: “While I am not inter- 
ested in all of the matter of the AMERICAN LUMBERMAN 
I have no trouble to get much more of value than the 
$3 the investment requires.” 

We are informed by the A. M. Stevens Lumber Com- 
pany, of Dyersburg, Tenn., of the death of H. A. Tiffany, 
a lumber ———. of that city whose former home was 
at Traverse City, Mich. He died on January 24, at the 
age of fifty-five years, and his remains were forwarded 
to Traverse City for burial. He was a capable man and 
highly respected. 


W. M. Gunton, of the Gunton Lumber Company, whole- 


saler of yellow pine, with offices in the Great Northern 
Building, this city, returned Wednesday from a two 
weeks’ southern trip. This company has recently pur- 
chased the output of several big southern mills and is 
doing a thriving business, both in yard stock and rail- 
way material. 

The R. Laidlaw Lumber Company, a wholesale lum- 
ber concern of Buffalo, N. Y., was represented in Chi- 
cago recently by John McLeod and A. J. DeLaplante, who 
were on a trip looking over the northern lumber market, 
They are anticipating a large business this year, but 
also expect some difficulty in securing supplies until the 
northern sawing season shall have well advanced. 


Charles L. Barnett, manager of the Anson-Hixon Sash 
& Door Company’s wholesale branch at Indianapolis, 
Ind., was in the city on Wednesday of this week on his 
way to Merrill, Wis., the headquarters of the company. 
Mr. Barnett reports that the sash and door trade in 
Indiana is at present in an excellent condition and he is 
anticipating its continuance through the balance of the 
winter and spring. ; 

A change occurred in the A. J. McCausland Lumber 
Company, hardwood lumber dealers, of 1503 Marquette 
building, this city, on February 1, in the resignation as 
president and manager of the company of A. J. McCaus- 
land. His interests have been acquired by W. Westen- 
darp, who has been associated with the concern since 
its inception and was formerly secretary and treasurer 
of the corporation. 


EK. B. Lombard, of the hardwood firm of W. O. King 
& Co., this city, has been sojourning during the past few 
weeks at West Baden, Ind., where he is seeking recuper- 
ation from a severe attack of rheumatism. Mr. Lom- 
bard, who is the proud possessor of a fast horse, is much 
missed among his competitors at the Washington Park 
speedway, who are now improving the excellent sleighing 
over that popular thoroughfare. 


On February 1 the Darling & Hurd Lumber Company 
began business at Cincinnati, O. Both of the members 
of this company from whom it is named had been with 
the Nicola Bros. Company, of Pittsburg, Pa., J. W. 
Darling as manager of the Memphis branch and Mr. 
Hurd as salesman, They have now engaged in business 
for themselves as noted above, with an ‘experience and 
acquaintance which should bring them success. 


Cad. H. Beale, of Montgomery, Ala., southern repre- 
sentative of the Standard Dry Kiln Company, of Indian- 
apolis, was in Chicago this week and reported an excel- 
lent trade. His business for 1900 was the largest in 
his experience and it promises to be even heavier this 
year. One notable feature of this trade is the southern 
demand for brick kilns, the amount of building in the 
south outstripping the supply of brick and making the 
increase of facilities for their manufacture an urgent 
necessity. 


Daniel F. Simonds, president of the Simonds Manu- 


facturing Company, the extensive saw making concern of. 


Fitchburg, Mass., with a big branch in Chicago and 
branch offices scattered all over the world, was in the 
city last week, as was also John Simonds, of San Fran- 
cisco, Pacific coast representative. Both of them were 
guests of their brother, E. F. Simonds, manager of the 
Chicago works. John Simonds stated that conditions 
on the Pacific coast are flattering for a big trade the 
coming season. 


A new factor in the wholesale hardwood trade of Mem- 
phis, Tenn., is James L. Hale & Co., who have opened 
an office at 3 Madison street, that city, through which 
will be handled the hardwoods of the country tributary 
to Memphis. Mr. Hale has had long experience in this 
line. He was for a time president of the Osceola Land 
& Lumber Company, of Cairo, IIl., in which he is still 
interested. He was for five years in the banking busi- 
ness at Osceola, Ark., and he is individually an owner 
of a mill there. He has taken into his employ as buyer 
and seller H. Z. Lewis, well known in the hardwood 
trade and an experienced and careful buyer, and, backed 
by ample capital, the new firm should build up a large 
trade. : 

The Adler Lumber Company, of which Cyrus L. Adler 
is president, with headquarters on Loomis south of 
Twenty-second street, this city, has been awarded the 
contract to supply all of the yellow pine timbers and 
heavy flooring going into the Sears, Roebuck & Co. 
new building at the corner of Jefferson and Fulton 
streets, this city. The total amount of yellow pine 
required for this job is about 2,000,000 feet, amd 
Mr. Adler, although a hardwood dealer and not usually 
handling yellow pine, has undertaken on behalf of Sears, 
Roebuck & Co., with: whom he has intimate personal con- 
nections, to supply the stock. The big mail order firm 
will pay spot cash for the material upon its arrival in 
Chicago, a stipulation which will undoubtedly prove 
attractive to a great many shippers. 


Perley Lowe & Co., the well known wholesale pine firm 
of this city, are closing out their yard at Blue Island 
avenue and Wood street, preparatory to their retirement 
from the Chicago wholesale trade, as may be seen by their 
announcement in the advertising department of the 
LUMBERMAN last week. On April 1 the yard will be 
turned over to the Arthur Gourley Company, which will 
purchase the stock left on hand in the yard at that date. 
Meanwhile Perley Lowe & Co. are endeavoring to dis- 
pose of as much of the lumber as possible and to that 
end are offering some good bargains, which the retail 
lumber dealers who will visit the city next week, a8 
well as all others, will do well to look into. The firm 
has a large and well assorted stock of lumber and its 
reputation for fair dealing is thoroughly established. 


S. W. Wyatt, formerly manager of the I. Stevenson 
Company’s wholesale yard in this city, has re-entered 
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the lumber business on his own account after a rest of 
something like two years, and has rented the yard at 
Twenty-second street and the river formerly occupied by 
Louis Hutt. It is Mr. Wyatt’s intention to do a retail 
lumber business in the city, and he is already putting 
jn a complete stock of lumber adapted to that class of 
trade. As an adjunct to the business he has secured 
the services of his old employee in the I. Stevenson 
Company’s office, Nelson J. Ludington, who for the past 
two years has been with the George Green Lumber Com- 
pany as city salesman, in which capacity he will also 
act with Mr. Wyatt. The high standing in the trade 
occupied by the gentlemer above named is an assurance 
of Mr. Wyatt’s success in his new field, and his many 
friends among Chicago lumbermen and outside will wish 
for him the fullest measure of prosperity. 


Thomas A. Moore, jr., of the Mickle-Moore Lumber 
Company, St. Louis, Mo., wholesale yellow pine lumber, 
was a visitor to Chicago this week and called upon the 
LUMBERMAN. Mr. Moore reports an excellent demand 
for lumber, the chief difficulty being to supply it owing 
to the fact that nearly all the manufacturing firms are 
loaded with orders. He says the demand is so general 
that it bears every evidence of having a permanent char- 
acter. 


A meeting of the Maple Flooring Manufacturers’ As- 
sociation was held at the Victoria hotel in this city on 
Wednesday of this week. It was a special meeting and 
attended by representatives of Schultz Bros., Chicago; 
Cobbs & Mitchell, Cadillac, Mich.; Mitchell Bros., Ca- 
dillac, Mich.; T. Wilce Company, Chicago; South Side 
Lumber Company, Chicago; Rittenhouse & Embree Com- 
pany, Chicago; Buffalo Maple Flooring Company, Buf- 
falo, N. Y.; Dwight Lumber Company, Detroit, Mich. ; 
Thomas Forman Company, Petoskey, Mich.; Wisconsin 
Land & Lumber Company, Hermansville, Mich.; W. D. 
Young & Co., Bay City, Mich. The association has 
grown in the last three years so that it now has a mem- 
bership of thirty firms engaged in this important branch 
of the lumber industry. 


George Rogers, treasurer of the C. A. Smith Lumber 
Company, of Minneapolis, Minn., recently returned from 
a visit to the Pacific coast and had a very encouraging 
report to make of the conditions there. He spoke par- 
ticularly of the sentiment in regard to the Nicaraguan 
canal, on which he is quoted as follows: “Every lumber- 
man on the coast, and there are a lot of them and all 
making money, is red hot for the Nicaraguan canal and 
every one in the lumber business you meet out there talks 
canal all the time.” It may be remembered that a short 
time ago the Tacoma Chamber of Commerce adopted 
resolutions antagonistic to the canal project, but accord- 
ing to Mr. Rogers this sentiment is not shared by the 
lumbermen who are now sending lumber around the 
Horn at a profit and will be able to do a much heavier 
business at a better margin when they have the advantage 
of the quicker and cheaper route across the isthmus. 
Mr. Rogers was particularly interested in the redwood 
district of northern California and his conclusion was 
that the opening of the canal would much increase the 
present output of 250,000,000 feet a year. 


George H. Holt, of this city, president of the Holt 
Lumber Company, with mils at Oconto, Wis., has just 
returned from a trip through the company’s camps in 
the vicinity of Oconto. He reports driving in a sleigh 
something over a hundred miles at a temperature of 
about ten’ degrees below zero, with logging conditions 
ideal. Mr. Holt says that in the territory of his com- 
pany logging operations are in full swing with every- 
thing favorable, although there is not as much snow as 
in Chicago. The company is hauling a good many logs 
by rail ‘and has in operation a loading device which it be- 
lieves to be the best thing of the sort in use. The company 
has also recently installed in its planing mill at Oconto 
the latest S. A. Woods Machine Company’s hardwood 
flooring machine, and is turning out maple and birch 
flooring of the highest class. The product of this machine 
will doubtless find a market with the regular customers 
of the company, who heretofore have been obliged to buy 
material of this sort elsewhere. Mr. Holt is also presi- 
dent of the American Lumber Company, operating at 
West Superior, and he states that this concern, which is 
a shipper by rail, has made deals during the past few 
weeks for nearly 10,000,000 feet of common and better 
white pine and so is well equipped for at least the first 
part of the year with a stock of standard manufacture 
and grade for the yard trade. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


All over the northern part of the country and through 
a large portion of the south there have been recent 
storms of snow or rain, with extremely cold weather in 
the northern sections, which have brought an end to 
outdoor work and produced something like a winter 
shut down; but consumption as well as sale and ship- 
ment of lumber has been so active during the winter 
hitherto that no one complains and in many cases 
lumbermen are glad of a breathing spell. But after 
all what falling off there is in trade is not great, for 
the movement of lumber is so well developed that it 
promises to go on but little affected by any ordinary 
interruption. Lumbermen have made up their minds 
that this is a somewhat phenomenal season in building 
Woods—one not to be judged by ordinary standards. 
While there has been some buying for the future, they 
are also convinced that most of the requirement has been 








for approximately immediate use and that, therefore, 
a continuance of demand at something like its present 
volume is to be expected, increasing when the spring 
building season begins. 

* * * 


The yellow pine situation, especially, is one which 
attracts attention. The requirement is so large and so 
persistent, particularly when the season is considered, 
that it is evidently based on a strong consumptive 
demand. Of course yellow pine has the advantage of 
a diversified requirement which is not experienced in 
any such degree with white pine or most other woods. 
Yellow pine is both a soft wood and a hard one. It 
goes into building construction, into the manufacture 
of machinery and many other industries. It is used not 
only for common lumber, framing and the like, but for 
house finish; and so it finds a place and use when some 
other woods are comparatively meglected. But it is 
unusual at this season to have the shipments steadily 
running ahead of the output and to have the mills 
loaded up for from one to two months ahead with orders 
that are to be filled as soon as possible. The business in 
hand today is not for future delivery, properly speak- 
ing, but for shipment as early as possible. 

* * * 


Under the influence of the strong demamd, light stocks 
and inadequate output, yellow pine prices are advancing 
in spite of themselves and of weak-kneed producers. 
Concerns which three months ago were cutting under 
any recognized list now have out, individual lists higher 
than that of January 16, but the higher prices, which 
are probably twenty-five or fifty cents a thousand on the 
average above the official list, do not check demand or 
shipments. The retail trade seems as anxious to secure 
lumber as ever and wholesale consumers are placing 
orders with the same freedom. The notable transaction 
recorded last week, whereby orders for ties amounting 
to nearly 250,000,000 feet were placed in east Texas, 
has attracted comparatively little attention owing to 
the previous activity in the business. The chief interest 
it arouses is as to where the stock is to be secured and 
how it is to be produced. 

os * * 


White pine is showing somewhat more activity and 
the conditions at the interior mills, in the opinion of 
leading operators, warrant an advance of the list at 
present in effect in Wisconsin and Minnesota. The 
mills on Lake Superior and Lake Michigan are also 
feeling encouraged. The sales of stock at Duluth during 
January aggregated over 25,000,000 feet and February 
opened up even better than January closed. Wholesale 
buyers in cargo lots seem to have concluded that it is 
time to buy and are in the market more freely than at 
any time for nearly a year. It is thought that the 
stocks at Lake Superior points will be well sold out by 
the time navigation opens. 

” * * 


One of the features of the white pine situation is an 
improved demand for box lumber and a slight strength- 
ening in prices. It has been one of the perplexing ques- 
tions as to why box lumber for some months past should 
have moved so sluggishly when general business was 
good and the presumable demand for boxes about as 
large as ever. Observers of the situation, however, be- 
lieve that it has been due to reluctance of box makers 
to enter the market in any large way, and that they 
have been able to abstain therefrom by piecing out their 
assortments in carload lots and the like, buying largely 
of pine from the railroad mills where their operations 
attract less attention than at milling points such as 
Minneapolis, Duluth, Menominee ete. It is rumored that 
the stocks of box lumber at the railroad mills are now 
about exhausted, resulting in the appearance of buyers 
of this class of material at the major points. Prices 
have stiffened somewhat of late and buyers seem to 
have abandoned their assault on prices. 

* * * 


The hardwood trade is rather featureless at present, 
about the most encouraging symptom being an increase 
in demand from the east which at last shows signs of 
activity in this branch of the lumber business. Prices 
have for the last year been maintained in that section 
better than in the west, but this has been in spite of a 
somewhat light requirement. However, a better class 
of hardwood—or rather not so much of the lower grades 
—is used in the east than in the west, and there has 
not been an opportunity for deep cuts in prices that 
there is where the range of grades is greater. 


7 * * 


Quartered oak, which has been the greatest sufferer 
for nearly a year of all the hardwoods, is at last show- 
ing some improvement. This results from the fact 
that production has been greatly curtailed, giving con- 
sumption a chance approximately to overtake it. Visit- 
ors through the-hardwood districts of the central south 
say that few mills are quartering their oak compared 
with the number so doing a year ago, and that those 
who are turning out quartered stock are making it from 
logs well adapted to the purpose. There is no more of 
cutting common logs into quartered stock. In the 
meantime the low grades and off grades of quartered 
oak have been to a large extent worked off and the 
market is thus nearly relieved of an incubus which 
weighed heavily upon it. The quartered stock now 
being turned out is a first class article and will com- 
mand proper prices if its holders will be content to 
await the development of the market. In most hard- 
woods there is a strengthening in values and partic- 
ularly are the northern woods firm and showing a ten- 
dency to advance. The Wisconsin hardwood . output 
will be light this year and already stocks in. most lines 
are greatly depleted. Particularly is this the case 


with red oak, which is almost unobtainable in any 
large quantity. 
* . * 

The minor building woods, with the exception of Mich- 
igan and Wisconsin hemlock, are all showing decided 
strength. Spruce is constantly becoming scarcer, with 
prices slowly but steadily advancing. North Carolina 
pine has been put into a firmer position, the mills hav- 
ing stopped consignments, and now the buyers are 
seeking the mills. Cypress is as buoyant as ever and 
even at the recent advance is being taken nearly up 
to the capacity of the mills, which, however, are in 
some cases accumulating a little stock that is much 
needed to round out assortment. In spite of the lethar- 
gy of Michigan and Wisconsin hemlock, or rather the 
low prices caused by the surplus stock, the Pennsyl- 
vania product gains in strength and advances are 
recorded in several of the eastern markets. 

* * * 


The shingle trade is booming. Advances in price are 
noted within the last two weeks from all the leading 
shingle centers, and the advance, though it be based 
upon the movement of red cedar, applies to all other 
shingles as well. So strong a demand is unusual at 
this season, but coupled with rather light offerings it 
accounts for the advance in price. Accompanying this 
light supply of shingles is a developing shortage in 
lath. It is alleged that a Detroit party has practically 
cornered the lath at the lake mills, and it is a fact 
that there is a good deal of skirmishing around through 
the interior for lath that can be bought at figures 
recently prevailing. It is believed that a decided 
advance: in lath is inevitable in the near future. 


Northern Pine. 


Chicago. Trade at the yards during the week has 
been to some extent interfered with by the heavy snow 
storm which checked shipments materially on Monday 
and Tuesday. Orders continued to come in, however, in 
good volume, accompanied by numerous inquiries, and 
the general condition of the industry is considerably 
above the average at this date. There is a certain health- 
iness in the conditions surrounding the market which 
points toward a big trade the coming spring and a fair 
amount of business in the interval. Building prospects, 
not only in the city, but outside, are unusually favorable, 
and there is evidence of a large increase within the 
ensuing few weeks, as shown by the strong inquiry and 
large amount of work laid out by architects, who have 
seldom if ever been busier at this season of the year. 

The strength imparted to prices by this excellent de- 
mand for lumber cannot be regarded from any standpoint 
as ephemeral. The contrary only is to be inferred and 
unle’s precedent and experience go for nothing prices 
are to continue strong throughout the spring and prob- 
ably up to fall if not later. To the aid of prices also 
come reports of broken assortments at milling points, as 
well as among distributers; broken stock at the retail 
yards which must soon be replenished and an absolute 
scarcity of many items in the manufacturing district; a 
renewal of demand from eastern points where until 
recently buyers have not shown much interest for several 
months, an agreement in sight between the labor unions 
and the contractors and a number of: circumstances 
which conspire to strengthen the position of holders of 
stocks. 

Building operations in the city, as evidenced by the 
number of building permits issued, continue to show a 
remarkable record as compared with several previous 
years at this time. The number of permits issued last 
week was 62, involving a cost of $452,565, as against 
$296,250 for the previous week, $165,950 for the same 
week a year ago, $191,900 for the corresponding week 
of 1899, $97,500 for the same week of 1898, $220,900 
for the corresponding week of 1897 and $250,830 for the 
same week of 1896. 

The record of building for January also compares 
favorably with the same month in preceding: years, a¥ 
may be seen from the following table: 























No Cost. No. Cost. 
yee 283 $1,884,675 1895 ...... B41 $1,301 640 
Ste 166 852,780 1804 ...... 40 2,453,200 
1800 ..i.6- 212 1,081,065 1898 ...... 466 3,564,550 
SEG aees 250 1,413,910 1892 ...... 507 1,883,500 
Be cides 217 1,479,300 ft aor 759 1,887,300 
FOO cvccss 468 1,485,200 1890 ...... 573 =. 1,810,800 

RECEIPTS FOR THE WEEK ENDING FEB. 2. 
LUMBER. SHINGLES. 
1901 .ccccecccccecesces cose cess eeecceecccces eoceee 19,854,000 2.315.000 
INCTOBSC «co ceee cree eseeceeceesrecsssessesees 2,447,000 
DOCTOBSC 600000 cove cece eves cece casecsssccee 2,110,000 
SHIPMENTS FROM JAN. | TO FEB. 2, INCLUSIVE. 
LUMBER. SHINGLES. 
1091 ceccsccccccccecdesccesccsscesssesessssse cece: My 104.000 16,825.000 ° 
1908 cvvccesceceucsercovepsersciecesscduns +++ e0e++ 90,483,000 22,927,000 
INCTEBSE .. cere eceeecvess eeececeveseccesccecs 2,071,000 
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LU. . SHING 
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OPFOR 0000 cove covccesies cote eseese ebded + 1,770,000 649,000 
RECEIPTS FROM JAN, 1 to FEB, 2, INCLUSIVE, 
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1901 «00000 cocces covece voce cccsonssdstelvess sees 59,221,000 19,028,000 
1900...00 seseces dee coeveccoeesocses sesesess 61,865, 19,148 900 
Increase ...... eeeeeecececeeossces ay" 
DUOVORED isi seit ode dove Hebi nces'cecediages 644, 120,000 
COMPARATIVE RECEIPTS FOR JANUARY. 
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COMPARATIVE SHIPMENTS FOR JANUARY. 
LUMBER. SHINGLES. 





Riss: cies 06s piee Gea veve PivperseadivGu ware 47,613. 000 16,479,000 
DD sinkie cubase Chane’ cove pouven vs wcwicocBs nee Sebo 48,487,000 15,950,000 
IE Finnish Gese Gabenduiecktoepers 46seud 529,000 
ee Ee eee 
Se ee ee 


Minneapolis, Minn. The white pine lumber market is 
beginning to fee] the impetus of the spring buying season. 
The recent advent of the traveling men into their terri- 
tory has been productive of quickening the market and of 
a large increase in the number of orders received by 
wholesalers and manufacturers at Minneapolis. Many 
dealers are now sending in their orders by mail and have 
apparently decided upon the extent of the early spring 
purchases. 

The situation with reference to prices seems to be firm 
and thoroughly reliable. Slight advances have been 
scheduled during the past ten days and a strong under- 
tone toward higher values in the short lines is now evi- 
dent. The action of the Mississippi Valley Lumbermen’s 
Association in callimg their meeting one week earlier than 
expected is also a factor in the situation. It is pre- 
dicted that strong advances in some lines of lumber will 
be made at that time and dealers are making efforts to 
place their orders before these advances go into effect. 

The report of receipts and shipments at the local mar- 
ket during the past week is as follows: 





Receipts. ements. 

ee eee re rT. 150,000 1,365,000 
OS PE et reer. 315,000 960,000 
ED cls 5-y5cigieg SERBS 0 EO DASH RES OOS 420,000 1,020,000 
ore 660,000 1,560,000 
EPC TERT Cr eee 375,000 870,000 
DE cs: cae verve deed aaiemoceer<esas 390,000 735,000 
OS er en emer 2,310,000 6,510,000 
PORE boa 0404s seks Os 05,0 4n 000% 2,355,000 6,615,000 
SOTTO rr ee eee 45,000 105,000 

ee a 


Saginaw Valley. Those having any pine are holding 
it firm. Aside from the yard trade about all the business 
done is in picking <4 lots at other points by local dealers 
to stock up the yards here. E. B. Foss & Co. say there is 
nothing new in their trade, which is fair. They have 
been buying for their yard here and at other points, hav- 
ing secured 1,000,000 feet of pine at Cheboygan. Buyers 
say that the prices of pire are a little stronger than when 
the season closed. 





Buffalo, N. Y. Sales have been better all winter than 
they have been in former winters for some time, and 
the indication is that there will be no falling off. The 
east is ready to do business as it has not been in years, 
and has no great amount of stock. Only let prices 
remain reasorable and the business is a certainty. Com- 
plaint of scarcity of all cutting-up grades continues, 
so that the most active and far-seeing members of the 
trade are casting about to find out what to do about it. 
Some say that substitutes will have to be called to the 
rescue, while others dissent from that idea entirely. 
Ten-inch pine box is sold by jobbers for about $18, with 
other box lumber, such as poplar and basswood, at 
about the same figure. There is now some talk of a 
general descent on the western pineries for new stock. 





Boston, Mass. Salesmen report a little increased 
activity and order books are filling up more rapidly 
than has been the case for several months. The lumber 
is still remarkably firm im price, particularly on the 
better grades. Some price cutting is reported on the 
commoner grades, but on the whole the consensus of 
opinion is that the market is strong, with a tendency to 
further advances. 





Baltimore, Md. Marked quiet still prevails and in- 
quiry is restricted. Stocks are moving in acceptable 
quantities, however, and indications hold out promise of 
augmented transactions. The whole range of values at- 
tests the confidence felt by dealers and quotations are 
firm, 





Philadelphia, Pa. Demand is fair and some nice or- 
ders have been placed during the week. The advance in 
the prices appears to have militated against sales; in 
fact, as far as this market is concerned the advance was 
mot generally made. Box has recovered its position of 
last year somewhat on advances of from $1 to $2 and is 
in good demand. Medium grade fencing has advanced 
$1 and shop lumber from $1 to $2. The higher grades 
are now bringing from $1 to $2 more than they did sev- 
eral weeks ago. 





North Tonawanda, N.Y. The market continues in a 
healthy condition, trade being up to the general average 
of the season. While no general advance in the price 
list is being made or considered various items of stock 
as they are discovered to be light in supply are put at 
the strongest market prices imstead of being subjected 
to concessions. Reports come from markets trading 
with this of the promising conditions of the trade for 
next season, provided no material advance in prices 
shall be made. Dealers here are much in sympathy with 
this condition. 





Spruce. 





New York City. There has been another advance 
of 50 cents on the price of Adirondack spruce, which is 
decidedly scarce, and as it will be several months 
before the new cut will be ready further advances may be 
expected. The increase is on all grades of dressed stock. 


No. 2 is now quoted at $21; Nos. 2 and 3, $19.50, and 
No. 1, $25. astern is quite firm and the demand is 
good. 





North Tonawanda, N.Y. The majority of dealers 
report the market firm with prices higher than ever 
before, while stocks are more broken. They find it dif- 
ficult to get orders filled even at the prevailing prices, 
which have advanced by slow stages $1 within the 
month just closed, which is credited to all items of the 
trade. With the opening of mills early in the spring 
dealers have no doubt that supply will be well able to 
take care of demand, which they think has beer much 
greater the last year on account of the increased volume 
of spruce exported. 

Boston, Mass. Stocks in the yards and at the mills 
are small, and anything outside of easy bills has to 
be shopped about for before prices cam be obtained. 
On the other hand, there is no more than the usual 
demand and in some quarters it is reported that the 
request is rather lighter than it should be. Looked 
at broadly, the demand and supply would appear to 
about balance each other; any change in either would 
quickly upset the market and manufacturers are satis- 
fied with present conditions and do not care to see 
prices go much higher. 


——e—r—n—"nt 


Bangor, Me. Latest advices received by Bangor deal- 
ers from New York report yards well stocked for the 
present and demand from builders not brisk. Demand 
for spruce must soon improve, however, as suburban 
and other building operations requiring this kind of lum- 
ber are projected on an extensive scale. There is no 
quotable change from last week in prices of random, 
transactions generally being at $14.50 to $16.50 for 
narrow and $16.50 to $18.50 for wide, according to run 
of cargo. This is the dullest time of the year in the 
lath market and sales are rather slow at $2.50 to 
$2.75 a thousand. 





Philadelphia, Pa. Demand is fair, but no extensive 
business is being done. It is noted as a peculiarity of 
the present demand that such sizes as 2x12 and 3x12, 
which are customarily in demand, are accumulating at 
the mills, while the 2x4, 6 and 8 dimensions, usually 
not in such urgent demand, are now being called for 
more generally. The market is firm without change in 
quotations. 





Hardwoods. 





Chicago. Those hardwood dealers who have a good 
assortment of stock are gettimg quite a hustle on them 
these days. Local demand is steadily improving and 
there is a great deal of inquiry from outside which those 
who are catering to the carload trade are endeavoring to 
supply. Consequently both wholesale and retail dealers 
are doing a fair amount of trade and the inquiries that 
are coming in indicate a steadily increasing volume of 
business from now on. 

There is considerable inquiry for stock from consum- 
ing industries in general. Furniture manufacturers are 
taking hold of the market in good shape and there is 
even occasional buying from the agricultural implement 
people, although as a rule this industry has a good stock 
of raw material on hand. Manufacturers of picture 
frame moldimgs are large buyers, and it is worthy of 
comment that they are using a much higher grade of 
stock than they have been accustomed to use previously, 
notably in oak, basswood and pine. In the past they 
have used the low grades that would cut up to advan- 
tage, but as the demand has arisen for a better grade of 
the finished product they have found it necessary to use 
a higher grade of raw material, and now their principal 
purchases are in firsts and seconds. 

Prices with one or two exceptions are being well main- 
tained. On firsts and seconds oak, both white and red, 
the market is very stiff, but on common there is some 
decided weakness reported. There is a scarcity of Indi- 
ana quartered white oak, but southern stock is more plen- 
tiful and can be purchased at fairly reasonable prices, 
there being a range of from about $47 to $51 on quar- 
tered white. Quartered red oak is, however, considerably 
cheaper than this, but there are many who predict that 
it will come closer to the prices of quartered white 
before the spring has waned. A fair retail price 
for plain white oak is probably about $35 to $36, 
but some sales are reported as low as $32. Sales of 
common oak range between $21 and $25. 





Minneapolis, Minn. The local market is reported 
very firm, with a strong undertone toward higher values 
for some lines. Trade has beer large during the past 
few weeks and inquiries indicate a large volume of 
business yet to be done. Basswood seems to be in 
heavy demand and it is claimed that the market is pretty 
well sold. Some difficulty is experienced in securing suf- 
ficient material to meet the demand and it is evident 
that should the trade keep up for a short time at the 
present o practically all marketable stock will be dis- 
posed of. Values are stromg and no concessions are 
made to secure orders. Both red and white oak are in 
good demand, with prices well maintained. Elm and 
birch are not particularly active although goods placed 
on the market at concessions are eagerly taken by con- 
sumers, 





Saginaw Valley. The hardwood market is quiet. Stocks 
are rather large and the movement sluggish. A sale of 


200,000 feet of hard maple is noted, Bay City buyers tak- 
ing it. : 

St. Louis, Mo. The volume of business is not up 
to expectations although there is manifest improve- 
ment over what was being accomplished during early 
January. A feeling prevails that now is the eve of the 
improvement as the middle of February is invariably the 
time for the opening of spring trade. The beginning 
of this has been noted for some time in the large amount 
of figuring being done. A big number of inquiries are 
coming in, undoubtedly an indication that factories con- 
sider the outlook bright even though they have not been 
in the market for a great amount of lumber. ‘Their 
stocks are low and their inquiries are for large amounts. 

In discussing the hardwood situation today a whole- 
saler remarked: 


We wholesalers are in a rather peculiar position just at 
present. We have rather good stocks and there is every as- 
surance that there will soon be an excellent demand for 
lumber, but there are so many of us soliciting business from 
the northern consumers that this in itself tends to keep prices 
down to the same basis which has prevailed for several 
months, although we are all sure there will be an advance 
in the near future. On the other hand, the mills are feeling 
the first effects of the coming prosperity and it is almost 
impossible to buy from them except at an advance. They are 
not producing a normal amount of stock and they have little 
lumber on hand, so they can afford to be independent. The 
result of this will be to squeeze down the profit of the 
middleman until a better basis of values shall prevail on the 
road, which will be when the wholesale stocks in the large 
centers become more broken than at present. Those who have 
trade with manufacturers of farm machinery and find it 
necessary to handle yellow pine pole stock find, from in- 
quiries received from factories, that an immense amount of 
this stock will be used this spring, but consumers are in- 
clined to figure only on a very low basis. Mills producing 
this class of lumber, which, by the way, is the most unsatis- 
factory material that can be cut, are filled up with orders 
for other stock and are inclined to cut none of it unless on 
a special price inducement. This cuts out this trade until the 
factories realize the change in the situation. My opinion 
is that factories using hardwoods will have to pay much 
higher prices as soon as wholesale stocks are reduced suffi- 
ciently to place dealers in a more independent position. 





New Orleans, La. The hardwood situation is exem- 
plifying the perversity of things in general. When the 
export demand was heavy there was no tonnage in 
sight and ocean freight rates were way up in the 
pictures. Now, when the markets on the other side 
are well stocked up and there is little or no business 
in sight there is any amount of tonnage and rates are 
lower than they have been for months. The outlook is 
better than it has been, though, and exporters look 
to see a general betterment of conditions shortly. 





New York City. A fair volume of business is still 
being done and prices change but little. White plain 
oak is stiff and scarce, but the other grades of that stock 
are easily obtainable at $40 to $43. Ash at $38 to $43 
is scarce, with a remarkably good demand, and poplar 
is in fair call at $37 to $39. Quartered oak is responsive 
to a fair demand at $60. 





Buffalo, N. Y. Demand is rather light, though the 
indication is that an improvement is not far off, for it 
will not be possible for all other branches of the business 
to go forward and leave hardwood behind. As a rule 
there is not a heavy stock of amything on hand, and the 
prospect is of no great increase now, even if this is 
the producing season in the southwest. Mills are more 
or less active, but there are large producers holding 
back up to this time and just beginning to turn out 
lumber, which means no salable stock right away. There 
is, however, a disposition to buy amd eastern dealers are 
not afraid to admit that they are in the market for 
stock, as they are at rather low ebb. For selling prices 
it is not easy to quote a uniform list, for some woods 
are very unsteady yet. One hardwood dealer gives the 
following as the prices that he sells at, f. o. b. here: 
Quartered white oak, all the way from $55 to $60; 
white ash, price too uncertain; red oak, plain, $34 to 
$35; maple, $22 to $24; birch, $35 if 75 to 80 percent 
red face; $24 to $26 if white; elm, $24 to $25; bass- 
wood, $24,to $25, all inch firsts and seconds. The same 
dealer reports a good demand for white birch from 
furniture dealers. He is buying most hardwoods con- 
siderably cheaper than he could last winter. It looks 
as though the overstock in the hands of the agricultural 
implement makers is mostly gone. 





Boston, Mass. Demand for all classes is very fair 
while no large amounts of stock are offered. In quar- 
tered oak the situation is still somewhat mixed, although 
dealers recently making trips into the west and south 
agree that a large proportion of umdesirable quartered 
oak has been. — and is fairly well out of the 
way. Should anything more than normal demand for 
this stock appear the market would easily respond with 
a sharp and somewhat violent advance. Ash still 
remains strong, although with an activity not more 
than usual at this season. Brown ash is much more 
scarce and hard to get and is consequéntly in a firm 
position, with prices tending to advance. Maple dis- 
plays no change, the demand being no more thar enough 
to take care of what is offered. Prices cannot be said 
to be particularly strong. Plain oak still continues 
much more scarce, with a strong tendency to higher 
figures. 





Baltimore, Md. A fairly active demand, especially 
for oak planks, has stiffened values. Oak now brings 
from $2 to $3 more than it did some months ago, and 
while the top quotations are still $5 or $6 below the 
record figures the indications seers to justify expecta 
tions that the gap will be wholly or in part closed. 
Predictions of a further rise are freely made by con- 
servative dealers, who base such estimates upon the 
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activity at the mills and the delay which the filling of 
orders entails. 





Philadelphia, Pa. Conditions on the whole are satis- 
factory. Red oak and ash are moving fairly well and 
the values of both have stiffened somewhat. Quartered 
white is in fair demand, but is a little weak on rather 
freer offerings by the mills. Basswood is quiet with 
little moving. Chestnut is asked for rather liberally 
and present prices are well held. The outlook for this 
lumber is regarded as very promising. Cherry is in- 
quired for, with little of good quality on the market to 
fill possible requirements. 





Hemlock. 





Chicago. Some inquiry for hemlock is beginning to 
develop in this market for both early and spring deliv- 
ery. ‘There is quite a little offered by rail at the. uni- 
form price of $10.50 and sales are becoming more fre- 
yuent. The higher prices asked for yellow pine and 
white pine are largely responsible for the improvement 
shown already in the hemlock trade and promise much 
for the future. As a matter of fact hemlock producers 
are beginning to feel that better prices are near at hand 
and the trade in general is inclined to share in this 
belief, it being conceded that prices on hemlock and 
white pine should not be as far apart as $3 a thousand. 
Saginaw Valley. There is a little better feeling in the 
trade and some sales have been made recently at an ad- 
vance over the quotations at the close of the season. 
There is a fairly large quantity of hemlock im the hands 
of manufacturers, but the belief is strongly held that 
with the low stocks available for the spring and summer 
trade and the small output of logs this winter hemlock 
lumber will have a decidedly better standing in society 
before the roses bud. 

New York City. It is encouraging to note that the 
$15 base for hemlock continues and that in some quarters 
there is a profound belief that this will improve before 
very long, especially if the demand keep up at the present 
ratio. Some dealers claim that they are sold right up 
to the saw. 


North Tonawanda,N.Y. Dealers are quoting on a 
Buffalo, N. Y., rate at $13 base, at which point they 
expect to see hemlock remain indefinitely. Lath is 
quoted at $2.40 om the same rate. Demand is about 
the same as is usually experienced at this season. Deal- 
ers report they are not able to get thoroughly dry stock 
as speedily as heretofore. 

Buffalo, N. Y. There is a continuation of the former 
good demand for all cuts of hemlock. Dealers are 
stiffening up their prices and the $13 base price is main- 
tained much better than it was early in the winter. 
The retail and planing mill interests have held a meet- 
ing or two in the effort to advance hemlock, which has 
been sold mostly on a narrow margin for a considerable 
time. Whether they succeeded in improving tneir prices 
remains to be seen. 








Boston, Mass. Pennsylvania hemlock is strong at 

' $16 to $17 and eastern at $13.50 to $14.50. There is 

no oversupply of the lumber and in fact buyers are 

sometimes required to look about a little in placing 
their orders. 





Philadelphia, Pa. There are more inquiries than 
orders, but inquiries are so numerous as to presage a 
brisk movement with the first appearance of mild 
weather. The market is strong, prices being firmly 
held. It will not surprise any one if the value should 
jump 50 cents on the first indication of a brisk demand. 
Stocks are so badly broken that more than one leading 
house has to search the market for such standard sizes 
as 2x4x16, and boards and lath are scarce. Buyers do 
not, however, appear to regard a possible advance in the 
price with any apprehension and are more willing to 
hold off from purchasing at present rates and pay more 
in the future than to stock up. 





Poplar. 





Chicago. Local dealers continue to report a fine de- 
mand for poplar and do not find offerings particularly 
plentiful. While it is not expected that there will be 
any shortage in the output of poplar this season, an 
abundance of logs having been received at most of the 
poplar mills sufficient to carry them through the sum- 
mer, in most cases, there is a decided opinion that the 
requirement will be more than big enough to care for all 
that is manufactured. As a matter of fact the demand 
for poplar during the winter has been a great deal 
heavier than is customary at this season and dry stocks 
have been drawn upon to such an extent that assortments 
have continued broken. About the best demand that can 
be moted is for common and cull, for which two grades 
dealers here say they are not able to obtain enough 
to satisfy their customers. There is only a fair demand 
for firsts and seconds. Squares are moving rather 
slowly, but with every prospect of gaining in demand 
this spring, as the result of the big increase in building. 





North Tonawanda, N. Y. Dealers report good sales at 
firm prices, On off prices quoted frequently of late it 


has been found that the goods were inferior and were 
offered by parties not regularly in the trade. Expe- 
rienced manufacturers give these people a wide berth, 
as they prefer to buy from people they know. 





Buffalo, N. Y. There is a good feeling as to the future 
of the trade, and though the movement here is not 
heavy prices remain firm and promise to continue so. 
Sales westward are good. Stocks are not as heavy as 
one might wish, but complaints of general scarcity are 
not heard now. As the competition is not sharp there 
ought to be a fair profit for every ome connected with 
the business. Factories using this wood are active and 
willing to pay a fair price. Poplar squares are, as 
ustial, in small stock. 





Boston, Mass. Thirty-seven dollars to $39 may still 
be called a representative price on poplar lumber 1-inch 
Nos. 1 and 2, although shippers in the south retain 
their confidence in future advances and have plenty of 
good reasons to back up their strong feeling. There is 
certainly no more than the normal amount of stock on 
hand either at the source of supply or in the northerr 
yards. Buyers who thoroughly understand the situa- 
tion place their orders with a good deal of freedom and 
are glad to take up anything that offers which looks 
like a snap. 





Baltimore, Md. High prices and an active demand 
with a relatively limited supply constitute the main fea- 
tures in the situation. None of the mills has stocks 
on hand. Nearly all are working on orders which 
should have been filled weeks ago, and buyers are out 
in force looking for desirable lots. As far as can be de- 
termined now, demand will continue undiminished, as 
available resources and growing scarcity of the wood 
will secure for it a permanence of high prices. 





Philadelphia, Pa. There is a fair movement and no 
change in prices. Good grades are scarce on offer, but 
the lower grades are plentiful. 





Southern Pine. 


St. Louis, Mo. Lumber history does not show the yel- 
low pine situation ever to have been better than it is at 
present. The strength of the demand and the upward 
trend of prices have left no ground upon which dis- 
gruntled people can stand, and with the optimists they 
admit that they have never seen anything like it. Those 
in this city operating mills in the southern country say 
that their stocks are already badly broken and their sale 
vastly greater than their production. On some items 
they have instructed their salesmem that they have noth- 
ing to ship except to old customers, and that even to 
these they prefer to ship mixed cars. 

The list of January 16 has been sent out generally and 
is being more strictly adhered to than has any prior list 
within the past year. Complaint is made that it is too 
low rather than that it is too high, and there are items 
which are being sold above the list; 12-inch No. 1 and 
No, 2 boards are quoted by some as much as $1.50 above 
the list, amd they say that they are not soliciting orders 
even at these figures. Eighteen and 20-foot dimension is 
also being sold above the list, and the visible supply has 
greatly decreased even at the higher prices. Many peo- 
ple say that a mistake was made at the Memphis meeting 
in not placing the right hand side of the list on a higher 
basis, and they think it will soon be necessary to send 
out a new list, as there are evidences that other items 
than boards and dimemsion will be quoted above the list. 
Still, a number of people say a common price list is un- 
necessary during times such as are these—that the sup- 
ply entirely regulates the price. 

Reports from the southern country are that the Texas 
trade is taking the whole surplus stock of all items on 
the right hand side of the list. Even points in the short- 
leaf district of Arkansas are shipping into Texas and the 
mills are reservimg only enough stock to take care of old 
customers. Nothing like this Texas trade has ever been 
experienced at this time of the year and manufacturers 
are happy over the fact that there continues to be excel- 
lent weather in the southern country which enables them 
to run on full time. 

Those doing a business in special bill stock report that 
they have never been filled to such repletion with orders 
as at present. So many big bills are offered that many 
are figuring so as to lose as many of the bills as possible. 
This has resulted in a material increase in prices secured 
for this class of material and a further advance is 
inevitable for the reason that the mills already have 
work ahead for several months in all kinds of building 
timbers, factory flooring, car material and railroad stock. 

Locally, there is an abundance of building for the sea- 
son aid retail yards and ey mills are ready buyers. 
Retailers have been watching the situation closely, and 
as they all expect a busy year they have made rather 
heavy purchases. As deliveries are slow they are buying 
ahead in anticipation of their wants and taking advan- 
tage of snaps occasionally to be secured in an open mar- 
ket such as is St. Louis. It is true that there is more 
buying on the list tham has ever before been experi- 
enced in St. Louis and if the present situation shall 
continue there will probably be no such thing as “open 
markets” in the near future. The whole yellow pine situ- 
ation is truly wonderful for this or any other season of 
the year. 








Chicago. The volume of demand in yellow pine in 
this territory continues large, almost cent in 


proportions and the industry is in the most prosperous 


* little or no effort for new business until they do. 


condition that it has been at this season in many 
years. Some of the well posted yellow pine men are 
predicting that this year will be the best that the mills 
have ever known and there are many things that go to 
back up this opinion. As is well known, the producing 
capacity of the yellow pine district has been enormously 
increased within the past two years and in spite of this 
it is insufficient to meet the growing requirement of the 
northern trade. There are some mill men even who do 
not keep up with their orders from their southern cus- 
tomers alone, to say nothing of the northern business 
that ‘is offered them. The demand is simply immense in 
both sections of the country and what it will be when 
spring trade gets fairly under way can only be faintly 
imagined. Quite a number of large bills are afloat in 
this market for timbers and heavy flooring and some 
contracts are about ready to be placed. One bill of 
about 2,000,000 feet for the Sears, Roebuck & Co. plant 
will probably be placed with the southern mills within 
the next week or two. In the way of car material the 
demand continues brisk, car sills, siding, ceiling and 
decking all being in active request. There is also a very 
pronounced demand for railroad ties and bridge ma- 
terial and some of the mills have all of the orders for 
this class of stock that they can care for in the next 
thirty to forty-five days. 

In regard to prices, there is no longer any question 
as to the absolute stability of the market and very 
likely sales are being made with closer fidelity to the 
generally accepted price list than has been the case for 
several years. There are some who say that they are 
getting even better prices than the list and if demand 
keeps up at the present gait other instances of the 
same kind will doubtless be reported. 





Kansas City, Mo. Advances over the association list 
of January 16 are being made by various manufacturers 
individually, in some cases because they are very short 
on the items advanced and do not want orders for them 
and in others because of the general shortage of these 
items, warranting the belief that the market at this 
time will stand the advance. It is a fact that dimen- 
sion lumber is scarce, and boards, especially 12-inch, 
more than scarce. A mill with a good supply of 12-inch 
boards would be on easy street for the next month, as 
the shortage of this item is general in the south, and 
many orders are delayed because it cannot be supplied 
from stocks on hand. Bad weather in the south is 
interfering with mill operations and, instead of increas- 
ing, yellow pine stocks are getting lower all the time, 
and it is estimated that mill stocks have probably 
decreased 12,000,000 feet or more during the past thirty 
days. Many salesmen from Kansas City have not yet 
started out and will not for some weeks. Manufac- 
turers are bending all their energies toward getting out 
from under the orders they now have and will make 
Deal- 
ers coming to town to place big orders have trouble 
locating a mill to take care of them with anything like 
promptness unless they call for items of which the mills 
have a supply, such as uppers. 





New Orleans, La. There is nothing new to be said of 
the yellow pine market. Everybody is more than satis- 
fied, both in regard to the demand and the prices which 
are being realized. Indeed the tendency to raise prices 
is bearing fruit every day. All the mills have every bit 
of business they can possibly attend to and they don’t 
have to cut list prices to get it. Every avenue of con- 
sumption is furnishing its share of orders and the pros- 
pects are flattering for one of the best years in the his- 
tory of the trade. The outlook for building in New 
Orleans is uncommonly good and a corking big local. 
business is expected. 





New York City. There is nothing to complain of in 
the yellow pine situation. Schedules for railroad and 
dock work amounting, it is said, to between 20,000,000 
and 25,000,000 feet have been closed within the past few 
weeks. There is much more prospective work of this 
kind in sight, so that things are likely to be busy for . 
some time, in spite of the fact that retail yards are rather 
dull. Prices obtained are said to have been good and the 
market is quite firm, with freights still low. 





North Tonawanda,N.Y. An increasing demand, 
especially for edge grain flooring, finishing lumber, heavy 
timber and box lumber, is the encouraging state that 
local dealers find at present. Prices are also reported 
to be growimg firmer. A local dealer reports that he 
has never knowm of the trade holding such propor- 
tions as exist, while prospects point to greater activity 
with the approach of spring. Boxes are being made out 
of yellow pine and shipped from as far south as Mis- 
sissippi into this district for fruit carriage at a lower 
price than local pine dealers can compete with. 





Philadelphia, Pa. Movement is fair, with greater de- 
mand from the railroads and large plants than from the 
yards. Prices are holding fairly well. Agents of leading 
houses just returned from the mills report that the 
manufacturers show no desire to accumulate large stecks 
and that the mills are not rushed with orders. Pur- 
chasers in this market can scarcely expect better buying 
conditions than exist today with water freights as low as 
$4.50 from Savannah and the manufacturers disposed to 
sell. The feeling in the trade is that the demand is going 
to improve as the year wears on. The closing out of two 
large wholesale yards, carrying between them from 
2,500,000 to 3,000,000 feet of yellow pine, which appears 
imminent, may have a depressing effect on values for the 
time. 
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North Carolina Pine. 


Norfolk, Va. A fair amount of business is being done 
notwithstanding the midwinter quiet that naturally 
holds forth, and while shipments are not heavy there 
is a little more than am average movement noticeable. 
Orders are holding up well in number; so in fact they 
are more in evidence than inquiries, though cargo sched- 
ules are not lacking. The tendency in this latter respect 
seems to be more in the way of feelers for early spring 
deliveries. Prices are maintained and there is no rea- 
son why they should not be, as good stocks are not by 
any means a burden to the North Carolina pine manu- 
facturer. Box grades were off slightly, but have passed 
into an easy condition again. There is an accumula- 
tion of stocks over last week which amounts to very 
little. Many mills are overhauling and congestion or 
overplus is not likely to occur. 

Vessels are in ample supply at $2.50 to New York 
and Sound ports; $4 to Boston. 








we 

New York City. The market has taken on a firmer 
tendency during the past week. No cargoes are arriving 
except on order and the effect of this action of the 
manufacturers is excellent. Consumers are beginning 
to realize that there is nothing else to be had so cheap 
as North Carolina pine in comparison with other woods. 
For speculative building in the suburban districts it is 
beginning to take the place of hemlock, a number of 
recently erected houses being sided up with the lower 
grades of the lumber. Firsts and seconds are quoted 
at $20. 

Boston, Mass. Car shippers in the south are filled 
with business for six weeks ahead and the market is 
stromg. Carload buyers in New England find no diffi- 
culty in selling their stock at substantial advances. 
This is a temporary condition, which, however, may be 
entirely offset by the recent new development in the 
steamer cargo business. North Carolina pine dealers 
are at a loss to say what the effect upon the market is 
going to be of these tremendous arrivals by steamer. 
At any rate the little circle of lumber dealers are doing 
a prodigious amount of guessing. 








Baltimore, Md. At present the movement is re- 
stricted, but the future looks bright and there are 
various indications of enlarged trading as soon as the 
warmer weather shall have arrived. For the present 
outdoor operations are restricted and the absorptive 
capacity of the lumber market is correspondingly af- 
fected, but all indications point to healthy conditions. 





Cypress. 


Chicago. Cypress trade in this part of the country 
has been materially lessened by reason of the recent 
advance in prices. It is not thought that this condition 
of affairs will continue long, as there is a strong under- 
current of demand for cypress that must be satisfied 
before spring and those who have been using it and have 
learned to like it are not apt to adopt any substitute. 
There is a fair inquiry reported, however, and none 
doubt that by spring the volume of trade will have re- 
sumed practically its normal volume. As far as can be 
learned there is no shading of prices reported on gulf 
coast stock and with the low condition of dry stocks 
at the mills there is no apprehension that prices will 
be shaded at any time. Some consumers, however, are 
paying their attention to the stock that is offered from 
Mississippi and Arkansas, which they say they can pur- 
chase at a slightly less price and which will satisfy 
their requirements fairly well. This stock, however, is 
not held in sufficient volume to be a safe dependence in 
a period of strong demand. 








St. Louis, Mo. Cypress shows that steady growth 
in demand which indicates that inclination to do busi- 
ness is stronger than weeks ago. There has been no 
complaint at any time this year at the demand from 
wholesale yards, but shipping business has not developed 
to the extent hoped for it. Factory trade has been about 
on the same basis as the hardwood lines—more attention 
has been paid to closing up the old year’s business 
than to buying lumber, and this is just beginning to 
show signs of improvement. Still, a large amount of 
cypress has changed hands this year and dealers make 
no complaint at the volume of their business, Demands 
of country yards have been more than heavy enough to 
counteract the dullness in factory trade and more stock 
is already being sold than is produced by the mills. 





New Orleans, La. The volume of business which has 
marked the cypress market since the last report has 
been right up to the notch. The demand at present is 
principally from Texas, Indian and Oklahoma terri- 
tories, Kansas and Missouri. Nebraska is placing. quite 
a few orders, but the call from that state is principally 
for deliveries in March. The demand from Illinois and 
Ohio continues good, but from the eastern states there 
is only a moderate demand. There is, however, a good 
deal of inquiry and it is believed that business will soon 
begin to pick up from this direction. The business the 
mills are getting from the west is keeping them very 
busy, even as matters now stand, so that when the east- 
ern business begins, a little later on, quite a rush is 
to be anticipated. ee 


New York City. | No phenomenal call is to be noted 
for this stock and yet, although demand is but light, 
prices keep as firm as can be expected. They are remark- 





ably steady when one considers that the supply in the 
local yards, being fairly large, there is little chance that 
affairs in that regard will soon be remedied. The pre- 
vailing figures, delivered at steamer dock at New York, 
are for 1, 14 and 14-inch, $35.75; for 2-inch, $37.75. 

Boston, Mass. The cypress mills are well filled with 
business and there is no reason why the market should 
not, for an indefinite time, be in a particularly strong 
and healthy condition. It is claimed by some that 
there is no reasor why the lumber should go higher, 
while others predict for it a gradual and healthy advance. 
Stocks continue light on the market and seekers for dry 
lumber are doing some shopping. 

Baltimore, Md. Cypress retains its firmness as to 
values and its evenness in the matter of demand. Some 
large orders are being taken and the trade is in the main 
as good as can be expected at this season. The pros- 
pects favor a rise in prices. 





Shingles. 





Minneapolis, Minn. During the past week another 
advance im the price of red cedars was scheduled. Hand- 
lers at this market now hold *A* at $2.25, and it 
is said that no concessions can be made from this figure. 
The advance was made by all Minneapolis firms upon 
advices received from the coast the latter part of last 
week. At a recent meeeting of the shingle men it was 
decided that with the unsatisfactory conditions pre- 
vailing in the milling districts another advance must 
be demanded. Buying at the Minneapolis market was 
fairly active during the past week. Handlers find some 
difficulty in placing their orders as many west coast 
mills are unwilling to handle them within a reasonable 
length of time. Indications for an early break in prices 
at the local market are not evident. 

Kansas City, Mo. Wholesalers here who handle 
red cedar shingles report continued heavy inquiry and 
plenty of orders. They are having lots of trouble get- 
ting shipments through and complaint on account of 
slow shipments is general. By this time most of the 
mills are running so far as the weather will permit, but 
there has been an abnormal demand for shingles during 
the past few weeks, so that all mills are considerably 
behind on their orders and, having no stocks on hand 
to draw from, delayed shipments are the rule rather than 
the exception. Prices are quite firm at $2.36 on a 
60-cent rate for Extra *A* shingles and may go higher 
within the next month. In any event it is not likely 
that there will be any decline until the demand shall 
become lighter than at present. Manufacturers claim 
that the closing down movement is responsible for the 
present good prices, but with the demand of the past 
month it is likely that these prices would have pre- 
vailed anyway. 





New Orleans, La. The demand for shingles is decreas- 
ing somewhat. There are not so many orders coming 
in as there were ten or twenty days ago, but each mill 
in this section continues to receive all the orders it 
can well handle, and enough on hand and in sight to 
insure the utmost taxing of its strength for the next 
sixty days. Some of the mills are still shipping shin- 
gles green from the saw. They are doing this to accom- 
modate their customers and by the practice are losing 
the difference in freight between green and dry shingles, 
which mounts up pretty high in the long run, 

Buffalo, N. Y. Demand for shingles is much better 
than is generally the case at this time of the year, 
though it is for the most part confined to the city, for 
there is a decided winter turn to the weather now and 
the country is dormant. Shingles are scarce and if 
they hold out till the lakes open they will do well. One 
or two fairly good stocks of red cedar have saved the 
situation, and there will mot be much of a pinch, prob- 
ably. Red cedars lead and are selling at from 25 to 50 
cents less than the corresponding grades of white pine, 
with white cedars doing fairly well, as they also con- 
siderably undersell pine. No other sorts are sold here. 





Boston, Mass. Both Washington and New Brunswick 
shingles show a tendency to advance. Washington red 
cedar shingles now bring $3.20 to $3.25 for 10-inch, five 
butts to 2 inches, and $2.80 for stars, six butts to 2 
inches. Perfections are selling at $3.85 to $3.90, and 
the demand is fairly strong for this season. 


Cooperage. 


Minneapolis, Minn. Indicatioms for a more active 
trade in the near future are much brighter than one 
week ago. During the past week the mills have been 
much heavier consumers of barrels than a few weeks 
ago. There seems to be a great improvement in the 
flour market for the Minneapolis mills, and it is said 
that present indications are that they will operate at 
full capacity for some time. While this renewed activ- 
ity of the mills has not produced any great activity in 
the cooperage market, on account of the large stocks 
which were held by the coopers, prospects for a better 
trade in the future are much more satisfactory. No. 1 
Michigan staves are now quoted at from $8.75 to $9, 
while Wisconsins are quoted at about $8.50. No. 1 
heading is held at from 54 to 5§ cents. Patent hoops 
are strong at $9. 











Advertisements will be inserted in this department 
at the following rates: - 


For one week, - - - 26 cents a line. 
For two weeks, - S - - 46 cents a line. 
For three weeks, - - ~ 60 cents a line. 
For four weeks, - - - - 76 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. / 
Copy must be in this office not later than Thursday / 
morning to secure insertion in Saturday’s paper. ! 


| Wanted: Employees 


WANTED A MANAGER FOR A LUMBER YARD. 
Must be of superior ability and abundant and also recent expe- 
ience. Write. naming salary. 
GIBSON LUMBER COMPANY, Canon City, Colorado. 


WANTED-—SUPERINTENDENT 
For machine shop and foundry. Must be good mechanic and 
have had experience in building saw mill machinery and engines. 
Young man preferred. Address 
“A. K.,” care of American Lumberman. 


WANTED AN EXPERIENCED MAN. 
Competent to take charge of a boxfactory. None need apply 
without the best of reference 
ddress ALEXANDER McCLURE CO., 
Pittsburg Saw Mill and Box Factory, Pittsburgh, Pa. 

















WANTED-BAND RE-SAW FILER 
At once. Must be competent man. 
dress “H. S. L.,”’ care of American Lumberman. 


SUPERINTENDENT WANTED 
For sash, door and blind factory, interior finish, office and store 
fixture work. None but a man who understands the business 
need apply. Address ‘H. 6,” care of American Lumberman. 


WANTED-SAWYER 
For Wilkins’ steam gang. Apply to 
THE MARBURY LUMBER COMPANY, Marbury, Ala. 


WANTED~—A PLANING MILL MACHINE MAN 
For yellow pine mill. Must be a first class man and under- 
stand how to operate planing mill machines successfully. 
Give reference and state wages expected. Address 
HOLLADAY-KLOTZ LAND & LUMBER CO., Greenville, Mo. 


WANTED BOOKKEEPER. 

Neg to handle the books of saw mill, wholesale and 
retail lumber business, including woods logging and supply- 
ing. Must be a hustler and not afraid of work. State age 
and experience and salar. expected. Lake Superior. 

Address “H. 5,” care American Lumberman. 














WANTED--BAND SAWYER 
At Bellefontaine, O.; man capable of handling shot gun 
feed Hill steam nigger and understands all kinds of hard- 
wood timber and both plain and quarter sawing. Wages 
$100.00 per month. Address 

MACK DICKINSON & CO., Bellefontaine, O. 


WANTED—HARDWOOD SALESMAN. 
Virst class man for local trade St. Louis and occasional 
trips on road. Steady; reliable; references. 
Address ‘‘H 15,” care of American Lumberman. 


WANTED—ONE GOOD MILLWRIGHT 
For repair work in eA factory in Chicago. Must also 
be able to keep belts in first class repair. Steady work for 
good man. Reference required. 
Address “H. 12,” care American Lumberman. 


WANTED—ESTIMATOR. 

A young man well posted in estimating departmentin a whole- 
sale sash and door office. Want an active and rapid man. one 
who has had considerable experience. Apply with experience 
and references, “A. D. 23,” care of American Lumberman. 


WANTED—A DRAUGHTSMAN 

That has had experience making estimates from architects’ 

lans, to detail and bill all kinds of inside finish into factory. 
ood references required. DIAMOND PLANING MILL, 

202 S. St. Clair St., Toledo, Ohio. 

















PLANING MILL FOREMAN WANTED. 
One who is competent to take charge of mill doing $75,000 an- 
nnal business in North Alabama. Good salary to the right man. 
ddress “A. D. K.,” care of American Lumberman. 


SAWYER WANTED 
Who can produce quality and quantity, oak and poplar lumber; 
also edgerman, Don’t answer unless temperate and reliable. 
Sawyers must be fully competent to handle steam feed. Name 


references and salary. G. E. EVANS, Pleasantville, Tenn. 


WANTED—EXPERIENCED MANAGER 
For 10,000 capacity hardwood mill in Louisiana. State last posi- 
tion and salary. 
Address “‘R. M. 100,’’care of American Lumberman. 


WANTED—EMPLOYEES. 

Band sawyer, setter, edgerman, trimmer, scaler, assistant plan- 
ing mill foreman and assistant box shop foreman. Permanent 
positions. ALAMOGORDO LUMBER COMPANY, 

Alamogordo, N. M 


WANTED—MILL SUPERINTENDENT 
Who wishes to better his position and make his work easier, to 
write us today for a free sample of our Bar Belt Dressing. We 
prepay the postage on it. 
STEPHENSON MFG. CO., Albany, N. Y. 


FROZEN TIMBER AS EASILY CUT 
As any other if saws are hammered to my gauge and instruc- 
tions. No previous experience necessary. Your first saw a per- 
fect saw. Failure impossible. Sent gg on trial to those 
who mean business. J. H. MID , Lumberton, Miss. 























